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PATENTED 


BEAVER presents... 


Now available! 


No. 2— %” to 2” 
No. 4— 2” to 4” 


(One or three-wheel as desired) 


o 
tA 


EASIER CUTTING... because the pressure is 
applied directly to the wheel 


Show these advantages to your trade—and the new Beaver 
Cutters will sell themselves: 

1. They follow the sound engineering principle in metal-parting 
tools of feeding the cutter DIRECTLY INTO THE WORK—for the most 
efficient application of power. See top sketch at right. Cutting is thus 
faster, easier, less effort. 

2. Streamlined appealing shape. They fit the hand comfortably. 
Perfectly balanced. 

3. Rugged—but light. Tough, long-wearing, baked oven-dried, 
smooth lacquer finish. Quality throughout—best of materials. 


216-300 DANA AVENUE WARREN, OHIO, U. S. A. 


THIS 


Power is applied at the point 
of cutting for highest efficiency. 
Result—easier and quicker cuts! 


CPi<ce| 


NOT THIS 


Feeding the rollers into the work 
divides the power and sets up a 
wedging action Wasted effort and 
hard cutting. 
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COOPERATION 


1OnNMS 
vain te knowledge 
tells how 


A HELPING HAND ha 

been extended to distribu , PAKE A CARD By 
tor salesmen by the U.S ? dopting this method, a 
Dept. of Commerce lo Hartford firm keeps an 


find out how — they're p-to-date record of sak 
guided in “smokestack to major accounts by ma 
hunting” for new business, . 


turn to page 59 the detail 


JOT line Page LIVES 


Member of Associoted Business Publn ation 
ond Audit Bureau of Circulations 


“EASY DOES IT”’—That 
slogan can lx applied to 
the storing and cataloging 
ot ike s literature bor 
proot po itive, read how a 
Saginaw firm handles thi 
situation, Page 84 





CONVENTION REPORT 


Miami Convention Sets Attendance Record. 
Joint Committee Presents Advertising Awards 
I. D. Film Shown At Joint Distributor Meeting ......... 
Manufacturers Entertain Distributors 
Presentations Made In 1. Dos Suite... .. 
National Association Meeting 
Southern Association Meeting. . 
American Association Meeting 


Convention Closes With Joint Mee ling . 


106—109 
110 
218 
224 
232 


240 





REGULAR FEATURES 


Manufacturers Plan Increase Supply Sales Trends 114) News 


Talk of the Trade 


Editorial 


Price Index 118 low You Can 


The Outlook for Business 120) = =Onthe Market Today 





BUTTON 
HEAD 
Screw 


Guaranteed Unfailing Performance 


cA YOUR HK AUTHORIZED 


INDUSTRIAL DISTRIBUTOR ro0AY 


HOLO-KROME 


Completely (aed 
SOCKET SCREWS 


THE HOLO-KROME SCREW CORP., HARTFORD 10, CONN, U.S.& 
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Canning Industry Offers Rich 


Market for Link-Belt Products 


Shown dewatering corn, new Vibro-Clean Screen provides fast, sani 
tary, economical dewatering and cleaning of vegetables, other foods 


SS Class steel 
used on this 


rolle r 
rejuse 


chain 


conveyor 





Dairies, Bottli 


RS 


No tools 


) 
connect or assé mble 


are required to di 


4250 chain 


Beets mot 
Link-Belt R 


bearings 


ng Plants Use 4250 Chain 
ori 


by 


For moving cases, cartons, cans 


lairu and = bottling 
Link-Belt 


hain ethcent 


and crates 
plants found 
No. 4250 swivel 


and economical [he 


have 


hain 1S 


so flexible it ¥ 1 


strength 
broad 

face red 
conveyc 
the sid 
not sub} 
tracks or 


A Link-Belt distributor salesman 


can have a ‘field day in almost 
On every hand are 
Link-Belt con 


scercens and powe! 


any cannery 
applications for 
veyors 
n on machinery 
In il 


complete line, the 


ition tO offering 

Link-Belt dis 
tributor can assure his 
ot the 


free efficiency 


ustomer 
i hour-a-day trouble 
required in this 
Rugged 


Link-Bele equipment minimizes 


highly seasonal bu ines 


hutdowns that can prove so 
ostly when a carload of perish 
must Wait on the 
ceiving platform 

Link-Belt prod s not 


ic produce 


illus 
ited at lett that are widely 
cad by canner neiuce 
conveyors bucket 
NRM liquid vibs 


ller and silent 


screw 
cievators 
iting creens 
chain drive 
ibbitted and bronze bearings 

all other Link-Belt power 


MSsMussion products 


Shot-Peening Boosts 
Roller Chain Life 


The darkened appearance of the 
rollers of Link-Belt 
Steel Roller Chain 1s caused by 
When you re sell 
ing roller chain, be sure to point 
out this feature. Its an extra 
manufacturing step that adds 
lite to the rollers. Thousands of 
tiny steel balls hammer the 
metal, actually cold-work each 
roller. This provides extra fa 
tigue life, added ability to with 
tand shock and impact of high 
peeds and heavy loads 

Link-Belt Roller Chain Book 
1457 contains complete informa- 
non 


Precision 


shot-peening 





Link-Belt Housing-Sealed Ball, 
Roller Bearing Pillow Blocks 


Every Link-Belt ball and rolle 

bearing pillow block is built to 
maintain tree-rolling action and 
full load capacity even with ex 
treme shaft misalignment. Thu 

settling or movement of supports 
does not cause failure of these 
completely “housing-sealed”’ pre 

cision bearings 

To be housing sealed, a bear 

ing must have a self-aligning 
seal that effectively keeps grease 
in and dirt regardless of 
alignment. All moving surfaces 
are completely enclosed and lu 

bricated from a large common 
reservoir, And only Link-Belt 
offers this important advantage 
on ball as well as roller bearings 


out, 


You can 
industrial 


meet aimost every 
requirement = from 
Link-Belt’s complete line of 
mounted bearings. In addition 
to pillow blocks, ball and roller 
bearings are 


buile in flanged, 


flanged cartridge cartridge, 
hanger and take up They 
are available in a full range of 
shaft to about & in 
diameter. You can also offer the 
Series DI 


mounted 


blocks 
sizes up 


self-aligning un 
bearings for 
straight bore or adapter mount 
ing for shafts from 1%, to 6" 
in. diameter 


roller 


6 
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In this partial cutaway view of 
a Link Belt 200 Solid 
Housing Ball Bearing Pillou 
Block, arrows pornt to the self 
aligning seals This 


1HcOeS mdInlenance 


Series 


feature vé 
required 





LINK-BELT COMPANY 
Plants in 

Indianapolis « Philadelphia 
Chicago + Atlanta « Colmar 
Pa. «+ Houston + Minneapo 
lis * San Francisco + Los 
Angeles * Seattle 


Offices in Principal Cities 

















The Cover 


Meet the men who'll head your as 
sociations during 1953-54. They 
represent a cross section of the 
country, geographically speaking, 
and have attained positions of au- 
thority in the industrial supply 
field. For more on their election, 
and also for convention coverage 


complete with text and pictures, 











turn to page 97. 


Cover photo of Miami by Ewing Galloway 
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Vol. 43, No. 5 


Send us the coupon 
and we'll rush 
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TRIAL DISTRIBUTOR AND SAL#SMAN and 
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A new tool that slashes costs and steps up output is always welcome 


news. Take the Clausing Power-Feed story into all departments. You've 
got something they want — 


an 18” heavy-duty drill press with larger tool and job capacity, equipped 
with a heavy-duty GEAR-DRIVEN power feed to make effective use of its 


capacity! Clausing Power Feed is positive and sure — NO belt slippage to 
dissipate power. Instant feed selection BY DIAL — no belts to position. 
All this — plus regular Clausing features of new spindle bearing engineer- 
ing, vernier depth stop, and exclusive head and table positioning mechanism 
that save plenty on both set-up and operating time 


Current trade magazines are carrying the news about Clausing. 
Send for new literature . . . show it around . . . for big sales this Spring! 








me) KY) (6 CLAUSING DIVISION 


ATLAS PRESS COMPANY 
528 N. PITCHER STREET 





e KALAMAZOO, MICHIGAN 
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ARMSTRONG 
— Ze 


ARMSTRONG TOOL HOLDERS 


ARE AN INDUSTRIAL DISTRIBUTOR’S 
SUCCESS STORY 


Few, if any, industrial products have ever at- 
tained the wide distribution of ARMSTRONG 
TOOL HOLDERS which are used by over 96% 
of the Machine Shops and Tool Rooms; are the 
standard tools the world over, wherever metal is 
machined. This tremendous selling accomplish- 
ment is a tribute to the capabilities of the na- 
tion’s Industrial Distributors and their salesmen, 
for ARMSTRONG TOOL HOLDERS have always 
been sold through Industrial Distributors. 


ARMSTRONG TOOL HOLDERS and TOOLS 
provide a continuous source of sales and profits 
to those distributors who go after this ever-pres- 
ent business—who capitalize on this universal 
preference of ARMSTRONG Quality and cata- 
log, stock and sell ARMSTRONG Lines “’Across- 


the-Board.”’ 


ARMSTRONG BROS. TOOL CO. 


“THE TOOL HOLDER PEOPLE” 
5205 W. ARMSTRONG AVE. CHICAGO 30, ILL. 
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Manufacturers Plan 16% Capacity Increase by ‘56 


Survey shows many firms to introduce new products and 


install new processes which will require large capital 


expenditures; 10% increase in sales expected 


By The Economics Department 
McGraw-Hill Publishing Company 


USINESSMEN plan to increase 

manufacturing capacity by 16% 
between now and 1956. By 1956, 
they also expect sales in manufacturing 
to increase by 10%. ‘This is not a 
forecast but a statement of business 
plans and expectations based upon 
replies to the sixth annual McGraw- 
Hill survey of large business firms 
Businessmen also report that they plan 
to introduce new products and install 
new processes which will require large 
capital expenditures. 

Industry plans to increase capacity 
in manufacturing by 7% in 1953, and 
then by another 9% by 1956. The 
biggest expansion in capacity is 
planned in the electrical machinery, 
transportation equipment, and chemi- 
cal industries. Automobile and ma- 
chinery makers expect to expand 
faster than the average of all industry 
over the long pull, 1953-56. The oil 
industry, long regarded as a pace-setter 
in business, plans to grow at about 
the average rate along with the rest 
of manufacturing. Food and other 
manufacturing companies plan modest, 
but still important, increases in capa 
city. ‘The steel industry is definitely 
slowing down its rate of expansion. 

A transition from defense to civilian 
production, beginning in 1953 and 
extending to 1956, is indicated by 
these capacity plans. Some of the de 
fense-supporting industries, such a 
steel and non-ferrous metal producers, 
plan to complete large increases in 
capacity during 1953. But they do 
not plan to add very much more to 
their production potential by 1956 
The denbie consumer goods indus 
tries, such as automobile and electrical 
manufacturers, plan sizable increases 
in manufacturing capacity during the 


next four years. Consumer soft goods 
industries, such as food and apparel, 
expect to expand more slowly. 

Plans for capacity are proving to be 
an unusually accurate indication of 
businessmen’s thinking on their pro- 
ductive needs in relation to their 
markets. They make better estimates 
on their growth in capacity than they 
do about the actual dollar amount of 
capital spending. 

Growing Competition 

Businessmen feel there are larger 
markets ahead. This may be one of 
the reasons why industry continues to 
plan new capacity. Not only do busi- 
nessmen expect larger markets, but 
individual firms plan to get a bigger 
share of the market for themselves. 

Total manufacturing sales will in- 
crease about 10%, according to busi- 
ness expectations. At the same time, 
business managers plan to make the 
sales of their own individual firms 
grow by 13%. These are averages, of 
course, but down the line, company 
by company or industry by industry, 
the same tends to hold true. 

Businessmen were asked how much 
they expected the sales of their com- 
pany to grow by 1956. Then they 
were asked how much they expected 
industry sales to increase. When these 
replies were totaled, a sizable differ- 
ence appeared between what each 
company planned to do in compari 
son with the industry. 

The greatest differences between 
company sales plans and expected in- 
dustrv sales were found in the auto 
mobile, machinery, and chemical in 
dustric S 
New Products 

With stiffening competition loom 
ing ahead, new products and new 
processes assume great importance. 


New products are a powerful com- 
petitive means of bringing in new 
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customers and capturing a bigger mar- 
ket. New manufacturing processes 
are the key to increasing efficiency and 
lowering production costs. 

Manufacturers were asked what new 
products or new processes in their 
industry would require particularly 
large capital expenditures during the 
next few years. Here are examples 
of what they expect: 

Automobile makers expect to de 
velop gas turbines for automobile en 
gines. ‘These will require wholly new 
kind of parts. New high compresssion 
engines in the more immediate future 
will require better parts. Both of these 
developments will call for large capi 
tal spending. 

Airlines will replace present piston 
engines with Aas. jet types. New 
jet aircraft will also be needed as addi 
tional equipment, not replacements 
for present fleets, within the next 
seven years. 

Chemical companies say that coal 
hydrogenation may reach the stage 
where it will require large — in 
vestment. ‘This 1s a process of getting 
new chemicals out of coal. More 
synthetic detergent plants, more petro 
chemical derivatives, and vertical in 
tegration of chemical companies are 
also planned. 

Petroleum companies expect that 
catalytic reforming to improve motor 
fuels will require large capital expendi 
ture. 

Coal companies foresee the need 
for more continuous coal mining ma 
chines. 

Food manufacturers will 
ingly use the high-temperature, short 
time method of canning. ‘This pro 
duces canned foods with more natural 
flavor and color at lower cost. Con 
tinuous bake ovens which use a steel 
conveyor band will find increasing 
use. With production of canned and 
baked goods being stepped up in 
these ways, pneumatic conveyors for 
handling bulk materials will be needed 
to keep up an adequate flow of mate 
rials. Higher speed filling and pack 
aging equipment will also be neces 
sary to keep pace with production 

Electronics manufacturers expect 

(Continued on page 10) 
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LET YOUR 
CUSTOMER 





the diflerence, 


ONE GLANCE shows your customer the difference between 
Lunkenheimer Lubricating Devices and any other make. 
That's why it pays to carry samples when you make your 
calls. Nothing short of the actual equipment can do real 
justice to the perfect workmanship and design features that 
have been built into these famous Lunkenheimer products 
for more than 50 years. So why not let the prospect see 


them — for himself? 


Actually, the market is almost entirely yours. It’s a big 
market, too— due to the high cost of modern machinery. 
Many manufacturers are making older equipment last as 
long as possible. This presents a natural market, since 
Lunkenheimer Lubricating Devices are practically essential 
for all machinery not originally designed for automatic or 


sealed-in lubrication. 


Take full advantage of today’s big market. Use the “‘sell-on- 


sight’ approach to cut your contact time and make more sales. 


JNKENH E ME 
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I, grr 
LOWER Machinery Repair Cost 


REDUCE Power Consumption 





By UY) uy ELIMINATE Waste of Lubricants 


"T elas y a8 CUT Fire and Accident Hazards 


SAVE Man-Hours of Maintenance 


They're built to the same high standards of 
craftsmanship and quality that are found 
in Lunkenheimer Valves. The correct design 
for every installation is the only dependable 
way to lubricate hard-to-reach and often 
neglected spots. Your Lunkenheimer 

‘\ representative will help you make service 
recommendations. 


FOR . A . 4 a] TER AIURE 


illustrating and = describing Lunkenheimer 
Lubricating Devices, write The Lunken L. 


heimer Co., Box 460U), Cincinnati 14, Ohio 


BRONZE @ IRON © STEEL 


LU WN NHEI MER 
THE ONE CQ NAME IN VALVES 


1 -852-6 
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Here’s another example of 


DUMORE GRINDERS 


Mounted on a Universal Grinder, the Dumore operates at a 
spindle speed of 40,000 rpm. Work-piece speed is 300 rpm. 


DUMORE GRINDERS insure accurate, 
high-speed internal grinding with 


mirror finish ...at low cos? 


— E 1927, a chuck manufacturer has been using Dumore Grind- 
ers to perform a difficult operation requiring the Grinder to with- 
stand millions of hammer-like blows each day. Here is his report: 

“Our Dumores deliver continuous operation with little effort and 
very low maintenance cost. Their sturdy power transmission, solid 
spindle shaft, self-oiling features, air-cooled motor, variable speeds 
and ability to produce glass-like finishes make them exceptionally well 
suited for our work.” 

This report and hundreds like it illustrate why the big demand for 
Dumore Tools is steady and growing Practically every industry can 
profit from Dumore Tools’ ability to cut costs while increasing output. 
This combination of big demand and big market means 
that a Dumore franchise is a real profit maker 


py) THE DUMORE COMPANY 


1321 Seventeenth Street * Racine, Wisconsin 
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why Manufacturers Plan 


16% Capacity Increase 
By °56 


(Starts on page 7) 





to continue investing in new equip- 
ment to produce larger picture tubes, 
color television, transistors, micro 
wave application, and atomic cnergy 
powcr elements 

Machinery makers say their horizon 
includes larger forging presses, larg: 
injection molding presses, powder 
metallurgy, and carboloy tipped tools. 

Can makers are going in for tinless 
containers. 

Lumber industry expects to make 
more low cost building panels from 
wood waste and to invest in electronic 
gluing equipment. 

Railroads still have a way to go on 
dieselization and beyond that is Cen 
tralized ‘Traffic Control 

Steel companies plan to expand the 
processing of taconite rock, a low grade 
iron ore. 

Textile manufacturers say that dras 
tic changes in spinning mills are com- 
ing in about five years and in looms 
i ten years. 

Transportation equipment com 
panies have large expectations for high 
pressure rubber forming presses 


Expansion vs. Modernization 


A marked shift toward moderniza 
tion can be seen in the following pet 
centages of total capital spending 

Per Cent Spent on 
Kxpansion Modernization 
1951 58 
1952 49 
1953 planned = 43 
1954-56 

(preliminary 

plans) 38 62 

Industries in which total spending 
is declining are the ones which expect 
the largest portion of their funds to 
go toward modernization and replace 
ment The steel, _ transportation 
equipment, food, and textile  in- 
dustries particularly show a_ strong 
tendency toward modernization ex- 
penditure. 

Businessmen are not making defi 
nite capital expenditure plans as far 
ahead this year as they did in 1952 
The majority of them still plan capi- 
tal spending more than two years 
ahead, but a smaller portion than last 
year say they have be or five year 
capital programs. 

Although formal capital — 
are not being formulated as far ahead, 

(Continued on page 14) 





Utlention - Rubber Specialists! 


DURKEE-ATWOOD 
BULK SPONGE RUBBER 


ALL CRUDE — 
Chemically Blown 


5s Ne ee + . a 46" Rolls available 
mcait- sveias te * de dete meh eet Miec: sede. ; 


in stock x to l 


DURKEE-ATWOOD thicknesses. Softand 
- medium densities, 
DOR-TITE } 
(Firm density materia! 
atatlable to ord 
Investigate the money-making possibilities of erates vader.) 
DURKEE-ATWOOD DOR.TITE, a soft, resilient 


sponge rubber insulation stripping. Check its amaz 
ing versatility and scores of uses. Comes in all needed 


widths and thicknesses, requires no trimming 
applies readily because of its tactory- processed, wet / NEW COARSE IMPRESSION FINISH 
type adhesive back. No solvents needed to activate e 


adhesive no metal Preparation require d other FOR MAXIMUM SUR FACE CON- 


than a clean surface. Fabric base prevents stretch 


during application, does not creep back and pull TACT WHEN USED WITH ADHESIVE 


loose after application 
With patented fabric base 


FRICTION AND RUBBER TAPE : 


Top quality fric Electrician s tape 
tion tape for all made of D-A’‘s 
types of repair. No special rubber 
pin holes, non compound, ex 
raveling. Backed tremely high volt 
with D-A’s own ige resistant. En 
superior adhesive tire roll smooth 


Standard width intiforr no pin 


coppers Flere gland Ss CRUDE RUBBER USED EXCLUSIVELY 


variable widths 


pin pat! mee eetagcec Hoe Gor wo Bae gl = yg Banc me “ FOR MAXIMUM RESILIENCY AND 


sealed in cellophane and packed Standard wi 


in individual boxes foil wrapped, individually boxed 
LONGER LIFE 


———— So CC 


And of Course... Ed al ee eee 


DURKEE-ATWOOD INDUSTRIAL V-BELTS 


High-tenacity ‘Cordura Rayon VERTICALLY MATCHED 


cords give Durkee-Atwood 
Industrial V-Belts longer life. MULTIPLE V-BELTS: Heavy-duty design and construction 


less stretch and greater shock for maximum flexibility, durability and strength. Avail- 
able in sets with each belt individually and vertically 
matched on D-A’'s new vertical matching machine 
Eliminates completely the ‘‘sag error” always present 
in belts matched on horizontal matching equipment 











resistance. l se of this revolu 
tionary new cord material is 
another one of the reasons why 
I-A Industrial V-Belts can be 
guaranteed to satisfy on any VERTICAL MATCHING INSURES TRUE LENGTHS 
properly designed drive ‘ 
AND UNIFORM CROSS SECTIONS 

GENERAL DUTY V-BELTS: [he D-A 

High Cord Line” places entire 

body of belt under compression, ATTACH TO YOUR LETTERHEAD 
reduces slippage and wear. Spe- 

cifically designed and manufac- DURKEE-ATWOOD CO. industrial Division 

tured for light machinery and 
small diameter sheaves 


ademark E.!. Du Pont de New es AC 
Wilmington, De 


DURKEE 
ATWOOD plat 


MINNEAPOLIS 13, MINNESOTA 
Dept. IDS 


Minneapolis 13, Minnesota 
Gentlemen: Send me information and samples on the 
following 

BULK SPONGE RUBBER DOR.TITE 

TAPE V-BELTS ALL ITEMS 


Name 
lirm 
iddre 


City 
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Fast-Selling, Big-Profit Mops 
Made of Du Pont Sponge Yarn 


; 


These new mops are getting the same enthusiastic 
welcome from customers as the sensationally suc- 
cessful Du Pont Cellulose Sponges. They’re easy to 
sell, because they do cleaning jobs better. Best of 
all, every sale of a sponge-yarn mop brings you big- 
ger profits! Write for names of mop manufacturers 
you can contact. E. I. du Pont de Nemours & Co. 
Inc.), Cellulose Sponge Section O, Wilmington 98, 
Delaware. 


LOOK AT THESE POWERFUL 
SALES POINTS: 


1. Easier to use—wring out damp-dry 





2. Highly absorbent—won't leave flags 


3. Easier to clean—easily sterilized 


4. Resist tangling, souring—always 
hold shape 


5. Both wet-mop and waxer 
—wax rinses out easily 


REG. U.S. Pat. OFF 
SETTER THINGS FOR BETTER LIVING 
» THROUGH CHEMISTRY 
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For MORE V-Drive Business... 


A FEW 
PROFITABLE 
MAUREY 
TRADING 
AREAS OPEN 


Write for 

details on the 
Maurey V-Drive 
franchise. 


yring corporation 


Croce? 16, tinels 


' mourey manufac! 


hn avo 


907-23 sou™ mene 
? 


The 44-page Maurey V-Drive Catalog is a double-action door opener to MAIL THIS / 

profitable, repeat V-Drive business. Its Engineering Section makes it a 

valued, practical reference for the facts, figures and data needed in proper COUPON e 

V-Drive selection. Its illustrated product descriptions give V-Drive users , 

the exact buying information they want on the complete Maurey line. The Maurey Manufacturing Corporation 
, . : . . ; 2915 S. Wabash Ave., Chicage 16, lil. 

copies you need are yours for the asking. Write for them now, and put them 


to work . . . in your salesmen’s kits and on your prospects’ desks. Send_—__copies of the Maurey Catalog F-10, 


without charge 


manufacturing [ie 
m 0 u re y corporation sh 


2915 South Wabash Avenue, Chicago 16, Illinois on pa 
“ay ee 
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Tipe Meu [UF KIN 


MITI-MITE MAGNETIC TOOLS 
ARE THE E WORD FROM 


COAST zw COAST 


Send for 8.page booklet 
that describes the com- 
plete line 


MAGNETIC PRODUCTS HAVE 
HUNDREDS + SHOP APPLICATIONS 


Simply place the Miti-Mite Magnetic Holder against any round or flat 
iron or steel surface — permanent magnet attaches instantly. Indica- 
tor holders save time, give greater accuracy, eliminate haphazard 
clamping. Units hold lights, 4-power magnifier, as well as indicators 
to 3 inches. Portable demagnitizer is the tool industry has been wait- 
ing for. 

















oe 


INDICATOR 4X MAGNIFIER HANDI-LITE PORTABLE 
HOLDER DEMAGNITIZER 


A NATION-WIDE ADVERTISING 
PROGRAM IS AT WORK CREATING 
A NATION-WIDE DEMAND FOR YOU 


Consumer literature, publicity releases, and a space advertising 
program to reach millions of readers, will increase your sales. 


SELL LEEKIN MATL = MET E with tutkin Precision Tools 


THE LUFKIN RULE CO., SAGINAW, MICHIGAN , 
132-138 Lafayette St., New York, New York ¢ Barrie, Ontario 


SOLD ONLY THROUGH DISTRIBUTORS 
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Manufacturers Plan 
16% Capacity Increase 
By '56 


(Start on page 7 





the number of firms able to give pre 
liminary figures four years ahead, in 
creased This vear, 81 per cent of 
the firms gave preliminars investment 
figures four years ahead, compared 
to onh 65 per cent in 1952 


Capital Investment 


The amount of capital expenditures 
planned by business is still rising 
his survey, consisting mainly of large 
business firms, indicates businessmen 
plan to spend $23.3 billion on new 
plant and equipment in 1953. ‘This is 
a 6 per cent increase over 1952. Manu 
facturing firms expect to invest about 
one per cent more than last year, while 
gas and clectric utilities, airlines, and 
mining plan more sizable increases 

The outlook for 1954-56 shows 
business already projecting capital 
plans at a level well over $18 billion 
each year. By comparison, industry's 
capital spending in the peacetime pros 
perity of 1947-50 ranged between $14 
ind $16 billion a year. 

While total capital spending plans 
continue to rise in 1953, some indus 
tries are cutting their investment pro 
grams while others go on expanding. 
By and large, the plant and equipment 
expenditures in 1953 will be supported 
by as broad a group of industries as 
in 1952, but the base will be narrower 
than in 1951. 

In 1951, business expanded plant 
ind equipment sharply across the 
board, defense and consumer indus 
tries alike. During 1952, fewer in 
dustries continued to increase their 
investment, and these industries were 
mainly among the defense supporting 
group. Steel, machinery, petroleum, 
chemical, food, and electric utilities 
showed the greatest increases in plant 
ind equipment expenditures in 1952 

The largest increases in capital in 
vestment programs by product lines 
ire found in agricultural machinery, 
office and store machinery, paper and 
oil refining. Other groups which are 
making large increases in plant and 
equipment expenditures are airlines, 
gas utilities, shoes, furniture and en 
gines. Among the food group, bever 
ages, breweries, distilleries, and dairy 
products plan bigger capital programs. 

Products with less capital spending 
in 1953 than last year include paper, 
glass, non-ferrous metals, food can- 
ning, most lines of machinery, and 
ravon chemicals. 

Continued on page 18) 











PRE-TESTED TOUGHNESS 
FOR 7orfure DRIVES 


PRE-TESTED SALES FEATURES 
THAT BUILD REPEAT PROFITS 
WITH 


ATLAS ROLLER CHAIN 


Grueling ... rugged shock loads . . . day-in, day-out 
& 







poundings on the roughest drives—Atlas Roller Chain 

oy ; f has the pre-tested, proven toughness to take them all. 
ay : Longer, trouble-free production for your customers is 

proved by repeated Rockwell Hardness Tests of every impor 

tant part of Atlas Chain. Wear resistance that stops sales resistance 

oe / ... pre-tested satisfaction that builds repeat sales are all yours when 


you sell Atlas Roller Chain. 





Atlas offers you a full line of all types of roller chain—single, 


¢ 
P double or multiple widths, extended pitch, single link plate and many 
a ’ special types. Each and every one has been pre-tested for quality, 
oe sales-proved for profits. Line up with the Atlas Line of ‘Super-Life” 
/ Roller Chain. Let the Atlas profit plan help make "53 your best year 


Write for full details. 


v ee ATLAS CHAIN & MANUFACTURING CO. 


/ <a PHILADELPHIA 24, PENNA. Ay. 


= ROLLER 
TTT 





ee 


ATLA 


| s 
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ermoid multi-V belts 
pre-stretched for non-slip performance 





When you sell Thermoid Pre-stretched 
Multi-V Belts, you can be sure you’re 
selling maximum power transmission, 
economical, non-slip performance and 


extra long belt life. 


Thermoid Multi-V Belts withstand mois- 
ture, abrasion and repeated shock loads. 


Inermoid 


Industrial 
Rubber Products 





They’re built to take it—specially designed 
to resist internal friction and heat build up. 


When you come across unusual belting 
problems on Multi-V, F.H.P. or Flat 
Transmission Belting, you can always 
rely on the complete cooperation of an 


experienced Thermoid Sales Engineer. 


It pays to specify Thermoid. 
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yier® agsemer™ 


FASTER 
Customers Tubing = MOVEMENT 


TUB 


Connection Problems... HIGH PRESSURE 








p IMPERIAL! 


IMPERIAL FLEX FITTINGS — The tube coupling IMPERIAL FLEXIBLE HOSE and FITTINGS 


with the vibration and shock absorbing sleeve For use where there is tube movement in lines for oil, 
grease, air, liquids, etc 


G@)— = hee 


IMPERIAL HI-DUTY FITTINGS — Unsurpassed 


for speedy, low-cost assembly. Withstands vibration 
IMPERIAL ALUMINUM HI-DUTY FITTINGS 


No loose sleeves to contend with. No flaring. 
Ideal for all-cluminum installations. Lightweight, 


strong, good corrosion resistance. 


Ses =< 
— = IMPERIAL SHUT-OFF 


VALVES -2. 3 and 4-way. 


IMPERIAL FLARE FITTINGS — Both stondord HI-DUTY and standard 


and heavy-duty types. Withstands severe tensile pull : types. 


and high pressures. 
Ss - 


IMPERIAL 

TUBING TOOLS 
3 penn a> A A complete line of the 

leading tools for cut- 


ting, flaring, bending, 
IMPERIAL COMPRESSION FITTINGS reaming ond swedg- 


—Simple, efficient, ecenomicar. ing tubing. 


Ask for Catalog No. 350 


IMP ERIAL | Pioneers in Tube Fittings and Tube Working Tools 


THE IMPERIAL BRASS MFG. CO. 511 S. Racine Ave., Chicago 7, III. in Canada 334 Lauder Ave., Toronto, Ontario 
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He keeps YOUR customers 
coming back to YOU 


This is a Federated metallurgist; one of many in Federated plants 
throughout the country. 
In the Hic roscope he sees a cross-section of a piece of metal. 
In his mind he sees a maintenance man in Skowhegan, 
or Denver, or North Platte. He sees your customer and he knows 
what is needed to keep him buying from you. 
Quality is what is needed, and it must be in the metal. 
It doesn’t show on the box or the wrapper. 
You can’t tell by hefting the piece, or smelling it, 
or looking at it through a reading-glass. 
You must trust your supplier for the quality. It must be 
engineered in the product. Then your customer gets a spool of 
solder which melts at the right temperature, flows freely, 
binds firmly ... and works the same way every time he uses it. 
Quality control——both extensive and intensive is the 
unseen value that the Federated organization engineers into 
its products, It is a value that keeps your customer 
coming back to you ... reminding you that 


Federated is Headquarters for Non-ferrous Metals. 


. * * 
MWMMMIIL rw, 
inet aie the 
AMERICAN SMELTING AND REFINING COMPANY manuf cones 
120 BROADWAY, NEW YORK 5, N. Y. nell aq 


In Canada: Federated Metals Canada, Ltd., Toronto, Montreal 
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Range of Investment, 1954-56 


How firm are these capital invest- 
ment plans of business? Will they 
change sharply if business conditions 
change? 

Business plans for capital invest- 
ment are flexible, but there is more 
leeway for them to go upward than 
down. All manufacturing companies 
have preliminary plans to spend an 
average of about $9.3 billion a year 
in the period 1954-56 

Compared to this, the minimum 
annual expenditure they say they 
would make even if sales declined sub- 
stantially is about $6.0 billion. In a 
business recession, therefore, manu 
facturers do not expect to cut their 
investment in new plant and equip 
ment by more than one-third. 

On the other hand, the maximum 
capital expenditure businessmen feel 
they could make in the period 1954-56, 
to take full advantage of all tech- 
nological developments, amounts to 
about $13.8 billion. This is almost half 
again as high as the preliminary plans 
for expenditures during this period. 
Capital spending in 1954-56 would be 
well above the level of 1952-53 if busi- 
nessmen spend the maximum amount 
which they feel they could usefully 
invest. 

The biggest opportunities for in 
creasing capital investment to take 
advantage of technical improvements 
are in the steel, machinery, food, 
chemical, petroleum, and textile in 
dustries. ‘These industries have con- 
siderable latitude for modernization, 
judging from maximum spending busi 
nessmen report compared to their 
1953 spending plans. By contrast, 
businessmen in the electrical ma 
chinery, automobile, and_ transport 
equipment industries do not think 
that the maximum level of investment 
which they could profitably make for 
technical improvements in the future 
would equal 1953 spending. 

The most important thing about 
depreciation funds is that they are in- 
creasing. Depreciation in manufac- 
turing will increase from $5.9 billion 
in 1952 to $7.8 billion in 1956, ac 


| cording to businessmen’s reports 


Today depreciation finances a littl 
more than half of the capital spend 
ing. Depreciation in 1953 will amount 
to $6.8 billion in manufacturing, com 


Aluminum and Magnesium, Babbitts, Brasses and Bronzes, Anodes, 
Die Casting Metals, Lead and Lead Products, Solders, Type Metals 


pared with $12.1 billion planned for 
new plant and equipment. 
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e know were selling 


best V-Belt made!” 


BUD L. BEHRING, President 


Behring’s Bearing Service, Inc., Houston, Texas 


And selling the best, as you know, is the best way to 
make the most! That's what Bud Behring does, too! 
And we couldn't give you better evidence than is con- 
tained in his letter to us, which we quote in full. 

“V-Belts are fast becoming a top profit item for us 
since we took on the Dayton line a little over two years 
ago. I think one big reason for this is the outstanding 
quality of Dayton V-Belts. That's a big factor around 
here, particularly on oil field and petroleum applica 
tions. 

“The Cog-Belt gives us a big advantage on tough 
drives, and whether we recommend the Cog or Thoro- 
bred, we know we're selling the best V-Belt made!” 

For you, a Dayton Franchise will mean big profits! 
Let a Dayton Representative show you bow, why and 


how big! Just write, wire or phone. 


pls Daw ea 


DAYTON ‘‘TWINS’’ 


Dayton Thorobred, with pat 
ented three prime section de- 
sign, is the universal belt for 
all normal applications. It has 
set completely new standards 
for long life and trouble-free 
service af minimum cost 





CUT V-BELT COSTS! 


Dayton Cog-Belt*—-for unusu- 
ally tough drive problems! De- 
livers 40% more power, size 
for size, than any other belt. 
Operates over smaller pulleys, 
because it's scientifically de 
signed to bend as easily as 
your finger. 

*T.M 


im Iwiabex 


Since /905 


WORLD'S LARGEST MANUFACTURER OF V-BELTS 


DAYTON RUBBER COMPANY, 
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DAYTON 1, OHIO 





NEW COMPACT 


DESIGNED AND ENGINEERED 


arve® Telephone 
WEST STREET « KEENE, NEW HAMPSHIRE, U.S.A. KEENE 1966-W 
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MITRE GEAR UNIT 


FOR INDUSTRIAL APPLICATIONS 


These FEATURES 
make the 
Crown Mitre Gear Unit 
ideal for industry! 


Hardened “ZEROL" Gears 


Gears are run in...in precision matched 
pairs before final assembly 


Double shielded ball bearings throughout 
Provision for relubricating, if necessary 
Your choice of 4 or 5 mounting faces 
High load capacity 

Long service life 


Compactly designed and rigidly constructed 
for guaranteed industrial service 





DISTRIBUTORS Here’s 
What We Offer You: 


A reliable, fuliy guaranteed product at- 
tractively packaged 


Dependable personal sales assistance and 
service 


No direct selling 
An acceptable Distributor Policy 
Immediate deliveries from factory stock Also Manufactured and Sold through Distributors in 


Continuous Trade Journal advertising to CANADA by H & R ARMS, LTD., 
distributors’ prospects Drummondville, Quebec a) 


Informative sales promotion literature and bulletins 
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“Carborundum” is a registered trademark which indicates manufacture by The Carborundum Company, Niagara Falls, New York 
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ustomer is best for YOU 


/ . . 
( Your customer's business, in mass production of parts or 


finished assemblies, is the problem of generating close 





8 8 tolerance sizes, of producing high surface finishes, of re- 
ive im our moving stock. CARBORUNDUM’s business is the exclusive 
ability to recommend and furnish him, through you, the 


specific type of abrasive product which will give him high- 


est quality at lowest cost, on every operation he performs. 
Take surfacing, for instance, ‘There are at least 11 differ- 
ent methods of grinding plane or flat surfaces with abra- 


sives. Is your customer's present method the best —the 


most economical? How can he be svre’ By asking you and 
< CARBORUNDUM... for CARBORUNDUM alone has a complete 
branded line of grinding wheels and coated abrasives and 
tumbling and polishing grains...and only CARBORUNDUM 


can recommend without bias, on the sole basis of what's 


basedon | "= 


Or perhaps he manufactures table glassware. He can 


engrave the decorations with a grinding wheel —or he can 


l| abrasive etch them with high-velocity abrasive grain. He can finish 

the edges with abrasive belts, or with a grinding wheel. 
Whatever his method, CARBORUNDUM alone can supply 
through you a// the abrasives he needs with one-source control 


methode of quality... quality that’s constant, identical, dependable — 
\. thus economical. 





When you talk, your customet listens. Your customer values beyond price your 
unbiased technical counsel on abrasives. And because your advice is based on abrasive 
products by CARBORUNDUM, it’s truly impartial— for CARBORUNDUM produces the only 
complete branded line of grinding wheels and abrasive belts and polishing grains... thus 
provides the one-source control of abrasive quality that assures identical, predictable perform- 


ance on every operation your customer has. 





...the ONLY source for EVERYabrasive product your customers need 
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Typical of SKIL Factory and Distributor Co- 
operation, SKIL representative Bob 
Woosley (left) discusses features and 
sales potential of new SKIL Hand 
Grinder with R. G, Roemer of the Haven 
Saw and Tool Co. 


a 





— 


—— 


eer seen ape 





/Z, Corporation 
never stops helping us se 


—says A. J. Haven, Sales Manager, 
Haven Saw and Tool Co., Oakland, California 


The Haven Saw and Tool Co., a distributor of SKIL Tools for 25 years, credits 
SKIL advertising, factory and branch cooperation and advanced tool design 
with their outstanding success as a SKIL distributor. 

“Our close association with SKIL for more than a quarter of a century has 
been highly profitable,” says A. J. Haven. “Together, our promotion of SKIL 
Tools has made SKIL our top line. And SKIL leadership in new tool design 
has brought a breadth of line that constantly broadens the markets we reach 


real markets for portable tools.” 


/ 
ee 


PORTABLEWTOOLS 


SKIL Products are made only by SKIL Corporation, formerly SKILSAW, Inc., 5033 Elston Avenue, Chicago 30, Illinois 
Factory Branch Offices in 34 Principal Cities + In Canada: Skiltools, Ltd., 3601 Dundas Street West, Toronto 9, Ontario 


For complete information about top-quality SKIL products and 
SKIL sales support, call your nearby SKIL factory branch office 





r\ 

Fon the package to the shaft — ready, 

immediately, for the job! This is the new ‘‘off-the-shelf’’ 

availability which Dodge brings to roller chain drives. 

And, with this new availability, you get the important 

advantages of the famous Taper-Lock principle, proved 
in millions of V-belt installations. 

No more costly and time-consuming boring of 
sprockets to fit your shafts! Taper-Lock bushings are 
available in a range of sizes for the great majority 
of industrial applications. And it's not necessary that 
shafts be turned and ground to get a tight fit. Taper- 
Lock not only is keyed to the shaft, but grips it 
with the firmness of a shrunk-on fit. Yet when a 
sprocket is to be replaced, it comes off easily, quickly, 
The bushing may be re-used. 

Taper-Lock sprockets are compact. They have no 
flange, and no protruding parts. Taper-Lock occupies 


BODGE MANUFACTURING CORPORATION, 


There's only 
TAPER ‘LOCK 


ONE 


no more space on the shaft than standard sprockets. 
The flush design means safety. 

The new Dodge line of roller chain is made to 
highest quality standards, by craftsmen who know 
chain manufacture. Both chain and sprockets are 
made to ASA standards. Taper-Lock sprockets will 
take any make of American standard chain. 

Taper-Lock sprockets will be carried in Distribu- 
tors’ stocks for immediate delivery, in a complete 
range of B-type steel sprockets— 2" to 1%" pitch. The 
range in %”" pitch, for example, is 12 to 112 teeth. 

All bushings and the smaller sizes of sprockets are 
packaged individually. Dodge roller chain is pack- 
aged in 10-foot lengths — and can be furnished in 
50-foot and 100-foot reels. 

For detailed information about Taper-Lock sprockets 
and Dodge chain drives write now for Bulletin A-624, 


500 Union St., Mishawaka, Indiana 
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« 
THESE NEW DODGE PRODUCTS 


are being widely adver 
tised in leading indus 
trial publications. In a 

cord with regular pra 

tice we refer prospects 
for Taper-Lock sprockets 
and Dodge roller chain 
to Dodge Distributors 
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“ 


SOMETHING NEW IN HIS EXPERIENCE. It takes a lot of proof 
to convince grinding machine operators that one vitrified bond 
can be so much more efficient than another. Yet the new 
Norton G Bond has already made plenty of friends in plants 
throughout the country. Ask customers to get their own 
shopmen’s reactions to the “Touch of Gold.” 


To Norton Distributors’ Salesmen: 


Keep reminding customers how 
they can add the sure 


“YOU GH Or GOLD" 


with the NEW Norton 


G BOND 


Giving customers simple, believable evidence on how a product 
will boost their profits is the best sales-approach in the book. 


That’s why sales for Norton ALUNDUM* wheels made with the 
new G Bond are really moving — because users are being sold on 


evidence they can easily see and hear. 


For instance, there’s the sound of a new G Bond wheel in action, 
and the sight of its spark stream — both so different from ordinary 
wheels, and both so convincing to men who know grinding wheels. 
And then there’s the easy-to-understand explanation of the G 
Bond’s unique cutting action that makes each abrasive grain do a 


full-time cutting job. 


As a result, the new ALUNDUM G Bond wheels cut freer, cooler 
and faster, hold corners better, are better for form grinding and 
produce a smoother finish. They dress easier, cover a wider range 


of jobs and do more work. 


Keep pounding these advantages home just as we’re doing in 
the nation-wide advertising that backs you up on every call. Re- 
member: every one of them means time and money saved on your 
customers’ grinding jobs—the real ‘Touch of Gold” that builds 


profits for them and sales for you! 


How the new G bond assures 
more efficient cutting action 


ALUNDUM abrasive grains are held by the G Bond until 


’ 
they’ve done a complete cutting job, then released to make way 


for new grains with fresh, sharp cutting edges. It’s this unique 
ability of the new bond to hold the grains just long enough that 


keeps the wheel’s grinding surface at constant peak efliciency. 


NORTON COMPANY, Worcester 6, Mass. 


Export: Norton Behr-Manning Overseas Incorporated 
Worcester 6, Mass. 
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3 easy tests reveal the 
“TOUCH OF GOLD”’ 


LOOK! You can see the difference in the spark 
stream of a Norton G Bond ALUNDUM 
wheel. No intermittent sparking, but a con- 
tinuous, even stream that means uniform cut- 
ting action, 


LISTEN! Norton G Bond wheels grind with the pleasant, steady EXAMINE! On precision jobs, especially, you'll get the results you 
swish-h-h of free, easy cutting. You hear no harsh grinding noise. want faster. And every job you do with the new G Bond will benefit 
by their new, unique cutting action. 


NORTON 


ABRASIVES 


Galaking better products 
to make other products better 


- 
G BOND WHEELS HANDLE MANY JOBS, big or little, simple or 
complicated. You'll find them particularly valuable for such types 
of grinding as cylindrical, centerless, surface, internal, gear, tool *Trade-Mark Reg. U. S. Pat. Off, and Foreign Countries 
and cutter, form and thread grinding and saw gumming. + 


> 
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sh =f" 
| R-PEC VALVES 
INCLUDE 
Br BRONZE 
SC IRON 

wal = e fe CAST STEEL 
dl Valve = FORGED S$ T EEL 
BAR STOCK 


All bronze, iron, and steel castings 









are made in the R-PaC foundry 









al ssi byt pANISIOR 


Rie: ts ite 2a ; " qe. R-P&C Valve Division 
‘ OY ei Oe oe American Chain & Cable Company, inc. 
ecomearar aT ~ Reading, Pennsylvania 














e The complete R-P&C Valve line enables you to furnish valves 


for just about every use .. . power plants, water works, homes, factories, 


pipe lines, refineries, chemical plants, refrigeration work, etc. ... 

and for a wide variety of liquids and gases, in a wide range of sizes, 
pressures, and temperatures. It means a single source of supply and 
undivided responsibility for every valve from a tiny 4” bar stock 
valve to the large 24” cast steel valve whether hand 

or motor operated. 


Pioneers in Design and Engineering 

R-PaC started making quality valves in 1870. Slip-on disc globe 
valves, swing check valves, asbestos-packed cocks, bar stock 
valves, and Lubrotite gate valves, now standard in the industry, 
were designed and developed by R-PaC. The wealth of 
engineering data accumulated by R-Pa&C in the field 

over a period of 83 years provides a background of information 
which is readily available to help you with all piping 

systems and installations. 


We Help You Sell R-Pac 

National advertising in trade magazines, sales promotion 
mailings, a quarterly house organ (the R-PaC Triangle), 
catalogs, literature, and periodical calls of our sales engineers 
give you valuable assistance in selling R-P&C Valves. 

You have the advantages that go with selling a 

well-known, acceptable line. Unit packaging keeps your stock 
neat, saves your time in shipping popular R-P&C Valves. 


R-PaC Valves are Profit-Makers 

Many R-P«aC distributors have been with us for 

generations because they have found consistently that 

R-PaC Valves are profit-makers. They will tell you 

it’s because they get ALL the valves their customers need... 

from one reliable source . . . the R-P&C Complete valve line. 

You will enjoy bigger, more profitable valve sales if you sell R-PaC. 


Write TODAY 














if 
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No. 1501 
R-P2C 
Cast Steel 
Valve 
































NOW! 95‘ of all packing 
needs ore met with R/M’s BIG 7 


Less stock to carry! Easier selling! More profits! 














R/M’'s new “Big 7” Packing Types give you and this simplified approach. It represents a real engi- 
your salesmen a really big selling opportunity neering feat. To bring it to you, R/M drew on 
With just seven types of field-tested packings, you its SO years of know-how and experience, and the 
can now offer custom-built performance for prac research, testing and production facilities of its 
tically every packing application. This means seven great plants. Start pushing R/M’s “Big 7.’ 
lower inventories, simplified ordering, reduced Your customers and prospects are reading about 


downtime for your customers. Take advantage of them in leading trade publications 


: A C “ : N G gS FACTORIES: Bridgeport, Conn 


Manheim, Pa.; No. Charleston, S.C.; 


RAYBESTOS-MANHATTAN, INC. cr nd Pa 
PACKING DIVISION, MANHEIM, PA. , Wis.; Peterborough, Ontario, 











RAYBESTOS-MANHATTAN, INC. Manufactwer t Packings © Teflon Products « Text justrial Rubber Products « Abrasive and Diamond Wheels 
Rubber Covered Equipment «+ Brake Linings © Brake Blocks ¢ Clutch Facings © Fan Belts © Radiator Hose © Sintered Metal Products ¢ Bowling Balls 
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Photograph hy Morton Berger 


TAPS by CARD 


Many years of designing and manufacturing one chief product make Card the 


foremost name in Taps. 


tocked offi at Chis 0 troit. Fort Worth, Los Angeles, New York, San Francisco and Seattle 


S. W. CARD MANUFACTURING CO., MANSFIELD, MASS. © DIVISION OF UNION TWIST DRILL CO TAPS «© DIES * SCREW PLATES 





i 
/ re ~™ 
A LS - 


/ 
Unretouched Pho! \- 
by Merton Berger 


UNTON TWIST DRILL COMPANY © atHol, MASSACHUSETTS 
Milling Cutters Geer Cutters Twist Drills Hobs Reamers Carbide Tools 


3 


OWNERS AND OF: $. W. CARD MANUFACTURING CO. DIVISION, Mansfisid, 
- SUTTERPIEL ISION, Derby Line, Vermont and Rock Island, Quebe< 
' stad 





Photograph by Paul Davis 


Under the test of performance there 
can be no question —Butterfield drills 


cost less in the long run. 


Burra Rees bt D 


Union Twist Drill Company Butterfield Division Derby Line, Vermont, U.S. A 


TAPS ©*© DIES © REAMERS © DRILLS © COUNTERBORES «¢ SCREW PLATES 





Advertising —_—- 


Send for 


Your Copy of 
Porter-Cable’s 
Franchise 
Agreement 


Porter-Cable Machine Co. Porter-Cable 


1104 N. Saline St., Syracuse 8, N.Y. 
Sows * Belt Sanders * Orbital Sanders * Routers * Planes * Hedgsheor * Shapers 


Drills * Choin Saws * Bench Grinders * Combo Tool * Abrasive Belt Machines ) 
(ualily Clictiic Jools 





320 INDUSTRIAL DISTRIBUTION © MAY, 








\ 


DISTRIBUTORS 


ON THE COVER 


YOur 
F'Ts RIGHT HERE 
EMBOSSED PANEL 


-- 
asnaneeeern” 
aseee 
«7 
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... AND WAIT TILL YOU SEE THESE FEATURES INSIDE: 


COMPLETE descriptions, prices and dimensions of each Horton, old in years and young in ideas, backs its Distributors with @ 
type of chuck in separate sections. catalog to be proud of ... and one that will make the selection of 


Horton Chucks easy and wise. Get the Horton story now! 
CLEAR Chucks and their mountings are illustrated on 
each page for quick identification, plus out- 
line drawings with each table of dimensions. 


CONCISE easy-to-read, with format designed to aid 
the chuck buyer. 


CONVENIENT Index combined with visual reference to 
each section for quick location of general and 
specific information. 


COMPACT No more thumbing back and forth for infor- 
mation. Full details, prices and illustrations of DIVISION OF 


jaws and parts included in the same section 
as the chucks they ore used with. THE E. HORTON & SON CO. 
WINDSOR LOCKS, CONN. 
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anorner MODERN CATALOG 


Compiled by 


Exclusive Features 
in Every Catalog 


1 HIGH SPEED PRICES are printe d in 
RED 


2 CARBIDE PRICES are printed in 
GREEN 


3 TRADE - MARKS reproduced in 

headings of well-known brands 
tie-in the catalog with manufac- 
turers * national advertising 


4 DIVIDING RULES b 
page columns provide ease o 
reading 


ST ACIECEM Clalit: 
OKLAHOMA CITY, OKLA. 


* The Catalog Displayed in this ad has been 
selected from a part of our current production 


WEINBERG & MChKEE, INC. Re 


CHICAGO 6, ILLINOIS 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





be sure to specify 


* First orders may come easy today, but C r Ad } RA L 


top quality merchandise is the answer to 


steady, repeat business. Therein lies the suc- precision -made 


cess story of Central Packaged Fasteners! 


First, the neat, attractive, colorful Central Pp A C K A G & D 
package captures the attention of customers 

and gets the initial order. Once used, Cen- g A s T e N E 4 © 
tral’s clean, sharp, burr-free, precision-made 

fasteners prove their easy driving and pow- @ WOOD SCREWS @ STOVE BOLTS 
erful holding qualities to generate steady, © TAPPING SCREWS © DRIVE SCREWS 
active, repeat trade. Central’s color coded ©@ MACHINE SCREWS © SEMS SCREWS 
labels speed sales showing type, size and 

head styles at a glance. Specify Central © WING NUTS AND CAP NUTS © THUMS SCREWS 
Packaged Fasteners to make and remake STANDARD SLOTTED AND PHILLIPS RECESSED HEADS 
sales, win and re-win customers. @ HEXAGON AND SQUARE NUTS @ WASHERS 


tos ae Car CHICAGO tL 


lam SE Sa 


Te eee ee ee ee ee ee 


eNTRAL CENTRAL SCREW COMPANY 


3501 SHIELDS AVE, CHICAGO 9% ILLINOIS 
3028 € ELEVENTH ST. LOS ANGELES 23 CALIF © 149 EMERALD ST, KEENE NH 
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SIMONDS 


ABRASIVE CO. 


SIMONDS 


SIMONDS 
ABRASIVE COQ. 


( vat ) ~ 
q - ~ 
Pa = 


STEEL MILLS and FOUNDRIES 


Simonds Snagging Wheels! Big volume sellers! Good profit builders! 
Steel mills and foundries use them in tremendous quantities. 
Defense plants need them. Wherever rough grinding is done you 
can build up steady repeat business. They’re featured to your 
customers in Simonds advertising . . . advertising that consistently 
stresses the industrial distributor as the source of prompt supply. 
Get your share of this business. Simonds will go all out to help you 
with sales aids, informative bulletins and technical help. Let’s know 
how we can pitch in. Write. 
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big repeat — 
Sellers for 
SNAGGING 


Look over your customer list. Single 
out these businesses for snagging 
wheel sales: steel mills .. . found- 
ries .. . ordnance plants. . . auto- 
motive and aviation, railroad car 
and truck manufacturers . . . sheet 
metal works . . . structural steel 
plants ...any plant where swing 
frames, floor stand and portable 
grinders are in use. 


Typical shipment of 
Simonds Snagging Wheels 
to a large user 


SIMONDS ABRASIVE COMPANY e TACONY & FRALEY STS. @ PHILADELPHIA 37, PA. 
BRANCH WAREHOUSES: CHICAGO, DETROIT, BOSTON 
Division of Simonds Saw and Steel Co., Fitchburg, Mass. Other Simonds Companies: Simonds Steel Mills, Lock- 
port, N. Y., Simonds Canada Saw Co., Ltd., Montreal, Que. and Simonds Canada Abrasive Co., Ltd., Arvida, Que. 
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Now, practically every sprocket require 
ment your customers may have can be 
filled right from your shelves with a 


higher profit per sale to you. 


In addition to the wide variety of 
Morse Steel and Cast-Iron Stock 
Sprockets always available, Morse Dis 
tributers now offer Type B Stock 
Sprockets from ! 


pitch, 10 to 112 teeth with Taper-Lock 


»” pitch through 114” 


Bushings 


DELIVERY 


New savings for customers 

Your customers will realize these 
adi antages: 
(1) Prompt delivery—no more delay for 
reboring, keyseating or other alter- 
ations. (2) Flush bushings permit close 
mounting; Morse Taper-Lock sprockets 
need no more shaft space than any Type B 
sprockets. (3) Compliance with safety 
requirements. No flanges. collars or pro- 
truding screw heads to create dangerous 
operating conditions. (4) Low cost. 


MORSE CHAIN COMPANY 
Dept. 468 ° 7601 Central Avenue 
Detroit 10, Michigan 


M:PT Morse scx 


Power Transmission 
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CUSTOMERS CAN GET EVEN FASTER 
OF MORSE STOCK SPROCKETS; 
SAVE MONEY, TOO 


Morse Stock Roller Chain Sprockets with Taper-Lock Bushings 
now available from Morse Distributors. Newest addition to Morse line makes 
possible instant delivery of ready-to-use sprockets. 


COMPLETE MORSE STOCK SPROCKET LINE 


Stock Stent Chnin Brives, Stock Roller Chain Drives, 


42" and 34" pitch | ; i Plain-bore sprockets—‘s” 
‘ pitch through 2” pitch 


AND NOW! 


New Morse Stock Taper-Lock Roller Chain 
Sprockets; 42", %", %", 1", and 1%” pitches, 10 , 
to 112 teeth Taper-Lock Bushings are available 

with bere diameters from 2” to 3” in incre- 

ments of Vis". 


MORSE | 


MECHANICAL " 


POWER TRANSMISSION FF - : Let us give you details on a profitable Morse 


prooucts Distributorship with its complete line of 
well-known, high-quality power transmis 


ez e2recenr re Ky 


sion products to sell. Call or write us today. 
* Long Service Life, Engineering Service, and 


Quality—which you get in unusual degree when 
you buy Morse Power Transmission Products. 
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Chilis 


the complete source 


all these ways! 


...and benefit 





INSTANT gTocK NFORMATION 
records maintained. 


Perpetual i 


MINIMIZED BACK-ORDERS 
Pheoll offers the largest finishe 
_ over 6m 


anywhere - - 
shelves of packaged fasteners- 


d inventory 


Your 
minimiz available 
phone ©o $. well-stocked 


es correspondenc . 


MANUFA 
CTURIN 
COMPANY a 


Manufacturers of 
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for ALL threaded fasteners 


THREADED FASTENERS can be stocked and 
sold easier and more profitably when you 
standardize on the complete Pheoll line. 

Here is a single manufacturer able to 
handle ALL of your fastener requirements. 
Also, you can anticipate better deliveries, 
because Pheoll maintains the industry's larg- 
est stocks. 


Pheoll distributors are backed by con- 
tinuing top-flight quality... plus a broad, 
aggressive advertising program that develops 
potential volume sales in every city across 
the nation. 

And finally, Pheoll’s distributor-minded 
management recognizes your function as a 
distributor by guaranteeing to refer inquiries 
and ORDERS for packaged fasteners to 
qualified accounts. 

NO OTHER FULL-LINE SCREW MANUFACTURER 
OFFERS YOU THIS STRAIGHTFORWARD POLICY! 


' 
| PHEOLL MANUFACTURING COMPANY 
i 5700 Roosevelt Road, Chicago 50, Illinois 


| Show me how your new distributor program will help me pro- 
1 duce more fastener sales... more easily... and more profitably ! 


~ YOUR NAME 
“FIRM NAME 


~ STREET ADDRESS 





“CITY, ZONE AND STATE 
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FULL FORGED RIBS 
CAN TAKE IT! 


AND HERE'S WHY: 





\ CROSS SECTION VIEW OF FORGED RIBS 
SHOWING STEEL FIBRE STRUCTURE 





——————— 





AND FORCED TO FOLLOW CONTOUR OF RIES 





EACH RIB SHARES THE SINEW -LIKE 
STRENGTH OF THE ENTIRE JOINT MEMBER 


Full forging of the rib joint is the secret of this 
new Utica pliers. Forging makes the steel fibre 
structure follow the contours of the ribs as shown 
in the diagram above. Hence, each rib shares the 
sinew-like strength of the entire joint. There is 





4 It pays to vse quelity uate 


7: J 





STRONG GECAUSE STEEL FIORE STRUCTURE 1S COMPRESSED 





NEW 
ee 


“JOINT | 


Pliers + 507-10 


With FOXGED rib-joint 
for added strength 
exactly where you need if. 





no weak point, likely to break, with this method 
of manufacture. 

Be sure you see these new pliers! One look, one 
“heft”, and youll know that they live up to the 
standard of Utica quality. 





andthe world’sbest 
hols are made in U.S.A. 4 





DROP FORGE AND TOOL 


CORPORATION 


UTICA 4, NEW YORK 


In Canada; ADLAM TOOL & SUPPLY CO., LTD., 
MONTREAL; WALLS-IRONS, LTD., WINNIPEG 
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[ft Greater 


in SANDING and LEVELING | 


This SMOOTH combination 
licks the TOUGHEST sanding jobs 


The ideal disc for ANY and ALL sanding 
operations. They're flexible, tough, long 


" R ESIN BOND wi 3 lasting, non loading. Cut faster with less 


a - effort. Remain cool while giving maximum cutting action. They 
A ) a Ss i ve 1) ! s¢ Ss reduce the drudgery of sanding jobs—save time. They have 
amazing flexibility for concave, convex and reverse curve 

sanding. 


Ball-bearing construction. Heat treated alloy steel gears. 
Permanent lubrication. Cyclone fan for increased ven- 
tilation. Patented tool spindle lock for changing discs. 3 
Models: No. 1250—9’’ High Speed Heavy Duty (action 
picture); No. 1267—7'' High Speed Heavy Duty (illus- 
trated); No. 1265—7" Special. 


Sold only through Authorized SIOUX Distributors 


N 
STANDARD THE fei WORLD OVER 
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HEWITT-ROBINS 


EXECUTIVE OFFICES, STAMFORD, CONNECTICUT 
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Hewitt-Robins Increases Conveyor Belt 


Production Facilities 41% 





$1,000,000 Expansion Program Assures 


Better Belt Deliveries For You 





Both industrial consumers and industrial supply distributors will 
reap big benefits from the new expansion of Hewitt-Robins con- 


veyor belt production facilities. 


Industrial consumers will benefit from this $1,000,000 program 
because it will help meet the mounting demand for more and 


larger conveyor belts . . . conveyor belts that will speed the 





movement and cut the handling costs of bulk materials. 


You, the industrial supply distributor, will benefit because now 


we can supply a full range of belt sizes, in widths up to 72" and 


at the same time appreciably cut delivery time. 


Add these benefits together and you get only one answer... more 
business for you! As always, Hewitt-Robins stands ready to meet 
your customer’s demands for the highest quality industrial rub- 
ber goods, both belting and hose, and at the same time provide the 


finest possible service to its distributors throughout the country. 


INCORPORATED 


DOMESTIC DIVISIONS: Hewitt Rubber + Robins Conveyors + Robins Engineers + Restfoam 


FOREIGN SUBSIDIARIES: Hewitt-Robins (Canada) Ltd, Montreal . Hewitt-Robins Internationale, 


Paris, France + Robins Conveyors (S. A.) ltd, Johannesburg + EXPORT DEPARTMENT. New York City 
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THE LINE UnIVERSAL 
THAT —" 


7 
JOHNSON een 


GENERAL 








LEDALOYL 


SLEEVE : os 
a INES 


PURPOSE | | 





CAST BRONZE 
GRAPHITED 








; 
j 
hen you can offer your cust@mefs Over 900 sleeve bearings 
of inside diameters from '4 inch f& 4% inches, in various wall 
thicknesses and a selection of length®,. . brother, that is a line! 
Is it any wonder that Johnson DistiBitors make lots of sales? 
Why, over 90°, of industry's sleeve Dearing needs can be filled 
from Johnson GP (General Purpose) Cast Bronze Bearings. And 
each individual bearing is cast/im @ high quality alloy, is correct 
in tolerance, and of the finest @#werRManship. If you want to get in 
on this sales opportunity, writ for franchise information 


JOHNSON BRONZE CQ, 535 South Mill St., New Castle, Pa 


JOHNSON EARINGS 


ype 


ACTUAL SIZE 

) 

OF BEARING SLEEVE BEARING 

HEADQUARTERS 
SINCE 1901 
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In hand-operated hoists - 


Sts Cof fing. 


83 SIZES AND MODELS TO FILL ALL YOUR NEEDS 





SPUR- : eight 
GEAR models — 
HOISTS . %e- 00 Sten 


CLEVIS- 


CONNECTED 


HOISTS 


SAFETY -PULL 
RATCHET 
LEVER HOISTS 


eleven models — 


V4- to 10-ton 
capacities 


MIGHTY- 
MIDGET 
PULLERS 


capacities 
(single chain) P (roller chain) 


two sizes— 
ten models — 500- and 
1,500. to 1,000-ib 
30,000-Ib. capacities 
capacities 




















CHALLENGER 
LIGHTWEIGHT 
ALL-STEEL 
SPUR-GEAR 
HOISTS 

three models — 
Y-, 1-, and 
2-ton capacities 


ARMY- 
TYPE HOISTS 


} eleven 
models 
V4- to 10-ton 
capacities 


SAFETY -PULL 
RATCHET LEVER 
HOISTS 


(coil chain) 


two models — 
1,500. and 
3,000-Ib. 
capacities 








EXTENDED HAND- \ 
WHEEL HOISTS 


DIFFERENTIAL 
CHAIN HOISTS 


two sizes — 
Yy- and 
l-ton 

\. capacities 


six models — 
Vq- to 3-ton 
capacities 








\ 





boone 


eer er rem 


SPUR-GEAR HOISTS 
(multiple chain) 
fourteen models 
3- to 25-ton 
capacities 


Ask for more information on 

the units which will enable you 

to offer the largest, most complete 
line of hand-operated hoists under 
Low one brand name. Write Dept. A5. 
HEADROOM 
HOISTS 


twelve 

models — 

\ 1 = to 
24- : 

\ coma , See us in Booth 407 at the 
\ t Materials Handling Show — 


\ 


\ Philadelphia, May 18 to 22. 


HOIST-ALLS 
two sizes — 
1-, and 2-ton 
capacities 
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Mr. G. ]. Werner, Traffic Manager, Motorola, Inc., 


on screen of new Model 21T4. 


“Our program never goes off the air!” 


“Tens of thousands of component parts 

thousands of suy pli rs all over the 
country i daily ‘hot sheet’ of critical 
items needed within 24 hours or less 

that’s just a glimpse of our craft 
picture at Motorola! 

Yet our pr duc tion line snever stop 
for lack of available parts because our 
production program never goes off che 


air. We use With our 


tremendous, and steadily growing over 


Air l xpress! 


all shipping volume, there is daily need 
for this top -spee 1. reltable service 


Many cum t day \ sp ify Air 


Express and exacting production 
schedules are met. Show models, adver 
tising matter, itinerant displays and 
penalty contract shipments are always 
subject to deadlines and Air Express 
gets them there on time 
Shipping costs are secondary on 
such shipments. Yet we find that Air 
Express costs compare favorably with 
other air services. In many weights and 
distances, its rates are lowest of all! 
Day in, day out, Ait Express is an 
integral and important cog in Motorola ; 


overall ope ration 
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Whenever you ship by air, it pays to 
say—Air Express! Division of Railway 
Express Agency 


“SAP HOPES 


GETS THERE FIRST 
via U. S. Scheduled Airlines 








Another G.T.M.—Jobber Success 


CALLE IN G.1.M.-GETS BELT ORDER 


business 


Hoard -hitting : 
5 “The Greotes! fe} direct moi! comp 


er 


on 


Reputo" 


t 
Name '" Rubo 


sy that brings 
d qveall'y 
Proved 4 
D repect soles 
nation?! 


ssive 
Aggre*” boosts distributors 
3 thet O°” 
e 
franch's 
ol 

Liber 
4 create PF 


151g 
ical sole 


Complete line 
a ond 
os aids 

sales 

odver \ 
tio 

Subston 


8 each sole 


since helps 


ines 
rtunite 
ofit opp? 


Cc 
$ help ° au 
Technic¢ 


the 

Techn” 

G.1.M 
Man 


100 
~~ sar 
Goory* 


| CEMENT company in Pennsylvania had never 


the local Goodyear Distributor — although the 


placed an order for conveyor belting with 


Distributor frequently supplied other rubber 
products. But in a recent routine inquiry on con- 
veyor belting the Distributor called in the G.T.M. 
—Goodyear Technical Man. 

Result: The technical sales help of the G.T.M. 
—including re-engineering the belt installation, 
with a reduction in the number of plies and 


slightly increased cover thickness — led to the 


pre 


1g" 


toa 


iiweratyre 


a) 


Am 
= 


ad 


first belt order from this plant. 


When you hit the hard ones, as a Goodyear 
Franchise Holder, you can call in the G.T.M. 
for technical sales assistance like this. His help, 
when you need it, is one of the many reasons 
why the Goodyear Industrial Products Franchise 
is one of the top industrial supply money-makers 


year after year. 


Goodyear, Industrial Products Division, 
Akron 16, Ohio. 


GOOD*YEAR 


THE GREATEST NAME IN RUBBER 


YEAR 


N PLAYHOUSE~—every p Jay~NBC TV Ne 
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DRY CHEMICAL TYPE 


Convenient 4, 20 and 30 pound hand 
sizes no syphon tubes or valves 
within the cylinder to become clogged 
or inoperative discharge hose 
and squeeze type discharge nozzle 
remain empty until actuation takes 
place one piece removable top 
assembly. Also, convenient 150 pound 
wheeled size sturdy, wide-faced 
wheels discharge hose and two 
position discharge nozzle having soft 
or solid stream fully enclosed in pro 
tection casing footrail and dual 


bar handle provide easy inverting 


MANUFACTURERS OF APPROVED FIRE PROTECTION EQUIPMENT 


Squeez-Grip Carbon Dioxide Type Fire Extinguishers 
Dry Chemical Type Fire Extinguishers 
Built-in High Pressure and Low Pressure Carbon Dioxide 
Type Fire Extinguishing Systems 
Built-in Smoke and Heat Fire Detecting Systems 


4 


CARBON DIOXIDE TYPE 


Convenient 2'2, 5, 10, 15 and 20 pound hand 
sizes . . . discharge horn non-conducting, corro- 
sion resistant, shatterproof, non-metallic construc- 
tion. Also, convenient 50, 75 and 100 pound 
wheeled sizes . . . available with sturdy, wide- 
faced wheels either with or without rubber tires, 
as well as available with or without discharge 
hose and horn protection cover. 


@ Top quality backed by experienced engineering results in operating superiority 
over the years with the world famous C-O-TWO Squeez-Grip Carbon Dioxide Type 
Fire Extinguishers as well as the newer C-O-TWO Dry Chemical Type Fire Extin- 
guishers. Furthermore, modern manufacturing facilities and extensive field testing, 
together with approvals such as the Underwriters’ Laboratories, Inc., Factory Mutual 
Laboratories and Government Bureaus make your sales profits free from the headaches 
of frequent returns and bothersome service calls. 

With C-O-TWO Squeez-Grip Carbon Dioxide Type Fire Extinguishers the pene- 
trating carbon dioxide is a clean, dry, non-damaging, non-conducting inert gas .. . 
smothers fire in seconds, leaves no after fire mess . . . highly effective on flammable 
liquid and electrical fires, as well as some surface fires involving ordinary combustible 
materials. The C-O-TWO Squeez-Grip Valve is the greatest single contribution to 
the releasing of carbon dioxide for first aid fire fighting . . . just squeeze lever to open 

. release to close. 

With C-O-TWO Dry Chemical Type Fire Extinguishers the heat-shielding dry 
chemical is a non-conducting, non-abrasive, non-toxic, finely pulverized powder com- 
pound ... blankets fire instantly . . . exceedingly effective on flammable liquid, gas 
and electrical fires, as well as surface fires involving ordinary combustible materials. 
The exclusive inverting design renders constant free flowing dry chemical, assuring 
faster, more effective and complete discharge. 

Both types of C-O-TWO Fire Extinguishers can be steady sales to industrial 
plants the year round, with special attractions added each spring during Clean Up 
Week and likewise in the fall during Fire Prevention Week. Talking C-O-TWO Fire 
Extinguishers can be a good door opener as well as one of the topics of conversation 
most anytime you make a sales call. Contact us today for complete free information 
on these top quality, “stay sold” fire extinguishers .. . it will be worth your while 
to get all the facts. 


c-O-TWO FIRE EQUIPMENT COMPANY 


NEWARK 1 + NEW JERSEY 
C-O-TWO FIRE EQUIPMENT OF CANADA, LID. * TORONTO 8 * ONTARIO 
Sales and Service in the Principal Cities of United States and Canada 


AFFILIATED WITH PYRENE MANUFACTURING COMPANY 
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ON STEADY 
BUSINESS:-: 


ate» 


e We manufacture vises exclusively. 
Being specialists in their production, 
each MORGAN VISE is designed 
right. made right, and performs 
right. Here is dependability from one 
source—a source that makes it easy 
for you to secure the right types for 
each of your industrial customers. 





MORGAN 
CHICAGO 


Each MORGAN VISE is packaged in a sturdy 
carton for protection from damage, making 
your stock problem c« simple one. 


TYPES mie To sell MORGAN VISES gives you a grip on 
TO GIVE YOU vise business that holds fast—that’s why it 
WIDEST SELLING pays to line up with MORGAN. Let's talk it 


RANGE .. . @ Machinists’ bench © Combina- over. 


3 . . ; @ Woodworkin 
tion pipe @ Solid nut contenucus sagond — = 9 © We always suggest to users that they buy thru their 
© Steel metal workers © Quick action © Garage vise local distributor 


MORGAN VISE CO, 12" "5. CHICAGO 6,U.5.A. 
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, s big letters because in Nicholson and Black Diamond 
files quality has a BIG MEANING. It is quality that 
serves in many ways. For example: to the industrial con- 
cern it means greater filing efficiency, faster production, 
longer file life. Whether the results are increased savings 
or increased earnings, they are bound to contribute to 
the profit side of the user's ledger. 

The sources of that quality are manifold, too. They 


are all wrapped up in eighty-nine years of earnestness 


puRPOSE ore 
FOR EVERY erat Perfect Files 


toward giving the world the utmost in steel selection, 


file designing and modern file manufacturing techniques. 


And in adhering to the policy of selling through the 
Industrial Distributor, we know that it is the kind of 
quality that carries inspiration and a_ profitable file 
business for YOU. 


NICHOLSON FILE CO., 23 ACORN ST., PROVIDENCE 1, R. 1. 


‘ Ti nt.) 


mode under the long-standing 


in Every Doze” 


policy of Tw 
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| Designed for those 
Another WALKER-TURNER “first” 


who need a 
For jobs where neither the capacity nor 
, expense of heavy industrial machinery is 
/ sy 17 TL ij vv A bane ; warranted, and where a “hobby machine” 
1A, aha a! ve sf ry would be as impractical, Walker-Turner 
S44 £444 ; has engineered a special class of 
light-heavyweight machines. 
Professional in design and operation, 


Va Tel ol (= Speed Wel Ly e yet light for production machines, 
this “in-between” line gives industry 
the required capacity, without the 
necessity of heavy investment. 


zg. 


sae YU alone} 
F °0ls and th 
Seht-hoa 8 tn yours, (l)a Le 
ma & 1 ! (an 
or market ) Indust», and “ottien 
ee th , oun © tion 2 
1 the 


fact won Walkor-Turne, " F licat; te your . 
F oe <2 trai; tistrih, rin 
the Wat oespet> Be eur, ibuto {neering WALKER-TURNER 
Ww! ee 4urne y an ‘ r 
at you need ; tory, ‘es smen ta), * DIVISION SOLD ONLY 
. werfudys E | i} 
88 inte ence." KEARNEY AND TRECKER CORPORATION THROUGH 
sat PLAINFIELD, W. ) TRAINED 
, . 
INDUSTRIAL 
Drill Presses —Hand ond Power Feed * Radial Drills 
Wood oa Metal Cutting indies © Tilting Arbor so DISTRIBUTORS 
Radial Sows * Jig Saws * Lathes * Spindle Shapers 
Jointers * Belt and Disc Surfacers * Flexible Shaft Machines 


nd 





The Johns-Manvi 
- Packing of the Month 


« eee one of the lead . 
ers ira li 9 
profitab vincitedsi* ity line that wi 
le business in ~aenia os 7 help you build a 
ckings 


j-M CENTRIPAC 
Ooo PACKING 


STYLE NOS. 7, 
11, 18 AND 19 


A long-time favorite 
for centrifugal pumps 
and other equipment 
with rotating on 
oscillating shafts 


Where to sell it: You have 4 made-to-order service -+* and thoroughly approved by plant 
customer for Centripac, Style No. 7; wher- men everywhere! 
ever you find fluid transfer ©& uipment : 
; yet How it is entripac 1S sup- 
handling water fresh, salt, hot or cold— : 
: plied in both rng § , in sizes 
oil, ammonia, brine, gasoline and some ™ P 
; from °*'* to | square. > 

weak acids and chemicals. (Recommend : 
: no wire, Stvle No- 11 15 wire-reinforced. 
Style No- 11 for heavy duty services Style <ivle N ¢ ; li 
Ni 18 for vasoline service Style No 19 for . ty ©. 0. 18 (no wire) contains a gaso ine- 
No. » $e “e » No. : ; 

5 resistant jubricant. Style No- 19 (no wire) 


ulp and pa ser mill service: 
pul pat ) is ungraphited. 


What its selling points are: Centripas Backed by National advertising: 
is plaited square (not pressed square) from Centripac and other fast-selling Johns- 
long-fiber asbestos yar» thoroughly jubri- Manville Packings 4fe advertised regularly 
cated and graphited. The square cross-sec- in publications read by packing users 10 
tion provides maximum contact surface, every major jndustry- This advertising refers 
insuring 4 tight seal with minimum friction these readers tO their local J-M Distributor 
and gland pressure. It is a cime-tested pack- as the place to buy- liing job ! 


ing, thoroughly proved in many years of when you push johns-Manville Packings! 


Note to Salesmanagers For copies of this advertisement for distributioe to 
your sales organization, write Johns-Manville, Box 69, New York 16, N.Y. 


‘ 





BAY STATE’S 
SALES-SERVICE 


An effective distributor service designed for practical use, as 
are all Bay State abrasive products. These services constantly 
promote a leading product through outstanding distributors. 


A QUALITY PRODUCT 


“First with the most” describes Bay State’s achievements in the 
abrasive products field. In over 30 years of experience, Bay State's 
advanced engineering has set the pace for modern grinding practice 
by developing the exact abrasive products your customers need. 


CONSTANT RESEARCH 


No ivory-tower type of theory here! Bay State research deals with 
the facts of grinding wheel life, on the practical level of actual 
production grinding. It constantly asks (and answers) the question, 
“Now that we've made it good, how can we make it better?” 


ON-THE-JOB ENGINEERING 


Again the design is for practical use. Do your customers have a 
difficult grinding problem? Bay State sends capable abrasive specialists 
to the plant with the problem. There they analyze the situation, and 
make practical, direct recommendations for its solution. 


ibe FAST DELIVERY 


Direct from factory or warehouse stocks, Bay State distributors give 
Detroit rapid delivery service on all standard wheels. Long experience has given 
Bay State the means of knowing when-and-where to stock how-many of 
each type of wheel for the most efficient supplying of customer demand. 


ee 
Chicago Pittsburgh 


NATIONAL ADVERTISING BACK-UP 


Bay State believes in its distributors and its advertising program. 
Each punchline of this nation-wide, constant campaign in leading 
metalworking publications is factual, forceful buy-appeal to the 
men who can buy . . . FROM BAY STATE DISTRIBUTORS. 


VALUABLE KNOW-HOW BOOKS 


Practical, useful information is packed into Bay State literature. 
Available to Bay State distributors, such examples as the 

“Westboro Standard Stock List’ and specific 4-page folders for 

special phases of grinding constantly help both customer and distributor. 
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USE BOTH SIDES 


——— 


——w 


= 10 to 
15 TIMES 


= LONGER p @ » 


LIFE 


neane 


ANOTHER SPARKLING BAY STATE “FIRST”! 
Once and for all, GRITCLOTH solves the age-old prob- 
lem of clogging sandpaper and other types of coated 
papers. GRITCLOTH’S revolutionary open-mesh design 
lets the removed particles flow right through, and the 
sharp abrasive teeth keep right on cutting. Actual 
tests show 10 to 15 times the life of ordinary coated 
papers. For all finishing jobs on metal, 


IT’S GRITCLOTH TODAY. 


(7°S NEW... -4T'S S283 FE Rann tt ' 3. He SI Aes 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





for Safety and Long-Time Service 


For 2000, 3000 and 6000 pounds service — Sizes !/3" to 6” 


SCREW END TYPE 


82 @@ 


For schedules 40, 80 and 160 pipe — Sizes 1" to 4” 


SOCKET WELD TYPE 


Shocks and stresses imposed by high pressures and high temperatures are taken 


forged from carbon steel or vasious . a : ° 8 P ° " a 
aiiese 0 aneet specific eperating exe in their stride because Vogt fittings are uniform in structure, fine grained, and 
ee ee eee free from porosity . . . the superior product of laboratory controlled materials and 


Vogt Ells, Tees, Crosses, etc are 


their selection aad proper application. 
giant forging hammers and upsetters. These properties also give higher resistance 


to erosive and corrosive conditions, thereby adding to service life expectancy 


in steam plants, petroleum refineries, chemical plants and related industries. 


HENRY VOGT MACHINE CO., INC. 


Louisville 10, Kentucky 
BRANCH OFFICES: NEW YORK e PHILADELPHIA e CLEVELAND e CHICAGO e DALLAS 


DROP FORGED 
STEEL FITTINGS 
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based on RY 
M DISTRIBUTOR RECORDS 


.An R/M distributor was 
offered a stock of competi- 
tor's products at 1/3 below 
his cost, replied he was not 
interested because he had 
established an enviable 
reputation handling Condor 
and Manhattan Rubber 


Products for 25 years... 


THIS INCIDENT highlights two basic advantages enjoyed by all R/M distributors: 








1. R/M distributors find R/M earns and deserves their loyalty over 


the years. 


. R/M products give customers MORE USE PER DOLLAR and they 


are not easily switched to other manufacturers’ brands. 


“MORE USE PER DOLLAR” sums up the engineered qualities of R/M transmission 
and conveyor belts, V-belts, hose and other rubber products as advertised in 50 


publications for the benefit of R/M distributors. 


MANHATT SER DIVI 1OWN A PATS; NEW JERSEY 


RAYBESTOS- MANHATTAN, INC. 


Flot Belts V-Belts Conveyor Belts Air, Water, Steom Hose Oil, Suction Hose industrial Fire Hose 











Other 8/M products include: Industrial Rubber ¢ Fan Belts © Radiator Hose © Brake Linings © Brake Blocks © Clutch Facings 
Asbestos Textiles * Teflon Products * Packings © Sintered Metal Ports * Bowling Balls me 920 
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How SpS Helps the Industrial Distributor 


- 
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SPS Helps the Industrial Distributor 


THROUGH BETTER 
PACKAGING 
AND LABELING 


There’s no excuse for sloppy packaging. Flimsy cardboard boxes 
that break in shipment—labels that fall off—containers so clut- 
tered with names and trademarks you can’t tell what’s in them: 
these things cost you money. You spend time sorting, checking, 
adding — instead of selling. 


SPS doesn’t hold with such waste. Our boxes are so strong you 
can stand on them; they’re clean and good-looking. Our attrac- 
tively designed labels are easy to read, show sizes, quantities 
and products. In fact, you can spend time more profitably —in 
taking orders for UNBRAKO Socket Screws, for instance—than 
in sorting and repacking a manufacturer’s mistake. SPS, 
Jenkintown 13, Pa. 


In May—just in the magazines on a management level 
—UNBRAKO Socket Screw advertisements will be read 
by 787,150 key persons! And remember, SPS adver- 
t.ses UNBRAKO screws in 48 magazines altogether. 


UNBRAKO SOCKET SCREW DIVISION 
® 


( fur Nfl Ys : A START FOR THE FUTURE JENKINTOWN [ll PENNSYLVANIA 


TY 


Knurled Head Dowel Button Head 
ao Sctew Pie pocket Screw 
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a 
® it’s LIVE 
YOU MUST SEE IT! 


AT THE 


MATERIALS HANDLING g* <3 
EXPOSITION : 


PHILADELPHIA, MAY 18-22 &) 


BOOTH 1455 
) 
JETT Te 


Here it is — a totally new concept in PRODUCT MOVEMENT .. . 
with lower original cost and reduced maintenance cost. . . 
what is it? Well, we'll admit uses that include safer, more 
economical movement of products, cases, boxes, cartons, bundles, 
sheets, pans, straight away — or around curves — but its 
applications are limited only by your 


FO ingenuity and imagination . . . it’s as basic to 
WER g\nst R materials handling as the |-beam is to building. 
ANOT 


OF CINCINNATI \\ 
MANY DISTRIBUTOR TERRITORIES NOW OPIN \\~’ 


iF YOU ARE NOW STOCKING SECTIONS OF many present types of roller conveyors obsolete. 
PORTABLE CONVEYORS it is only fair to warn Lower shipping costs, smaller inventory and big- 
you that this new concept may eventually make ger profits are real, hard-to-resist inducements. 





tal Handing Show bet Since 1901 — First in the Field of Product Handling Equipment 
ter write at once for full 


details — today! 40 Disney St. Cincinnati 9, Ohio 


n Ff tutomem me THE ALVEY-FERGUSON COMPANY 
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CUSHMAN 


Conserve your man-power and speed production with the Cushman Electric Power Wrench, 
designed and developed by the Cushman Engineering Department for use on multi-spindle chucking 
machines and vertical lathes to eliminate physical labor and time-consuming hand wrenching opera- 
tions. When used with the Cushmatic Control Cabinet, torque at the wrench end can be predetermined 
and maintained at any desired value from 150 to 600 ft. lbs. with a 24 ft. Ib. motor, or 45 to 180 
ft. Ibs. with an 8 ft. Ib. motor. All parts are totally enclosed and operated in an oil bath, assuring 
constant, dirt-free lubrication and long, trouble-free, heavy duty service. Write for Bulletin No. 211-D 
or consult the Cushman Engineering Department for special applications. 


THE CUSHMAN CHUCK COMPANY 
813 WINDSOR STREET 
HARTFORD 2, CONNECTICUT, U. S. A. 


Chucking Engineers Since 1862 


A WORLD STANDARD FOR PRECISION 





aa 


1150 DONT 
UGET, 








COATED 


ABRASIVES 


...- AND WATCH YOUR ABRASIVE SALES 
BEGIN TO CLIMB! You'll find that, month after 
month, these and other memorable Jewel Brand 
advertisements hit the heart of the big abrasive 
products market . . . put JEWEL BRAND 

first in your customers’ minds . . . help you 

sell Jewel Brand Coated Abrasive Belts 

for every finishing operation. Try them and see. 
Prove to yourself why more and more 
profit-minded distributors are adding valuable 
Jewel Brand franchi,es. Write for complete 
details. Abrasive Products, Inc., Pearl Street, 
South Braintree 85, Mass. 
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ayer 
ECONOMY 
LONG LIFE 
BETTER FINISH 
GREATER ACCURACY 


When the reamer becomes dull, it may be put back 
into its original serviceable condition not once, 
but many times, by expanding and resharpening. 


? 
f 


THE CLEVELAND TWIST DRILL CO. 


1242 East 49th Street Cleveland 14, Ohio Coy LeHMit 
ee ee Oe eee | a DISTRIBUTORS EVERYWHERE 
E. P. Berrus, Ltd., London W. 3, England are ready te serve you! 


7a FisFi i. 





This advertisement reaches your customers who read the leading magazines in the metalworking field. 





There’s wall space galore... 
ah @ eee 


é 





When the heat’s in the floor! 


The prime purpose of a heating system is to wall streaks and dirt deposits. 
heat, of course, and radiant panel heating does that So, more and more, architects, builders, and 
superbly. But these modern heating systems have plumbing and heating contractors are planning, 
much more to commend them from a woman's specifying and installing “invisible” heating (as 
point-of-view. And what women want, men get the ladies call it!), utilizing the natural advantages 
for them steel pipe offers for radiant panel systems. 

Because the heating panels of steel pipe are They know that steel pipe has demonstrated its 
concealed beneath the floors or in the walls or durability through more than 60 years of perform- 
ceilings, every inch of wall and floor space be- ance in hot water and steam heating systems. They 
comes available for use and decoration. Rooms know that, to the advantage of economy, may be 
seem larger, as a result, and furniture can be added the factors of formability and weldability es- 
positioned in many more ways for complete sential to satisfactory fabrication of coils and grids. 
decorative freedom. Wemen love that, just as they Yes, steel pipe is first choice... for radiant heating, 
appreciate the greater cleanliness because there snow melting and other applications, the most 
are no drafts, blasts, or hot or cold spots to cause widely used pipe in the world! 


A free 48 page color booklet “Radiant Panel Heating with Steel Pipe” is available. Write for your copy. 


Sreeh Pipe COMMITTEE ON STEEL PIPE RESEARCH 


i\s First Chae’, AMERICAN IRON AND STEEL INSTITUTE 
350 Fifth Avenue, New York 1, N. Y. 
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YOUR MARKET FOR BELT SALES BY 
HANDLING THE COMPLETE LINE OF 


GLOBE BELTING 


THE MOST COMPLETE LINE OF THE 
RIGHT BELTING FOR ANY JOB 


@ More and more GLOBE BELTS are finding favor in industry 
Engineered for particular jobs . . . improved through research . . . 
tested through actual service, those are the factors that account for 
GLOBE BELTS giving longer service and better performance. . . 
They are also the factors that will help you stimulate sales, provide 


a more complete service to your customers and increase your profits. 


THE GLOBE LINE INCLUDES 


SOLID WOVEN WHITE COTTON BELTING * KANRY-TEX BELTING 
* PLASTIC AND CELLULOSE COATED BELTING « ENDLESS WO. 
VEN BELTS, COTTON OR NYLON « STITCHED CANVAS BELTING 
* WHITE NEOPRENE RUBBER BELTING * WEBBINGS 


YOUR FINEST PROSPECTS INCLUDE 


Flour Mills * Bakeries * Canneries * Cereal Mills 
* Textile Mills © Grain Elevators * Biscuit and Cracker 
Plants * Food Handling Machinery Manufacturers 
¢ Manufacturers of Packaging Machinery * Automo- 
tive and Aviation Industries * High Speed Tool Shops 
* Woodworking Shops © Printing Plants * Candy 


Manufacturers 


@ The long lasting qualities, dependability, and economy of serv- 


ice makes the Globe line a profitable one for the distributor. 


WRITE DEPT. D FOR DETAILS” 


KNOWN FOR QUALITY THE WORLD OVER 
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u Can Always Supply the Right Jack 


“tt SIMPLEX _ 


: f 
mple. 4 


Simplex LEVER Jacks 


Simplex Lever Jacks are available in a 
broad range of types and capacities, in 
cluding single or double acting models 
with malleable or aluminum housings 
Ratchet Lowering types raise and lower 
the load notch-by-notch and cannot be 
tripped. Trip or track jacks drop the load 
upon release and are recommended for 
track work only for reason of safety. All 
include construction features, long life and 
dependability for which Simplex is noted. 


LEVER , 





—s 
. 
—— = 
‘ 
— 
~~, 


SCREW 


~ 
a 


For each job there is a jack that will work better, faster, more 
efficiently. The Simplex line is complete—each jack designed 
and engineered for definite purposes and applications. Be- 
cause of this, the Simplex Distributor can recommend, without 
prejudice, the Jack that best suits his customer's needs, whether 
a lever, screw, hydraulic or special jack is required. This un- 


biased service results in satisfied customers. . 


repeat sales. 


Simplex SCREW Jacks 


Reliable Simplex Screw Jacks feature dur- 
able construction, malleable bases and the 
single, large chrome-moly stes! pivotal ball 
that reduces friction 88%. Built for heavy 
duty work and resistance to abuse, Sim- 
plex Screw Jacks are the safest, easiest- 
acting Screw Jacks to be had! 


. good will and 


Simplex HYDRAULIC Jacks 


Rugged, powerful Simplex Hydraulic Jacks 
are available in four types: the fast-acting, 
standard Hydraulic Jacks in single and 
double pump models, the famous Simplex- 
Jenny Center-Hole Hydraulic Puller, the 
versatile Re-Mo-Trol remote controlled hy- 
draulic Jack and Puller with solid and 
Center-Hole rams, and the new Rol-Toe with 
equal toe lift and cap capacity. 


*_.. Gnd Simplex makes the SPECIALS, too! 


Many jebs are dene better with medi- Jocks, Pole Pulling or Straightening 


fications of the types cbeve. Simplex 
has developed « number of stock mod- 


Jocks, Planer Jocks, Pipe Pushing Jacks, 
Railread Equipment, etc., thet perform 


LEVER - SCREW . HYDRAULIC 


Jacks 


TEMPLETON, KENLY & COMPANY 
1036 South Central Avenue, Chicago 44, Illinois 


with tep efficiency ond economy in 


els of speciol jecks such as Trench 
their porticular job. 


Broces, Mine Reet Jocks, Coble Ree! 








Simplex Jacks are sold through industrial Distributors only 
—ne direct-from-factory, automotive or mail order sales! 
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On time 7... You bet! 
We're using Thor 
Silver Line Saws! 


Cross-cut, rip, bevel . . . every cut goes faster 
with the new Thor Silver Line Saws. POWER 
does it — extra POWER, heavier duty motor, ball 
bearing drives, direct gearing, long-shaft blade 
mounting — dozens of features that add up to 
hours, days .. . and dollars .. . saved on every 
job. A free demonstration will convince you. 
Write “Thor Tools,” 175 N. State St., Aurora, Ill. 


DRILLS @ IMPACT WRENCHES e@ SCREWDRIVERS e@ TAPPERS 

NUT SETTERS @ GRINDERS @ SANDERS e BENCH GRINDERS 

POLISHERS @e@ SAWS @e@ HAMMERS e@ NIBBLERS 

BALANCERS e BELT SANDERS e VALVE SHOPS e ACCESSORIES 
FACTORY SERVICE BRANCHES IN 20 PRINCIPAL CITIES 
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The World's Most Accurate 


@ Besly can help you to help your customers 
get better threaded parts, longer tap life and lower 
tapping costs. And, Besly’s specialized help in 
selling and servicing the “big volume” users means 
better cutting tool profits for Distributors. 

Ask how we might work together to get you more 


of this worth-while “big volume” business. 


BESLY-WELLES 


CORPORATION 
Established as Charles H. Besly and Company in 1875 
106 DEARBORN AVE. ° BELOIT, WISCONSIN 
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UNSURPASSED ACCURACY 
AT ALL VITAL POINTS 


{ i] Microcentric CHAMFER 


a 


aes Solid-Ground THREAD FORM 
(&) Accurate RAKE ANGLE 

e) Mirror-finish FLUTES 
€&) Tru-Square DRIVER 





Lenn 


BESLY DRILLS, REAMERS 

AND END MIiLiS— 

High-Speed Cutting Tools in @ com- 
plete range of types and sizes. 








How Porto-Power hydraulic tools 


save thousands of dollars 
on this PRODUCTION job 


Here are the STANDARD Porto-Power 
hydraulic components used on this job 


MOTOR-DRIVEN PRESSURE VALVES 20-TON CAPACITY 

PUMP — contains lor remote con RAM Other 

own motor. Weighs trol of pump and available sizes: 

only 84 Ibs positive ram shut 4, 7, 10, 5$0-tor 
ott capacites 


Scores of other standard — Porto-Power’’ items 
are also cataloged and stocked by distributors 





W HEN idea men of industry team up with ver 
satile Blackhawk ‘‘Porto-Power’’ hydraulic tools 


every one profits! Here’s an example: 


At Bell Aircraft, production of jet engine nacelles 
was slowed by a bottleneck in aligning saddles as 
they came from welding. But not for long! By 
combining standard “Porto-Power’’ components, idea 
men of Bell's production engineering department 
came up with this unique straightener. Now, they 
turn out several times the production and conserve 
valuable manpower. In the first three weeks, it saved 
Bell Aircraft thousands of dollars 


It’s the same exciting story in plant after plant 


Products of Blackhawk Mfg. Co., Dept. P1753, Milwaukee 1, Wis 


BLACKHAWK 


3 ’, = = 


Hydraulic Rams 


Workpiece 


Gaging Template 


fit workpiece 


Illustration shows how Bell's engineers ingeniously applied Porto. Power 
to nacelle straightener Porto- Power (trade-mark registered) is Black 
hawk’'s name for a large line of standard hydraulic pumps, rams, valves 


pressure hoses connectors and sttachments 
job tor push, pull, clamp, spread, press, lift or test operations 


Amazing adaptability of “Porto-Power” is revolution 
izing scores of industrial and construction methods 
Savings in time, money and materials are often 
spectacular. New safety and ease are being introduced 
to jobs formerly downright dangerous and back 
breaking. Yet ‘“Porto-Power” is surprisingly low in 
cost. 

It's good business to know all about “Porto 
Power” so you, too, can solve problems in produc 
tion, testing or maintenance. It's described in the 
famous Blackhawk IDEA Book available on re 


quest 


IDEA BOOK has many more ideas 
like this for your customers 


These are some of the big reasons why 
Blackhawk is such a high volume line 
for industrial supply salesmen. Just dis 
tribute the famous Blackhawk IDEA 
BOOK and you'll have customers han 
ding orders to you 


ill readily assembled on the 


HYDRAULIC JACKS © PORTO-POWER HAND TOOLS 
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A MODERN TOOLROOM— CUSTOM BUILT 
with Standard HALLOWELL Shop Equipment 


Design it to fit the particular requirements—set it up with 
standard HALLOWELL Shop Equipment. Your customer 
will like this ready-made equipment for its ample storage 
space, neat appearance, and rugged endurance. SPS, 


Jenkintown 13, Pa. 


: A START FOR THE FUTURE 
3. Tool Stands 
CEYTCOTATS SHOP EQUIPMENT DIVISION 
JENKINTOWN PENNSYLVANIA 
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1. Cabinet Benches 


—- oe 


2. Work Benches 


A 


. Adjustable Stool 








“Rust-Oleum 


Teamwork 
IS mighty 


important,” 


Says ; 

se a Frank Boehm 
wel anager, Steel Supply ‘ 
- " on, Beck & Corbitt Cc 
St. Louis, Missouri - 


“Rust-Oleum teamwork is a big 
help to us,” says Frank Boehm. 
“We've got copflight salesmen, 
and the finest product of its kind 
_and when you add hand-in- 
glove sales assistance from 
Rust-Oleum'’s trained Factory 
Representatives, you can see the 
reasons for the tremendous job 
we've done on Rust-Oleum.” 


“ Another important plus #s the 
trade and consumer acceptance 
created by Rust-Oleum national 
adv ertising, advises Mr. Boehm. 
“On top of this Rust-Oleum stim 
ulates inquiries and leads for us 
by sending hard-hitting direct 
mail right to our customers and 


” 


prospects with replies to us. 


RUST-OLEUM 


RUST! 


. 
’ ‘ 


“And part of that teamwork is 
the sound distributor policy. 
too,” continues Mr. Boehm. “A 
policy that assures US not only 
protected profits, but day in and 
day out cooperation from the 
Rust-Oleum Corporation and its 


sales organization.” 


“We've handled Rust-Oleum for 
only a few years and yet it is one 
of our largest yolume lines. 
We're shooting for the biggest 
Rust-Oleum year we've ever had 
in 1953, says Mr. Boehm. “We've 
got the product, the policy, the 
promotion _and the demand to 
do the job.” 


‘ 


bys 
ST PREVENTIVE 


? 


? 


oe 
roo ae 

















PROVING i 
the power of the 
MIGHTY MIDGET FF 


At Kaman Aircraft 


a 


ie Ne Rta ; 


Sit, <% 


Hour after hour The Kaman Aircraft efficient ventilation, it kept cool for bearings and many other sales-making 

Corp. put the Stanley Mighty Midget comfortable handling whether working features. Available in six speeds from 

through a series of gruelling tests at minutes or hours. Kaman mechanics 600 to 5,000 r.p.m. 

Bradley Field, Conn found the Mighty Midget “highly sat- Stock up now on this outstanding 
On the production line, the Mighty  isfactory in every way”. drill. For complete information on the 

Midget was in use *4 of every hour for Here in the Stanley Mighty Midget Mighty Midget, or on the complete line 

18 hours daily. In the sub-assembly and is a lightweight (3's Ibs.), compact ', of Stanley Electric Drills, write to 

jig rooms, the Mighty Midget took on drill with the extra power to handle Stanley Electric Tools, 412 Myrtle St., 

heavy duty jobs—drilled through tool heavy duty production work of every New Britain, Connecticut 

steel and castings up to 2° thick type. It offers balanced design, trigger- 
Big jobs or small, the Mighty Midget grip handle, 3-jaw chuck threaded on 


proved it has the power to take them spindle, removable chuck guard be | STAN LEY | 


all on with equal ease. Designed for better control (extra), seal-type 








HARDWARE * TOOLS * ELECTRIC TOOLS 
STEEL STRAPPING * STEEL 


PART OF THE COMPLETE STANLEY ELECTRIC ORML LINE — 4" TO 14" 


DY . 


Ne.1é61 
/1e" heavy duty No. 168 


Ye" heovy duty te ont ’ , ‘ 
, No.805 \ 
’ heavy duty 1%" heavy duty > 


Ne. 163 
Y " standard duty “4 ty a “" special 


G; 
“2? 

= On the job from 
CY wo East to West eee 
\/4) Made by men who 


make tools BEST 
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Type L 
Solid Steel 
Conveyor Pulley 


Type S 
Steel 
Split Pulley 


Barry Conveyor Pulleys 
Barry Steel Split Pulleys 


No matter what your customers’ pulley requirements may be, R. & J. Dick's Barry Pulleys 
fulfill them all. Scientific design and distribution of metal in addition to all electric- 
welded construction, the strongest method of joining metals, gives maximum strength 
with a minimum of weight. 

There are no rivets in a Barry Pulley to work loose and shear under strain. They're easy 
to install... maintain exact shape under all loads .. . and are available in a range of 
sizes. Yes, Barry Pulleys have an outstanding, proven record of dependability, economy 
and long life. 

These features will help you sell, sell, sell Barry pulleys. So next time your customers 
ask for pulleys ... or other power transmission and conveying equipment... tell them 
about the Dick line. It's the best line . . . for them and you too! 


Type P 
Solid Steel 
Conveyor Pulley 


Type H 
Solid 
Conveyor Pulley 


R. & J. COMPANY, INC. PASSAIC, N. J. 


CHICAGO, ILL. SAN FRANCISCO, CALIF. SEATTLE, WASH. 
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lug CUTTERS 
made by INTERSTATE 


ervice cutters W th above overage power 
give y* heovy vty action with less effort Only 
GEARED -for ACTION Helwig des'o” has full forged 
side plates shot cant tw 3 Des gned simply © th of ly 
four moving ports Helw'g tools give good serv ce at 
low cost All ports are forged ond mach ned to give 


heavy duty serv ce ot reqvior « yer pr ces 


Hag pop, BOLT, CABLE, 


and CHAIN CUTTER 


This cutter comes in side-cut oF center-cut style jow’- 
The center cutter 's best for general rough vse and 
hard cutting jobs The side cutter 's best for cutting 


close to @ flot surface 


Helvg STRAP, BAND ond 
gTRIP METAL SHEARS 





Helwig Heovy Duty strop shears cut steel strap, cor- 
band ond strip metal up to 3 wide and 093 thick. ; ) as 
Forged alloy tool steel jows are operated by the ! 


famous Helwi9 GEARED for ACTION desig" GEARED-FOR-ACTION 


en2s 200 8 soir currer 


cuain | CHAIN 


i) 


goirs | 
‘ ’ 
‘ 


cenTer-cut tr sort ” T eeinroecine | sor waro Tauwor | sree Tue 
nm ao #00 | chain \STaANd 
7 , , 
: 
’ ‘ 
} 
% 
; 


. 


1 capacity . 

: < } 

j < i 
 sHDE-CUT 
1} capacity 


1 gTRAP SHEAR (100% saan, Ta o8 me Tae i 
N i sizes Vive INCHES * 0580 . | 22 “4 
iy —) | ie INCHES * 070 28 
{|p 2% w~cres * ~~") | 35 


3. INCHES * ov a3 


viva 23VSf WiLind JLIdN 


Helwig Bolt Cutter page 


in your catalog. NTERSTATE DRO 
P 
wule SPECIAL PRODUCTS FORGE co. 


4033 NORTH 

27T 

INDUSTRI H STREET + MILWAUKEE 
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If. . the average Lyon Steel Equipment Dealer 


dressed to represent every kind of customer he 
serves—he’d be wearing quite an outfit! 


for Lyon makes over 1500 different items 
—and Lyon Dealers sell them to hundreds of 
markets including factories, shops, offices, 
warehouses, schools, churches, hospitals, clubs, 
institutions and homes. (A very few typical 


Lyon Products are shown below 


This and similar ads appear each month 
in Newsweek, Business Week and leading 
trade publications. Many products, 
plus many markets, plus consistent advertising 
support, equal volume steel equipment sales 
every month of the year. 
FACTORIES IN... AURORA, ILL., AND YORK, PA. 


_— METAL PRODUCTS, INCORPORATED 


General Offices: 553 Monroe Avenue, Aurora, Illinois 





“STEEL EQUIPMENT 





























for BUSINESS- INDUSTRY - INSTITUTIONS 
STEEL KITCHENS ver THE HOME 





























. E 
w Free 


” + . 
eT e Work e hes ef 
. . . 
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“AMERICAN BRAND” ROPE IN CARTONS 


Carton protect 
Rope stays Clean 
Uncouls from carton 
No inner lashings 
Uncoils proper! 

no kinking 
Easy to handle and stox 
Makes attractive display 


6 Sizes —10 Put-ups 
In Individual Cartons 


»” dia. in 


1/4°, 5/16, gS", | 
600 and 1200 foot coils 
and 4/4° dia. in 600 foot coils 


only 


ROPE 
IN 
CARTONS 


Handy Coils LOU toot coils up to 5” dia 
Handy Twines popular types of jute twines 
MAIL COUPON NOW--Get complete information on the 


American Brand” packaged cordage merchandising pro 


gram 


AMERICAN MANUFACTURING COMPANY 
Brooklyn 22, N. Y. 
Rope, Twine, Ookum, Packing, Baler Twine, Carpet and Electrical Yarns 
$t. Louis Cordage Mills, 5 Lovis 4, Mo. 
Delaware River Jute Mills, Philadelphia, Pa. 


SALES OFFICES 
BOSTON « CHICAGO « HOUSTON * NEW ORLEANS © SAN FRANCISCO 





VAM '\0n, 


Z 
CG 
“Wy, 


A completely 
modern cordage 
merchandising 
program. 


| eine ei ee tee, 


AMERICAN MANUFACTURING COMPANY 
Noble & West Sts., Brooklyn 22, N. Y. 


| Please send information about 
Rope In Cartons Handy Coils Handy Twines 


| Name 
| Company 
Address 
City ————— State 
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Talk of the Trade 


HOW ABOUT THAT? A smartly dre d individual 
went to the counter of the Miami branch of Cameron & 
Barkley Co., and asked Van Polley about the availabilit) 
of steel. Van asked what the stec] was for. It turned out 
the gentleman was a veterinarian and had been asked to 
prescribe treatment for a very valuable bull with a broken 
Y ind hie \ inted 
tecl for splints. Van suggested welding rods. When thi 
veterinarian saw the rods, he said they would be just the 
thing for his problem. He bought a quantity, and sin 
then has returned for more. Moral: You never 
who's a potential customer these da 


leg. It was necessary to bandage the leg 


SPORT OF KINGS: From time to time we run into 
experts” in the Sport of Kings, but their success at the 
track makes one wonder about their svstems. We've just 
heard that Ralph Parachek (Mill & Factory Supply, lo 
ledo) owns a stable of 20 racchorse Bearing in mind, 
the well-known advertising advice Ask the man who 
owns one’, seems like Mr. Parachek might be the man to 


sce before chasing down to the $2 windo 


BASEBALL MENU: The bascball season is always on 
for real fans in Hartford, Conn. On a trip through that 
area in February, your editor had lunch with F. R. “Bob” 
McClure (Silliter-Holden). The waiter smiled when he 
brought the menus. “Everything is good, today, Mr. 
McClure,” he laughed. “Specially the first item.” The 
first item was Yankee pot roast. Mr. McClure frowned, 
ind ordered roast beef, but when it came to dessert, he 
very loudly said, “Boston cream pie!” Seems the waiter i 
a rabid Yankee fan, and Bob roots for Boston. so they 
have quite a year-round session of good-natured ribbing 
about their respective teams 
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salesman who combine 


GOOD DEED: One distributor 
ervice and a good deed d day is A. *“Nick”’ Nicholas, sale 
manager of Winston-Salem’s Kester Machinery Co. He’ 
probably the only distributor salesman who holds the 
Boy Scouts’ coveted “Silver Beaver” award give 
recognition of meritorious contributions to the orga 
vation. Nick has been with the Boy Scout ) 
begmnings in the United States 


ANNIVERSARY YEAR: ‘This is really a gala vear anm 
ersary-wise for H. P. Weller, president of Erie’s Il. P 
Weller Co. First, he’s marking his 50th year as an 
ndustrial distributor. Second, he’s celebrating his 50th 
vedding anniversary. ‘Third, he’s reached his 50th birth 
dav. Congratulations! 


RESERVATIONS: We've all been victims of train and 
hotel reservation mix-ups. ‘The latest story comes from 
Bob Slater, our Chicago editor, who was on his way hom« 
from the Cleveland Joint Regional Meeting of the Ameri 
can and National Associations. Bob boarded the mid 
night train for Chicago, and asked the porter to put hi 
bags in Roomette . You ain’t in Roomette 2,” the 
porter said [ got a man in there.” Sure enough—Sam 
Clark Jr. (Samuel Harris, Chicago) was in Roomette 
md Sr. was in Roomette 1. The conductor fixed Bob up 
in another space, and the next morning asked him how 
he'd slept 

“Vine,” Bob replied. “That's good,” the conductor 
said, “because you shouldn't have been on this train at 
all. Your space was scheduled for the 6th, not the 7th.’ 

Bob took out his reservation stub, and showed the con 
ductor it was the 7th. Upon arrival, Bob checked the 
date on the Clarks’ stub. Sure enough—their reservation 
were for the 6th. “So sue us,” Sam Sr. smiled. 


PFHOUGHT FOR THE MONTH: ‘The only difference 


between a rut and the grave is a matter of depth 


G. LL. B. 
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COMPLETE INSTRUCTIONS 
Tells how to locate data 
needed quickly and easily. 


@ NUMERICAL LISTING OF ALL 
FIG. NUMBERS Makes each 
valve easy to locate. Com- 
plete with description, list 
prices, sizes and discount. 


HANDY GUIDE TO CORRECT 
DISC SELECTION Shows the 
proper disc to specify for 
any type of service—steam, 
water, air, oil or gas. 


© invex OF Valves BY TyPE 


For use when type of valve is 
known but not the Figure 
Number. Valves listed by met- 





5) 





“The revised section on Jenkins Cast Steel 
Valves, on pages 19 to 23, certainly packs a lot 
of information in a little space. The complete 
data on seating material combinations is es- 
pecially clear and concise. This section makes 


a good sheet even better.” 











al, type, and pressure class- 
ification. Shows which valves 
meet ASME, Marine and 
other specifications. 


COMPLETE CHART OF VALVE 
WEIGHTS Includes weights for 
all valve sizes, listed in 
pounds and ounces, for Dis- 
tributors’ and valve speci- 
fiers’ convenience. 


BOX LOT QUANTITIES AND 
SHIPPING WEIGHTS For the 
convenience of both Distribu- 
tors and valve buyers.Handy 
chart shows number of valves 
in shipping box along with 
weights of various sizes. 
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NEW 5-PAGE SECTION 
ON CAST STEEL VALVES 
packed with information. . . 
planned for quick reference. 





Discount Sheet like this?” 


> JENKINS 
DISTRIBUTORS 


consistently save time and effort 7 
with this handy, fact-filled valve guide 


Jenkins Valve List Price Catalog and Discount Sheet A time-saving, more helpful Price and Discount 


is a veritable “catalog in a nutshell”. It is based on Sheet is only one of many advantages well-known to 


years of study of Distributors’ and valve buyers’ needs — Jenkins Distributors. [t is part of a broad, continuing 


and is constantly revised and improved to meet effort to make Jenkins Valves easier to sell... a 


changing requirements. Latest improvement is a com- resultful effort that has made Jenkins the favored valve 


franchise everywhere. Jenkins Bros., 100 Park Ave., 


New York 17, N. Y. 


pletely revised, 5-page section on Cast Steel Valves, 
loaded with new and useful information. 

As a result, any salesman equipped with this care- 
fully planned guide can provide prospects with the Y 
right answers at the right moment, quickly and easily. F K N KI N S 

Any wonder that Jenkins Distributors and valve 
4 LOOK FOR THE DIAMOND MARK 


buy ers call it “the handiest price sheet we ever used...”"? 


WEIGHTS OF JENKINS BRONZE VALVES 





5 
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Make one sale and 
you'll soon make 
another! That's always 
been true with Republic 
Rubber Products. Hose 
sales lead to trans- 
mission and conveyor 
belt sales; belt sales 
open the door for pack- 
ing and other special- 
ties, and once in,you 
stay in. Product per- 
formance sees to that! 
Product quality has 
been a matter of policy 
at Republic for more 
than 50 years... 
another key to bigger 
profits for you with 
the specialist in the 
Industrial Rubber 


field. EL 4. 


Sales Manager 


REPUBLIC'S 5 -Point SALES POLICY 


@ A LINE of rubber items sufficiently complete 
to permit effectively supplying the require- 
ments of the trade solicited. 


A QUALITY of product uniformly good and 
capable of delivering service results that 
should reasonably be expected. 


A PRICE basis inducing and making pos- 
sible aggressive competition with reason- 
able profit return. 


FREEDOM trom competition from his source 
of supply, either direct or indirect, among 
the trade covered by his day to day so- 
licitations 


Selling helps of reasonable amounts so that 
his sales force may be given the advantage 
of specialized training and a knowledge of 
the product sold 


for Profit-making Performance Every Time 


buy REPUBLIC RUBBER PRODUCTS 


The real keys to Profit Purchasing are performance and service. Inter- 
national Mineral & Chemical Company proved this on a tough job moving 
debris and wet rock tailings up a 15° incline at their Peace Valley Mine 
in Florida 

Although the load contains oily chemical materials which spell death 
for ordinary conveyor belts, there’s been no trouble since Republic's Oil- 
Resistant Excelo Belts and Republic’s local Distributor went to work. 
Here's the record 

Five years, non-stop performance, more than 10 million long tons of 
material moved before replacement was recommended for the first belt! 
At that time, Republic's local Distributor was on hand to see that the switch 
was made smoothly and economically. Republic's Distributor will also be 
on the job when the second, younger belt needs replacement. Republic is 
always ready with the right product for your job and the kind of servicing 
policy that builds long-lasting and profitable relationships between you 
and the specialist in Industrial Rubber Products. 


PACKING 


Your local Republic Distributor can 
help you plan, select, apply and maintain 
any product of Industrial Rubber. If his 
name is not listed in the yellow section of 
your telephone directory, it will pay you 
to write us now for his name and addre 


REPUBLIC RUBBER DIVISION 


LEE RUBBER & TIRE CORPORATION, YOUNGSTOWN 1, OHIO 


INDUSTRIAL RUBBER PRODUCTS 
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Industrial Distribution 


Your Stock and Small Orders 


I w 1 ft { | elve is that distnbutor ry an adequate stock to 


YEVERAL weeks ago in thi 
S meet their customers’ requirement They should know 


iles manager of a ver prominent mai u 
what these requirements ar They should organizes 


in this field. Consistently throughout th 
their purchasing to take care of their customers require 


concern has been selling its products throug! ‘ I 
| ; . inents in advance of need. This can all be tied in with 
tributors. It just so happened that my friend th ; >. 
their perpetual inventory control records 
manager had completed a tabulation of his incoming 
orders from distributors covering the penod of the 


preceding two weeks. He'd had a feeling that hi 


When a distributor resorts to constant pick ups and 
i direct shipments on items that are standard, he is giving 
distributors were not doing thre tocking job the immunition to feed the fire where those 
hould but were resorting to a steadv stream of small customers are believers in direct buying. A distributor 
orders to meet thei sonsheanes requirement can't give service if he doesn’t have the inventory and 
this bolsters the case for direct buying. ‘That's distaste 

ful to us as it should be to distributors 


his customers 


Facts 
We hear a lot of talk whenever distributors get to 
Here's what he found when he t gether about the small order problems they have with 
ley rir Own CuSsTOTNCTS on they reaize wy ate giving 

ord tl t Don't tl | tl 

1] percent were under () is a small order problem, too, when they fail to meet 
| ( cre Ger Ddz.t 1 
14 - sean - Con , + ad their stocking responsibility. ‘They ask their customers 
( \ ) “ i] | , t ‘ " 
ame ee oo 4 to “basket” their orders. Why can’t they do the same 


] percent wer between >> } nad % ) m0 vith us? 


#4 percent were above $ \ 
In other words, 25 percent of th rd T 1) The most ot our distributors do a good job of pur 

c c ‘ ’ mr 4 iT too : \ 
ere under $5.00 net and 56 percent re under ha an — r king rove 4 ‘ ‘ ay vho 
cvc 1 iromically nd us one small order after another ven 

$25.00. He went on to poimt out, “W not tind — ' : " 
| , oo or the ime item mid in the we ma I wonder if 

ing too much fault with orders in the § $24.99 ‘ 

listributor management really knows how their pur 
ire Operating, If distributors would 


{ Qo t , \ | Ire \ 1] } 
itegory il hou h thes ire pret I I hasing d parte nt 
itgomg purcha 


tailed analysis of his incoming or 1 ‘ust analvze the size and number of ot 
nother comment on another angk lot of them would really get a 
what a sloppy distnbutor operation 
vou consider the fact that in one mail we ll oe } . ie} 
number of imdividual order vith diff ! | neem Chale OAs PUNY Somes SNe, Canoe 

es “ae hould realize it osting them money every time they 
bul nd al place a purchase order. At least that’s one effective 
give their own customers to get 


orders for a month, a 


hock 


numbers from the sam 
$2.00. This is not an isolated case but | With irgument thev alway 


manv of our distributors.” them to bunch their orders 


his situation bothered me. It reflects unfavorabh ; 
, , I think a lot of small distributors, and some of them 
on the stocking job being done by distributor In 
: " - : not so small, are trying to do too much with too litth 
in editorial | wrote last October Supply It , 
Py LB ted tl a Thev are trving to mean evervthing to evervbody and 
7 Stock, But | ite ie Da 10 e spreading their limited inventory too thin over too 
purchasing agent fricnd of min I As a consequence thev rely on us to do 
or inability of distributors to cart 
tandard products. Now manufa 
ting his headach« 
ure, thi 
i long time 
talked ind 


to manufacture 


Next Month—Distributors’ Angle 


And so it could go on as manufacturers state their 
xperience. Not all distributors, obviously, are at 
fault. But where there is so much smoke, there must 

ome fire. THlere you've read what manufacturer 
think distributors could do to help the situation. On 


this page next month, distributors get their say. Be 
I can only repor ea | t i tween the two, or rather through ooperation of the 
h may ’ iT ned two, some progre in | 


n them the tabu 
isked, what can 

of the problems of thi 

omments whi nade 

by both distributor 


From Manufacturers 


ame problem. All 


distributor 
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__Al Lewis-?1, Supt, 


TOTAL — SALES | 


4.4. Wise = seat. Pal 52— /§ 000 _ 
5. Jack Martin - Stock | 53 


Joe Allen-Shop Pore, | 6 54 
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SALES RECORD CARDS used by L. L. Ensworth & Son 


Irv Hartford, shows sales by ilesman, by customer, by 











product. Sales of major lines are posted monthly with 
space provided for three year comparison 


Sales Figures At Your Fingertips 


By George L. Bottari 
Assistant Editor 


L.. L. Exswortu & Son Inc., Hartford, has adopted a 
sales record system which provides an up-to-date record 
of their sales to major accounts by mayor lines. Sales 
record cards, in alphabetical sequence, are kept in indi 
vidual books for each salesman, and enable management 
fingertip access to the overall picture of each 
s with his important accounts 

Insworth’s sales manager, says, “We 
And when a major account 


to have 
salesman’s progr 

J. P. Sprague, 
now know who uses what 
tops buying, we find out why—in a hurry.” 

Mr. Sprague has observed a number of benefits that 
have accrued to both management and salesmen, bene 
fits that more than pay for the cost and time required to 
maintain the system 


Management Benefits 
1. Management no longer has to guess about actual 
sales to important accounts. The cards show exactly 
how much has been sold them every month—by product 
and a comparison can be made with previous months 
and previous years 


2. Weaknesses can be spotted easily and quickly. 
Where salesmen are spending too much time with too 
little results, management can direct their future efforts 
toward overcoming this condition 

3. Management can provide suppliers with sales figures 
of their products to major customers. And, where neces 
sary, they can plan to utilize manufacturer's aid t 
improve their standing on weak accounts. 

+. If a salesman should leave their employ, the book 
can be explained and turned over to the new salesman 
who will gain a quick, comprehensive picture of the 
ccount’s history; what they buy, when they buy, how 
much they buy, who to see, and how often 

The use of the sales record system not only has the 
above advantages for management, but the individual 
salesman can profit by bearing in mind the following 


0) 


Salesman’s Benefits 

1. The salesman can determine the buying habits of 
customers on major lines, and plan his sales tactics 
accordingly. 

2. He can use the sales record card to show a good 
account where their purchases have fallen off on _par- 
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ticular lines. If used judicioush 
request for more buiness, and 
with the efhcient systematic 1 
purchase 

3. He can evaluate those account 
nel) who require more of his attenti 

+. He can call for assistance from manag 
manufacturer's representatives by knowing specit 
where he needs help. Thus, he can ilso plan a worth 
while itinerary for those days set aside for manufacturer s 
representatives. 
5. New salesmen can profit by having the complet 
history of the account, which saves many months usu 
ally required to accumulate such data 


Procedure 


I'he mechanics of maintaining the sales record system 
are very simple, and the cost, especially when considered 
in light of the benefits, is nominal 

Every day a girl takes the copies of the preceding 
day's invoices and codes them with a salesman’s number, 
a customer's number, and a product number 

The salesman’s number is one digit, starting with | 
Ihe customer code is a four digit code, starting with 
0005, and using a spread of 5 between cach customer 
so that the alphabetical sequence will not be destroyed 


; 


when new accounts are added. The product code i 
arrived at by using the first two alphabetic character 
of the manufacturer's or product name: i NI for 
Nicholson File; FA for fasteners. Ensworth also 
numbers to code miscellaneous sales: 99 for miscellaneou 
tee] products; 66 for miscellaneous mill suppli 

\n adding machine tape is taken daily and attached 
to the dav’s invoices. To assure accura IBM match 
their daily punched totals with Ensworth’s total 

Once a week, the coded invoices are forwarded to the 
local IBM Service Bureau where they are punched, \ 
fed, and balanced on customer card hie 
stored until the end of the month, and then pro 


to prepare a monthly sales report 


LIS 


(he monthly sales reports, by salesman, by customer 


ind by product, are received at Ensworth’s no later than 
the 5th of the following month, and distributed to th 
salesmen. It is the salesman’s re sponsibility to post hi 
figures on the cards in his book. He also notes the 
number of calls he has made on each a int during 
that month 

\s Mr. Sprague points out, “It onl I lesmen a 


few minutes to do this, and it impress y m th 
progress they are making each month 
they actively solicit.” 

Mr. Sprague, and other executives of L. I 
tudy the ilesmen’s book peri dicalh When the 
lumps, they attach a brief note to the particular card 
calling the salesman’s attention to | tuation. ‘The 


note may ask for some explanation in th rop or lack 
of sales, and request suggestions as to ' management 
can do to help remedy the condition 

Ihe sales record system, as handled at L. L. Ensworth 
eliminates the need for tabulating quipment, and 
requires very little time to maintain. Initially, the system 
was devised with IBM on a trial basis. Then a 
was considered on the basis of a monthly charg 
thousand item rate, and the establishment of 
codes at a flat rate. The system is continued 
tract basis with the IBM Service Bureau 

“The longer it is in effect,” Mr. Sprague observes, “th 
more history we build up on Our major account And 
the better able we are to plan our future sales strategy 


INVOICES ARE CODED daily to show 
ber, customer's number, and product cod 
ckly to IBM Servi Bureau 


SALES RECORD BOOKS for cach sak 
periodically by W. V. Starkie, pre and | 


president and manager Industrial Dept 
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salesman'’s num 
Coded invoices 


nan 


( 


ire tudied 
Kilray, vice 





MAILINGS to be included 

voices or statements are 

by Marjone Pressler 

Reichl 
umple page is pasted on front of alpha 
tically filed boy 


with in 
ted 
mailing clerk for 


readily selec 


Supply Co Saginaw mice 


ACCESS to sales literature 
illowed 
vide refills when ipply = dwindle 
Here G. J. Lafferty, Sr., Carlon Prod 
cts Corp open hinged t p of b 


built for S4 br i. 


room 1 


manufacturers men, who pro 


pecially 


Neat, Complete and Handy. . . 


. « + is the method used by Reichle Supply Co., Sagi- 


naw, Mich., to store its sales literature, making it readily 


available to mailing clerks, 


salesmen alike 


By 


i ciate 


ob} i 
vho handle: 

rage and 
been 


Co 


ised \ for 
nanufactur litera 
the width of the 
to hold a 
up, and a 
it iture con 
tamed the front 
These ng pl etn 
nanutl 
it the top 
tively along 
This ( 


which Wal 


running cons 
ten shelves 
tion of the literature 

the first part developed 
} 


was designed to handk 


md 


she If 
ind down 


roo 


only the con 


84 


Robert 


Editor, 


vhi h he - 


manufacturers men and 


Slater 


(‘hicageo 


entional envelop 
itcratur It is no 
ind 
than ISO 
Lhe 
the problem 
54 by 10-inch 


literature wa 


! ! ] 
hold publ 
I 
manutra 
{ 


EEL ) 


f 


house these wi 


vith hinged-cove 
! low il box | 


rt led on th 

all 

nstallation has b \ 
initiated, 


yanded 
IMCS SINCE heen 
what 1 rac- 
More than 


represented in 


ind has now 1 
tically maximum capacity 
400 manutacturer 
this section 

This 


method of storing literaturc 
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STOCKING 

day alls, Sale 
adder to replenish hi 
Large-size 


man Lewis Bird climb 


supply of ale 
lu Ips fill 19 helve 
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100) manufacturer 
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minder of 
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ompany. He 1s 


mad fe 
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device i 
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instantly a 
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exactly where 


to 

tincl 
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ti neck tin up 
mn yeep lic ition 
ihe Ik hile ind to 

this system of cata 

with 


ind tim 


the check can be mad 
MCONVCHICHCE 
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num of 

This s handling sal 
ture has aroused such interest 
ocal distributors that Reichl 
Co 
boxes in 
how to best initiate the 


stem ot 


SsuD 
a number of 
inquiries a 


has sent off 
response to 
svstcem 
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“THIS IS THE SET-UP and thi 
handk savs Bob Anthony to f 


the weekly bull-sessions conducted at the Richmond Supph 
Co., Augusta, Ga., wher 


.. . salesmen Train Themselves 


By Jack Wertis 


issociate I 


SEVERAL YEARS AGO the salesmen at the Richmond Sup- 
] , 


ply Co., Augusta, Ga., grasped an clemental fact about 
themselve that they \ no 
product they were tr 
something about it 
every week and talk 
ind customers and t1 
by management, no 
shop talk.” After 
thev haven’t missed one ane 
J. C. Florie, vic 
it remarkable and mnitri 
illed upon But 


ilesmen own Lhe 


Lh 


resident and 


of one week and WThursda 
suse thi uits them all 

rnc Th tart 
ror losing In fact th 
lv until only two ar 
ticular problem Phe 
warehouse, no fu 

Here i sample of how the 
hh 


ran into a pro mon hi 


wy horsepower, speed reducer belt and chain drive 
to make a lumber unloader Ihe hoisting mg was to 
lift a load of lumber off a trailer truck ipproximately 
one foot above the truck body and then the truck was 
to drive out from under the load of lumber Then the 
lumber was to be let down on dollics to be carried to a 
trimmer 

Anthony put the problem up to everybody and thi 

ion that resulted was a “hot” one. Anvbody with an 
dea spouted off and Anthony, who had a pretty good 
dea of the solution, was astonished how manv idea 
he had “overlooked It was hi 
to make the selections and present the solution You 
in bet,” he said, “I did a better job after that mecting 
in writing out the order for the customer 

Ihe informality and the case with which anybody can 
expres explain or suggest an idea are all ver helpful 
uit Mr. Flone thinks that the initiati of the sal 
men themselves is the key to the popularity and succe 
* the mecting Sp iking about the reactions of thi 
ilesmen to the meetings, Mr. lorie said, “I think th 
fact that the salesmen themselve wganized (if you 
can call it that), these meetings speaks for itself BU’ 
lect them tell vou 


customer and he had 


Next page please 
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. . . Salesmen Train Themselves 


BOB ANTHONY: I like these meetings and I need them 
[ run into problems every dav calling on customer 
There's always something different. These meetings 
help to straighten you out . .. Make you better qualified 
to sell these things . Build up your self confidence 

Like I was telling you, one customer in the lumber 
business was unloading lumber by manual labor It 
took time and cost money, so he decided to find some 
way it could be done mechanically and asked me to 
uggest something. I put it up to the boys at the 
meeting and we figured out a layout which involves 
a 3 h.p. motor, cable on drums, mounted on a shaft 
fitted into an overhead platform. 

I'he customer liked the set-up and, in addition to the 
other items, I sold him blocks, bearings, sprockets, 
v-belts and wire cable. 

This is the sort of thing we do at most of these 
meetings. ‘The other fellow’s problem may be yours 
some day but, if he brings it up first, you get the ad- 
vantage of telling your customer or prospect that you 
know something about it. That always gives a good 


Hnpre 1oOn 





LEVI HILL: ‘They really help me out. I had a course 
in busine idministration so [| started away back on 
the technical aspects of many of the products I sell 
And you've got to make up this deficiency fast if you're 
going to get anywhere selling in this field At least, 
that’s the way I feel about it 
bh vas one customer recently who wanted to peed 
up th oval of waste from under a trim saw. ‘This wa 
) i man who would shovel awav the blocl 
m saw and cart them out of the w 
the customer that I could give him a m« 
I set-up and he was interested 
Ihe boys heard me out and went to work on the set 
up at one of these meetings. It was a chain convevor 
which not only removed the blocks from under the saw 
immediately but carried them upwards for piling or 
dumping mto a truck. It involved a motor, speed reducer, 
shafting, 10 ft. of detachable chain, six sprockets, roller 
chain, drags, cight bearimgs, v-belts and sheaves 


J. C. FLORIE, sales manager: Now and then the fellows 
will ask me to do a little “lecturing” and I’m only too 
glad to do my part. These lectures are usually on som 
subject | have had considerable experience in, such as 
certain items, the use of catalogs, polic v or new lines 

There is considerable interest in the proper use of 
certain manufacturers’ catalogs which contain formula 
particularly for power transmission items. I usually show 
them how the manufacturer arranged the formulas, thi 
asiest and most accurate way of. using them, how to 
find the items needed in the qujckest and easiest wa 
In turn, the salesmen pass this information on to thi 
customers and prospects. 

We do not have much in the wavy of props The 
blackboard, however, is the key prop because anyon 
working out a formula or problem can do so in sight of 
evervone else. It is much more efhcient than cach indi- 
vidual working out the same detail on pads and is more 
stimulating to questions 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





B. M. MATHEWS: I've learned a lot more about thx 
products I'm selling at these mectings than in all the 
time I spent in the store and even out on the road and 
that’s been about six vears. I’m all in favor of them 

Working out problems this way with the other fellows 
is much better than trying to go it alone I can sec 
the difference because, when I run into an unfamiliar 

t-up at a customer's, I trv to work it out by mysel 
first. However, I save this and give the problem to th« 
other fellows just as I got it. 

When they contribute their ideas and we decide on 
what should be what, I compare m\ solution with theirs 
You can bet that you pick up a lot of ideas when the 
other fellows bring in their problems for discussion 
Just recently I had a chance to work up a conveyor 
elevator system for toting 100 Ibs. bags of sugar and 
flour from one floor to another to replace a manually 
operated elevator, thanks to the ideas the boys gave m« 

My problems may seem simple to anyone who has 
been at this for a long time, but they're serious to 
me, and I like the idea of getting help with my solu 
tions 


MR. FLORIF: It is a distinct pleasure to work with such 
1 sak taff composed of men who don’t scem to think 
th in ever learn too much about th produ ts the 


ind the variou ipph itions these product 
of Phev har found that initiat pa 
Note: We had evidence of that 


up pl tures, we need 
ight and turned to a il 


tockroom wher 


red willingiv. Aft 

ought Nir b lori ind quired 
mvevor he hoped t stall in his grai 
vas A. H. Adams of Wren, Ga While 


xplained the po ible t-up and illust 


i the blackboard, Mr Anthon ind ano 
lesman watched intently We took the p I 
this group and it i candid shot with Mr. F] 
ing just ere the speed reducer Ni Adams ha 


1 int t t-up 


making ] Irv about hitte 


DON LEVERETT: I wouldn't pass up these meetings 
for anything, including my Sunday School class, of 
vhich I am president. Luckily, the dates of these two 
don’t conflict 

The information | get out of th 

very helpful in selling, if a man believes he should 
know something about the products he is selling \] 
though I’ve worked as a mechanic and as an instructor 
till a lot IT can learn and. thes 


ilesmen’s meeting 


in mechanics, ther 
meetings prove it. ‘The principles of mechanics remain 
the same but the point 
ious circumstance And the different problems brought 
up by everybody show vou where you're weak and the 


how to apply them under vat 


ireas Where vou should strengthen yourself Ihe work 
ing out of the problems and applications in open dis 
cussion helps you immediately 

The fellows are welcome to all I know about certain 
products and their application, and it’s mice to know 


ou're welcome to ani help thre in give vou 
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IN 


il Wain 


knew 


W 


Where’s New Business Coming From? 


Traditionally, distributors have hunted 
for new customers by looking for new 
smokestacks. The U. S. Department of 
Commerce has a new way of smokestack 
hunting—by putting the statistical spot- 


light on new products and services 


many an oldtime distributor 
pecled for mokestacks. He 
mokestack there 


Wal i 
moth rospect, often anothe 


OUPST OF NEW BUSINESS 
ed to keep in CVE 
that where ther 


mothe facto 


new 


custome 


m 


ones 


literal sense 

looking for 
tell 
for clu whi 


1 mor clab 
loday’s distributor 
than a matter of 
that new products being 
potent a 


tack hunting still goes on mut in 
vith a few difference 

esman knows new busin mor 
w factor ilon 1] 


mufactured by existing 


Smoke 
ife wa ind 
know 
plants are quite a 
of new sal 
So now lhe looking for tack 
the figurative 
trends, for the 
American production 


in the 
He’s 
which will 


t iking 


) ! 
TOKE not onl 


but in CTise ilso 
ono 


the dir 
hl) 


signs 
him fion 


id him to mor ile 


After Defense—W hat? 


The United States 


Department of Commerce recently 


published a survey which will he lp both distributors and 


ilesmen in 
booklet called 
Although the 

not foretell the 
American 


their smokestack hunting. It’s a hopeful 
‘Markets After the Defense Expansion.” 
Department insists this publication does 
future, it does present evidence that the 
far finished—if and when 


economy 15 from 


the current defense effort tapers off 


statistics which plot th 
products output since 


“Markets” justifies its rosy outlook with the help of 
skvrocketing course of new 
1940. It strongly implies that 


one of the economy's sharpest spurs in the years ahead 
will be the development and marketing of new products 


ind services 


“the 
continued 


“In every period of our history,” savs the publication, 
ind products and the 


industries 


industric 
the 


emergence of new 


momentum of fast-growing 


have been sources of considerable strength in the econ 


omy 


at 


economic growth 


In periods of business expansion, such industries 
times have contributed significantly to the long-term 
In periods of business decline, their 


activities have helped to cushion the severity of the 


drop.” 


outcome of three powerful trends 


“new-product” industry is the direct 
stepped-up scientific 


Fast-growing ot 


4 it iti 


research expanding population, ind vastly 
chasing power 

With nearly all industry, research has become 
tial prerequisite to success. Older industries have 
to it to find new products, while whole new industric 
have appeared because of it Aiong with the produ 
tion expert and the general sales manager, the man in 
the white suit in the laboratory makes an important con 
tribution to industrial growth 

Ihe country’s population is expanding at the rate of 
14% a veat This may not sound spectacular but, in 
terms of people, it means 20 million more than in 1940, 
ind that’s a lot of new buyers 

Coupled with more population is the tremendous leap 
1941, total 


$9? 


it) ¢ cn 


turned 


in purchasing power in the last decade. In 
“disposable income” in the United States 
billion. In 1952 it was nearly tripled—$234 billion. 
With these trends—and all their varied implications 

at work since 1940, there is now more fast-growing in 
dustrv than the United States has ever seen before. In 
“Markets,” the Department of Commerce, after analyz 
ing all the trends six wavs from Sunday, permits itself a 
cautious forecast: “A considerable expansion of th 
domestic market for business is thus implicit in the 
tinued high functioning of the economy.” 


Was 


New Industries—wW hat? 


What are the fast-growing industries? In its publi 
tion, the Department has listed 55 products and ser 
ces which have had the swiftest growth from 1940 to 
1951. The list is reproduced on this spread 

Vhe Such fast-growing pr 
ucts as and dishwashers ar 
goods;” penicillin and 


widely varied 
television freezers, 
examples of consumer “hard 
frozen foods are typical of consumer 
Mlustrative of producers’ “durables” arc 
ind truck trailers, while svnthetic rubber and 
man-made fibres are examples of raw and finished 
materials. Electric and air transportation 
examples of the services 

Over one-third of this list, as vou can se 
relatively new products, the remainder comprising 
established products which have continued to grow 


items are 
sets, 


“nondurabl 
dic scl loc omo 


tives 
power 


includ 
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Here’s the Growth—Here Are the Sales 


Average Yearly Average Yearly 
Increase Increase 
Product or Service 1940 — 1951 Product or Service 1940 — 1951 


Antibiotics 118.0% Canned juices (fruit) 12.0°% 

Television sets 113.2 Hydrochloric acid 11.6 

Freezers, farm and home 71.0 

Dryers, clothes, electric and gas 70.9 Phosphoric acid 11.4 

Synthetic, rubber, all types 67.5 Oleomargarine 11.3 
Cleaning and dyeing 11.0 


Air ton-miles flown 45.6 Ranges, electric 10.9 
Air conditioning units, room 42. Gypsum board, including lath 10.6 
Synthetic detergents (soap) 
Man-made fibres, other than rayon ‘ Distilled spirits 9.8 
Disposals, waste, food. . ; Tractors 9.8 
Natural gas 9.7 
Blankets, electric . Rayon and acetate 9.6 
Locomotives, diesel-electric 25. Motor truck transportation 9.1 
Revenue passenger-miles flown 
Plastics and resin materials Jf Oil burners, residential 9.1 
Dishwashers j Softwood plywood 
Truck trailers 
Frozen foods ; Calcium carbide 
Magnesium 8.5 Shavers, clectric 
Concrete blocks 
Warm-air furnaces, oil and gas Fertilizer, commercial 
Nitric acid ! Electric power, utility and industrial 
Felephone service 
Repairs, household durables ; Domestic water systems 
Ammonia, synthetic, anhydrous Calcined gypsum 
Kitchen cabinets, steel 
Acetic anhydride Repairs, passenger cars and trucks 
Water heaters, gas and electric Cigarettes 
Motor courts, rental units 
Methanol, synthetic Asphalt 
Aluminum, primary ingots 13. Paperboard 
Chlorine gas Washing machines 











This list isn't complete by any means. ‘The Depart- tories. They will undoubtedly find the trend to new 
ment purposely left out items which have improved products and services sufficiently in evidence to justify 
the quality (and jumped the sales) of many an old extra sales effort and market analysis on their part 
established product (1.¢., power steering for automobiles) Nor should the distributor overlook the implications 
Similarly, it excludes new, fast-growing products designed (for him) of the fast-growing service industries, such as 
to speed mdustnal operations (i.c., materials handling air transportation and trucking Phe quick expansion 
equipment The list shown was chosen to prove a of motor trucking, for example, inevitably means a greater 
point, not to catalog all fast-growing products output of trucks, trailers, and related equipment, which 

The output of each item on the list increased about is again reflected in expanded production of industries 
10 i vear on the average, and ranged from 74 for sub-contracting for the big automotive manufacturers 
washing machines to well over 100% for antibiotic Another service industry is an even more graphic 
example—television broadcasting. ‘The projected multi 
plication of present T'V_ broadcast facilities will cer 
tainly result in higher production not only of receiving 

How does this mformation help a distributor or hi sets, but also a vast array of electronic equipment 

ilesmen find new smokestack That old chestnut about widening ripples in a pool 

The answer is pretty obviou Wherever there ar is still the best way of describing the impact of innova 
new products or a marked boom in old-established prod tion on industry. Sooner or later, the fast-growing new 
uct there idditional busine in store for the di product or service attects evervone In the highls pecial 


New Business—How ? 


+ 


tributor—in more sales, new applications of present line ized American economy, one new development touches 

and new lin off another, and continually at the crossroads of this 
The list of products and services presented here cover chain reaction is the industrial distributor 

a tremendous range of industries and shows where growth Knowing where the growth in new products and ser 

has been greatest. Distributors might well use this list ices 1s swiftest, the distributor is better equipped to plan 

to check on manufacturing trends within their own terri his sales effort and plot the future course of his busin 
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”“ 


“A salesman in my opinion can only service 100 accounts 


The 





Editor's Note to Sales Managers: When Inpustrrtar 
Disrripurion’s editors make their frequent visits to 
mdustrial distributors throughout the country, one of 
their first questions i Ilow's business in your area and 
how do you think the future looks? Here, in detail, 3 
om iles manages unpressions of business today, and 
ome details on how he operates under these conditions 
We thought you might be mterested in Mr. Octien's ideas 

md that you might like to how they jibe with vours 











R. J. Oeryen, sales manager and vice president of Samuc! 
Harris & ¢ Chicago, isn't the seventh son of a seventh 
son—so he doesn't claim to have the gift of prophecy 
But he believes that 32 years in the mdustrial supply 
held, and his present position as the head of 24 sak 
men enables him to get a perspective on the selling 
outlook that is both practical and can be supposed to be 
reasonably accurate. Check your impressions with In 

This is going to be a good vear for anyone with a lot 
f gut Although I have entered 1953 with a lot of 
caution, I don’t think there invthing to be afraid of 
if we don't let a dream of big defense contracts put u 
to sleep 

“Some economists have predicted big things—that’s a 
lot of baloney. I think a lot of organizations have been 
spoiled because of easy pickings and forecasts of such 
continued windfalls. Things have been too damned eas\ 
I'm fed up with figures—what we need is red-blooded 
ilesmanship 

Performing his duties as sales manager—directing men 


9) 


“He's to industry what the country doctor is to medicine.’ 


Sales Manager... 


in the field; analyzing their accounts; setting up the 
potentials of their territories; and establishing theu 
quotas—Mr. Octjen gets a close look at the market as 
the distributor salesman sees it. As a vice president he 
sits in On management meetings, contributing his part 
in formulating Samuel Harris policy—thus he has a two 
ided look at business. 

“TL used to run a sales contest every month—I awarded 
i twenty-dollar hat to the man who stacked up the 
highest percentage of sales over his set quota. It worked 
vell—until the defense picture started. Defense con 
tracts began throwing things out of balance 

And defense work had its setbacks, even though it 

made money for us—we had one customer for instanc 
i good account who was buving for defense work. Then 
ve woke up one morning to find that his contract had 
been canceled. This could happen to all the big outfit 
ind | want my bovs to be readv for it.” 


The Salesman Shortage 


Of course we haven't got as many salesmen today a 
ved hike to nave. Although employment agenci il] 
me every week and say ‘We've got 1 qualified man f 
vou we don’t want to get our men that way. Our 
ilesmen start at the bottom to learn the busin For 
instance, we've got a graduate in metallurgy working in 
our nut and bolt department—eventually he'll go on 
the road for us, he’ll make a good man. But it’s not 
easy to get men who'll look far enough ahead to start 
with us at the bottom. 

\ salesman has to be thoroughly familiar with all 
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“The service department is a headache to every distributor.” 


“I'm fed up with figures—we need red-blooded salesmanship.” 


He’s in a position to call the shots... 


To make °53 the good year... 


our lines—that’s why you can't take a young fellow off 
the street and put him on the road. ‘The distributor 
salesman is to industry what a country doctor is to the 
medical profession. He knows everybody's troubles, and 
has to come up with all the answers 

ven though he feels the salesman shortage, M1 
Octjen is more than satisfied with Samuel Harris’ method 
ind feels that it has paid off: “We've got 
high grade boys; there’s not much turnover in this organi 
zation. We're pretty proud of the quality of our sale 


of traiming 


organization 

The approximate length of service of our men is 12 
to 15 years. We have eight specialty men an mill 
upply men We have specialists in’ ot | ive 1 
control, honing machine, screw product, and tt mi 
ion divisions. Every field man assists in the 
these departments bird-dogging prospects and 1 

\lv idea of a good salesman? Well, | 
that by giving an example. We've 
with a good engineering background 
lvtical mind and he knows how to « 
And he approaches cach cust 


ourse he gets the busine 


Sales Aids 


I don’t hold many sales meeting the boy ire to 
busy, and have too much on their minds to bother with 
them. I get mv licks in doing field work with the men 

“We have the most success with the lin vhere the 
manufacturers men are close to our men and « operate 
with them. We get good cooperation from factory men 


ind the factory men get along very 
well with our boys. In fact, if a salesman wants to work 
out with a factory man he docsn't even have to cleat 
through me 


on our major line 


“T don’t encourage the salesmen to come imto_ the 
ofhce. I'm glad to sce them, but they don't have to 
report in 
the offic« 

“They are required to 
isk me for instance, how many times our South side man 
has called on the Goodman Manufacturing Compam 
last vear and IT can tell vou immediate] 

\s far as keeping after them to make in mitacts, 


ind open new account vell, I feel that ever ilesiman 


They're certainly not welcome to hang around 


ubmut daily report um can 


has his limitation \ salesman, im my opinion can only 
ervice 100 accounts properly——no mor The happiest 
men I have, and the most successful are the ones with 
the least number of accounts. But, of course, a man has 
1 certam quota set, and he has to work the potential 
that has been doped out. | 
did in but we have our limitation 

This, then in my opinion, is what 
Busine vill be pretty good. Some line 
he good ind other vill 1 bad 

But I don't believe all the optimistic toreca 
been reading. I think there 


ct up quotas on what we 


no better time than now 
to use caution 
told my 
need is a better cla f salesmen and lively salesman 
ship, and we can Stop worrving about what might happen 


id put one’s house in ord And as I 


1 
ilesmen at our recent annual mecting—all we 


this vear or even next veatr 
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Contact 
all persons 
who directly 
or indirectly 

influence the 
purchase of 

materials 


FIVE STEPS IN MAKING A SALE 


Arouse 
Interest 
in your 
products 


and service 


Make 


Proposal 
applying 

your products 
and services 
to the 
prospect's 


Create 
Preference 
for your 
products, 
your firm 


your service needs 


Close 

Sale 

for shipment 
from your 
warehouse 





Five steps in making a sale—related functions that illustrate phases of an effective market development program. 


What The Distributor Can Do 


W hil 


member 


of th 
\ 


{ 


th 


vddre 
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ociton 


the 


deve loprne nt ck 
the 


larly 


program 


highhehts of a dire 
hould 


Nc “ 


Wa 


York 


ven 


te 


hapter 
American Steel Warehouses 


ram of market 


cribed and particu 


! 


of 


mdustrial distnbutor 


Introduction 


Gentlemen 


be her 


what 1 « 


with 


it 
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on idet to be 
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tm 
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i real ple isure t 


ti 
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md 


One 
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Market Development. | 


portunitie 


i\ 
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C,0ve 
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| 
we both 
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bl 
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( 
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! ccog 
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part 
stecl 
than 
not 
th 
il 
md 
vhat 


rise 


About Market 


By Robert M. Nelson, 
Supervisor of Distributor Programs 
Armeo Steel Corporation 


and I know that the major problem 
in the steel industry has been produc 
tion and equitable distribution of 
iailable material. More stecl, more 
stecl and still more steel has been the 
cry. If a mill or a distributor were not 
interested in equitable distribution, 
with to future 
profit he would have had few distribu 


in cv business and 


tion problems 
Thi 
i host of 


ten percenters’ 


ibout 

and 
to 
plague the legitimate steel warchouse 


condition has brought 
brokers finders 


ind hat operators 


ind the steel producers 

It that the crv fe 
more steel is weil on its way to 
satished. We are producing at an 
inual rate of 117 malion ton Addi 
ipacity coming in this vear will 


now a 


ippe irs 


} 
C1 


tional « 
our capacity to 120 million ton 


ify ¢ 


ise 


incl 


new capac in next 
boost thr 
I his l i 

» twelve 
built the too 
i man in this room 


mor oming 
will 
tons 
50 


Vcdl mal 
lion 
most 

the T¢ 


who ha 


eal peti 


ou have +5 irchouses 
is hardh 


not added substantially to his 
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Development 


plant in recent years. In addition, ac- 
cording to your own Mr. Doxsey there 
has been an of 50% in the 
number of warehouses since the end 
of World War II. 

Guessing exactly when the supply 
of steel will catch up to and exceed 
the demand for steel is a very popular 
pastime of economists, pscudo-econo 
crystal ball gazers and chart 

I shall not add to the con 
that 


InCcTCASC 


musts, 
makers 
fusion already in existence on 
ubject by my own prediction 
But I think we 
the time is not far distant 
sce the signs and will feel the chang 
quicker than the mills 
When ic does come, ther 
You will see the inefficient 
woducers drop into the red and the 


nut 


that 
you can 


can all agree 


vill be 
isualties 
high ¢ drop 
In distribution 
the ten percenters serving mill a 
ounts will be the first affected. ‘The 
inefhicient distributors will next 
Now—being an efficient distributo 
In a Competitive market involves a lot 
the subject 


ost produ thon unit 


the hat operator ind 


he 
not 


of things which are 








It lll olve ‘ 
warehouse operation, stock 
control, proper financing, 
and well trained sal 


of this discussion today 
cfhcient 
ind cost 


ILLTCSSIVG smen 


Why Market Development 
Is Important 


It also involves something c 
which is the subject of this discussion 
namely, Market Development Why? 

Because Market Develop 


Improves efhiciency It 


proper 
ment sales 
helps your salesmen make the most 
effective use of their sales time. ‘Thi 
Market Development, to which I 1 
fer, Advertising, but 
broader in its concept than adverti 
ing as ordinarily understood 

Hlow Market Development 
creases sales efficiency is 
strated by reference to the cla 
analysis of the steps in making a sak 

See illustration). 

It is well recognized that the pro 
pect must travel up these steps to th 
point of closing the sale. It is also well 
known that Market Development, o 

Advertising and Sales Promotion 
a powerful and an economical for 
use in moving the prospect up the fi 
three—and in some cases aiding mat 
rially in the last which are th 
special province of the salesman 

By the intelligent use of Market D: 
velopment your salesmen have mor 
time to spend on making proposal 
and closing sales. 

While the first three 
many 


includes 


easily demon 


two 


jobs can be 


and in 


cases are done by th 


salesman, it is an uneconomic ust 
his time 
It has been 


cost pel 


estimated that th 
call ror 
ilesmen today is somewher 
$12 and $20. It 
found through surveys that the aver 


pe nds le 


1 
; 


indu Did 
} 


iverage 
retween 
peen 


has also 


ie industrial salesman 
than two hours a day in the presence 
of the him an 
der 
Under 


mich, We 


men who can give 
onditions like these, gent! 
can't afford to have our sale 
men making cold turkey calls, arou 

interest 
product and deve loping inquiri 

than we can afford to have 


iwccountants loading tru 


reating the desire for 
more 


Versa 
Every distributor | 
nize the need for 
facilitic ind special | 
uinting and Stock 
tand Market 


ponsible man in cl 


house 
for A 
loo few 
ment, have at 
of the activity 
organized and effective program 

If we are to mect the ike 
lems of the future as we 
the production problems of the 


und I 


ind ire Carrving o1 


have 


we must that a Market De- 
velopment Program is not an expense, 
in sales efficiency 


recogniz¢ 
but an investment 
We must- be willing to make this in- 
estment just as we are willing to in 
shear, a new truck, a new 


tinanecw 


av or a new salesman 


Appoint A Market 
Development Manager 


Once we have made this decision, 
then we must place the responsibility 
of operating this program in the hands 
of a qualified member of our firm who 
is interested in the job. To be quali 
hed this man must be of management 
and h« know your busi 
policies 


must 
products, 


( ilibre 
ness, you! ind 
maract 
You can’t give the job to a mailing 
t clerk to a kid just out of high 
hool and expect results. Neither can 
ou call in an advertising agency, pay 
i fee and forget it. A good agency can 
help get the job done, but the nature 
mtent, and direction of the 
nust come from your firm 
Whether the Market Development 
only a part of this man 
must have a num 


program 


take 
tii ) whether hie 
Mf helpers, depends upon the size 

your company, scope of your prod 
ucts and the territory But 

ure first to centralize this job in 
the hands of a responsible person 
ind then give him the tools with 
vhich to work. If your Market Dc 
velopment Manager is not completely 
familiar with his work, utilize the 
Market Development facilities of your 
major suppliers as a training ground 
They will be glad to he Ip you as they 
ill realize the importance of this work 


you scrve 


Develop A Program 
and Budget 


Lhe next big step is to ce velop i 


long range program 
t for a specific period, say six 
months or a vear. ‘That 
reasonable, doesn’t it? 
ict it oO simple 
d to find some of our large 
listributor with 
1S ind equipment have no 
planned pre budget for 
Market Development or Advertising 
It’s often a case of spending and 
ng during the 
the need for 


fortunate] 


ind an unmedi 
ite budg 


) 
eems fairl 


that we're 
well 
excellent 


gram and no 


vear as the spint and 
dictate Un 
ompanies following thi 


busines 
vind up the vear pending 
uusand dollars for something 
idvertising,”” but ther 
i vhv thi 
what ther exper 


can ¢t 
THOTIC' Wa 
pent ted to ac 
ymplish 
By a “program,” I don’t mean one 
ym gimeracks, Christmas gift 
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Manlyn Monroe calendars. | 
no doubt that Marilyn Monroc 
calendars will attract favorable atten 
tion, but do they attract attention to 


the products vou are selling? 


and 
have 


I mean a program based on 


1) An 
2) An analysis of the products you 
have to sell . 
An established goal or job vou 
want te do 
The selection of the most logi 
cal methods of getting that job 
don 


inalysis of vour market 


That's what we call the task sys 
tem—the laying out of the job to be 
the most practical way of doing 
it and then up the 
necded to do that job. That's quite 
different from deciding to spend sev 
cral thousand dollars on advertising! 

Vhis Market Development Program 
can and should encompass a number 
of related functions such as 


| Lhe 


information as 


done, 


adding money 


development of market 
1 guide to a 
promotional program and as an 
ud to Sales Management 

Ihe 


vertising 


sales promotion and ad 
programs for your 
using direct mail, 


radio or tel 


company, 
space advertising, 
vision, exhibits, catalogs, stock 
lists, ete 

Aid to the Sales Management 
in sales training and keeping 
the sales organization informed 
ind up to date on all products. 
Phe obtaming of valuable pub- 
icity for ind 
customer 


your COTMP aly 


Vout 


Since time doc 
cover all of these functions today, we 
would like our atten- 
tion on one very important part of your 


namely, the 


not permit us to 
to concentrate 


iles promotion problem 
efhicient use of direct mail 


The Place of Direct Mail 


in Your Program 


have a 
peculiar 
to all 


As Steel Distributors you 
marketing problem which 1 
industry 
tecl distributors 

Yours is the problem of efficiently 
distributing a relatively large num 
ber of products to a large and hetero 


to your but common 


gencous group of customers in a rela- 
tively restricted territor 

Ihe territory restriction itself im- 
of the meth 
manufacturers operating 
on a national scale. Vor all but the 
largest distributors it rules out a 
vasteful the use of 


mediately rules out many 


od used by 


national advert: 


Continued on page 210 





THE NEW... THE OLD... 


OLD WAREHOUSE SPACE before renovation, like this 
be modernized next. It 


hin 5 
upstairs stockroom, s heduled to be 
turned into a hbrary for literature 


I be 


NEW OFFICI 
tion 
sale S 


vith hy pau ; I 
t ik Room was 


used to burst with activity in 
Need for elbow room 


OLD, CRAMPED OFFICE 


clutter and hubub 


vanded «kroom downstairs 
the midst of 
ion to move and pread out 


SHELVING in ex) 
De bh] Ih before 
prompt d ck 


More Working Space Without Added Building 


' } 
ul 


in 


By Van Ness Philip 
{ssistant kditor t 


mium in the finn’s old « 
roomy floor 
| pstai 

room, most 
ficiently 


iff made it po sible 
I] was ata pre 


IMPANY Outgrow vhich shared an o 
UCTIOT I tock department, display irea and counter 
h-ceilinged, unheated warchous 


| ow Om 


othicee, \ 


therwis¢ 


idl 
lc 
hire high 


WHEN YOUR 
fore adding 


think twice elk 
' 
( ' 


up at toda 
& Ell In if 
inged by 
litio Obviou ution, 
he office upstairs, convert th¢ 
lated departments, which should logically 


Tcl 


i 
it in use but difficult to reach and not too 
nodern standard 
management felt, was to 
+ 


round 
downstairs spa 


Seith 
the 
cntire 


ution 


Bri 


laced | 
thee and 0 unpl 

room By m ctheien ( 

tll | it ground les 

More efhcient shelving and storag« 

mpanys plan to streamline 


Mi palt 
' | 

tock ind 

space. 


el. 
would save 5] 
its line 


ind rch ( ( l 
its office room and ! 


space if 
nodern stock department 
So would the 
eliminating several heavy supplies not closely related to 
; : 
stock 


F 
them with larger 


to spar 

Other result { 
\ | ized he Kdiqua t 
‘round up 


new 

Phe opportunity to install 
, 

tock proc n keeping with a bus 


peration 
t for outside labor 


Cost of the project 
Careful advance planning plus the com 


about $5,000 
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the industrial field and replacing 


if aggressively promoted items 
the management planned to discourags 
rea which it consid 


| 
’ 
retail 


| office and 
} 


growing Iso. 
sales, eliminate much of the display 


ered unnecessary, while still retaining a spacious counter 


trom the 
treamlines 


dure ’ 


ind materials was 
irea and a neat, modern front 


94 





It Took Time 


Che planners allowed plenty of tun ) disrupt opera 


tions as little as possible. ‘The major part of the project 


| 
ibout a year, and there’s still work to do 


e was to re-equip the downstau Om 


shelves that made better use of spact Csradu 


from the old upstairs stockroom w noved 


or temporarily shifted to other building 


b 


egan on renovating th« cated upsta 

Fhe downstairs counter area was also modernized 
When the upstairs work was complete, the enti 

ind office staff set aside the weekend, mo 

ind papers to the new location, and 


ness Monday morning 


And Hard Work 


Besides moving, the company did much 


installation of shelves and fixtures and simple carpentn 
I. H. Blumenfeld, sales manager, who switched his busi 
ness suit for overalls and doubled in brass with blueprints 
ind ‘T’-square supervising the work, said later: “We knew 
we had a bunch of good bookkeepe: Phev turned out 
to be good mechanics too.” 

Nothing new was bought where equipment already on 
hand could be modernized. Vor the previously unheated 
upstairs, old radiators no longer needed in the new first 
floor stockroom were reconditioned. Old second-floor 


steam lines, used by some previous tenant, were found t 


} 


be still intact and were put to us¢ 
It was estimated, correctly, that the fuel bill would no 
« higher from heating the additional space 
old upstairs room used to push the thermostat 
that the downstairs offices were generally 
Actually, fuel cost was | ifter the change 
Old desks, light fixtures were moved and refurbished 
There was no attempt to lower the high old-fashioned 
iling of the upstairs room. It was felt that its height 
vould add to the spaciousne ind pleasing atmospher 
v office. So its heavy girders were merely cov 
i modern ceiling material 
nstallations included wiring pla terboard wall 
blond mahogany finishing; l-inch maple flooring; a 
novated washroom; two new rooms, one a private office 


ind the other a ladies’ lounge; partitions and new door 


anal t¢ 


n office department ind irtains, carpeting, ¢ 


But Results Were Worth It 
ompany’s gains, the manag 
ist of the project 


Besides added pa 


of pride in the company. Human 


new q hart 


ing from a more attractive and plea 
obvious at once, compan\ officer 

New opportunities to streamline 

ipitalized on. Partitioning of offi ind 
tration of similar functions togeth 
ind efficiency There was room at i | book 
keeping and billing machines (invoices nm go out in 
one day instead of 15 davs after shipment 1 telephone 
witchboard, replacing the old lamp and v system; a 
separate section for telephone sal 1 a separate out 
side sales department arranged for quick 
1 sales meeting room when needed 

Later, perpetual inventory files and a new 
department will be installed 

It’s all part of a long range plan to renovate operation 
as well as looks. So far the company has a good start—at 
1 cash outlav trimmed to reasonable proportions by hard 
work, ingenuity and a group spirit to get things done 


BOOKKEEPING MACHINE and other modern equip 


ment is possible in new space. Lilien La Rosa is the operator 


SWITCHBOARD ! mother improvement operated by 
Mirs. Fo. M. Gronau. It 1 place old lamp md key system 


insure ourteous handling of call 


~ ae. 


SEPARATE DEPARTMENTS now keep work centralized, 


new bookkeeping ection 


provide paciousne Thi 
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Harry P. Leo. Ine. 


OLD AND NEW letterheads used by Harry P. Leu, In 


Orlando, Florida, graphically illustrate improved advantages of 


thoughtful planning and colorful presentation. New lettet 
head promotes size and facilities of distnbutor’s operation 


Give Your Company A New Lease On Life With... 


A New Letterhead 


WANT TO DESIGN a new letterhead? Sounds casy. 

Maybe a picture of the building or group of buildings 
Some fancy type spaced properly and the problem is 
solved in a few minutes 

But that is not always the way it turns out. At least 
that was not the experience at Harry P. Leu, Ine., at 
Orlando, Ila., when it was decided that the letterhead of 
years standing should be modernized 

President Harry P. Leu had been giving thought to a 
new letterhead for several years. ‘The idea was “kicked 
around” the office, with many ideas brought out during 
discussions. Mr. Leu had some definite ideas about the 
subject and these were always the topic of discussions 
ind development 

\s time progressed, other ideas were developed and 
ough sketches were drawn. Some were discarded, while 
others provided a basis fer additional consideration. 

Ideas began to “jell” and the new design took form 
Later Woodbury & Co., Worcester, Mass., offered to 
make the final design and submit its drawings. A few 
changes were made and the letterhead design was 
accepted 


Tune Well Spent 


All of this required more time than had been antici 
pated, but the company feels that it was well worth the 


effort. It is the first change in design in more than 25 
years 

The first objective was to develop an interesting letter 
head, one which was colorful and yet characteristic of 
the firm. It was desired to show a picture of the office 
ind the warchouse buildings so that customers could 
quickly recognize the company when visiting Orlando 

Lhe objective of the building layout was to illustrate 
the size and scope of the Harry P. Leu organization and 
its extensive operations, 

The map of the State of Florida is the symbol used 
in all company advertising and catalogues. It also demon 
strates the location of Orlando as the distribution cente: 
of the state 

Some 25 to 30 designs were made before the final onc 
was accepted. All agree that the letterhead is well bal 
mced, illustrates the extent of the company’s operation, 
and has good appearance. 

The orange color used in printing “Established in 
1900", “Distributors”, the Florida state map, and the 
rule line at the bottom, lends color to the letterhead 
ind makes them stand out prominently. The palm tre« 
were used to further symbolize Orlando and Florida 

Many comments have been received from customers 
Many who have never visited Orlando now have a bette1 
idea of the size of the company and its facilities 
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|. D. Presents... 


YOUR 1953 CONVENTION REPORT 


Attendance in Miami tops 2,300; contact booth program hailed 
success; manufacturers entertain distributors in suites and clubs, 
on yachts, and with blimps and helicopters; 1954 convention 


set for New York City in May; Cleveland to be host in °55 





ANOTHER SUCCESSFUL ‘Triple In 
dustrial Supply Convention is in 
the record books. By plane, train 
bus and private automobile, mor 
than 2,300 distributors and manu 
facturers from all parts of the 
country descended upon Miami 
last month for a three-day whirl 
of business meetings and social 
activities 

‘That the session was a com 
plete success was the unanimous 
opinion of the delegates. Busi 
ness activities, naturally, occupied 
the spotlight but, with a heavy 
attendance of women, social 
activities also set a new high 


vachts, blimps, helicopters and 





in hotel suites and gardens. 


More Pictures 
To Appear in June men of joint committees sub 


Your editors snapped some 300 
pictures during the Triple Indus- tions for future activities 
trial Supply Convention in Mi- In addition, A. M. Morris. 
ami. More than half of the pic- 
tures appear in this issue. It was 
impossible, however, to process all ; 
of them in the time between the tion's film “Operation ‘Team 
closing of the convention and this 
issue’s deadline. 
are presenting Your Convention 
Report in two parts. Part ‘Two 
will appear in the June issue. 

Readers whose pictures appear 
in cither this or next month’s is- 
sue may obtain prints of any pic- 
tures without charge. Just drop a 
: note to Picture Editor. INDUS- 
Manufacturers entertained with TRIAL DISTRIBUTION, 330 
W. 42nd St., New York, 36, New several years ago was revived 
York.—The Editors. 


We, therefore, 


which American members wer 
invited. At this session the chan 


mitted reports with recommenda 


publisher of INpusrriat Distt 
BUTION, presented the publica 


work”. Walker Welford of J. I 
Dilworth Co., Memphis, also 
presented a film, a recording of a 
television program that was pre 
sented in Memphis. Nine dis 
tributors in Memphis participated 
in the program. 

\fter the contact booth pro 
gram on ‘Tuesday, a custom of 


there was a banquet, entertain 








Following the pattern of the 
last few conventions, the contact booth program, 
again this year, was a highlight of the gathering 
The booths, 298 of them, were open from 9 a.m 
to 5 p.m. on ‘Tuesday, the second day of the con 
vention. ‘The booth program was held in Dinner 
Key Auditorium and was well attended. It is sey 
eral miles from downtown hotels 

The booth program was under the direction of 
a three-man committee: Ralph M. Johnson 
(Norton Co.) chairman; J. Robert Kelley (Man 
ning, Maxwell & Moore, Inc.) and T. D. Vander 
Voort (Clemson Bros., Inc 

Sharing the spotlight with the booth program 
was the second annual presentation of advertising 
awards by C. McDonald England, Jr., chairman of 
the distributors’ Joint Advertising Committec 
The presentation of plaques and c¢rtificates wes 
made at the Monday morning opening session of 
the convention 

At the same meeting, Benjamin F. Fairless, 
chairman of the board of United States Steel 
Corp., spoke on the steel industry's position today 

On Monday afternoon the two distributor 


organizations joined forces for a meeting to 


ment and dance for all 

In previous years, the convention ended with 
a morming meeting on Wednesday but this year 
a second triple meeting was held in the after 
noon. ‘The morning was given over to individual 
meetings of the three associations. 

It was at these individual meetings that the 
new presidents were introduced 

National Association: ‘Tl. Gordon Vaughan, 
vice president of W. M. Pattison Supply Co., 
Cleveland. 

Southern Association: B. S. Barker, vice presi 
dent of Pye-Barker Supply Co., Atlanta 

American Association: J]. Robert Kelley, vice 
president of Manning, Maxwell & Moore, Inc 


Convention Next Year 


Plans already are underway for the Triple Con 
vention in 1954. It will be held in New York City 
during the week of May 16. ‘The Waldorf Astoria 
Hotel will be headquarters hotel and the booth 
program will be staged in Madison Square Garden 

The convention in 1955, it was announced, 
will be held in Cleveland and in 1956 the site will 
be Atlantic City 
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CLASS A WINNERS 
& ‘Towne Mf Cr f 
CGebhart, Henry D 


AWARD WINNERS are announced 
bv ¢ McDonald England, Logan 
Ilardware & Supply Logan, W. Va 


Distributors 
Advertising 


Six First AWARDS and 11 honorable 
mentions were made to manufacturers 
by the Joint Advertising Committee 
it the opening meeting of the ‘Triple 
lidustry Supply Convention in 
Miami Ihis wa th econd Cal 
the two association onferred such 
awards, im recognition of 

ture! idvertising which 

th enehts to users of | 


% We di industrial distributor 
Befor« 2 s00 f 


more than manufac 
CLASS B WINNERS (direct mail series): FE. C. Howell (left) Carboloy Depart turers and distributors in Miami's Mu 
ment of General Electric Co. (first award); and A. P. Fox, Lincoln Engmeecrng Co nicipal Auditorium, the committee 
vho was awarded an honorable mention certihcat harman, C. MeDonald England Ji 
Logan Hardware & Supply Co., Logan 
W. Va., declared that the committe 
received 117 entries from 69 com 
prance Of these, 102 entrics from 59 
companies qualified for the contest 
Ih igible entrics were judged bi 
1 commutte omposed . tm 
W cedercit, advertising director of Tub 
lurns, Inc., Louisville, Ky. and pr 
dent of the National Indust 
vertisers’ Assn.; C. FF. Ogden pt 
ing agent of Detroit Edison Co Te 
past pre ident of the National Asso 
ciation of Purchasing Agents; and Dr 
R. S. Alexander prot sor of market 
ing, Columbia Universitv, New York 
Cit 
Mr. England expressed the hope 


that an increasing number of manu 
; facturers will participate ia future ad 
-_ vertising awards 

om The featured speaker at the conven 
\ . tion’s opening session was Benjamin 
= o.. ‘ I’. Fairless, chairman of the board, 
; ) United States Steel Corp. In a care 

, . sinole busine paper advt S. S. Kahn (seated) Parker : 
se yy say agp on! E r Howell aed right), honorable mention Stand fulls reasoned address, Mr. Fairless de 
ing: Walter Gebhart, EF. A. Neal, Nicholson File, D. C. Swander Columbian Vis scribed the puzzling plight of the 


ll honorable mention nation’s stec] industry 
i hnonoravdie ‘ wl 
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SPEAKER at opening mecting wa ; . w | 














7 U. S. Steel Corp.’s board cha in % 
Benjamin IF’. Fairless CLASS D WINNERS (business paper series): A. M. Street (seated) Jenkins Bros 
first award). Standing: F. E. ‘Tilley, New York Belting & Packing, and J. W. Friel 

Standard | 1 Steel, both honorabl nention 





Present 
Awards 


Despite 12 vears of record produ 
tion, he said, the steel industry 
uffering from ‘‘a clear case of financial 
malnutrition.” He ascribed this anom- 









alv largely to federal government regu 
lations which have boosted cmplo 
ment costs (in his own compan 
case) 155% since 1940 and raised th 
general price level 138%, vet allowed 
only an 87% increase in steel pri 





Ilowever, in the event of a third 
world war, the industry will be hard 
pressed to erect further new faciliti 

but where do we get the capital to 











do it?”’ Costs being what thev are to CLASS E WINNERS (manufacturers’ catalog): G. P. Lonergan. Bristol Co. (first 
day, investment in new steel plant iward) shakes hands with C. C. Krogh, Firth-Sterling Co. who carried off the honor 
vields only 14%—half what an in ible mention award certificate 

vestor in draw from a governn t 








e the publ miterest 





ure the nation’s economic and n 
tal ecurit Mr. Fark ud th t 


industry must be (1 tron 





to finance new construction at 
ment’s notice, (2) healthy cnough to 






a vithstand financial shock should dé 
mand decline, and (3) profitabl 
enough to fulfill commitments in dé 






veloping raw materials and new equ 





° ment 
Chairman of the opening 

was J. A. Proven, retiring president of 

the American Supply & Machin 

Manufacturers’ Assn. Harold E. To 
ell, retiring president of the National 
Industrial Distributors’ Assn., and I 
I’. Perkins, retiring president of th 
Southern Industrial Distributor 
Assn., were both introduced and con 















“= en to the - “Y- | CLASS F WINNERS (manufacturer's or manufacturer's assn. house organ) J). W 

; ie cage ion be eX a, Sherman (right Armstrong Machine Wks. (first award); J. FE. Waltz. Waltz Dettner 
Glenn C. James of Miam Whit Supp ( nnati, accepting honorable mention award for Broderick & Bascom 
lempl Church R 
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Sunday 
in Miami 
Meant... 


1 ARRIVAL BY TRAIN for many. like Leonard Dietz, 
e of Dietz Industrial Supply Co., Aurora, II hown 
stepping off his sleeper. \lany came from 





4 BADGE-FIXING was the next step. J. S. Buckley STUDYING THE PROGRAM helped orient Russell 
e (John H. Graham) and Paul D. Rickman, Bard Steel & « C. Duncan, R. C. Duncan Co., Minneapolis, and F. H 
Mill Supply Co., Kalamazoo, make sure they'll be identified Butts, Butts & Ordway Co., Cambridge, Mass 


8 SIGHT SEEING ton the program for Mi 9 FISHING lured Mr. and Mrs. W. C. Whitehead, Gar 
e and Mrs. A. B. Wilhams, Jr, and Mr. and Mrs. ‘T. ¢ « rett Supply Co., Los Angeles, Mr. and Mrs. Jack Tavlor 
Chamber Columl Iron Work Co Columbu (,a Precision Rubber Frank Miles Garrett Suppl 
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Cx 


2 DISTANT POINTS. Here \. R. Riel, of Riel Hard REGISTERING EARLY lx Iped avoid the rush, as 
e ware & Mill Supply, Inc., Springfield, Mass., grect ® J. Harold Mulhern, Georgia Supply Co., Savannah 
W. F. Morefield, The Craft Shop, San Diego, Cal found when he picked up his Southern Association badge 


een 


6 GREETING FRIENDS and neighbors was pleasant 7 OUT WALKING, C. H. Butterfield (Manning, Max 
es Bertram Durell, Brierly, Lombard & Co.. and J. Harold e well & Moore) and S. P. Pinkston and C. F. Snow, The 
NicKinstry, Waite Hardware Co., both hail from Worcester Cameron & Barkley Co., Charleston, S. ¢ njoy the au 


ittan alse 


bamans: James A. Vann J: 
and Paul Lamer, Pate Supply ¢ 


10 RELAXING in comfortable corn two Al 11 QUIET PAUSE before the turmoil finds Mr. and 
*. \ ,ann 


© Nir \ A. Ring | ‘ vestos Manh 


mg a few Wm t \ ) after a long trip 
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BRIGHT SUNSHINE and smiling faces are in order for Mr BOARDING SHIP are: Mrs. G. W. Schwager (Holo-Krome 
A. M. Redlich, Hansen & Yorke Co., Inc., New York, Vis Screw Corp.), Mrs. Samuel Pedvis, Upton Bradeen & James, 
S. F. Ward, Jr., Ward Bros., Lockport, N. Y., and Mrs. J. | Montreal, and Mrs. C. E. Skillcorn, Penn. & W. Va. Supply 
Seaman, W. L. Smith Co.. Newburgh, N. ¥ Corp., Wheeling, W. Va 


Ladies’ Attendance Sets a Record— 


THE HOUR before dining found Mrs. George Leary, Weed & Co., Buffalo, enjoy 4 GOOD BAND lures Mr. and Mrs 
ing a quiet cocktail with Mr. and Mrs. J. ‘T. Sellers, also of Weed & Co. Refresh F. J. Zierk, R. C. Neal Co., Im 
ments were served in a huge tent adjommg the Municipal Auditorium Buffalo, N.Y 


if 
A QUIET WALTZ oved by Mrs. Norman \ CARE TO DANCE? asks W. D. Boldt, (Templeton, Kenly 
Whittle, Clark Hardware Co., Jamestown, N. Y., and J. R & Co.) of Miss Sanders, \liami The large mun ipal audi 
Thompson B. F. Goods ‘ the dinner dan tormm floor was crowded with distributors and manufa 
ponsored by the jomt ot ture! md their w inv dressed formally 
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«So 


‘ i 
BOATING TRIP attracts Mrs. John Cabot, Miami, Mr SET TO CRUISE are \irs. FE. J. Schan, Miss Joan Schan 
A. M. Mormis, Industrial Distribution, and Mrs. ¢ \ \. Schrader’s Son), Mirs. J. H. Behn, H. J. Behn & Co., 
Carrithers and Mrs. D. J. Gemmell (Hodell Chain Ce Bridgeport, Conn., Mrs. F. L. Engstrom and Mrs, H. J 
The ladies quickly found their sea leg Behn. The ladies turned out full strength for the boat trip 


They Boated, Danced, Mingled . . . 


tla 
DANCING—was Mrs. Bert McDon FAMILY PARTY was made up of Mr. and Mrs. ‘Ted Slingman and Mr. and Mrs 


ough. She’s with R. F. Cook, Georgia R. A. Slingman, Slingman Industrial Supply Co., New Brunswick, N. J., who 
Alabama Supply Co., West Point, Ga interrupt their conversation to smile at the camera 


“ia | 
DEEP IN CONVERSATION are Ni ( t WAITING TO BE SERVED are Mr. and Mrs. Gordon B 
Meng: Beighley Hdwe. Ce Pitts! ' tan Koch (Ideal Industries) as they enjoy a restful moment before 
back to watch the hug rowd which flocked t t! plunging into the social activity that marked the climax of 


refreshment tent before the dinner dar the convention 
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- 
PAUL J. STINE reported on “Diversi ALEX V. DAVIES gave the Joint In- J. H. RUDDELL told of the clos« 
fication” for the Jomt Research and dustry Committee’s recommendations relations between “Industrial Distribu 


Planning Committee for cost savings by distributors tion and Government” 


Distributors Urged 


\ NEW INDUSTRY TERM, DistRist [he afternoon session, attended by 
furor, was coined and presented to an overflow audience, was opened by 
the two distributor association mem- L. F. Perkins, retiring president of 
bers on Monday afternoon when the the Southern Association, who wel- 
National and Southern staged a joint comed the delegates to the south and 
a ession to which American members introduced the speakers: Paul J. Sting 
\. M. MORRIS presented INpustriat were imvited of Harry P. Leu, Inc., Orlando, Fla., 
Distaipu tion's new 35 mm. slide film The term was introduced by Paul | who reported on the work of the Joint 
Operation Teamwork 1). Rickman of Bard Steel & Mill Sup- — Research and Planning Committee of 
ply Co., Kalamazoo, Mich., who, as — which he is chairman; Alex V. Davies 
chairman of the joint Product In of Moore-Handley Hardware Co., Bu 
formation Bulletin Committee, tokl mingham, who spoke as head of the 
of an Industrial Product Data Book Joint Industry Committee; J. H. Rud 
being made available to association dell of Central Rubber & Supply Co 
members. Mr. Rickman was assisted Indianapolis, who told of the work of 
in the presentation by Ray Neal, R. C the Industrial Distributors’ Service 
Neal Co., Buffalo, and John Pye, Pye Comunittee; A. M. Morris, publisher 
Barker Supply Co., Atlanta As a of Inpusrriat Disrriurion, who 
team of “tutors” they explained that told of the magazine's film, “Opera 
the data book was designed to help — tion Teamwork”; and Walker Well 
distributors develop “better informed — ford, J. E.. Dilworth Co., Memphis, 
employees”. The book will contain vho told of a weekly television pro 
basic information on 20 products gram that is being staged in Memphi 
l'o date nine of the bulletins have lenn., and sponsored by nine dis 
been prepared; the remainder will be tributing companies 
prepared in the ming months and 
vill be forwarded to purchasers for Theft Victims 
inclusion in their data binder. Mr 
Rickman explained that the distnbu Mr. Stine reported that at the mid 


] 
tors were being charged only cnough  vear meeting his committee was in 


WALKER WELLFORD presented a to cover the actual editorial and pro structed to make a study of robber 
nd film of a television progran duction costs, $69.50 for each com ind thefts in supply companies. TH 


, Memphis distributor plete sect of 20 bulletin reported that 25 percent of the mem 
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Product Data Book. It is a binder which will contain 


! different product 


bulletins on 


DISTRIBU 


PUTORS, Paul Rickman, Ray il and John tee 
Pve introduced the Product Information Bulletin Commit educational 


Joint committee offers product data books; com- 


mittee reports, I. D. Film “Operation Teamwork”, and 


Memphis television program featured at joint session 


bers replying to a questionnaire said 
they had been victims of thefts du 
ing the last few 
said thev have installed burglar 


years; 54 per cnt 
ilarm 
ystems; 15 per cent said their prem 
ises are lighted at night; 144 per cent 
carry burglary 14 pel 
ent employ night watchmen 

I do not believe the time 
the barn door is after the horse 3 
stolen,” Mr. Stine declared All ine 
and reasonable — precaution 
should be taken and 
in the future.” 

Mr. Stine urged distributors to con- 
agents on the cost 


msurance, and 


to lock 


essary 


now cvcry day 


sult their insurance 
of both burglary and product liability 


Mmsurance 
Three Programs 


Mi Day ICS 
work on decimal packaging, net pri 
board 


told of his committe 


] 


distributor 
now has 


advisor 
three addi 
tional programs underway which, Mi: 
Davies said, “we feel 
issist in ‘Plugging the 
Pocketbook 

\ vote was 


and 
the commiuttec 


ing, 


materially 


in You 


will 
Hol 
taken among 1 


and 29 


report d thev were 


ot prepayinent of freight by manufa 


turers; four voted against it. Such a 


said, can result 
to distributors 
un underway is in 
with distributors’ packag 
Through the coopera 
presidents of the two di 
ciations, a packaging ad 
ward of 50) distributor 
isked to information 


what is a 


whic \l Davi 

in substantial 

The s« 

connection 
] 


p ICM 


Wihy 


ond prog! 


Corie 
ubmuit 
distributor 
unit on various items of 
nd Mr. Davi 


also studying 


nonnal 
resale upply 
ind equipment, 

Ihe committee 1 
ways to improve the relationship be 
tween distributors’ and manufacturer 
sentative 


Mr. Ruddell pointed out that the 


rCmo\ il 


repli 
pre 


overjoved by the 

government control 

uit that it i till necessar\ 

lose ontact with the govern 

He urged distributors to sub- 

mit the to the Department 

of Commerce for use in the Whole 
i Track Report 


industry was 
but pointed 
to mam 


wrure 


“Operation Teamwork” 


that INpus 


film was pre 


Mr. Morri 


DISTRIBUTION 


explained 
IRIAI 
howing to manu 
through distribu 
that after ini 


1! 
onigmally for 
1! 
i 


pared 
facturers whos 


t aL wointed out 
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o many distributors re 
for showing to their 
that 
several of the 


tial showing 
quested copies 
own personnel and to customers 
the commentary and 
5 were changed to carry 
effectively to this 
iuchence Ihe sound slick 
being sold at cost, $18.00 
Kugene bk. McCarthy of Beals, Me 
Carthy and Rogers, Buffalo 
duced Mr. Morris, urging distributors 
to obtain copies of the film and than) 


ing Mr. Morris for providing it 


Thith lick , 
the me ige mor 
type ot 


film i 


intro 


Television Program 
Ihe afternoon concluded 
with the presentation of a film of the 
television program given in Memphi 
Mr. Wellford pointed out that to his 
knowledge it was the first 
had participated in an edu- 


he Memphi TO 


| 


program 


time di 
tributors 
itional program 
presented weekly and is 
tudents guidance as 
endeavor open to them 
participation, Mr 
to cd 


' 
ult 


gram 
designed to give 
to fields of 
he distributor 
Wellford 
termine whether it will 
ut suggested that 
terested in the 
The immediate 
fo id, wa 


ud, was too recent 
bring 
any distributors i 
to him 


Well 


program write 
reaction, Myr 


extremely good 





_— 


LONG SERVICE to [Npustaiar 
DisrripuTion as Chicago District Man 
ager earned for Elmer N. Grantvedt a 
pen and pencil desk set from his col 
leagues on the magazine. The picture 
at the left shows Mr. Grantvedt, with 
gift in hand, receiving the staff's con 
gratulations from Arch M. Morris, pub 
lisher 

Mr. Grantvedt began working for 
INDUSTRIAL DisrripuTION 30 years ago 
in the Chicago office when the maga 
zine was published there. He has been 
a constant visitor to all Triple Indus 
trial Supply Conventions. The award 
was made in INnpusrriat Distrisu 
rion's parlors in the Hotel McAllister. 








QUIETLY CHATTING over cigars are W. EF. Troman CAUGHT ON ARRIVAL at our parlors were Arthur N 
hauser (Buffalo Fire Appliance Corp.) and F. D. Barringet Klebes of Smith & Klebes, Inc., New Britain, Conn., and 
Ir. D. Barringer Co who ponder a little over a question Wilham J. Greene, The L. S. Starrett Co 


4 


GET-TOGETHER included Nir Hogan, Fk. W PRETTY GOOD STORY it must be that George Chara 
Breese, A. C. Lowry and Nirs. I br Hajoca Corp monte is telling to Barney S. Meade, his colleague from th« 
und L. W. Moss, Miller Bros. [dw Richmond, Ind Horton Chuck Co 
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PAST PRESIDENTS 
association } 

Industrial Supp vy Convention 
vard to visiting INpusrrian Dr 


vhich make up 
Lan 


TION S parlors because it is th 
of an annual presentation to thet 
ippreciation for their efforts dur 
past year, by Bob Hamilton, pr 
of Dumore Co 

\t the night is a picture of th 
ex-presidents inspecting gold ! 
the gifts of Mr. Hamilton. From left 
to right are L. F. Perkins of the Hen 
W alke Ce Norfolk, Va. Souther 
Association Mr Hamilton; Jach 
Proven, Porter-Cable Machine ( 
American Association, and Harold 1 
rell, Svracus« Supply Co., Svra 
N. Y., National Association 


INDUSTRIAL DISTRIBUTION 


yo. $8 | 
he 140 1 


INTERRUPTED while discussing an INpusrrian Dis MERRY SIXSOME were Mir. and Mrs. Don K. Lambert 
! ind N. J. Huber, both Falk Corp.); Mir. and Mrs. BE. M. Rhodes, (Baldwin-Duck 
of Globe Woven Belting Co worth) and Mr. and Mrs. Anton R. Peroutka (Falk Corp 


rRIBUTION article with J. F. Be 


AMUSED by pictur king ar KK vart lane VISITING FAMILY inc! oventt of Cleveland 
Cap Screw Co.): Mr h NpI 7 lool & Suppl Co lan lio. Standing are Mr 
| ind Mr John R. ¢ nity tule seated is Mir s wt 


ryt 


rRIBUTION, and Mr 
Stephan Mfg. Co 
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JENKIN BROS 4a t d lfred HEWITTET-ROBINS GROUP: John Lynch, C. W. Backett 
Vi. St t (Jenkin Nir. & Mrs. H. C. Heme. R. S. Wharton, Harold Murken 


anufacturers Entertained Distributors 


WHITMAN & BARNES: Clarenc reg Whitman DAYTON RUBBER: |. W. Torrant (Dayton Rubber 


& Barn Mr. and Mrs. R ‘ rat sen | Machiner M. G. Berggren, Andre Lidw & Metal, Los Ang 
A Suppl Co. San bran Mir. and Nir M. I Runner (Davton Rubber 


SIMONDS SAW: Mrs. bk. MeCarthy, C. Mansur (Simond RAYBESTOS-MANHATTAN: R. C. Dunberg 

Saw), Mirs. G. K. Simonds, | ik. C. Holeomb, Woodbury Graham, Central Engineermg & Supply Co., Passaic, N. J 
& Ce Portland, Ore, G. \Vosbur Mill & Factory, Mi C. R. Moor Ravbestos. Manhattan), A. TH. Causev. S 
Simonds, Mr. MeCarthyv. Beals, \leCarthy & Roger mers Hardware & Supply ¢ Johnson City, Tenn 
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PUBE TURNS: J. E. Chumbley, J. G. Scilet n BAY STATE TAP: Mir. and Mrs. BE. Vo Wixom, Hayden 
C. C. Lowry, Hajoca ¢ orp., Philadelphia Supply Co., Grand Rapid Lou Lincoln (Bay Stat 


on Yachts, in Suites, Penthouses and Parlors 


s+ 


OHIO INJECTOR: Mrs. Th G vie jector THOR POWER TOOL: Joseph FE. Waltz, Waltz Dettmer 
entertamed the lads mt ‘ ) < ) 1 Supply Co., Cincimat Ruth Waltz, Neal Turk Phot 
rrace lool Mi Katherme Wilson, Waltz-Dettmer 


STRONG-CARLISLE: BR. |! ‘ GREENFIELD TAP: M. Glovd Kimball, Rose, Kimball & 
J. B. Chamberlain, Mr. and Vii hi Baxter, In Klmira, N. Y., W. J. Eberlein, (Greenfield 
nander Mfg. Co >. fm. i 1 Mach ( N. Perry, Raileyv-Milam In Miamn, Ben Butterfield 
Builders, In Felix Semeli, Milt Payne Greenfield ‘Jay 
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7s 
re 
YALE & TOWNE: Geo. Sherrill, Mi Dewey (Yak REPUBLIC STEEL: J. H. West, McJunkin Corp 
| and 


& Towne Mfg. Co.); Mr. and Mrs. J \ pet wv, Kirkby Charleston, W. Va.; R. C. Klemm (Republic Steel); 
Machinery & Supply Co., Toledo Geo. Herscher, McJunkin (¢ orp 


Distributors Dressed Up in Their Best Smiles 


SKIL CORP.: Hi. FE. Miller, McJunkin Corp., Charleston LINCOLN ENGINEERING: Mr. and Mrs. A. P. Fox and 
W. Va.; Bolton Sullivan and Paul Watts (Skil Corp \. J. Gruenwald (Lincoln Engineering) 


HENRY G. THOMPSON: ‘Tom D. Anderson, Gastonia NATIONAL TWIST DRILL: W. E. Atchley (National 
Mill Supply Co., Gastonia, N. C.; R. C. Neal, R. C. Neal Iwist Drill); Robert A. Donovan, Machinists’ Tool & 
Co., Buftalo; Clark R. Starnes, Gastonia Mill Supply Co.; Supply Co., Los Angeles; Walter Anderson, California Hard 
and D. W.. Northup (Henry G. Thompson ware Co., Los Angeles; and F. D. Lamb (National Twist 
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hee 
(Xr 
‘ 
und Mrs. Ff. W. Gier BROWNING: \W. ¢ Holley, Holley-Edwards Sales Inc., 
rkhardt (Cle Jacksonville; John Browning and 'T. Frank Jone Brown 


1 on Ci ing \Ifg. Co 


CLEVELAND TWIST DRILL: Mi 
speck, Gierston ‘Tool Co., Elmira; G. A. B 
land ‘Twist Drill); and B. J. Seifried, Gierst 


to be Royally Entertained by the Suppliers 


MORSE TWIST DRILL: Leon ¢ 1c! BEHR-MANNING: Thomas Trowbridge (Behr Manning); 

ware Co., Minne polis, ind M i or vist K. R. Beardslee (Carboloy Dx pt GE Co md Mero lloward 

Drill Seaman (Behr-Manning) laugh at a joke told by Mrs. Howard 
Scaman 


STANDARD TOOL: Fliton Hoyt III, Jack FE. Pittman ATKINS: Jack Kuhn (Atkins Saw Div., Borg-Warner ¢ orp 
Walls, of rank Miles, Garrett Supply Co., Los Angeles; Mrs. Samuel 


Standard Tool); Mrs. John Kegan, Miss Rose 

Frank T. Budge, Miami; P. T. Rackliffe, (Standard Tool Clark; Stanley Roush Atkins Saw Div Elmer Duffy 

and John Kegan Chandler-Boyd Co Pittsburgh; Samuel Clark, Samuel 
Harris & Co.; and \irs. Fk. Duffy, Chandler-Bovd Co 
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| ~he” f rt 


DELTA POWER TOOL: H. Campbell Stuckeman, F. W.. Rist 
| 1. A. Dixon. Sr. (Delta Power Tool. Di 


au, W. PF. Rockwel GOODYEAR: Mr. and Mr: 
on, Rockwell Mig. Ce Yeargan, Battev Machinery Ce 


Business Was A Pleasure For These Groups 


CHICAGO.-LATROBE: \L. QO) Finch WINTER BROS.: 7. L. Rov, Gran WORTHINGTON CORP. R. I 
on (Chicago-Latroh« Mir. and Mr den-Hlall & Co., Flint, Mich. talks a Munger, Charles A. Templeton, In 
S v Machin ttl juiet iS vith W Ralph Waterbury gct ome refreshment 
kk. Philbin de Got iter in the Carniva from I) I lessendorf ind | | 

Stapp (Chicago-Latrol Hotel Whelan (Worthington Corp 


Ht. WILLIAMS: Mr. and Mrs. Stuart Russell, J. Russell GLOBE WOVEN HOSE: Don G. Smith (Globe Wove: 


In Holvok md |. B. Perkins (J. Hl lhams & Belting Co \. Buzbyv (Kevstone Lubricating Ce 
kdwin F, Wood (Globe Wover 


i 


ADDITIONAL CONVENTION COVERAGE STARTS ON PAGE 218 











TO HELP YOU SELL... 





R OWNER SUPPUES ti 


des r ’ 
Leen, SA MN 


card, 9.) hake Me he ae 
. re Ng * ~~ 
MF is ~ 


YOU are in the spotlight 
at OSBORN Exhibits 


The photos above, taken at the recent exhibit of the Plant Main- 


tenance Convention in Cleveland, show another phase of Osborn 
promotional efforts to help build your business. In Osborn’s 
national advertising, direct mail, exhibits and other media direct- 
ed to your brush markets, we are urging your prospects “BUY 
FROM INDUSTRIAL DISTRIBUTOR”. The Osborn Manufac- 


turing Company, 5401 Hamilton Ave., Cleveland, Ohio. 


OSBORN POWER, MAINTENANCE ANDO PAINT BRUSHES AND FOUNDRY MOLDING MACHINES 








February 1953 February 1953 First 2 Mos. 1953 
Compared with Compared with Compared with 


January 1953 February 1952 First 2 Mos. 1952 


t.sS. TOTALS 


+2 To 


VM€é€«él 





Ss ciinaian 6% — -6% 


Supply Sales Trend 


Final Figures For February 1953 














February 1953 February 1953 First 2 Mos. 1953 
Compared with Compared with Compared with 
January 1953 February 1952 First 2 Mos. 1952 





NEW ENGLAND 


Connecticut 


- a 2% 4% | - 8% 


New Hampshire 
Rhode Isiand 


Vermont 


MIDDLE ATLANTIC 
New Jersey . Q oi i] 
New York O ie) 
Pennsylvania 


‘AST NORTH CENTRAL 
Illinois 
Indiana 
Michigan Z | 
Ohio % 
Wisconsin 


WEST NORTH CENTRAL 
lowa 
Kansas 
Minnesota 
Missouri + CY | 
Nebraska 
North Dakota 0 %o 
South Dakota 
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It threads a wide 
range of pipe 
without 

die-head 

change 





different sices, different 


pee NANCE threading can be a headache. You get 
a4” pipe, a2” bolt, a6" pipe 
lengths. But there's a cure for maintenance threading head 


aches the Oster “Wilco” a machine that gives vou speed 


and flexibility at a price that's easy-on-the-budget 
Your Oster Distributor can help vou 


You can change pipe and bolt sices in seconds with an Oster solve your pipe threading problems 
' 

Wilco” because just one die-head handles them all. You He offers sound recommendations 
thread pieces as short as 8” without a nipple chuck because speedy delivery, ond dependable 
wervis and he mands behind the 

the Oster “Wilco” Front Gripping Chuck is offset to take ~ 
prodects he sells, Commct him for 
them. Regardless of the pipe or bolt size, the Oster “Wilco 
y saving faces, 


threads and cuts off at the right speed because of its two = don’t bnew 


speed motor. The Oster “Wilco” threads 4° pipe in 56 seconds no he is, write us 


and cuts it off twice as fast, it threads I" pipe in 12 seconds for bis name and 
address and « (ree 


) . ae . 7 , ‘ ‘ » 
The Oster “Wil is flexible, ethcient, and fast. les price is te ceanlh Hence 


moderate it’s the one real answer to high quality, low cost ghour the Oover 


maintenance threading Wik 


THE MANUFACTURING CO. 


Mae Ottne ond Pextery 
2045 East 61st St., Cleveland 3, Ohio 
1893 + CELEBRATING 60 Years Leadership in the Threading Industry + 1953 
This ad is appearing in the May issues of: Factory Management 


and Maintenance; Mill and Factory; Industrial Equipment News; 
Canadian Industrial Equipment News; Chemical Processing. 


8 pen advertising is moving sales a step 
closer to you by pointing out to your cus- 
tomers that Oster pipe threading machines 
are loaded with product features that add up 


to real benefits for them. 


For instance, take the advertising on the Oster 
“Wilco”. It points out this rugged, long-lasting 
machine threads a wide range of pipe and 
bolts with the same die-head . .. handles pieces 
as short as 8’ without a nipple chuck . . . that 
its high speed cutting tools and two speed 


THE 


motor assure fast operation and quality work. 
And, best of all, the price of the Oster “Wilco” 
is easy-on-the-budget. 

Your customers will buy these advantages. 
Advertising them and pointing out the service 
you offer is just one more way Oster backs up 
its distributors to help make sales easier and 
profits bigger. For further information or pro- 
motional literature to fit into your sales plan 
write us... we'll be glad to cooperate in any 
way we can. 


MANUFACTURING CO. 


Main Office and Factory: 


3772 East 6lst St., Cleveland 3, Ohio 


1893 » CELEBRATING 60 Years Leadership in the Threading Industry + 1953 
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SALES TRENDS (Cont'd.) 





February 1953 
Compared with 
January 1953 


February 1953 
Compared with 
February 1952 


First 2 Mos. 1953 
Compared with 


First 2 Mos. 1952 





SOUTH ATLANTIC 
Delaware 
District of Columbia 
Florida 
Georgia 
Maryland 
North Carolina 
South Carolina 
Virginia 
West Virginia 


KAST SOUTH CENTRAL 
Alabama 
Kentucky 
Mississippi 


WEST SOUTH CENTRAL 
Arkansas 
Louisiana 
Oklahoma 


Texas 


MOUNTAIN 


Arizona 
Colorado 
Idaho 
Montana 
Nevada 
New Mexico 
Utah 
Wyoming 


PACIFIC 
California 
Oregon 
Washington 





- 1% 


+] 1% 


- 9% 


+3 1% 


NO 
CHANGE 








-10% 


-14% 


- 9% 


—- 8% 


+ 7% 
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“YARWAY'S FREE 
60-DAY TRIAL OFFER 
IS A REAL SALES STIMULANT” 


....... says E. A. Dutty* 


The wide publicity given to Yarway’s free 60-day trial installation 
is a big factor in helping distributors crack profitable new accounts. 


In most cases the 60-day trial results in additional purchases of Yarway 
Impulse Traps . . . and frequently other products in the 
distributor's line. 


* E. A. Duffy, This is another example of the many ways Yarway backs up 
Gena a its distributors with aggressive merchandising ideas and sales helps. 
Chandler-Boyd Co., It is another reason why nearly 900,000 Yarway Impulse Steam 


51 Terminal Way, 
Pittsburgh 19, Pa Traps have already been sold. 


Yarway Impulse Steam Traps and Fine Screen Strainers are marketed 
only through recognized industrial distributors. For information write . . . 


YARNALL-WARING COMPANY « 111 Mermaid Avenue, Philadelphia 18, Pa. 


IMPULSE STEAM TRAP 
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Price Index for 19 Product Classes 


(1947-49 -- 100) 
> Change 
Feb. Jan. Feb. From 
NAME OF PRODUCT CLASS "53 53 52 Year Ago 
Abrasive Products 117.1 117.1 117.1 0 
Cutting Tools 118.9 118.9 120.1 1.0 
Fans and Blowers 135.3 136.7 138.4 3.3 
Fasteners 141.9 139.1 
Incandescent’ Lamps 117.9 117.9 
Industrial Rubber Products 124.6 133.1 
Lubricants 92.4 101.8 
Materials Handling Equipment 0 127.3 127.4 


Mechanics Hand Tools 
. eed ‘6 — 
(files, saw blades) . 127.7 124.7 


Metalworking Accessories ms 121.3 108.4 
Motors : 117.0 117.0 
Paint 5 109.7 
Portable Power Tools 113.7 113.4 
Power Transmission Equipment 5 125.7 
Precision Measuring Tools 117.6 
Pumps and Compressors ‘ 123.2 


Steel Products 
(pipe, bars, nails, ete.) 124.9 


Valves and Fittings 120.6 


Welding Machines 
(equipment, rods) 119.0 


Total Index 122.4 


Source Rureau of 
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GET 


; Wecla r 
~ CHESTER CHAIN HOISTS 


FOR SPECIAL HANDLING PROBLEMS 


4 


Extended Handwheel Type Low Headroom Trolley Hoist 


EP AEE ee 
FO OF ot en et eens 


... get faster service 
at Chester! 


If you have a special problem in your plant, 
in handling, lifung, lowering or moving... 
chances are excellent that there is a Chester 
Hoist “Special” that will simplify the opera 


tion and save you time and money. 

For example, the Extended Handwheel 
Hoist can be efhiciently operated from a safe 
distance in lifting and moving hot, freshly 
painted or other hard-to-handle loads, Or, if 
floor to ceiling height in your plant is too 
limited for standard hoist and trolley equip- 
ment, the Low Headroom type with built-in 
trolley can easily solve that problem. 

These, and other special hoists, as well as 
standard Spur-Geared Hoists and trolleys, in 
1'4 to 25-ton capacity, are quickly available 
from the Chester line. Streamlined production 
often permits deliveries in a fraction of the 
usually anticipated time. If you can use a 
Chester Hoist “Special” to facilitate your pro- 
duction, ask your distributor todav— or write 
us for the Chester catalog and tell us your 
“special” problem. 


CHESTER HOIST DIVISION 


The National Screw & Mfg. Company, Lisbon, Ohio 





O° , && § y 
Current advertisement at right J 4 FASTENERS HODELL CHAINS CHESTER HOISTS 


in Factory and Mill & Factory 
4 
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The Outlook For Business 





For both the short and longer pull there is far greater strength in the crucially 
important capital goods sector of our economy than even the most chronically optimistic 
might have dared to suspect. 


The possibility that our economy, as a whole, will contiriue its present all-time 
record-breaking pace through the year is being reduced by the increasing dependence of the 


boom on a rapid rate of inventory accumulation. 


RECESSION In envisaging an inventory recession, we want to make it clear that we are not 
contemplating a depression or--if our leaders, business and governmental, stay steady in 
the boat--even a serious recession, What we have in mind is some slowing up of industrial 
production while stocks are worked down to comfortable, or at least safe, proportions, 


It’s possible, of course, to view an accumulation of inventory as a valuable safety 
measure against a new international blow-up which might otherwise cause shortages and 
scare buying. 


It’s also possible that a letdown in international tension will make the prospect of 
holding inventories a lot less attractive than it has been up to now, Secretary of Defense 
Charles Wilson stated recently that his intention is not to increase military expenditures, 
if the present stalemate in the cold war continues, but if possible to reduce them. 


INVENTORIES Economists seem about equally divided (or perhaps confused) on whether or not in- 
ventories are about to become a serious problem. Part of the confusion arises from the fact 
that retail inventories--the goods that everyone can see--are still not very high. Much of 
the accumulation is in manufacturers’ inventories of materials, such as steel and copper, 
and semi-fabricated parts, 


Because of the lag in statistics, few people realize how much of current durable goods 
production is going into inventory, or how important this extra margin of activity has 
become in boosting total business activity. 


This is not the prospect for 1953--at least not a prospect to be counted on, The gov- 
ernment is making an earnest effort to hold down defense spending. Capital expenditures 
promise to remain high, But the capital goods industries are operating at capacity now. 
So it is hard to see how the inventory readjustment which we face later this year can be 
worked out as another “rolling readjustment” in which other types of activity go up while 
inventories are going down, It seems more likely that the economy--and particularly the 
durable goods industries--will be up against the severest test it has faced since 1949. 


READJUSTMENT The readjustment will be considerably easier if businessmen adjust production soon, 
rather than waiting until inventories are really dangerous, Increased selling effort will help 
too. And the government‘has the chance to give business a considerable lift by reducing taxes 
and increasing the amount of income available for consumer spending, As we have pointed 
out before, the federal budget will probably be close enough to a balance to allow some 
tax reduction later this year, or early in 1954, 


But perhaps the .nost important requirement is that businessmen, consumers and 
government alike recognize this readjustment for what it is--an inventory cycle, not the 
start of a major depression. If this fact is widely recognized, we may avoid the panicky 
sort of actions that usually make recession worse. 
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THE FERRY CAP & SET SCREW CO. 


2153 SCRANTON ROAD °« e CLEVELAND 13, OHIO 


“SHINYHEADS” “HI-CARBS” 


America's Best Looking Cap Screw Heat Treated Black Satin Finish 

Made of high carbon steel AISI Made of high carbon steel AISI 
C-1038—to standards for Full Fin C-1038. Furnished with black satin 
ished hexagon head cap screws finish due to double heat treat 
bright finish. Heads machined toy ment. Hexagon heads die made, 
and bottom. Hexagon faces clean 10t machined. Points machine 
cut, smooth and true, mirror finish turned; flat and chamfered. Ten 
Tensile strength 90,000 p .s. i. sile strength in accordance with 
Carried in stock. SAE Gra ie 5. Carried in stock. 


“LO-CARBS” SET SCREWS 


Made of AISI C-1018 steel—bright Square he 1d and headless — cup 
finish. For use where heat treat , int. Case hardened. Expertly 
ment is not required and where made by the pioneers in produc 
ordinary hexagon heads are satis ing Cup Point Set Screws by the 
factory. Hexagon heads die made aid upset process. Cup points 
to size — not machined. Points machine turned. Carried in stock. 
machine turned. Tensile strength 

in accordance with SAE Grade 2. 

Carried in stock 


FILLISTER CAP SCREWS FLAT HEAD CAP SCREWS 
Heads completely machined top Heads completely machined top 
and bottom. Milled slots less and bottom. Milled slots less 
burrs. Flat and chamfered ma burrs. Flat and chamfered ma 
chined point. Carried in stock. chined point. Carried in stock. 


* 


“SHINYLAND"” STUDS ADJUSTING SCREWS 
All studs made steam-tight on tap Valve tappet adjusting screws — 
end unless otherwise specified, Hexagon head style—to blue print 
with flat and chamfered machined specifications hexagon head 
point. Nut end, oval point. Land hard; polished if specified — 
between threads shiny bright, threads soft to close tolerance — 

” turned; flat and 


mirror finish. Carried in stock. points machine 
chamlered 


* * 
CONNECTING ROD BOLTS SPRING BOLTS 


Made of alloy steel—heat treated Case hardened to proper depth 
threads rolled or it—finished und ground to close tolerances 
to extremely close thread and Thread end annealed. Supplied in 
body tolerances — body ground various head shapes, with oil 
where specified. Expertly mode holes and grooves of different 
by the pioneers in producing con kinds, and flats accurately milled. 
necting rod bolts by the cold 
upset process. 


FERRY PATENTED ACORN NUTS 


For ornamental purposes. Stee! in Tapped 1/4° to 3/4" inclusive 
sert—steel covered. Finish: plain Cross section of Ferry patented 
zinc plated, cadmium plated. Size acorn nut, showing how steel hex 
9/16", 3/4", 15/16” across the flats agon nut fits snugly into shell 


Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 
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TANDARDS 
carried by 
LEADING 
DISTRIBUTORS 





SPECIALS 
furnished to 
BLUE PRINT 

SPECIFICATIONS 





WRITE FOR 
INFORMATION 


SEND FOR SAMPLES 









~ACCO 


products 


NN 
these \ Parts) 


y 00 \ : 
' 4 Can Assemble \ 

/ f/f “and Supply from \ 
/ Your Own Stock \ 
"15 Types of ACCO \ 

Registered Wire io \ 


A Slings which fill about &5% NN 
of tadustries’ fo acm O 


ae ey *& 

















e Wire rope slings are lifting tools which round out modern material 
handling methods. Your customers use them. Some customers may 
still be making slings themselves or buying old-fashioned hand- 
spliced slings which have varying degrees of safety. Most users have 
used factory-made slings and would buy more... if they could get 
exactly what they need... when they need them. In either case 
you have a fine sales potential. 


Here’s Where You Come In 
@ The ACCO Registered Wire Rope Sling distributor carries a stock of 
component parts (sling legs, links, shackles, hooks) for assembly into 
infinite varieties of slings which handle about 85% of today’s lifting 
jobs. To make up a sling he merely selects the parts and makes 
prompt delivery from his stock. 


Fittings Are Warranted, too 
@ ACCO Registered fittings have the same full strength and dependa- 
bility as the sling legs they are to be used with. So you sell complete 
assemblies with known strengths all the way through. ACCO Registered 
Wire Rope Slings are factory-engineered, factory-made and war- 
ranted by AMERICAN CHAIN & CABLE to have the full strength of 


the rope from which they are made 


ACCO Helps You Sell 

e The ACCO Registered line is complete so you can sell every 
kind or type of wire rope sling your customer needs. The $-6 ACCO 
Registered Wire Rope Sling Catalog contains big, clear illustrations 
of all types and plain, easy-to-read tables that you and your cus 
tomers can understand at once. Sales promotion literature and a big 
trade journal advertising campaign acquaint users with ACCO Reg- 
istered Wire Rope Slings and help create a demand. 


You can sell ACCO Registered Wire Rope Slings if you stock them 
and establish yourself as your customers’ source of supply. 
Write today to our Wilkes-Barre address for information. 


ACCO 
AMERICAN CHAIN & CABLE | (eosaapaihi 


Slings 


Chicago, Denver, Houston, Los Angeles, 


[teeevve Ofte: RR Our Stes Ones So a 
Connecticut Pittsburgh, San Francisco 
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Two Suspects Jailed 
After Series of Thefts 
From Greenville Firm 


I'wo men were jailed recently afte: 
idmitting they stole building and in 
dustrial supplies from Poe Hardware 
Supply Co., Greenville, S. ¢ 

They tatements apparent! 
clearing up im part thefts totalling 
$2,200 ompany official ud 
had been gomg on for months 

Both wer employed by the com 
pany until their arrest, William Ginn 
26, as truck Thomas | 
Ross, 24, as man 


he II 


sened 


which « 


driver, and 
W irchouse 
igned statements, police nid 
yutlined an operation in which Ro 
would make goods available to Ginn 
who would then sell them to 
fide contractors and other customer 
Fake bills of sale often accompanied 
the transactions, 
statements 
Police said the buyers apparently 
acted in good faith, believing they 
wer the 
count 
Loot 
police 


bona 


iccording to the 


gctting upplies at a di 
wccounted for or recovered by 
included 20 rolls of barbed 
50 kegs of nails, more than 1,700 
eight rolls of 
30-gallon 


wire, 
feet of galvanized wire, 
tubing and three 
water heater 

Some of the good 
covered because they had already gon 


build 


copper 
could not be re 


into construction of homes or 
ings 


Police 


hortages 


hecking additional 


recovered Ol K 


we're 
still 


counted for 


not 
Ginn said in his statement he 
old curb stops and copper tubing to 
1 building contractor for $178, which 
he split with Ro He later sold kegs 
of nails, he said, receiving $69 

Just before his he said, he 
had delivered 60 
pipe after having a bill of sale mad 
up, for which he had not 


irrest, 


preces 


vet 


paid 


Warrants charged the two men with | 


grand larceny 


Named by Stewart-Warner 


Stewart-Wamer Corp Chicago 
has elected Alfred H. Busch secretary 
He has been acting secretary since the 


death of J. Lo. Minteer in February 
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W. A. Tydeman & Son Marks 50th Anniversary 


A. Tydeman, Jr. 


L vcle 

fiftieth 
rawing uj] 
ind offices to 


i ot 


man = 


) plan 


Mac ill, 


century 


Lhe firm predece or, the 


vas founded a half 


Connecticut Industrial Supply Club's recent meeting featured panel 


is a mine and industrial distribu 

r. The name was changed in 1922 
ifter W. A. Tydeman, Sr., vice 
dent of the old firm, bought out con 
trolling interest 

Later 
lies became the major ling 

When Mr. T'vdeman died in 1947, 
hi son \\ \ 1 leman, Ji 
president Other officers are 
Maurer, — tr ind 
ent, now in his 25th vear with the 
firm, and Kenneth I. Sandt, secretars 
ind sales manager, who has been with 
the company 19 year 

One staff member 
rolin till active a torekceper, re 
ntly completed his 40th year with 
the firm at the age of 78 

The company has been at its pres- 
ent location on Ferry St 191] 
It also has a branch office in Allen 
town 

Phe new headquarters 
future, 


pre 51 


industrial and electrical sup 


became 
lrank I 


sure! purchasing 


Arling () Dat 


ice 


ire planned 


for the immediat officers said 


| Second Generation Tells Old Timers 


members Paul 


Flagg, of Page Steel & Flagg Co., New Haven; Carl Kallgren, Lindquist Hardwar 


Co., Bridgeport; Fred Page, Jr., 
Behn, H. J. Behn & Co., Fairfield 


A panel of second generation mem 
bers of prominent supply firms held 
the floor at the recent monthly meet 
ing of the Connecticut Industrial Sup 
ply Club, at the Quinnipiac Club in 
New Haven 

Moderator Miles | 
\ Pempl ton, In 


Stra harles 
Waterbury, cited 
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ind Don Steel 


Page Steele & Flagg and Jack 


the old axiom, “a straight line is the 
shortest distance between two points, 
then asked panel members to review 
the operating practices they found in 
the supply business that violated the 
Ihe young-timers gave the old 
a new look at new problems a 


1 fre sh low 


wom 
time! 


well a rk at kd problem 





Norton C O., W orcester, Mass . took 
the off the new $6,000,000 
expansion of its Grinding Machine 
Division for newspaper and 


WI ips 


recently 
inagazine editors. 

The editors’ plant tour was 
weck-long 


thi 


opening event of a open 
house. 
The new plant, built to meet d 


i 740 by 


LOO 


consists of 
360 by 


fense demands, 
300 ft. factory 
ft. ofhce building 
creased capacity tor 
plete line of 45 types 
lapping machin 
New features traigh thine 
production methods, special materials 


joing a 
It provides in 
Norton com 
of grinding and 


1ni luck 


handling equipment, air-recirculating 
dust 
providing three complete changes of 


control, and forced ventilation 
ir per hour 

he factory enlarges Norton’s m 
chine tool manufacturing capacity by 
about 50 percent 
handling di 
to YU 


Company officers say 
tances been 
percent by new equipment and meth 
handling is nov 


have reduced 50 


ods Considerabk 
done by 
ported on craneways independent of 
the building — structure, 
trucking between machines 
reduced to a minimum 

The 
to obviate practically all painting on 
construction 


floor operated cranes sup 


and hand 
has be n 


building is constructed so a 


outside surface Inside 


is also designed for minimum upkeep 
Expansion has brought the Crind 
ing Machine Division’s 


to 1500, an increase of 


employm iit 
400 since be 
fore the new plant. 

\ growing backlog of ord 
Cxpansion necessa’y, COMPA 
Most of the other 
occupied by the division date back t 
pre-World War I days even t 
1900 Norton 
was formed to manufacture 
cvlindrical grinding machine devel 
oped by Charles H. Norton 

In 1919 the Norton Grinding Co 
merged with the parent Norton Co 
Machine 


mad 

official 
said building 
SOTTIC 
Grinding Co 
the plain 

] 


wh it 


and became its Grinding 


Division 


J. M. Tull President 
Named Bank Director 


J. Pollard Turman, president 
J. M. Tull Metal & Supply Co., At 
lanta, Ga., has been elected a Class B 


in Group .« 


director of member banks 
of the Federal Reserve Bank 

Mr. Turman was counsel to 
bank from 1939 to 1947, whe 


joined J. M. Tull 





Ma 


( Omlpany , 


ildings at Worcester, 
the capacity of the 


I 


represent at 


duction methods spc 


$6,000 000 expansion 
Machine Division for 


program 
Grinding deters 


ed output 


Secretary’s ‘‘Art’’ Work Spurs Salesmen 


Paint 
igned to 


\l 1) Paint retary to 
\\ \I VW HACT, 
ial division of th 


| Co., Spartanburg 


iles manager of the 
Montgomers 
=. § 

men long cnough 
ind 
And she has 


ick i 


tinct 


ound sale 

vhat sales eftort 

bi job i 
it of initiative 

When th 

rriAt. DisrriputTion arrived at Mr 

Walker lesk, she scanned it to see 

bo hould Her 

ight by a pread of cartoons 

100 and 101 with the cap- 

Sell More—See More Peo 

how Alibi Al “gold 

to decreased sales. 
nake sure that all the sales 
Walker's staff would get 


MiCahs 


and 


January issue of INpus 


It ad 


wing 
Owing 


er pots to lier 


poster toons Courts 


make salesmen stop and think 


thought was an invaluable 
Mrs. Painter secured a 20 
poster board, pasted the 


what she 
MWicssage, 
by 26 in 
toons on it in an eminently read 
ible pattern, tossed in a couple of 
curleycues of her own 
recaptioned it “Which 
Do You Come Under 
tacked it up on the sales 
aud waited. ‘The reaction 
long in coming 


[he 


design and 
Categories 
She then 


room wal! 
was not 


poster was an instantancous 
hit. Mr. Walker complimented her 
for her initiative. Not a single sales 
man missed it, and all took it in the 
spirit it was intended. They liked the 
evidence else beside the 
iles manager being interested in what 


of someone 


they were doing 
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‘*Mayor”’ Barrymore Presents A Gavel 


New president of the Chatsworth, Calif., Chamber of Commerc: 


Wheel & Mfg. Co 


of Chat 


right) of Chicago 


Barrymore, honorary mayor 


\. D. McBurne Pacific Coast rc] 
resentative of Chicago Wheel & Mfg 
( o., ha been cle ted pre xlent of the 
Chamber of Comm of Chat 
worth, ( lif 

Lion Ba 
of Chatswo 


) 


A native 
Burney ha hy 
manufacture year Wi 
(Coast ii | ) rein if 
Pot & Ketth Angel 


im organmizatye ile 


th 


7 


no of michustrial men 


De 
Attend Publicity Clinic 


Sixty-five KOCULIVE De Lava 
Steam Co., ‘Trenton | 
ittended an industrial publicity 
ion recently led by P. W. Swain and 
l.. N. Rowley, of Power, McGraw 
hill public ition 
the first of a seri 
by the Michel 
wency for their clients on 

(sood Publicity is a S 

Industrial Communit 

to acquaint plant execu 
engineers with publicity 
teach them how to « 
ms of 


Laval Executives 


lurbine 


( 


ot « Linnie 


ither il 


It wa 
planned 
vertising 
the theme 
ice to the 

Purpose l 
tive ind 
technique , iu 
ite plant activities in te ood 
publicity new 

In planning the session ICN 
ofhcials stressed the 
ing shop and product 

Ihe freer flow of good engineering 
ind manufacturing know-how can bi 
1 definite aid to industrial progress,” 
they said 

J. P. Stewart, De Laval president, 


participated in the first session 


value of exchang 


information 
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thi 


McBurney 
mW Lion | 


A.D 


hi mbol of office fr 


W. K. Jennings 


Riechman-Crosby Co, 
Names Sales Head 


Riechman-Crosby Co., 
has appointed W 
Inanagel 

Ile 
industrial 
Noor Handley 
ingham, Ala 

Iducated in mechanical engineering 
it Auburn, Mr. Jennings served in 
the Army Air Force from 1942 until 
1945, when with 
the rank of captain 

lor four and a half years, he was 
in the supply business in Memphis, 
later joining Lee Wilson & Co., Wil- 
son, Ark., where he served as assistant 
manager of the company’s oil mill and 
purchasing agent for all manufacturing 


Memphis, 
K. Jennings as sal 


S1iCS 
formerly of the 
department of 
Hardware Ci 


was manage! 


] 
SAICS 


Birm 


he was discharged 


operations 
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| this equipment will be 


the | 





Materials Handling Show 
Scheduled May 18-22 
Any naterial hain 


dling? 
tive 


qu tion nn 


Mor 
from 


than NOU) representa- 
who 
hand to 
mswer them, if you attend the Na 
tional Materials Handling 1] Osit 
May 15-22, in Philadelphia’s Conven 
tion Hall 
Another 


drawn from compani 


manufacture! AKC 


a 


group of +. je iali ts, 
which use the 
mn at a 
conference conducted by the Ameri 
an Material Handling Society. ‘Topi 
ire: Handling in Proce Warchou 
ng & Shipping, Packaging for Im 
woved Handling, Bulk Handling, and 
Requirements for Organization, Stud 
& Anal 1s 
Phiree 
hibit, with 
ponsors of the 
MN will b 


equipment will lead discu 


hundred companic will ex 


25.000 expected 
event sa Shown in 


machine ued at 


visitor 


operatu 
S10 million 

‘The show 1 
tives but not 
Registration cards ar 
Clapp & Poliak, 34] 
New York 


open to business execu 


i 
the reneral 
btainable from 


Nladison Ave 


1] 
pupil 
! 


Sanson & Rowland 
Elects Officers 

Rowland, In Philadel 
Sanson 
ting 


CGoodbi 


Sanson & 
phia, elected Aaron | 
dent at its recent annual mec 

Other officers are: Earl HI 
vice president and treasurer: Richard 
W. Goodby. secretary iles 
ier; and James G. Pepper, assi 
ecrctary and director of purchase 


pr 


han 


tant 


ind 


NEW VICE PRESIDENT of Wood 
ward, Wight & Co., Ltd., New Or 
Sins With the 


ontinue as sales 


is George | 


will 


leans 
firm 22 years, he 
manager 





Southern Firms Exhibit at Chattanooga Show 


ire. wieieh 
D 


was theme of thr Another varied di play from a Chattanooga firm was Mills & 
Bremer entel ‘ } 


pton Supply Co.’s. Six local industrial distributors had 
va, and Douglas Grahan Phi 


exhibits, as well as manufacturers and manufacturers’ agents 
Ralph Wentzel, Va ‘ t Ihe show attracted 35,000 visitor 


Valves and electri q Supply Co 
Hajoca Corp.'s booth, s! r ins} n tl was demonstrated | , sail mid Gordon Hat 
first day of the show icld (right) to I 


Attractive display ttanoo ’ « 


Six Chattanooga industrial distribu Manufacturers 


ind manufacturers’ 
tors exhibited recently at the Chatta igents also exhibited 


nooga Industrial Show, held for thre Ihe show was directed by R. S. | Named by Harnischfeger 


il 
days in the ‘Tennessee citv for the ben Henry, of General Industries Co., a Harnischfeger Corp., Milwaukee 


general Man aALcy4r, and 7. HH Swindell Ha ippoint ad Curti Meyer 
Sponsored by the Chattanooga Pu purchasing agent of Ic. I. duPont de 
chasing Agents Association, the exposi Nemours & Cx 


Electric Hoist Manager 


fit of some 35,000 visitor as sale 
hanage of the Electric Hoist Di 
who i pre ident of S101 
tion included 72 display booths and | the Purchasing Agents Association | x and vice presi 
other exhibit It was the fifth show dent in i les of Milwaukee 
of its kind. “Showing Plus Selling lectric Tool Corp. He was also with 
was the them 


a : the sales division of Briggs & Stratton 

Suppliers with booths incl fo Sell for Homestrand Corp., Milwaukee, and with A. O 
Rogers-Bailey Suppl Co Homestrand, Inc., Larchmont, | Smith ¢ orp. a district 
Corp., Chattanooga Belting & Supp! N. Y., measuring tools and Houston, Te 


instru i 
Co., Mills & Lupton Supply Co., ! ments firm, has appointed the Empire He has served on the board of the 


land Co., Jones-Sylar Supply Co., al Tooling Assoc., Birmingham, Mich., | Electric Tool Institute and the ad 
of Chattanooga, and Moore-Handle\ as exclusive representative in the state | visory board of the Portable ‘Tool In 
Hardware Co., Birmingham, Ala of Michigan 


dustry 


X 


engineer at 


FOR ADDITIONAL NEWS SEE NEXT PAGE —> 





Nicholson Wins A. B. P. Award for Product Ads 


Officers Elected 
by Noland Co. 


Ne yport New Va 
Llovd U. Noland, Ji 


Noland Co 
hea re-clected 
ident 
officers are: L. Ik. Solomon 
ident; R. M. Gind 
hart, vi president and treasurer 
J. ¢ Shumate, vi pre ident; A. N 
Unger, assistant treasurer; G. TH, ¢ 
kev ecretar B. DD. Shupe 
mc assistant secretary; K. G. Whit 
hurst, | L.. Stanle ind Dorothy A 
Soter, assistant secretarn 

Members of the board of director 
we: S. D. Ferguson, Mr. Gindhart 
\W. M. Long, Mr. Noland, A. B 
Schofield, Mr. Shumate, M. G. Smith 
Nir. Solomon, and |]. k. Sommer 

Nir. Noland, Mr. Solomon, M 
Shumate Mr. Gindhart, Mr. Som 
mie! md Mr. Smith MN PTIse thy 


omiunittes 


! pr 
Other 


executive vice pre 


cxcecuthyy¢ 


Name Claymont Manager 


Colorado Fuel & Iron Corp. ha 
ippointed George W Bruce as 
manager of its Claymont, Del., plant 
In the steel industry for 22 year h 
was formerly with Midvale Stecl Co 


ind United States Steel Co p 


work 


ADDITIONAL NEWS STARTS ON PAGE 


iudit I 


Nicholson file Co., Providence 
R. I., has won an award of merit for 
product information advertising in the 
lourth Annual Competition spon 

red by The Associated Business 
Publications. 

Ihe company’s ad headlined 
What's the Job? Choose the Right 
Vile’ was one of three merit winners 
in Division 2, “advertising to pro 
mote product features and give prod 
uct information.” Lily-Tulip Cup 
Corp took first place 

Ihe contest included 326 
paigns in member merchandising pub 
lications of A.B.P. ‘There were 28 first 
place and merit winners. 

George Ashbey, advertising mana 
ger of Nicholson Vile, accepted the 
\.B.P. award placque at a luncheon 
meeting of The Sales Executives Club 
of New York held recently in the 
Hotel Roosevelt, New York City 

Judges called the Nicholson ads an 
impressive series.” Lhe citation 
added: “Ileadline, copy and layout 
exemplify high standards. Descriptive 
opy on the line, backed up with pho 
tographs of the product, should be 
helpful to the distributor 


Cali 


Texans Throng Oliver H. Van Horn Co.’s Show 


hort Worth distributor ran a three-day machine tool demonstration for manufacturers 


om North and West ‘Texas Here 


I hires 
North 


tk na dl 


hundred visitors representing 
ind West ‘Texas industries at 
1 three-day machine tool show 
held recently by Oliver H. Van Horn 
Co., In of Fort Worth 

Walter P. Lotz, general sales man 
ager of Landis Tool Co., C. E. Needy, 
assistant sales manager, and James Hat 
ris, West Coast manager, assisted with 


Radial drills, engine 


demonstration 


John Wood 


machine tool manager, operate 


lathes, die saws, hacksaw machines, op 
tical comparators, grinders, milling ma 
chines and band saws were displayed. 
Large universal grinding machines 
were operated under power 

A. L. Bain, Bell Aircraft Corp., won 
1 Delta-‘Shop which was given as an 
ittendance prizc 

Ihe company held similar shows in 
its New Orleans and Houston store 
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There's a Yale hoist 





for every lifting job! 






































@ What do you do when you have to look a 
hoisting problem right in the mouth? 


Do you recommend the famous YALE line as the 
best solution to your customers lifting problems? 


You should recommend Yate because YALE 
makes hoists to solve every lifting problem: Elec- 
tric Hoists (wire rope and chain types)... Hand 
Hoists...and trolley and hook suspension types. 
Industries of all kinds know and recognize the 
quality, performance and exclusive features of 
YALE Hoists. They know, too, that down through 
the years, YALE Hoists last and last and last. 


And YALE gives you a lift with strong, con- 
sistent advertising that pre-sells your customers. 


You make more and your customers save more 
when you always recommend YALE Hoists. 


Gas, Electric, Diesel Lift Trucks * Worksavers « 


















































UP TO 15 TONS, there's nothing that can’t be lifted or pulled 
with industry's most versatile tool the Yare Pul-Lift! 
Choose from Link Chain Type with capacities ranging from 
% to 3 tons Roller Chain Type to 15 tons. 


ALE 
MATERIALS 


HANDLING 
EQUIPMENT 


*Registered trade mark 


Hand Trucks « Hand and Electric Hoists * Pul-Lifts 
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IDEAS: 


How you can... 


... “hook” the chain storage problem . . speed up movement of supplies 


tk Ralph Kohrs gets chain off hook at Wirthlin kd Moats and Glenn A 
Hardw 


orl I { ( ll ! Val house 
the end i »., Anderson, 8. C., b 
\t mcmnat Wirthlin-Mann Co... th rob vithin the 


, . 
wen neat! olved | rewing a hook in the inside ot tru 


varchouse 
) k loading platform extene 
the bin near th top. The end of the chain is lo yped Cl ength of the 
this hook, n r cludes the hurried stock clerk 
Wirthlin- Mann hasn't run any time-and-motion studi 


Wall hou ( 


m how much this small innovation ha ved the 
pany, but it assu distributors the idea work but ¢ 


nation at Nationa 


pron i it i 
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y = a ' 
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sot 
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eh Ft, Ap ee ae ‘ s .—lc a 
os m peg ps ms (1 | H 
they are enjoying flow i sf sf 
r gi 


: god Valves can f, ad 

.) * MS 

— Boag hy 
“ “e, 


BL 
Ry ty 4g 


ay <= 

aed rm 

| Ls} 
SINCE 1846 


mf) - ge 
J a 
at its best. If not, advise them fo 


install Powell and find out how Be | ivy 
good valves really can be. it 
The Wm. Powell Company =| is 


' z2a@4 
Cincinnati 22, Ohio ; 


‘yt 

a 

bauer 

as) 

‘ . Ae ae oe 


BRONZE, IRON, STEEL AND CORROSION-RESISTING VALVES 
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ON THE MARKET .... 


Sprockets 


New Line, 
Taper Lock Type 


) | " 
\Vnew ic of taper 1OCh tock role! 
, 


chain prockct cn announced by 


the make } ! dito ) ( 1p1ne 
ot tock plain 

Phe manuta that 
tt -thre 


minate the 


tures point 
taper h pro 
helf ilabili 
delay and t 
fit shaft 

\ | to manutacturer, 
ed to shaft 
for quick tallation and removal, yet 
rip hafts with the 
hrink fit 

They itt 
wotruding parts and require no mor 
pace than standard sprockets. Flush 
hub design is said to contribute to safe 
Phe new line of sprockets 


taper loch rockets are ke 
fhirmine of a 
iid to have no flanges o1 


operation 
roller chain manu 
in Standards, No 


ir idl to fit any 
factured to Ameri 
10 through LOO 
All bushing ind —sthe sinalle 
rockets are individually packaged 


\orse ( Detroit, Mich 


hain Co 


Electrical Tape 


Heat Curing, 
Permanent Adhesion 


designed to 

nls, mag 

netic and windings, et 

has been iihw 

The new tape line, to be known a 

Permacel Two In One, is 
ita touch and heat cure 

nent bond. According to the maker, it 

vont sort 

lide—either during varnish baking or 


in the end use of the product. It i 


said to stick 
into 1 perma 


} 
i lp Or COnTmn«¢ loose, ip Or 


132 


HERE ARE THIS MONTH'S 


new tape curc 
00 deg. and in 
ind is avail 


cloth, 


ible in all back- 
hilm 
Nhe 

Industrial Tape Corp., New 
wick, N. | 


Brun 


Grinding Wheels 


With Improved 
Vitrified Bond 


\ new named “G 
Bond,” ind identihed by the 
VG” in the marking, has becn an 
nounced 

According to 
(; B mid ‘ 
wheel act better is duce basi 


PTAs Are 


vitrihed bond 


\ inbols 


manufacture! 
1 grinding 
illy to the 
vay the held by 
the bond until they have accomplished 
and are then re- 
new 


ibilit » make 


ibra IvV¢ 
their cutting job 
leased to room for grains 
with fresh, sharp cutting edges. It 1s 
claimed that this unique ability to hold 
the grains just long enough keeps the 
grinding surface at peak efh 


Mi ike 


vhec l’s 
ency 
Seven “CG-Bond” 

ned by the maker are: can do more 
wheel: cut cooler, freer and 
per dressing and 


xulvantages for 


Ih pel 
faster; mor pieces 
casicr to dress; 1 wider range of 
jobs; hokd shape, therefore well suited 
for form grinding; hold corners better; 
ind ideal for crush dressing 


Norton Co., Worcester, Mass. 


COVCI 
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NEW AND IMPROVED PRODUCTS 











Grease Guns 
Lever-type, 
Four Models 


hour new giant-size lever-type grease 
guns have been added to the manufac 
turer's line of lubricating equipment 

The manufacture: 
shots of grease lubricates most beat 
ings; no stopping to rehll guns; no 
hose to drag, tangle, or get in the way 
It is said the be refilled in 
seconds from the hller pump, 
and may also be filled by suction 


models are available: two 21 


claim i fw 


Puls Call 
maker's 


lour 
oz. capacity guns developing 10,000 
lbs. pressure; a 32 07 
10,000 Ibs 
pacity volume-typ« 
4,300 Ibs. pressure 

All models are said to include long 
hydraulic coupler extension for eas« 
in contacting hard-to-reach fittings, 
and filler nipple for refilling guns from 
a filler pump. One 21 oz. model is 
finished in gun metal blue lacquer; the 


other three are nickel plated 


capacity gun 
pressure; and a 32 oz. ca 
gun, developing 


Lincoln Engineermg Co., St. Louis, 


\lissouri. 


Counterbores 


Four Standard Styles, 
Interchangeable Pilots 


High speed counterbores and spot 
facers with interchangeable pilots have 
been added to the maker’s regular line 
of metal cutting tools 

Four styles of standard counterbores 


BUTTERFIELD 
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FOR SALES APPEAL: 
WINTER TAPS WITH 


gr Vion 
Whether your customer wants GENERAL PURPOSE taps, or taps for 
SPECIAL APPLICATIONS, you can offer the sales appeal of Balanced 
Action. This means advanced design, precise limits, and production by 
experienced craftsmen. 
Winter Distributors are finding nation-wide acceptance of the Balanced 
Action principle—exclusively a Winter feature, and consistently ad- 


vertised in the leading metalworking magazines. The Sales Appeal line 
of taps is WINTER. 


WINTER BROTHERS COMPANY 


Rochester, Michigan, U.S. A. Distributors in principal cities. 
Branches in New York, Detroit, Chicago, Dalles, San Francisco. 
Dividion of Nationa! Twist Drill & Tool Co. 


am sie ee Py ee, gi em eM, 
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CONCENTRATE ON GIVING YOUR CUSTOMERS 


As a National distributor, you have a complete line of “famous edge" 
rotary metal cutting tools. Engineering and craftsmanship at National 
concentrate on giving your customers the finest cutting edges that 
money can buy. Your customers can expect long tool life and de- 
pendable performance —consistenth. 


You are served by warehouses in New York, Detroit, Chicago, 
Dallas, anc San Francisco. Advertising in leading metalworking 
magazines helps maintain and increase your National sales. 








NATIONAL TWIST DRILL AND TOOL COMPANY 
Rochester, Michigan, U. S. A. Distributors in principal cities 








3 NEW TOOLS 


to build goodwill, create sales, 
increase profits... 


NEW CATALOG 


To help you sell more Standard Size Reamers, L&|l 
brings you a complete new catalog with a big imprint 
space on the front cover. Descriptions and illustrations 
of the broad L&I line of quality reamers in handy 
5%" x BY" size. 


REAMER SELECTOR 


REAMER SELECTOR 


A must for every buyer and user of 

reamers; an invaluable reminder of 

the source for quality ground reamers. 

Sturdy, pocket-size Reamer Selector 

lists 143 hole sizes from .0400” through 

.5010” which can be reamed with 

Standard L&I Reamers. Includes cat- 

LAVALLER & 108, imc alog numbers and equivalent sizes. 

CHICOPEE mass Imprint space on front 


mae 
| Illustrated 


NET PRICE LIST 


Net prices of all L&I Standard Reamers complete with 
illustrations. Index on back for quick reference and 
ample imprint space on front. Folds once to fit into 
new catalog 


Have you gof your copy 
of L&l’s down-to-earth 
Distributor sales policy? 
Write for it now! 


The Keamer Stecialists : 


LAVALLEE & IDE, INC. 
CHICOPEE, MASS. 
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On The Market Today 


Starts on page 132 
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DeWalt In Lan 


Variable Speed Drive 


Delivers Any Speed 
Within 8 to 1 Ratio 





} 
variable speed unit, which, 


position 


Continued on page 155 
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Index of Manufacturers’ Products 


Sprockets 
Morse Chain Co 
lectrical ‘Tape 
Industrial ‘Tape Corp 
Grinding Wheels 
Norton Co 
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Power Saw 
Acro lool A Dic W orks 154 
Duct Fan 
Chelsea Fan & 
Co., Ine 
Wood Shaper 
Hleston & 
Milling Machines 
Ilanson - Whitney Dyiv., 
Whitney Chain Co 
Right Angle Drill 
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Cullman Wheel Co 
Lape 
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Chain ‘Tool 
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Adamson M{g 
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Cabinet Ovens 
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\ir Clamps 
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Lape Dispenser 
Ideal Stencil Machine Co 
Socket Wrenches 
Ihe Billings & Spencer 
4 {) 
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Pittsburgh Steel Co 
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O'Neil-Irwin Mfg. Co 
Coupling Unit 
Champ Industries, Diy 
Ilose Accessories Co 
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Easier, Faster 


Double Lead 
Fast Spiral 
Positive Action 


DEALERS—Send for Litera 


ture and full information 





Also 


IN KITS 


Carbide 
Gloss 
Drills 








21650 HOOVER ROAD 
DETROIT 13, MICH 
also 


5210 San Fernando Rd 
Glendale 3, Calif 


TOOL COMPANY 











wise buyers know 
it pays to go Zo 


ound the driven equipment, drive in 
iny direction, and deliver any desired 
peed within a ratio of 8 to 1, ha 
been announced 

According to the manufacturer, the 
driven shaft may be located anywhere 
iround the motor shaft, and the speed 
control handwheel may be located 
parallel to or in any of cight positions 
perpendicular to the motor shaft. Six 
different length belts are said to offer 
a wide choice of shaft center dis 


for all socket screw Hh 


\t present available in 4, 3 and 

products | TIP capacitics, they are said to be 
idaptable to essentially all industrial 

applications, including those with in 


line or right angle reducers, counter- 


li hafts, chain and sprocket or V-belt 
% a complete line am, ! 

° ° The new I'lexi-Speed drive is also 

* an exclusive line claimed to be ideal for driving to 

- - tandard gear reducers for parallel 

* a quality line drives Or worm gear reducers for imex- 

pensive right angle drives 
Reeves Pulley Co., Coiumbus, Indi 


Safety Socket Screw’s entire design and ana 





manufacturing facilities are devoted 


exclusively to socket screw products ‘ 
Dial Indicator 


Here's a concentrated single-mindedness 
Height Gauge 
Attachment 


that assures you always of the absolute 
finest in socket screws plus the widest 


possible selection and fastest deliveries \n improved Vipp dial indicator, 
said to be Swedish made and adaptable 
for use with anv height gauge, has 
rugged machinery or delicate precision been announced. 


For every application — whether it's for huge, 


instruments — insist on “Safety-first” at \ccording to the company, the 
Vipp indicator is versatile, compact, 
ind adjustable to all possible positions. 
f It is said to enable the user to get 
specily into ordinarily inaccessible places, and 


SAFETY SOCKET SCREWS 1S primarily for use in the inspection 


department. It is claimed that it is 


your Industrial Distributor. 


safe, sure, speedy ! 


SOLD THROUGH AUTHORIZED INDUSTRIAL DISTRIBUTORS 


( Garety Cocker Conew COMPANY 


6500 Avondale Avenue, Chicago 31, Illinois 


(1 REIRSON Continned on | 
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.»e When they work with 


It’s fast, easy Cutting on any material when the 
hand-frame holds the right ‘‘Red End’ Blade for the 
job. That's why those who know, insist on the blade 
with this famous trade-mark. 

Blades 


are uniformly hardened for better cutting perform- 


On the economy side, Simonds “Red End 


ance and lowest cutting costs. What's more, teeth are 


accurately milled and precision-set.. . for straighter 


SIMONDS 
“RED END” Hacksaw Blades 


cutting and longer life. And Simonds offers a choice 


of three types of blades Standard, Molybdenum or 
Hard Edge or All Hard to 


provide a “right’’ blade for every job. 


High Speed Steel 


That's the top selling story in the whole hacksaw 


field. Start cashing in on it today. 


SIMONDS, 


SAW AND STEEL CO. 


hicago, San Francisco and Portland, Oregon. Canadian Factory in Montreal, Que 
iill, Lockport, N. Y., Simonds Abrasive Co., Phila., Pa., and Arvida, Que., Canada 
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Just where does Watson-Stillman fit into YOUR formula of 


PROSPECT+PRODUCT +SERVICE = SALE? 
PROSPECTS: Nationwide advertising—reaching over 1 million 


readers monthly—carries the W-S story of superior performance . . . does a 
missionary job of pre-selling the Double-Diamond—THROUGH DIS- 


TRIBUTORS! 


PRODUCT: Fact-filled bulletins, describing the various W-S Fittings 
lines and W-S hydraulic power tools, furnish wide-spread direct-mail cov- 
erage of your markets...act as permanent reminders of LOCAL DIS- 


TRIBUTION! 


SERVICE: Complete catalogs on all types, sizes, materials in the 
Double-Diamond brand... available to you and your customers; insert 
pages and cuts for your own catalog; miniature catalogs, promotion lit- 
erature for your direct mail use—all help YOU to turn PROSPECTS into 
CUSTOMERS for DISTRIBUTOR PRODUCTS. 


Wherever you sell or serve, W-S is there, lending a hand toward BIGGER 
PROFITS! 


WATSON-STILLMAN FITTINGS DIVISION 


H. K. PORTER COMPANY, INC. 
ROSELLE, NEW JERSEY 


W-S Bulletins, Catalog 
available to help you s 














WATSON STHIMAN FITTINGS I 
# & PORTER marany in 
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a 
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NOW it’s even easier fo sell 
= 


SINGLE AND MULTIPLE GROOVE SHEAVES 
RIGID AND FLEXIBLE COUPLINGS 
PAPER PULLEYS AND ROLLER CHAIN SPROCKETS 


because of one 


SIMPLIFIED BUSHING SYSTEM 


ALL 
CHAIN AND 
SPROCKETS 

IN 


% 


sia PACKAGE 


, 
4 
; 


A ; 9 
Eh 


= 
ey, gt * 


STOCK 
. 


o 
BROWNING Roller Chain and 


BROWNING Sprockets * * ” 


The Ideal Line for 
**Off the Shelf’’ Service 


* 
} Sprockets with ‘Unbreakable *’ Malleable Split 
Taper Compression Bushings. No Reboring No 
Welding. Write for Catalog CD 101. 


WRITE 


FOR 
FULL PARTICULARS 


BROWNING MANUFACTURING CO. 
1951 BROWNING DRIVE 


@eecceeeeeeeeee® MAYSVILLE, KENTUCKY 
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indicator stands and 
machines for indicating work being 
ct up, and completed machine parts 
| It is also furnished with a slitted ball 
| for facilitating the setting of the in 
| dicator in a chuck 
A lever on the side of the body 
| reverses direction of movement of 
| contact point, which is equipped with 
1 joint, permitting it to be set any 
| where within range of plus and minu 
i; 90 deg. The dial is graduated in .001 
with a range of plus or minus .015 
and for easy reading, one half of the 
dial is in red. It is furnished in a 
convenient bakelite cas« 
Homestrand, Inc., Larchmont, N.Y 


casy to attach to 
} 


Pumps 


New Line, 
Centrifugals 


Centri-thnft, a new line of centri 
fugal pumps, has been introduced by 
the maker as an addition to their line 

Available in 4, 4, 3? and one horse 
power siz the new line is recom 
mended by the maker for use with 
ur-conditioning and laundry equip 
ment and for hot and cold w 
lation, booster service, cooling systems, 
lawn and garden irrigation and other 
types of liquid transfer including use 
as a coolant pump for machine tool 
manvfacturers. ‘(he Centri-thrift line 
is available in either motor-mounted 
or belt driven model 

It is claimed that the 
powered by a 3450 R.P.M 
type motor with built-in over! 
tection, will develop heads up to 92 
feet with ¢ ipacitics up to 50 gallons 
per minute 

According to the manufacturer, the 
pump features a corrosion-tesistant 
stainless steel pump shaft, a removable 


iter circu 


new line, 
capacitator 
vad pro 








A good distributor policy 
starts with good materials 


Make sure the best available materials go in- 
to the product. That's an all-important first step 
in winning customer satisfaction. We make O-B 
valves with certified ingot bronze. We can give 
you and your customers exact proof of the alloy 
content of O-B valves. One more reason why 
you can sell O-B valves with confidence they'll 


give long and dependable service 


4 


BRONZE GLOBES * GATES * ANGLES + CHECKS + FOR INDUSTRIAL SERVICE 
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DAKE 


WHEN YOUR CUSTOMERS 
NEED PRESSES 


ARBOR 
PRESSES 

] to Zz , tons 
Bench, Pedestal 
or Floor Models 





HYDRAULIC 

PRESSES 

25 to 300 tons 

Electric, Air, or 
Hand Operated 


and get your share of the 


press business 


SPECIAL 
PRESSES 
engineered 
to 
individual 
require 
ments 





DAKE 


PRESSES 


DAKE ENGINE CO. 


631 Monroe St. 
Grand Haven, Mich. 


bronze wearing ring and a rotary seal 
which climinates the usual packing- 
box drip. All parts are said to be easy 
to replace It is also stated that each 
is dynamically 
cfhaiency and 


closed bronze impeller 
balanced for high 
mooth operation 

The F. F.. Myers & Bro. Co., Ash 
land, Ohio 


Motor Frames 


Modernization 
Of T-type Design 


Modernization of their clectric mo- 
tor frames in the high horsepower 
ratings of the ‘T-type design has been 
imnounced by the maker 

(he lower ratings, from 1 to 60 hp 
vere modernized earlier. Now, the 


maker announces, the entire T-type | 
line, which runs as high as 250 hp, | 
vill have the new modern frames. Ace | 


cording to the manufacturer, the 


higher ratings, from frame size 444 to | 
5SO. of drip-proot construction, will | 


offer the advantages of rolled steel 


frames and cast iron end bells, assur- | 
ing perfect alignment. Bearing caps at | 


the shaft ends, leading to longer bear- 
ing 
for the new design 

Electro Dynamic Div., General Dy- 
namics Corp., Bayonne, N. | 


Electrical Tape 


Transparent, 
3 Mils Thick 


\ new transparent electrical tape 3 
mils thick, said to combine high tear 
trength with a high dielect-ic and ex 
cellent non-corrosive properties, has 


DCCcH ANTLOUTI ed 

Designated “Scotch” electrical tape 
No. 5, it is claimed to have a polvester 
film backing made from “Mylar” and 
1 pressure-sensitive, heat-resistant, ele 
trical grade adhesive 

Said to be stable under temperatures 
up to 125 deg. centigrade, the tape is 
designed for use in fine wire coils, 
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life, is another feature claimed | 





“AMERICAN _ 


CORRECT 
IDENTIFICATION 
OFTEN MEANS THE 
DIFFERENCE 
BETWEEN PROFIT 
AND LOSS! 


| 





INSIST ON AMERICAN 
AND OLD FAITHFUL 
MARKERS. 

From raw material to fin- 
ished product . . . from 
factory to point of distri- 
bution . . . clear, legible 
markings are important to 
profitable production. 
You're sure of top-quality 
markers to meet every 
need... when you choose 
from the complete line of 
American and Old Faith- 
ful Markers. 

Write today for your Free 
Marking Booklet. Dept. 


ML-70. i 3 
i 


THE AMERICAN CRAYON COMPANY 
SANDUSKY,OHIO = NEW TORK 

















gd poy for repairs 
n 
rs) stonds still 


while producto 


Comparison proves 
the value of VEELOS... 


Minimum Inventory—4 reels of Veelos in 
the O, A, B and C widths can replace up to 
316 different sizes of endless v-belts. If you 
use only one width of v-belt you can stock 
just one reel of Veelos. 

Quick Installation—link construction makes 
it unnecessary to remove outboard bearings. 


Complete Adjustability—vibrationless, full 
power delivery is assured because uniform 
tension on each belt in a matched set can 
be maintained. 








VEELOS DATA BOOK 


gives complete details on con 
struction, installation and uses i 
We'll gladly send you a free 





copy of this 28-page fact-full 
book write today 
MANHEIM MANUFACTURING 
& BELTING COMPANY 
601 Manbel St., Manheim, Pa. 





ADJUSTABLE TO ANY LENGTH - ADAPTABLE TO ANY DRIVE 


Made in all widths in three types: regular, oil-proof, static conducting 
Also in double V in O, A and B. Packaged on reels in 100-foot lengths 
Sales engineers in principal cities 


VEELOS is known as VEELINK outside the United States 


ve go 


uv 
- tip? 


\,Y 
we qnae 
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You'll SAVE Muscles 
and Money with Darts! 


This True Ball Joint Makes the Difference 


Dart seats are wider and spherically ground to a 

true ball joint. You get a drop-tight joint without 
excessive wrenching. Yes, and you can use Darts over and over 
again to cut your costs! 


QUICK FACTS 


@ 2 BRONZE SEATS resist pitting and corrosion 
stay serviceable year after year 


@ HEAVY SHOULDERS built to take severe wrenching 


@ NUT AND BODY of practically indestructible, air- 
refined, high test malleable iron 


@ THREADS full, clean-cut and hard. They won't de- 
form or strip 


You can go all-out in recommending 
Darts. They do the job. Tell your cus- 
tomers about the quality merchandise you 
stock. It pays. 


DART UNION COMPANY 
Providence 5, Rhode Island 
The Fairbanks Co. — Distributors 


Boston + New York + Pittsburgh + Rome, Ga. UNIONS 
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transformers, and in miniature electric 
omponents Phe manufacturer states 
that since it is not subject to cold flow, 
it can be used to 
clecti 
holding | 

The new tape 1 iid to have excel 
lent chemical resistance, and is resistant 
to acids, alkalis, acetone, ketones, hy 
drocarbons, esters, and other common 
olvents. Other features claimed are 
tensile strength 35 pounds per inch of 
width; will not stretch to approximately 
150 percent of its length before break 
ing: imsulation resistance of 100,000 
megolms; a diclectric strength of 5,500 
volts and an electrolytic corrosion fa 
tor of 1.0. It is available in rolls 72 
vards long, and in widths of from 4} to 
1 inch, with wider dimensions avail 
ible On pecial order 

Minnesota Mining and Manufactur 
ing Co., St. Paul, Minn 


Valves 


Individual Functioning 
Of Diaphragm And Disc 


\ new development of the maker’s 
diaphragm = principl ilves has been 
announced. ‘These valves, designated 
is the X-V seri ire said to be pri 
marily designed for such applications 
as shut-off, throttling and control of 
icids, chemicals and other corrosive 
ind abrasive fluid 

Principal design feature of the new 
valves is said to be the individual fun 


tioning of the diaphragm and the dis« 





MODERN DESIGN & MASS PRODUCTION 
MAKES POSSIBLE SAVINGS UP TO 40% 


Sturdi-Bilt has made the first great improvements 
in work benches in many yeors! Exclusive pat- 
ented “Tension Bolting” provides strength and 
rigidity without costly welding, permits substantial 
savings in steel and labor. 


New type Sturdi-Bilt tops are warp and splinter- 
proof, dent and abrasion resistant. Compact 
knock-down packaging makes possible drastic 
savings in shipping costs. Backed by substantial 
trade magazine advertising, Sturdi-Bilt benches 
have won approval of hundreds of America's 
leading industrial concerns—who are ordering 
and re-ordering in ever-increasing quantifies. 


Protected Dealership Policy 


Sturdi-Bilt's steadily growing sales are being chan- 
neled through selected, stocking dealers only. 
Write for full details, prices, specifications, ad- 
vertising program—and learn how you can benefit 
with this attractive line! 


Steel Products, Inc., 6245s. micHiGAN AVE, CHICAGO 5, ILL 





Mlinois & Wisconsin SALES REPRESENTATIVES Upstate New York, Eastern Penn- 


ne 8 < Weak , ~~ sylvania, New England States & 
Chicago 6, Iilinois Washington, D. C 

The Harry Hanser Organization 
1841 Broadway 
New York 23, New York 


Southern States 
W_ WN. Wilkersor 
i, Kansas, & lowa John T. Everett & Company 
J. F. Tapp Company bP O. Box 9% 
1515 Grand Avenue 
Kansas City 8, M 


DAI 





Neh n 
’ 


Memphis Tennessee 


Metropolitan New York, New Ohio, Mich., Minnesota, Indi 
Western States Jeney & Connecticut ana, West Virginia & West Pa 
Lynn and Brook Martin Miller turdi-Bilt Steel Products Inc 
3055 Wilshire Bivd 401 Broadway 624 Michigan Ave 


Los Angeles 5, Califorr Jew York Iino 
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NEW MOBILE 


“SHOP TENDER" 


Nothing else like it! The fastest sell- 


ing shop item introduced in years! 
Available for as low as $12.15. Or- 
dered and re-ordered by leading 
industrial plants everywhere. 








Ihus, sealing the mechanism and seat 

WANT MORE SALES — ing the disc are claimed to be accom- 

+ tnt alma ‘ 7 plished separately. ‘The manufacturer 

states that, as a result, the diaphragm 

ece EASIER SALES is not subjected to seat wear and abra 
SD ion, and it is possible to close the 
PROFITABLE SALES? Model 610 cuts 6” round ilve in the event of diaphragm failure 
eee bd Se a Other design features of the X-\ 
cries Flex valves are said to include 
replaceable disc; corrosion resistant ma- 

ty 


-+- then investigate - terials; full port capacity; easy-to-read 


; 1 valve position indicator; quick, easy 
00 ! operation; low pressure drop and extra 
; body strength provided by a rib sup 


METAL CUTTING BAND SAWS . 


Model 816 cuts 8” round According to the maker these valves 


ond 8” x 16” flat. Model " ul + y ) t 
fa, are man factured with bodies of ca 


++. @ complete line, backed by con- x 24” flat. Both models ore J | iron, 316 stainless steel or Hastelloy 


available with coolant 


sistent advertising to the more equipment "C’’. Ihey are available either unlined 
than 325,000 readers of these ES or lined with the same material as the 


i diaphragm and disc. Diaphragms ar 
magazines... of rubber, Neoprene, Kel-F or Buna-N; 


Sie discs are of rubber, Neoprene, 
IRON AGE « INDUSTRIAL EQUIPMENT NEWS , stainless steel, Kel-F or Hastelloy 
MILL & FACTORY « MODERN MACHINE SHOP Sizes range from 4-in. through bin 
NEW EQUIPMENT DIGEST « METAL WORKING Onan Connections are flanged, screwed or 
INDUSTRIAL ARTS & VOCATIONAL EDUCATION cuts 12” plus on rounds union. Series X-V diaphragm motor 

CONTRACTORS ELECTRICAL EQUIPMENT a a eee operated valves are also available 
DOMESTIC ENGINEERING ent equipment Farris Flexible Valve Corp., Pali 

sades Park, N. ] 





Get the details on Kalamazoo... you'll be 'way ahead. 
MACHINE TOOL DIV. LILI TANK and SILO CO. 


518 HARRISON STREET * * * KALAMAZOO, MICHIGAN 








CALDER ... the Dresser Line 


for Bigger Profits ... Easier Sales 


Wesrasaaadsdaeasraaaaanaaa VAAN 
\\ BUILT RIGHT—Best materials throughout . . . tool 
i 


steel cutters . . . Right and Left hand. Threaded Bushings \\ 


\\ for Automatic Tightening. 


Drilling Machine 


, wR AY, Light Weight, 
\ \ \\ ‘e WA aN Easy Handling 


N\ 
. EASY TO HOLD— Extra \\ A main.drilling machine, said to be 
\\\ Weight well distributed \\ designed for dnlling through the main 


\ ~*~ th hondii \ without interrupting service and with 
\\ AN \ \ QQ SAAN ‘ 4 \ NAY \ \ out loss of water when it is not desired 
. \\ x Kase SS \ ) OSS le {) ‘ l . ( 

Also CALDER Ly ican Dressing Tools \\ pel = % ee an ae 

NY . ‘\\ ~ _ a’ ‘ . 7 ‘4 ‘ \ ge a to the manutacturer it 

SOLD ONLY THROUGH DISTRIBUTORS WN may be used on cast iron, stecl, or as 
SWANAA ix . MAAR AAS SN \ \\ \\ AAA \ tos cement composition pipe. 

Che illustration shows the machine 

CALDER MANUFACTURING ao B being used with the company’s Duo- 


best 
’ 2049 North Prince Street . Lancaster, Pennsylvania Stop, said to be a combined corpora 
| tion stop and saddle in one integral 
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HY-PRO 
ENGINEERS 
ARE TAP 
SPECIALISTS! 


... fo help cut your customer’s tapping costs 


Hy-Pro concentrates its operation on the production of taps. This 
allows its engineers and design specialists to continually aim their 
research and creative work at perfecting this one important line. 
Their established reputation of successfully meeting tap needs in all 
phases of production has been the result. 

Whatever problem your customer may have in his own tapping 
operation—from a special job to one in his regular set-up—it will 
pay him to make use of Hy-Pro’s facilities. 

Keep him aware of the fact that you have available Hy-Pro’s 
full line of quality taps backed up by their experienced engineer 











specialists. 


HY-PRO TOOL CO., NEW BEDFORD, MASS., U. S.A. 


Distributorships Available in Selected Markets 
ADDITIONAL WAREHOUSES: 6046 College Ave 10428 W. McNichols Rd 6141 North Elston Ave 


OAKLAND 18, CALIF. DETROIT 21, MICH. CHICAGO, ILL 
Piedmont 5-4337 University 4-1077 Newcastle 1-6486 
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A 


WW 


Sales Makers 


Fig. 4963 


CONVERTIBLE JET 
PUMPS and WATER SYSTEMS 


Easily adaptable to all types of shallow 
and deep wells. Full range of capacities 


up to 2450 gallons per hour 


Fig. 6700 > 


SUBMERSIBLE PUMPS 
and WATER SYSTEMS 


" 
Designed for water system service in 4" and large 


wells 40 to 400 feet in depth. Capacities 


range from 225 to 1500 gallons per hour 


af | 
__ 

itt — aged 
Mews 


Deming Submersible 
. Pumps are practically 
The new Convertible and Sub- mn noiseless in opera- 
mersible Pumps and Water Sys- tion. Entire pumping 
unit including motor 
completely sub- 
merged in the well. 
before. 
No pump house 
Regardless of your types of needed. Moving parts 
of pump are water 
cooled and water lu- 
bricated. Storage 
Deming line gives you almost souk Gad antier Gam 
unlimited sales opportunities trol may be located 
ee away from well. 


Send for these Bulletins! 


THE DEMING COMPANY 
511 Broadway ° Salem, Ohio 


tems make the Deming line a 


bigger sales producer than ever 


prospects industrial, commer- 


cial or agricultural, the complete 








Please rush copies of Bulletin No. 4960 and 
Bulletin No. 6700, 








ee ee ee ee ee ee Oe oe ee oe oe ee 
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unit. ‘The operation 1 

ume when used with separa 

tion stop and saddle 
Adaptors can be supplied for ' 

types and sizes of corporation stop 
Features claimed include: low in 

drill replacement; econom) i] in oper 

ition: light weight; easv h indling 


Havs Manufacturing Co., Eerie 


+ 


Spray Booth 


Water Wash, 
Easy To Clean 


\ new Dynaprecipitor water wash 
spray painting booth, with feature 
said to provide a booth easier to 
clean, yet complying with all health 
ind safety requirements, has been an 
nounced 

Fhe new booth uses a combination 
of water washing and centrifugal force 
Ihe resulting actions of scrubbing and 
impingement are said to make the ex 
haust air so free of pigment that the 
booth exceeds all requirements of fire, 
health and state authorities. 

\ccording to the maker overspray 
ind fumes are drawn through the new 
booth by an exhaust fan; thorough wa 
ter washing, or scrubbing, takes place 
it 4 locations; paint particles are 
flushed into a collection pan for recla 
mation and removal. Another feature 
claimed for this new unit is a newly 
designed self-scouring baffle plates lo 
cated at the base of the rear water 
curtain. ‘Their purpose is said to be 
two fold: to trap any pigment that 
may have escaped prior washing or air 
whirling; to remove any free moistur 
in the exhaust air. The maker also 
states that the new Dynaprecipitor is 
narrower (from front to back) than 
previous models, thus saving valuable 
floor area 

Binks Manufacturing Co., Chicago, 
Ill 





wet 


An Extensive Line Of Handling 
and Processing Equipment 


Bucket Elevator 
(with casing) 


The complete Jeffrey line is so 
extensive we can show only a few 
of the many items to help you 


speed production — cut costs. 
Combination, 
; : . Thimble Roller, Mill Chains 
Jeffrey also offers you the service 
of an extensive engineering de- 
partment for laying out complete 
Bucket Elevator systems or planning the applica- 


(without casing) ‘ se 7 
tion of individual units. 


: Electric Vibratin 
Jeffrey, since 1877, has been one Feeder 
of the largest plants of its kind 
Belt Conveyor ; ‘ 
in the world — manufacturing 
Handling and Processing Equip- 
ment. You will profit by calling 


in a Jeffre . 
in a Jeffrey man Barrel Packer 


Scraper Conveyor 
Send for booklet No. 832 for a 


quick picture of this extensive 


line. 


Mechanical Vibrating Conveyor Spiral Conveyor Swing Hammer Pulverizer 





THE] | JEJE |e 19 MANUFACTURING CO. 
Columbus 16, Ohio 


IF IT’S MINED, PROCESSED OR MOVED sales offices and distributors 


in principal cities 


.- -ITS A JOB FOR JEFFREY! PLANTS IN CANADA, ENGLAND, SOUTH AFRICA 
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“THERE IS NOTHING BETTER” 


VIGAT, 
p> BRAND On 


FILES 
SWISS PATTERN 


For tool and die work, for 
making precision patterns 
and similar work where 
superior workmanship and 
extra fine files are 
needed. 


CARSON NEWTON Alii- 
gator Brand Swiss Pattern 
Files are made to exacting 
standards. Points smaller, 
tapers are longer and cuts 
are finer. Made in Cuts 
from 00 to 6. 


We make both American 
and Swiss patterns in all 
sizes, shapes and cuts and 
have proven their quality 
to industry. 


It is our policy to sell 
thru distributors and we 
can accept distributors in 
some sections. 


YOU 
CANNOT 
BUY 
OR SELL 
A BETTER 
FILE 


CARSON-NEWTON CO. 
Belleville, N. J. 


CARSO 
NEWTO 


152 


Slat Conveyor 


Power Driven, 
Pusher-Type 


\ new power driven puser-ty slat 
onveyor has been announced 

Ihe new slat convevor is said to be 
designed and constructed to hand 
hot billets and similar heavy, bulky 
According to the maker thi 
onveyor material is pushed by bars 
that ire clamped to the pair of power: 
driven chains which travels in the sid 
rails of the conveyor frame. ‘These 
pusher bars, located at 48-in. centers, 
push the material over a stationary, full 
vidth roller bed 

According to the 
both ends of the roller are equipped 
vith life long lubricated bearings that 
roll in a case hardened raceway. ‘The 
entire ball-bearing housing is pushed 
into the end of the roller and is held 
in position by a spring lock said to 
provide easy assembly and disassembly 


saeco 


manufacturer, 


The new conveyors are available in a 
wide range of widths and frame pitches 
to meet individual requirements, and 
ire Chain driven from a special reducer 


} 


by an air cooled motor 


Sage Equipment Co., Buffalo, N. Y 


Center 


Improved 
Shank Type 


shank type 


single row 


\ new Red-] center, 
vd to feature anti-friction 
ingilar contact bearings in duplex, 
has been announced 

According to the maker the bearings 
ire constructed of high carbon chrome 
stecl, forged, heat treated and finished 
to extreme precision tolerances, ground 
with offset race rings and clamped 
solidly together. It is stated that no 
wobble or chatter will be experienced 
with this new center. The short over 
hang is said to permit the work to be 
close to the tail stock, offering a maxi 
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CHAMPION De 


The plier 
design that 


OBSWEES 


all others 


THE NEW No. 420 


CHAN wey .LOCK 


1. Interlocking principle prevents 
slipping under any load. 2. New 
type wide base lugs cannot shear. 
3. New nose design for gripping 
small objects. 4. Patented design 
of tension edge eliminates stress 
concentration at channels. 5. New 
interlocking design minimizes 
stress on joint bolt. 6. Precision 
machined interlocking surfaces re- 
sult in perfect fit, distributing 
pressure evenly. 7. ‘‘Rite Angle’’ 
teeth guarantee maximum bite 
and minimum wear. 


Here is a plier that will last for 

years! Channellock Pliers—made 

only by Champion DeArment Tool 
Co., Meadville, Pa. 

Send for your Catalog today. 

Channefioch piers are listed on the 

DESIGN ; : Duetore - ; 

4 anal O8so.etes ALY oe, 


CHAMPION DeARMENT makes 
CHAN wey LOCK 


ARMENT TOOL CO J MEADVILLE PA 


















“YES...WE’VE GOT THOSE TAPS IN STOCK” 


That’s your INDUSTRIAL DISTRIBUTOR 


talking. Many a time, no doubt, you’ve 


heaved a sigh of relief when you’ve 
heard the welcome words, “Sure we’ve 
got ’em”, or when you need service, 
“We'll send Jack right over” 

And your GTD-GREENFIELD Distribu 


tor also has direct friendly contact at the 
factory with men he knows well, regard- 
ing non-stocked items or special tools. 

Yes, it will pay you to get better ac- 
quainted with your GTD-GREENFIELD 
Distributor. Stop shopping around... 
stop buying the hard way. 


GREENFIELD TAP AND DIE CORPORATION 


GREENFIELD, MASS 











A gem of a Aalesmaken ! 


For RB&W means customer Satisfaction . 


Carefully look over every order 


Bere 


} //%. you get for wrenches, screw 
4 - 

Los - - 
° Qe. 


. for they can start a chain reaction 


drivers, taps, drills, bits, ete. 

rhere’s hidden treasure in 
these orders 
of money-making related sales. 

Every hand tool you sell will use up countless fas- 
teners in its long, sturdy lifetime. This means profit- 
able repeat business in fasteners for years to come 

Get an edge on competition in making these re- 


lated sales by selling the finest fasteners, RB& W's 


. . bolts, 
screws, nuts and rivets of uniform accuracy, de- 
pendability and physical properties . . . products of 
quality control over every phase of production, from 
raw material to end product. 

Then, too, being able to suggest the right fasteners 
for a particular job builds customer confidence and 
good will, and leads people to depend on your firm 
more and more for an ever-widening range of 
industrial products. 

Get those related sales now with RB&wW fasteners. 


RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY RBaW 


Plants at: Port Chester, N. Y., Coraopolis, Pa., Rock Falls, Ill., Los Angeles, Calif 
Additional sales offices at: Philadelphia, Pittsburgh, Detroit, Chicago, Dallas, San 


THE COMPLETE 


QUALITY LINE 


Francisco. Sales agents at: Portland, Seattle. Distributors from coast to coast 


107 YEARS MAKING STRONG THE THINGS THAT MAKE AMERICA STRONG 


1528 INDUSTRIAL DISTRIBUTION © MAY, 1953 





We're Guster than Ever... 
true You? 


Happily, THE CINCINNATI electrical tools are 


moving through and out of our plant at a rapid 


. 
rate. But we're still not satisfied. Our production PUT YOURSELF 
lines are geared for greater things 
That's where YOU enter the picture! If you like 
to sell a fundamental product that is in ever- PROFIT PICTURE 


increasing demand in almost every plant—then 
we would like to do business with you. Our 


products are good. We and our customers think 


by | 
| 


they're better than most. We hope you will, too. 














But before you investigate further, take a good 
look at this “Chart of Your Money's Worth.” We 


think you'll like what you see! 


F MONEY’S | 


You Ask About: We Say: You Ask About: We Say: 





The Complete as can be... Price Competitive with other quality 
; tools—most tools built in two 
She er Bench and Pedestal Grinders or more price ranges to fit your 
Tappers e Screw Drivers customer's budget. 
Bench and Pedestal Buffers Coe ooo ooo oe HOES EEO EES EEO OLES EEE EEE 
Routers e Electric Drills Delivery Excellent. Usually from stock. 
Abrasive Cut-Off Machines THE CINCINNATI advertising 
Nut Setters will pave the way in 8 publica- 
Portable Grinders Joertiss tions: Modern Machine Shop, 
Air Master Dust Collectors Advertising Machine and Tool Blue Book, 
Speed Lathes New Equipment Digest, Metal- 
Tool Post Grinders working, Mining Ads; addi- 
tional promotional space in 
*eeeeeeeeeeeeeveeeaeteeeeeeeeeeeeeeeeeeeeeneeee Thomas’ Register, McRae's Blue 


Do I have to stock | Of course not. We will be Book and Conover-Mast Pur- 
your complete line?) guided by your requirements. J |, Shasing Directory: 

seers ececes , Complete catalogs and other 
Assured by over 50 years Literature promotional material available 
Ouality experience in making fine elec- to you and your salesmen on 
trical tools. request. 








+ . eeeeeeeeeee ele eeeeeeeneeneeeeeeereeeeeennee 





It Pays to Sell... When You Sell Saleable Products— Manufactured by 





THE CINCINNATI ELECTRICAL TOOL CO. 


Division of The R. K. LeBlond Machine Tool Co 


2686 MADISON ROAD CINCINNATI 8&8, 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





YOUR CUSTOMERS CAN 


SPEEDO UP 


wx Ph , UL {/ C7] OR / 
M MATERIALC HANDLING 


WITH A 


HEIN-WERNER 


20 TON mum rigidity in all set-ups. Other fea- 


tures claimed include: accuracy held 


7 UJ S H a n d ep U LL to .0OO1-in. with point zero; no cut- 
tings, chips or dirt can enter the bear 


ing assembly, nor can any lubricant 


_ HYDRAULIC JACK SE no serine 


placeable, which provides changeabil 
ity for female, or other special shaped 
point These shank type centers are 
said to be available in almost all taper 


‘ pe ial 
heads and points; or made to order 


Ready ‘lool Co Bridgepe rt, Conn 


traight o1 tapered shanks, with 


Power Saw 


Gearless 
Construction 


Model J-20 

Your customers will be amazed at the time and manpower they 
can save on tough lifting, moving, pressing, ejecting, clamping, ‘Weir 
or straightening jobs with a Hein-Werner J-20 Hydraulic Jack. tric or air drills for 

The J-20 can be carried anywhere in the plant . . . set up in ulded to the manufacturer's line of 
seconds . easily operated by one man. It will push up to 20 “p ial tools and dating equipment 
tons or pull 13'2 tons. Turning a valve from right to left changes The new 
the action. Remote control pump works at any angle, in any cially designed wobble-shaft arrang: 
position, without becoming airbound. Safety valves prevent over- ment which converts the rotarv action 
loading. Varied attachments are available to adapt the jack of the dull to a fast reciprocating mo 


perfectly to any type job. Other Hein-Werner models of 4 and tion 
Other features claimed by _ the 


maker include precision manufacture 
gear-free construction; ball bearings 


to reduce vibration to a minimum 
HE l N -WER N ER CORPORATION unit attaches directly to drill spindle, 
Waukesha, Wis. or may be secured in dnl chuck; fits 
; Hein-Werner also manufactures a both 4-in. and bin drills 
Memer ae ao oe ee According to the manufacturer, by 


Clee - jocks of 1/2, 3. 5, 8, 12, 20, 30, 50, and he tege® 
00 tons capacity. Models of 12 tons inserting the saw-blade in the holder 

poral JALKS, and larger hove carrying and position . 2 alii . 1° 
ind turning on the drill, a rapid g-in 


ing handles 


vy saw, Which attaches to ele 
Pp IWCT, has been 


saw is said to have a spc 


10 ton capacities are also available 


Write us for details 
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DISTRIBUTORS 


Your territory may still be open! 


Send coupon or write today for 
details about profitable 
franchise opportunity 


These new-type T-J] Reamers have interchangeable 
heads... quickly changed! Just one shank for your 
customers to buy—use with wide range of heads 
from 14” to 23%%4”" inclusive, in '\,’’ increments... 
spiral flute. This cuts replacement cost to /ess 
than half! 

Head has tapered hole which insures concen- 
tricity and a snug fit on smoothly ground tapered 
shank. Reamer operates free from binding or 
sticking, due to cutting portion wearing undersize 
and creating negative relief. Performance retains 
all advantages of standard, expensive reamer. 
Backed by T-]'s 37 years of know-how as one of 
largest manufacturers of die sinking milling cutters. 


The Tomkins-Johnson Co 
Jackson, Mich 


Please send details about your distributor 
plan for T-J Reamers 


Nome 
Company 
Street 


City State 
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Deliver This 
NEW “Sterling” 
Model G Universal 
TOOL & CUTTER GRINDER 
PROMPTLY 


This new thoroughly proven, grinder 
has the capacity and versatility to 
handle practically all tool & cutter 
grinding in any shop. Has 10-%”" 
swing, 27” between centers, Features 
direct drive Excellc spindle, 360° head 


troke does the cutting. Saw lades 
pecially arranged teeth are a 
ible for cutting stamless st n 


with 
ind other metals, as well a 


maker advises that pr 
mnplished by inserting a 

tead of a saw-blade M Wing 
ud to be made of hardened 
manently lubricated; housing 
il allov for light weight 
e 


| ? 
portability Ihe unit weighs 4 


| 
Acro Tool & Die Work 


rotation, 180° table swing. 2 speed . I 
table traverse, etc. . ‘ ° 


Also Sterling Drill Grinder, Model DA _— . ’ 
for 2. 3, 4 lip drills, ‘*-2-%”". . DEALERS 


Write for details on Ty pe PLEX 
McDONOUGH MFG. CO. Sterling Model “G” ’ 


1510 Galloway ° Eau Claire, Wisc. and “DA” Grinders 


74 Goring Lesson 


»+- Or... KNOCK-DOWN YOUR PACKAGING COSTS WITH A CHAMPION 


Power Line Direct DriveDuct Fan 


Duct Fan 


AUTO-NAILER 1S A CHAMPION AT KNOCKING DOWN COSTS. —) Power Line, 
WHY?... Direct Drive 


J.nailso-second speed soves up to 75 n labor costs \ ncew p Wel ling di ect | | ict 


over hand nailing fan, designated Type PLEX 
No jigs necessory — Auto Noiler will nail ony pottern i, mend d for factories, mill i CS, ind 
Avto-Noiler is Nexible— changing from one size (or de m duct installations, has been announced 
sign) to another requires no machine adjustment ; : According to the make the fan 

1 drum with 
» be clinched or bradded, it desived ( front unted flanges; mot 


Auto Nailer mokes and drives its own noils—3 a second ? oe wit 3 tcecl 
) 
will not back out rine tota n ] ( ] 

rl I ( sca 
vils reduce nail cost. Use only length thot's werloading mace 


ceeded None bent none dropped 


@ rigid — less racking. Shooks are auto nailed under naker recommend 


1000 Ibs pressure effecting tremendous friction be 5 up to 110 de 
tween the shook members a ' ‘ 

y ’ ’ ’ ’ 

, , bl . mene temp 

se wreguilar or scrap mber even nots are auto . . < . 

. . " itis 

i/¢ ) l 


7500 CEM. Also 


No splitting of wood —Aflords close spacing or edge } 1p 
model PLDN 


nailed in stride 


nailing | } 
otor and belt out of 
Write for FREE Catalog. Chelsea Fan @ Blower 


AUTO-NAILER CO. ¢ 265 MARIETTA ST. N.W., ATLANTA 3, GA. Plainfield, N. ] 
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Mf Ml 
Tops in the tight spots! 


T © L i D © Drop Head Tools 


save time, cut costs...in corners or anywhere! 


Handy for close corner jobs. These ground when dull or replaced at 
popular Toledo Ratchet Threaders small expense. Three models: No. 


are small, light, compact. Produce 00—%”’ to 4%”; No. 11—\%”’ to 


clean-cut threads easily . . . any- 1Y%”’; No. 12—y” to 2” pipe. 


where! 
a‘ Always recommend TOLEDO tools 
Ouick chanve of sizes. Die heads ; 
. ... for all-around satisfaction and 


drop into ratchet from either side, “sai 
| profits!’ Write for catalog 11A52. 
held securely. 


Dies of finest tool steel. Precision- The Toledo Pipe Threading 
ground. Die segments can be re- Machine Co., Toledo, Ohio. 


ce SOLD ONLY THRU DISTRIBUTORS 


Noy TOLED o PIPE TOOLS... POWER DRIVES 
~~ 
— 


--- POWER PIPE MACHINES 
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LOWELL 
SOCKET 
WRENCH 


REVERSIBLE RATCHET 


Easier, Safer, Faster to Use! 


1. Snap Ring 
holds socket more securely. Removed easily with 
narrow screw driver of Ony pointed object 


2. All Steel Cap 
instead of cast. Collar press fitted and swaged to 
form one-piece integral unit with larger all steel 
bearing for much longer wear Cap locked into 
heod by internal projection and screw. (Even with 
screw lost and cap swung 90° parts cannot fall out.) 


3. High Tensile Alloy Handle 
4. New Tough Synthetic Finish 
5. Enlarged Hole for Lanyard 








LOWELL WRENCH Co. 


WORCESTER 8, MASS 


Quickly reversed 
from the end of 


A / 
Lowell SERIES 20 


REVERSIBLE RATCHET WRENCHES 


These wrenches keep hands from hazardous 
positions. This safety feature, the wrenches 
strength of design, and long-wearing, 
trouble-free qualities have made the Series 
20 the preferred wrench in its. fyeld. Send 
for catalog #60 which also shows other 
Lowell Reversible Ratchet Wrenches 


LOWELL WRENCH Co. 


WORCESTER 8, MASS. 
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Wood Shaper 


Features High 
Speed Knives 


\ new wood shaper, said to be of 
modern design and sturdy construc- 
tion, has been announced by the 
maker as an addition to the: 
woodworking machinery 

Designated as the 752 
to feature high speed knives t 
with a 20-in. by 20-in. tabl 
idjustable guide rence 

According to the maker 
wood shaper has life sealed | 


} 


ings, weighs 155 lbs with mo 


stands 36-in. high ll mo 


ire said to be covered for 
satety. 


Heston € Anderson, Fairfield, 


Milling Machines 


All-hydraulic 
Variable Speeds 


1 


Ihe addition of a new hvdrauli 
group of thread milling machines h 
been announced by the mak f 
cision machine tool 

Ihe new hydraulic machin 
fered in four sizes: 4-in. by 9-in 
by 24-in., 15-in. by 30-in., and 
by 48-in., with bed lengths to 1 
customer requirements 

Outstanding features, accordin 
the manufacturer, are as _ follo 
speeds are infinitely variable up 
3000 RPM, permitting a balancing of 
cutter speed aml work feed, thu pro 
ducing the best cutting condition for 
the material involved and permitting 
the use of carbide cutters where ap- 
plicable. Adjustments are also said to 


, + 
) 
1 


be instantly possible during th 
ating cycle so that no time is wasted 
in finding the best spindle RPM du: 
ing set-up 

It is claimed that hydraul 0" 


] 


developed from an independent pres 








IN DAIRY PRODUCTS PLANTS 











Here’s how NEOPRENE’S performance 
can build sales for you 


rigid standards of sanitation required in dairies. 
You'll find it pays to recommend neoprene in 
products such as hose, gaskets, and belts 
where long service life under exacting conditions 
is required. For a neoprene customer is a satisfied 
and that means more sales for you. 


You assure customer satisfaction in dairy prod- 
ucts manufacturing plants when you sell products 
made of Du Pont neoprene. For neoprene resists 
the heat, oils, and fatty acids encountered in the 
dairy industry. Neoprene stands up where many 


other resilient products fail, helps maintain the customer... 


CONVEYOR BELT with tough 
neoprene cover resists chipping 
and cutting . gives long service 
despite continuous abrasion and 


exposure to oils and grease 


GASKETS made of resilient neoprene 
have low compression set and excep- 
CREAMERY HOSE used for general clean- tionally good aging properties. In doz 
ing and wash-up service withstands boil ens of critical dairy applications, neo 
ing hot water. Thick white neoprene cover 
resists oils, grease, lactic acid, and abrasion 


from concrete floors and equipment 


prene gaskets resist high temperatures 
and pressures insure a tight, per- 


manent seal 


QU PIND— 


wr 





REG.U.S. PAT 
Betier Things for Better Living 


Full-color 16-mm. sound film describes manu- 
facture of neoprene shows how it is used in ... through Chemistry 


many industrial applications. No rental charge. 
If you wish, a representative will attend your 
meeting to answer questions. Just write us on 
company letterhead indicating preferred date 


and alternate dates. E. |. du Pont de Nemours 


& Co. (Inc.), Rubber Chemicals Division ID-5 
The rubber made by Du Pont since 1932 


Wilmington 98, Delaware 
159 


PLAN TO SEE THE NEOPRENE MOVIE 
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ant 1s also apphi d t 


MEANS ' ons ded on the ma hin HF " 


rk chucking and carriag ment 
h NMUCKING And Calrias movemen 


VALUE! ds are from 6 se to! ninn 


ution, rapid tra 
iately 4 Operating 
ded to 10° tim 
Speed ind feeds ar iid t 
Rugged value V) yp a gear ) 
I ( ons ( Omath X 
for the buyer... handling of work piec 
Hanson-Whitney Div W hitne 


Goodwill value Chain Co., Hartford, Conn 
for you... 


Right Angle Drill 


New Bits 
And Attachment 


\ new right angle drill attachment 
illed Korner King is now being of 
tered in a kit with 10 new super speed 
or 
According to the manufacturer, the 
Korner King converts }-in. capacity 
drills of 2000 RPM to 1000 RPM 


Whichever way you look with SO percent more pow ers 

at it, there's value in | . thi gear ratio Cpu kly 1 lapping ott 
Magor brands. Master — ind on for high speed drilling if sheet 
Power —Digwell—Arrow ' metal It is also said to allow drilling 
Bull's Eye or Gold Target in otherwise impo ible i tions: 
..every one has value built 





right in. Designed for hard drills between joists and stud cm 
going —from the normal- tight cramped corer 

ized steel blade to the Sper ial haft extension for the 
seasoned ash handle. All uper speed bits are claimed to permit 
Magor shovels are precision enetration of any thickne ind 
balanced for easier 

work. If you value your 

customers’ goodwill, 

stock Magor's 

simplified line 

Write today for 

illustrated 

price list. 


MAGOR 
| CAR CORPORATION 


vast SHOVEL DIVISION 
_—— 50 CHURCH ST., NEW YORK 7, N.Y. 


MAGOR 
BRANE 


mMaAstTeR rPOwer OIGwett arrow 
Built s €YE « GOLO TARGET 


INDUSTRIAL DISTRIBUTION © MAY, 1953 


Nationally Advertised in Industrial Equipment 
News and New Equipment Digest 


©’ A safety device of universal, 
industrial application, easily in- 
stalled on sprocket, chain, belt 
or gear drives 


@ Instantaneous trigger action 


@ Can be used over a wide range 
of speeds and shaft sizes 


® Machines will resume opera- 
tion at exact cycle point of 
release 


These are big, profit-building units that 
truly sell themselves because they 
offer positive protection in machinery 
of every type and description. 

Some Distributors’ and Representatives’ 
Territories still open. Your inquiries are 
invited. 


OVERLOAD RELEASE 
ee 


1166 Stuyvesant Ave., Irvington, W. J. 








DISTRIBUTORS 
sTOCK LIST 


pon INSTRUMENTS 


4 
CATALOGUE No. © 


ERGRecce oo o 
Tetteees & & RE; 


fiitreseses 


united STATE 


pivisiow 4 


ACHINE A 


oe ee eheiie & Ei 
OO ee thteeee & Ez 


sé B esestisscc 


american ™ 
Sellersville. P 


iy ie ii i 


& ebiitee 


S@rECTORs = 
om - THAT GAUOES (Whe Cove 


SSeeezes 
= 


8S S8etececeges + 


When buying gauges ask for USG ... where a most diversified 


stock awaits your selection. USG Gauges are stocked 


for your convenience. You can order any of a wide variety 


of instruments—233 types, dial sizes, and size ranges— 


without delay. Many of these gauges are obtainable 
immediateiy from the local stock of distributors of USG Gauges 
in principal cities throughout the United States. Or they 
may be ordered through your USG distributor directly from Three of the many types and sizes of 
USG Quality Gauges now carried in stock 


factory stock at Sellersville. Pa. Take advantage of this fast 


delivery service. Call the distributor of USG Gauges 


locality today for information on gauges 


United States Gauge, Division of American Machine _ , = a i ie 
UNSTED SPARES GABGE 


and Metals. Inc... Sellersville. Pa. 


! 
I 


Wm vo 


sZ Yili Sunes C We Vea Cnlldiiig. Veutity 


Altitude Gauges * Boiler Gauges 
* Inspectors’ Test Gauges 


Absolute Pressure Go sges * Aircraft Instruments * Air Volume Controls « 


PRODUCTS OF UNITED STATES GAUGE 

* Mercury, Gas, and Vapor Dial Thermometers * Glass Tube and Industrial Thermometers * Flow Meters 
Marine, Ship and Air-Brake Gauges * Voltmeters * Ammeters * Welding Gauges 

GOTHAM INSTRUMENTS, AND AUTOBAR SYSTEMS 
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Chemical Gouges 
Precision Laboratory Test Gauges * 


OTHER DIVISIONS OF AMERICAN MACHINE AND METALS 
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INC. AT SELLERSVILLE, PA 





alignment of holes through any series 


@ 
ot ob truction 
ad Ihe extendable super speed bits, 
iccording to the maker, feature pat- 


ented, curved cutting blades to do a 
faster boring job, require | thrust 


and develop i torque Th om 


e e plete kit with Korner King includes 
ten bits from 2-in. to 2 *%-in. diamete 
R.C. S. Tool Sales Corp Joliet, Ill 


Get complete data on 
this new, lighter hoist at 
the Triple Industrial Sup- 
ply Convention, Miami, 
Florida — Booth 928—or Safety Guard 


write us in Philadelphia Barrier-type, 


For Punch Presses 


new Dal lcr-ty pe pun il 

roar ud to pr wvicle maXxiwnul Opera 
tor ifetv regardless of the d used 
vithout sacrificing press efficiency, ha 
been introduced 

According to the maker, the desi 
steel with light, vet strong, aluminum alloys. It retains is simple and flexible. By dropping 
numerous vertical rods (the number 
depends on size of the bolster plate) 
welded, oval link, heat treated, steel load chain: and through any pair of pre-located holes 

in horizontal guard plates, a protectiy 


The new aluminum Packet combines the advantages of - 


the drop-forged, heat treated steel hooks; the electrically 


the mounting of rotating parts on prelubricated, shielde 
emo gotro g parts on prelubricated, shielded cage is set up around the die area 


ball bearings of the present Packet. Yet it is 21 pounds Virtually any shaped contour can be 
formed by varving the height and po- 
sition of the rods in the guard plates 
The rods are held at desired heights 
by means of small clips 

(he maker claims that it only r 
quires seconds to change the pattern 
for a new die. Openings in the guard 
can be arranged to permit parts to be 


lighter than its all-steel counterpart. 


Peertees — | inserted in or ejected from the di 
Model C Electric 4 It is also claimed that the new guard 
Horst Hoist ] ’ 

is easily attached to almost all mak 


of punch presses. Also it can be used 


HARRINGTON PEERLESS HOISTS" =!¥p 000" 


Renchmaster Mlanufacturing Co., 
rue Harrninctron Company, 1640 W. Callowhill St., Phila. 30, Pa. « Since 1876 Gardena, Calif 
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Just the right 


for every job! 


On agitator tanks—on mixing vats—on over- 
head conveyors —on beaters — wherever the 

application calls for a vertical drive, you will 

find just the right one for your needs in the 

wide range of drives available from Foote 

Bros. Capacities up to 264 h.p. Ratios from 

4g to 1 up to 4118 to 1. 

Line-O-Power Drives—compact, efficient 

drives with Duti-Rated Gears available in 

standard models or in extended shaft design Hygrade Worm Gear Drive 
where long unsupported output shafts are Standard Shaft 
encountered. 

Foote Bros.-Louvis Allis Gearmotors in vertical 

design. 

Hygrade Worm Gear Drives standard design 

or Hytop design for long, unsupported output 

shaft extensions. 

Worm-Helical Gear Drives. Big, husky units 

of worm and helical gear design. 

Whatever your requirements in vertical drives, Foote Bros.- 

you will find just the one to suit your needs Louis Allis 


at Foote Bros. — Gearmotor 
Extended Shaft 


Hygrade Worm Gear Drive 
Extended Shaft 





Worm-Helical Line-O-Power Drive Line-O-Power Drive 
Gear Drive Standard Shaft Extended Shaft 
eeeeeeeeeeo@ eeeeeeeaeoeaoeee eeeeeeeeoeoeoeeeeeeoeeee eee 


Foote Rros. Gear and Machine Corporation 

Dept. ID, 4545 South Western Boulevard 

Chicago 9, Illinois 

Please send me information on the following vertical drives: 


Ff i“) C1) Line-O-Power Drives 
C) Foote Bros.-Louis Allis Gearmotors 
[) Hygrade Drives 
[) Worm-Helical Gear Drives 


Geller Power co ee Through Feller 4 cut 
ompany 


FOOTE BROS. GEAR AND MACHINE CORPORATION Address 
4545 South Western Boulevard * Chicago 9, Illinois 





Position 


City State 
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KEEP THINGS RUNNING SMOOTHLY more POWER 


Oll WITH AN EAGLE O/LER! 
per POUND 


va) 
~ 


by 

ne 

u with EAGLE y\\ 

*! HYDRAULIC 7 Q 

{%» PUMP OILERS in DAVID ROUND 
WINCHES 


tw machines 


vand equipment 


Favorites with ma- 
chine operators and 


maintenance men in Sprockets 


every industry, Eagle Where space available is small and 


? With Tapered the load-handling job is heavy, 
MESrOenS Fame d ice can be had from 
F ‘ we : good servic 
bee taki oem Split Bushings installation of a compact, all-steel, 
ee spur-geared DR Winch. With 
Capacities up to 5 tons, these 
phere are Re pump ' rugged hand powered or electric 
leathers. . . no sol- ue said to eliminate reboring winches are adaptable to countless 
\ccording to the manufacturer, by heavy-duty lifting and pulling 
using different tapered split bushings operations. Sold through estab- 
" plit hub tvpe, « hanges are greatly lished distributors everywhere. For 
implified. It 1s also pointed out that information write David Round & 
Son, Box 883, Cleveland 22, Ohio. 


ate and dependable The maker ha innounced quick 
hange roller-chain sprockets which 





dered connections 
guaranteed against 
leakage. They come 


with rigid straight, 
the maker’s line of Gripmaster sprock 


rigid angle or flexible 
ets come compl tely pac kaged for con 


spouts in various lengths. All spouts 
interchangeable enience and speed with complete 
mounting mstruction 


Protect plant Cullman W heel Co., Chicago, Ill 


and personnel Tose 


with EAGLE Pressure- 
Sensitive 
SAFETY CANS ” | 
\ new pressure-sensitive paper tape, No. 99 Capacity 5 tons 


(Listed and labeled by | { ling 
Underwriters’ Laboratories, inc.) ui to sti if a touch : OF SCalng 
cartons of all types has been intro- 


duced 

The new Eagle According to the manufacturer, its 
Safety Can is an in- construction is designed especially for 
dustrial safety can ommercial and muilitarv carton seal 
of convenience and ing ipplic itions that must hold under 
efficiency for hand- ill weather and handling conditions 
ling flammable lradenamed “Scotch” brand carton 
liquids. Its design ealing tape No. 260, the new tape is 
includes exclusive ; » be made with a sp 

Fagle features that nal backing that h been 

make it easy to use and which insure 


atightly sealed cap to prevent spilling 


and leakage when the can is notin use. No. 102, Motorized 
Capacity 5 tons 
Order Eagle Oilers and Cans 
from your distributor 


, s ,  fhenefectorers of CHAIN HOISTS - ELECTRIC 
MANUFACTURING COMPANY : ' > ‘e HOISTS ‘ BEAM TROLLEYS x CRANES - WINCHES 


Wellsburg W. Virginia 
a 
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COURTESY OF THE MUSEUM OF FINE ARTS * BOSTON 
fh G> S Maan So _ Zz =?) 3 
1 ie 
te 


Sor Luladldia Sygpl| 
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MORSE TWIST DRILL & MACHINE COM 
NEW BEDFORD. MASS 


DOD COOKERS pA 








n of VAN NORMAN CO) 








PA 


Its Worth Increases as Time Goes On 


When someone succeeds in creating an accepted masterpiece, then he also 
creates a value that steadily increases as more and more people come to 
want that same thing. And much the same thing can be said of the Morse 
Code, the Morse Franchise, and the Morse Distributors’ Inventory Pro 
tection Policy. For years have proven that these documents are the most 
valuable things of their kind . . . most wanted by most top Industrial 
Supply Distributors. There will always be copies...and there will always be 
these Morse originals. Morse Twist Drill & Machine Co., New Bedford, 
Mass. Warehouses in New York, Chicago, Detroit, Houston, San Francisco 


THE MORSE CODE MEAN ] DISTRIBUTOR PROTE TION 


...nal MORSE Cutting Tools 
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Single-Pad... 
Straight-Line 
Action... Wet 
ot Dry Sander 
Added to 
National Sander 
Line! 


Wnile 


NATIONAL AIR SANDER, INC. 


28 


166 


22 AUBURN STREET, 





Here is the latest addition to the extensive 
National Line of electric and air driven 
block sanders. The Model 600 is a fast, 
lightweight, powerful straight line 
action, single-pad air sander with water 
attachment. Its 5/16” stroke assures 
rapid stock removal. It is the product of 
National's years of experience in sander 
engineering and development combined 
with careful field testing on manu- 
facturers’ production lines 


NATIONAL 


ROCKFORD, ILLINOIS 
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treated to make it specially strong and 
waterproof. It is claimed that during 
application it requires no wetting oI 
other means of activation; its ready-to 
use pressure-sensitive adhesive surface 
grips instantly on contact. Further, 
it is stated the tape’s adhesive surface 
is unaffected by severe temperature 
ind humidity conditions 

Ihe new No. 260 tape is made on 
120-vard rolls in standard widths from 
1 to 3-inches (other widths on spe- 
cial order 

Minnesota Mining € Manufactur- 
ing Co., St. Paul, Minn. 


Loader Unit 


For Granular And 
Small Lump Bulk Material 


\ centrifugal thrower unit, known 
is “Hi-Type” Swiveloader, said to be 
designed to load box cars over the top 
of three 20-inch grain doors, has been 
immounced 

According to the manufacturer, the 
loader unit is mounted on a sloping 
feed chute which pivots into the car 
It is claimed that the operator can 
load and trim the car without enter 
ing it, since the thrower unit pivot 
on the end of the feed chute to reach 
ill corners of the car. ‘Throw direction 
is said to be controlled by a chaim 
operated wheel from the loading dock 

It is claimed that the centrifugal 
thrower can handle all types of gran 
ular and small lum> bulk material up 
to 2-n. size Ihe material is said 
to be thrown by a high speed belt 
held in a concave path by two idles 
discs along its outside edge Due 
to centrifugal action particles arc 
hugged tightly against the belt and 
quickly pick up speed. Materials ar 
said to be thrown to box car corner 
at rates up to 80-tons per hour 

Stephens-Adamson Mfg. Co., Au 
rora, Ill 





MO 


el] 


RE AIR 


'S TWO-STAGE 


e IT’S AIR COOLED 
© SELF OILING 


LET ONE MAN DO THE WORK 


with this Curtis air-operated 


equipment 


t—~. 


AIR CYLINDERS — for 


almost ony pushing, 


pulling or hoisting 
operation. 


CURTIS PNEUMATIC MACHINER 


' ea 





TheNew Cuwtis 


MODEL 98 AIR COMPRESSOR 
TWO-STAGE AIR COOLED 15 AND 20 HORSEPOWER 


TWO-STAGE — More air per kilowatt hour, 
assuring savings in power bill. 

AIR-COOLED — No expensive water bills; 
eliminates plumbing installation costs. 

INTERCOOLER — Four section, finned, 
providing unusually effective cooling between 
stages; cooled by cyclone of air from fan flywheel. 

SELF OILING — Simple, positive centro ring 
method; provides pressure lubrication of connecting 
rod and pistion pin bearings. 

TWO TIMKEN MAIN BEARINGS 
rollers; provide easy adjustment made externally 
without dismantling compressor. 


Tapered 


VALVES — Readily removable as assembled 
units without removing cylinder head or breaking 
pipe connections or gasket joint. 

CRANKSHAFT — Counterbalanced, drop 
forged — two main bearings — no overhung 
bearing. 

PRECISION WORKMANSHIP 
life and minimum maintenance. 

EXPERIENCE — Backed by 99 years of 
manufacturing — assures you dependable, 
troublefree service. 


- Assures long 


Available as a simple compressor or base 


mounted motor driven 


CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Co 
1911 Kienlen Avenue, St. Lovis 20, Mo 


! am interested in items checked below 


THE NEW MODEL 98 


ls 
| 


AIR HOISTS — for 
low-cost lifting or 
lowering of materials 
or machines. 


1911 KIENLEN AVENUE 
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AIR HOISTS AIR CYLINDERS 


AIR COMPRESSOR 


DIVISION of Curtis Manufacturing Company 


Per Horse Power 


ST. LOUIS 20, MO. 
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AHLBERG 


BALL BEARINGS + SPECIAL 
BEARINGS + PILLOW BLOCKS 
AND OTHER MOUNTED UNITS 


EC SERIES PILLOW BLOCK 


. «+ for light-medium duty and normal 
speeds. Shoft sizes 
%" to 2%". 
Compact design— 
sturdy construction 
—economical. 
Equipped with 
fixed or 
expansion type 
bearing at no 
extra cost. 


ED SERIES PILLOW BLOCK 


...@ low priced precision unit for light load 
a requirements. Shaft 

sizes 2" to 1%". 

Clean, trim 
oppearance— 
smooth, quiet 
performance — 
long, 

trouble-free 


life expectancy. 


FEC SERIES FLANGE UNIT 


. «+» for light-medium duty and 
normal speeds. Shaft sizes 
%" to 2%6". Equipped 

with precision, self- 

aligning extended inner 

ring bearing. Simple— 
sturdy —inexpensive. 


BALL BEARINGS 


. . built to the 
highest standards 
of quality—in 
types and sizes 


Contains complete information 
on the entire Ahiberg line. 


Ask about our sales and 
engineering assistance 


AHLBERG BEARING COMPANY 
3025 West 47th Street 
Chicago 32, Illinois 








Chain Tool 


To Disconnect 
Roller Chain 


\ new chain tool, said to be d 
signed to break riveted or cotter pin 
roller chain easily and convenicntly, 
has been deve loped 

According to the manufacturer, 
new chain tool will detach 
through 3-in. pitch 

Browning Manufacturing 


\Mavsville, Ky. 


Cabinet Ovens 


With High Pressure 
Motor Driven Blower 


line if 
ed 


use has been 


introduction of a new 


hic 


net ovens for closely ¢ 


ca mit 


production and laborator 


i 
imnounced 
According to the thes 


with a high 


HWAIACTI 


pps d 


motor driven 


| cau 


] 


DIOWCI vhich 


flow patt n 
This pre 


due to radiant 


heated air in a definite an 
through the 


, 
disturbance 


work chamber 
nt Wi 

md = assure temperatu uni 
teature laimed include: in 
ifure control; hig 
ur-flow; high and 
low heat switch for close control and 


ecoverv; Inconel-sheathed heat 


femper 
olume adjustable 


Cte K 
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with Heller NUCUT 


wavy teeth Coarse, fine and extra-fine 


teeth all combined on one file for fast, deep, double- 
action cutting. Even, scratch-free finish. No chatter- 


ing. Longer file life. ORDER FROM YOUR 
LOCAL DISTRIBUTOR 


Notice NUCUT patented tooth 
arrangement in this greatly 


enlarged section 


” 
- 
— 
- 
- 
“ 


SAANN 


WAN 


eS 
a 
a oe 
— a 
4°] 


= 
—_ 
= 
cD 


THESE THREE FAMOUS FILES ARE 
MADE ONLY BY HELLER BROTHERS 


HELLER BROTHERS COMPANY 
America's Oldest File Manufacturer 


NEWCOMERSTOWN, OHIO 
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ing elements; manual interlock for 
* purge period operation of blower with 
mut heat; clectrical interlock for turn 
fF of heat in case of blower motor 
4 },! + 


ontrol; adjustable, positi exhaust 
ind intake 

Fad + ef iy Shell construction is 18 and 20 
rauge oven teel reinforced and 
rop- orge € ps welded. Insulation is Fibreglass; finish 
exterior grey wrinkle; interior—1000 

deg. Silicone aluminum paint 
Ihe new ovens are available in 
cither horizontal or vertical flow. Tem 
ratures to 650 deg. | ind 850 deg 


! 
I’. for 220 or 440 volt operation 


Greve-Hendrv Co., Tn Chicago, 
Il] 


4 
4 NEW MEAD 
Heavy, Steel U-bolt; hot AIR CLAMPS 
galvanized afterthread- | | sro satan a 
ing to prevent weak- 
ening from rust or 
corrosion. 


Ht 


+--+ 
rt 


f 


NEW MEAD 
AIR 
VALVES 


Clip bases drop- Air Clamps 
forged under 

close supervision 
in accurately 

made dies. Bases Vliree new air clamps (spring return 
made of high ur cylinders and two new air valves) 
grade forging have been added to the maker’s linc 


steel and hot of air-operated cylinder 
According to the manufacturer, the 


Valves, 
Cylinders 


, tt ane galvanized. 
American Standard rT . new air cylinders with power factors 


heavy hex nut... } } ‘ } of 7 times line pressure, are: Model 
rt H-71, stroke l-in. and bore 3-in.; 
| * Model H-72, stroke 2-in. and bore 


ind 


hot galvanized } 
for long life. 


. | 1 ’ t 3.in.: Model H-73. stroke 3-in 
sien aa eae + rt ; hore 3-in. 
Model PC-101 air valve is described 


by the maker as the same valve as 


AD hve ova drop-forged steel - 


clips are made to the highest standards their Model F'T-101, but in place of 
the lever, a button is mounted directly 


of quality for tough, heavy-duty service and 
' 7. ,. a a : on the valve plunger to be actuated 
engineered for safety. See your nearby 
bs a by the operator's palm or fist. Full 
distributor for quick and efficient service . 
’ in. openings throughout. Hose 
from stock. Write for free catalog on wire nipples fit 2-in. ID. h 
e 5 é Osc 
rope fittings. __ ees Model PC-1 is said to be another 
variation of Model I'T-1. It is claimed 


to be compact and casy to mount 

quick acting } cylinders up to 

THE UPSON-WALTON COMPANY ci ban Medea Le 
12500 ELMWOOD AVENUE « CLEVELAND 11, OHIO hose. With 1000 psi air line pres 


New York ° Chicago ° Pittsburgh sure, a force of approximately 10 Tbs 
is recommended to push the button 


Mead Specialties Co., Chicago, III 
YOU CAN DEPEND ON UPSON-WALTON'S LONG EXPERIENCE—ESTABLISHED 1871 
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IMPORTANT FACTORS THAT HELP 











Quality 


Double Circle Tools are manufactured with the 
most exacting care to assure a precise, quality 
product. 20% of CHICAGO-LATROBE employees 
are inspectors who carefully check every inde- 
pendent manufacturing operation. Inspection 
starts with raw material which must pass CHICAGO- 
LATROBE’S exclusive “close-limits on analysis” 
specifications before it is accepted. Inspection follows every 
independent manufacturing operation on every individual 
tool straight through to the finished product 
. . which must be a precise, top 
quality tool that will give outstand- 
ing performance and long life. 











The result. . . you can buy 
Double Circle Tools with 
confidence. 





CTUICC 


CHICAGO-LATROBE has proved its right to be proud of 
service. Every Distributor of Double Circle Tools is as close to 
the factory as his telephone and prompt delivery is just a few 
hours away, in emergencies. It is not uncommon to receive a 
special order by phone for a stock item and have it delivered 
at destination before the written confirming order is received. 
This has saved many a manufacturer from embarrassment. 
The combination of Quality and Service is the reason many STOCK A FULL LINE 
manufacturers now specify Double Circle Tools regularly. You 

can also enjoy this important combination by specifying Double 

Circle Tools when you order. 





MEET CUSTOMER 
REQUIREMENTS... 





CHICAGO-LATROBE 


DOUBLE CIRCLE 
TOOLS 








DRILLS © REAMERS © COUNTERSINKS *© COUNTERBORES © CARBIDE TOOLS ¢ SPECIAL TOOLS 
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ALIN 


THE Standard 
of Comparison 


BY WHICH OTHER 
PLIERS ARE JUDGED 


There are good reasons 
why Kleins are the top 
choice in pliers— 

@ Kleins are designed 
right—to fit the hand 
perfectly—to shear 
through tough wire 
with ease—to stay sharp! 
@ Kleinsare made right 
—of finest steel—pre- 
cision fited—each pair 
individually tested! 

e And Klein has the 
widest selection for 
standard or specialized 
service. 

Be sure your stock in- 
cludes a representative 
selection of Klein Pliers 
for your best customers 


Write for your 
free copy of the 
Klein Pocket 
Tool Guide 
Today! 


DISTRIBUTED 

THROUGH JOBBERS 

Foreign Distribytor: 

International Standard 

Electric Corp., New York 
“Since 1857° 


coo MK LEIN=o 


BELMONT AVE MH AG( 


Tape Dispenser 


Electric, 
Push-Button 


\ new, all clectric, push button tape 
dispensing machine, called the Electric 
Clip-A-Tape, 

\ccording to the manufacturer, the 
keyboard buttons can be set to give 
iny tape length from 3-in. to 100-in 
at the touch of a button, the exact 
length of tape desired is said to be de 
livered instantly 

l'catures claimed include: constant, 
steady tape speed; motor driven; as 
sures even spread of moisture; condi 
tions entire glue surface uniformly. A 
separate, thermostatically controlled 
heating unit is said to keep the water 
warmed to the most effective tempera 
ture for correct scaling. All tape widths 
from |-in. to 4-in. can be used, and the 
tool-steel blades are said to be self 
sharpening and require no special ad 
justnents for cutting string-filled, r 
inforced tapes 

Ihe machine is 12-in. high, 12-in 
wide and 20-in, long; finish is of 
smooth, baked enamel; all parts ordi 
narily subject to rust and corrosion are 
of stainless steel 


Ideal Stencil 
ville, Tl. 


has been announced. 


Machine Co., Belle 


Socket Wrenches 


New Line, 
Midget Size 


\Nlidget size socket wrenches and 
t been announced as an addi 
tion to the maker’s line 

Phe addition features a 
quare drive and rounds out the manu 
facturer’s line of 3-in., 4-in. and 2-in 
are drive socket wrenches and parts 
It is stated that the ling 


signed for electronics technicians, car 


pa have 


new din. 


new 1S d« 
buretion specialists, electricians and 
others whose work requires the use of 
small and adjustment 
tools 

Sockets are availabk 
(single hex) and eight point (double 


size assembly 


in six point 
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“YANKEE 


VISES 


« 





Back on the swivel 
base, at the bench, 
for center punching. 


Off the swivel base, 
end down for accu- 
rate marking. 


Held in same posi 
tion but moved to 
mulling machine 


Lifted onto drill 
press, still accurate 
ly in position 


@ Work locked in a “Yankee” Vise 
stays there .. . lined up accurately 
for every operation . . . bench to drill 
press to milling machine. That's prac- 
tical automatic protection against 
spoilage. You can sell that .. . for 
maintenance work, for general 
machine shop work. 

Swivel base for use on bench. Vise 
lifts off and on in a second. Easily 
made into economical jig. Hardened 
steel block, V-grooved for handling 
rounds, furnished with each Vise 
Four sizes of “Yankee” Vises, 1'2 
to 4” jaw widths. North Bros. Mfg. 
Co., 200 West Lehigh St., Philadel- 
phia 33, Pa. 


Sold through industrial distributors. 


beaey tone poh 


REG. U.S. PAT. OFF 


NORTH BROS. MFG. CO. 


eee Philadelphia 33,?Pa 





feet 


. +. especially 
repeat orders! 


and 
G « promotes repeat business 


. +. intensively promotes it in 6 impor- 
tant ways — because we all know that 
repeat orders mean more profit for you. 


Oo Top Quality — products that you can recommend and 


sell — that re-sell themselves. 


cz) Comprehensive Line — the most complete selection in 
the industrial leather products field. 


Simplified Bookkeeping — ome source assures easy 


ordering, shipping, billing. 


a force of sales engineers — to assist your sales force. 


Adequate Catalogs — at your customer's fingertips, 


the complete G&K line visually displayed and ex- 


4) Selling Help — eleven sales offices with local stocks and 


plained. 


6) Planned Promotion — a selling and advertising pro- 
gram geared to help you sell. 


There they are! Six weys G&K is helping you to get repeat 
business and increased profits. Make Graton & Knight your 
headquarters for all industrial leather products. 


Gratoné& Knight Company 


® 
Worcester 4, Massachusetts Evteb. 1851 


World's Largest Manufacturer of Industrial Leather Products 
BPT3 


FLAT LEATHER BELTING. Quolity controlled from green 
hide to finished product. All standard sizes and weights 
in three famous center-stock brands 

Heart Oak, top quality oak-tanned leother belting 
Research®, premium quolity, special tannage and curry 
Spartan”, special combination tannage — resists mois 
ture and fumes 


Other brands for lighter service and special applications 


BELT DRESSINGS. Famous Grakeo® liquid belt preserv 
ative stops slipping instantly. Sold in cans and drums 
Grako® Sprazon, original belt dressing in a spray 
container, is safe, easy and economical for leather, 
rubber, fabric flat, round and V belt drives 

G&K “One-Pound’ and Handy Bar belt dressing also 


available 


TEXTILE LEATHERS. The world-famous Orange® Line 
with over 25 types for weaving. G&K Pickmester® 
Pickers, Hairitan” Endless Check Straps, Straight 
and Curved Check Straps and Hairitan® Binder ana 
Box Plate Leathers cut shuttle cost, stop kinky filling 


and increase profits 


Oa C 2 ° 4 
°2..e © 
t=] es 

PACKINGS. Leother ond synthetic rubber cups, flanges, 
U's and V's — also synthetic rubber O-Rings with leather 
Bock-up Rings: precision-manufactured to JIC standard 
sizes ond stock sizes not covered by JIC. Leather crimps 

waterwell cups and valve leathers in all standard sizes 
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quar t 
aie ! iZC TANCE | I I < é-in 
Parts and accessories include sliding 

I’ handles, extensions, and adaptor 
Also included is a small ratchet (r 


versible) and a wood handled scr 


4 
driver-type spinner 
| ] 

Socket wrenches and parts are avail 
able singly or in four different 

; | 1 | vo 17 
WHCTS ATC Pa kaged inh VY £AUZeC Met 
boxe Ph large t set include 1 ¢ 
plete et of open-end — electri 
wrenches with openings from in. to 
bin 


The Billings & Spencer Co., Hart 
ford, Conn 


Nails 


For Permanence 
In Wood Fastening 


Production of special screw-shank 


ASK YOUR DISTRIBUTOR hana ane kee eaaee ton 
bright or coated nails, has been rm 


You know the high cost of packing failure . . . but do you know the sumed according to the maker 

easiest, simplest and most economical way to prevent failures? The I'ypical applications claimed by the 
answer is to put your problem squarely in the hands of an expert. . . manubicturer a nailing wooden 
your BELMONT distributor. Working in close cooperation with we pder com As = oe 


Belmont’s service engineers and technicians he is in an ideal position iniilate' Minty Unt ti age, up 
° ° 5 oe) i’ “y ‘ ihe he 
to help you select and apply the proper sheet packings for your services to 34-in. in length, and up to 24-in 


. speedily, economically, and all from a single reliable source. maximum thread, they have a buttress 
; , thread, square on top to provide a 
Belmont sheet packings and gasket cutters are sold nationally through hot * ged P 

. ¢ ‘ etter grip OOK 


this experienced distributor organization. Use them and enjoy a new Pittchurch Steel Co. Pittshburch 
. 7 ype ~ 5 - , ; oo? 
freedom from packing worry. Write on your company letterhead for Pa 


catalog. 


Bending Machine 


THE 
134 > LMONT Redesigned Model, 


Hydraulically Operated 


™, PACKING and RUBBER CO. Be 
1 Butler and Sepviva Streets ade Rx dle | 3 
ledelphia 37, Pa \ AA erated bending machines are said by 
Pune — ; . ; ae, 4? aS : th maker to more ¢ enly distribute 


jE aD the stress and strain developed du 


. 
> A, 
: aly ger etigape ste ing bending, and also keep mechani 
pina awmona Sars: c Poot mers + Gasaer 
— cal distortion to a minimum 
THERE'S A BELMONT PACKING FOR EVERY SERVICE : 
According to the manufacturer, 


m oof their hydraulically op 
} 
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FAULTLESS CASTER CORPORATION 


onches in 


OF YOUR SALES PROBLEMS END 


NOELTING 





““ALL-PURPOSE”’ 


900 SERIES CASTER 
with DRAWN-STEEL WHEEL 


LONG-LASTING, PRECISION-MADE 
DRAWN-STEEL WHEEL 


These deep drawn wheels are made to tolerances 


Atlanta, Boston 


Chic 


ogo 


typical of fine tools and, like any quality equipment, 
are the best investment for trouble-free service. 


The 


heavy gauge corrugated sides and double tread support 


The ball bearing hub, as illustrated, is standard. 
static loads up to 4 tons per wheel. Round edges 
of tread are easy on floors, won't chip or break. 
Wheel is absolutely concentric for smooth operation. 
Exclusive Faultless design and production. 


Ask for illustrated literature, no obligation 


DEPT 


eveland, Dallas, Detroit, Grand Rapids, High Point, Houston, Indianapolis 
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Here's your caster-selling problem 
reduced to a simple answer 


1. One type caster 

2. Three wheel sizes 

3. Eight kinds of wheels 
including Drawn Steel 


| 23 Caster-Wheel 
combinations to sell 
fo your customers 
t// of your medium duty and 
gene ral pur pose truck yobs can now be 
equipped from standardized stock 
of one type caster. Is the direct way 
to increase materials handling 
efficiency for your customers, and 
sales for you, by simplifying caster 


service, work 


saving maintenance 

All types of wheels are 
interchangeable in corresponding 
any floor 


aster horns to sult 


condiuon prevailing 


size ¢ 


Further facts gladly furnished, 


on request, no obligation 


IND 


Ontar i 


EVANSVILLE 7, 


Canada Stratford 


ID-3, 


k St Lows 





MOTORIZED 
HEAD PULLEY 


@ THERE'S NOTHING LIKE IT ON THE MARKET 
It's completely different from conventional 
conveyor drives. It's simply a new applica- 
tion of the long-proven gear reduction 
drive. Everything . .. electric motor, reduc- 
tion gears and all moving parts... is con- 
tained inside the pulley shell. The shell 
rotates about the motor which is held 
stationary by a torque arm attached to the 
conveyor frame. I'ts the newest thing in 
maintenance-free conveyor operation. It's 
a sure-fire seller! 
@ EVERY CONVEYOR CUSTOMER 
PROSPECT 
The market is unlimited! Every belt con- 
veyor or belt-bucket elevator owner will 
want several, because Motorized Head 
Pulleys save 70% to 90% of conveyor trouble 
and downtime! With every part inside the 
— shell, there are no sprockets, chains, 
/-beles or jack-shafts to service and lubri- 
cate... no exposed motors to maintain, 
@ THERE iS NO END TO THE REPEAT SALE 
POTENTIAL 
When they add up the savings gained by 
Motorized Head Pulley installations, all 
maintenance-conscious owners will be 
repeat buyers. Think of your pulley re- 
placement sales in the mining, milling, 
crushing and heavy construction industries; 
in factories and foundries; in chemical, 
coal, food processing plants, etc 
@ PROFITABLE SALES AREAS STILL OPEN 
A few choice territories are still open for 
live-wire distributors. Send the coupon 
today for complete details about this 
valuable franchise 


MANUFACTURING COMPANY 
Cedar Rapids, lowa, U.S.A. 


1OWA MANUFACTURING COMPANY 
Cedar Rapids, lowe, U.S.A 


IS A 


Please send detoils about your Motorized Head 
Pulley opportunity 


Nome 
Title 
Firm 


Address 


— State 


ee ee ee ee we ew we = 


changing the 


design of the bend 
ing table from fabricated steel to a 
trongly-ribbed alloy casting provides 
greater strength during bending and 
ilso allows the integration of the gear 
housing into the casting, assuring post- 
tive ahgnment at all times 

Further improvements claimed ar 
the addition of foot controls as well 
is hand controls, which free the oper 
itor’s hands for material handling and 
work positioning; replacement of a 
2 HP motor with a 3 HP motor 
use of one-quarter to one-half inch 
steel plate instead of sheet fabrication 
on the cabmet which results in im 
proved rigidity 

Ihe D-Acro power bender is said 
to be an all-purpose machine which 
can be used for forming simple and 
complex bends in round stock, tubing, 
channel, moulding, strip stock, 
extrusions and many other ductile 
materials. ‘The maker also states that 
it is posible to bend in either a clock- 
wise or counterclockwise direction by 
making a few simple adjustments 


O’Neil-Irwin Mfg. Co., Lake City, 


\linnesota 


ingle, 


Coupling Unit 


For Coupling 
Hydraulic Hose 


New hydraulic hose coupling equip 


ment has been introduced which is 
il to allow suppliers of hydraulic 
hose to maintain a smaller inventory, 
ind at the time 
plete range of sizes from stock 

Phe hydraulic hose coupling shop i 
iid to be a complete, self-contained 
unit which includes cut-off, skinning, 
ind hydraulic The 
equipment will make-up single or dou 
from 4-in. to 14-in 


claimed to aver 


Sane furnish a com 


press sections 
ble braided hose 
total assembly time is 
ive about five minutes for any length 
of hose 

Champ Industries, Div. Hose Ac 
Philadelphia, Pa 


cessories Co., 
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problems 
over to 


se 


Designed for sure grip 
with fast reversible ratch- 
et action — the Favorite 
Deluxe wins user ap- 
proval. 


PEA 


Preferred Because — 


AO BB On 


SPEEDS NUT TURNING 


Won't slip on nut. Flip of re- 
versible pawl permits instont 
direction change. 


NO LOST WORK 


All leverage goes into turning 
action. Socket and pawl teeth 
matched for certain clutch ft. 


TAKES MANY NUT SIZES 


Each head turns two different 
size nuts. Handle accommo- 
dotes variety of interchange- 
able heads. 


© FITS HEX OR SQUARE 


Sockets fit all hex or square 
nuts, American Standard Heavy 
(U. S. Standard) bolts up to 
1% in. 


LW IL tiie gf 


1A 


Bulletin F-12 gives full 
size data. 
Write for copy. 


GREENE, TWEED & CO. 


NORTH WALES, PENNSYLVANIA 








What! No Ice Cubes? 


This situation would be enough to drive anybody to 
drink—water, that is. Yet it shows, in dramatic fashion, 
how important fasteners are to refrigerators. Bolts 
teamed together with various types of screws hold 
this refrigerator together just as distributors teamed 
with a complete source like Lamson maintain 
industry supply lines. 

In fact, this teamwork is found all along the line, 
from the fastener research carried on by Lamson & 
Sessions to the sales and services offered by Lamson 





— J 
mo 


Distributors. Our distributors play an important part 
in supplying the “Just Right” fastener to each 
manufacturer. 

Truly, the distributor who stocks the complete 
Lamson line helps to hold more than just a refrig- 
erator together. 


The LAMSON & SESSIONS Co. 
1971 West 85th St. © Cleveland 2, Ohio 


Plants at Cleveland and Kent, Ohio « Birmingham « Chicago 





FOR PROMPT DELIVERY AND HELPFUL SERVICE 


STOCK THE COMPLETE LAMSON LINE 





CARRIAGE AnD | TAPPING SCREWS 
MACHINE SCREWS | MACHINE BOLTS | S"°"<* of found CAP SCREWS 


pon, truss, float 
Pre on made for Cut orroltlied oval, hesogon 1035” Mi Tensile 
fast, economical threads American and Phil P Heat treated 
ossembly Stendard Heads heods steel! 














> 4 

SQUARE AND HEX 
MACHINE SCREW "1035" SET 

nwuTs LAG SOLTS COTTER PINS SCREWS 
Americanstondoard 
Semi-finished, hot regular square 
pressed, cold heads gimiet 
punched points 


Steel, brow, aly Cup point type 
minum ond stom hardened and 
less steel heat treated 
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every useroft 
WIRE ROPE 
and CHAIN 

(3 a prospect 

~ tor FITTINGS/ 








By pointing out these facts in consistent, factual 
advertising Laughlin is helping you sell to users of Wire 
Rope and Chain EVERY WHERE. 


1, Expensive “Special” fittings are usually un- 
necessary when consulting the #150 Laughlin 
Catalog. Approximately 1500 sizes and types 
to choose from. 

Accidents caused by inferior fittings are pre- 
ventable by the selected steel, drop forged, 
weldless construction used in Laughlin fittings. 
Many are heat treated for added strength. 
Exclusive items such as the “Fist Grip’’*clip, 
Safety Hook, Clevis Grab Hook, and “Missing 
Link” *are sales leaders for Laughlin distribu- 
tors. 

(We protect our distributors) 


We tell these prospects in these publications 


Top management, engineers, safety engineers and purchasing 
agents in all fields of industry. 


Influential buyers in design, production and maintenance depart- 
ments of all industrial fields. 


Contractors, heavy construction, logging and lumber companies; 
quarries, mining, stone and cement products companies; and rail- 
roads and equipment manufacturers. 


Drillers, producers, refiners, pipeline and petroleum equipment 
manufacturers. 


Private and government shipbuilders, repairmen, architects, engi- 


neers, and ship operators; suppliers, stevedore companies and 
marine equipment manufacturers 


Whether you are talking to your customer about original equip- 
ment for production or replacement parts in maintenance, you 
know that he knows LAUGHLIN. 


THE THOMAS LAUGHLIN CO. 512 FORE STREET 
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Business Week 
National Safety News 
Purchasing 


Industrial Equipment News 
Mill and Factory 

New Equipment Digest 
Product Design and De- 
velopment 


Construction Equipment 
Construction Methods and 
Equipment 

Engineering and Mining 
Journal 

Pit and Quarry 
Mechanization 


World Oil 


Marine Engineering 


*T. M. Reg. 


PORTLAND, MAINE 








Sales Helps From Manufacturers 


4 out im the top of the carton permits 

Owatonna Issues Wrench Counter Display vilhelvinrieng. toe: wpe wilhaah vainen 
: ing the coil from the box. ‘The rope 

cannot be kinked by improper uncoil 

cyutcoyy = mie There is only one ace ; hole, 

EVERYTHING A PIPE WRENCH WILL 00 aae MOAE* thus making it impossible to start the 

rope from the wrong end Lhe coil 





of rope in the carton has no inner 
lashimgs to be cut 

Ihe cartons are sturdily designed to 
withstand shipping without additional 
picking. ‘hey stack well and are easy 


to I md 


PuAL MECC HAN 


aq Ch i B it | s 








(Owatonna lool 5) ()watonna 


Minnesota, has released a new colortul American Mfg. Features 


combination shipper and counter di 
hes. ‘The Rope Packaging Program 


play for their chain wrenches 

carton contains six wrench ind the 
point of ile chi play is designed to 
make it casicr for the drop-in tr ide te 


bean 
Phe display has drawings, space for 

price, and points out the chain wrench ‘ eo ’ 
is an item for use by farmers, plumb ©. ; A new bulletin, No. 52-2, describing 
ctrical contractors, professional ; y Baldwin assembly riveted rollgr chain, 
ind hom hobbyist be. o has been I leased by Baldwin Duck 
worth Divi ion of ¢ li ae Be It Co., 

Springty ld, Ma 

One of the highlights of the book i 


Roper Offers New t the graphic section on how the chain 


is made up, not cut up, to any length 

Rotary Pump Catalog I catures af the chain aa thre Baldwin 
Rex single pin coupler link are illu 

trated and described. Assembly dia 

grams and charts for all size chains 

irc pr ented as well as list prices ind 

\merican Manufacturing  Co., boxed assembly — specification List 

prices, strength dimensions and 
weights of standard roller chain. are 


Geo. D. Roper Corp., Ro kford 
Ill., ha publi hed a new Catalog No 
153 illustrating and describing thei 
rotary pump Specification — tabl 
onstruction details, and engineering 
new catalog. Brooklyn, N. Y., has announced a new 


data are included in the 
irton put-up of full size coils. Six 


Ihe company has also published a 
| | 

new 36-page handbook entitled “Hoy ize of “American Brand” pure 

lo Solve Pumping Problems.” ‘Thi Manila rope are currently — being 


handbook ha in introdu hon whi h pal ked ill the ( individual carton Bonney Forge & Tool 
explains and illustrat the operation lour sizes—}-in., 5/16-1n., 2-in., Offers Silent Salesman 


of rotary gear pump Lhre« imple ind 4-in. diameter irc available in 

problem how the omputation Tie oth 600 and 1200 foot coils Size: A silent ilesiman to help cll hand 

essary to apply these pumps on repre n. and 3-in. diameter are packed in tools has been introduced by the 

entative jol Ihe balance of th foot coils only Bonney borge & Tool Work Allen 

book ip of helpful charts and [hese new carton packages of rope town, Pa 

the application of ud to provide everal time and \ floor display merchandising unit 
wing feature \ center punch it is called The Bonney ‘Tool Peddles 


ilso viVvc! 


data rel 


pump 
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ind is designed to cut down sales 
time and step up sales opportuniti S 


Yes, you can make one false for jobbers 


note and be all washed up... Fhe unit is available for both the 
regular Bonney line and the new Bon 
: ; ; K-Con economy line. With a com 
building,quickly consigned to paratively small stock of well-sclected 


with the name you've spent years 


oblivion. We at Kester know the tools, the ‘Tool Peddler — brings 
merchandise prominently to the fore 


front 
make sure that the solder The Tool Peddler: is a center-of 


importance of consistency ... 


alloy and especially the flux the-aisle unit, stocked on two sides 
hree shelves of tools are prominently 
: | displayed on cach side with a rack 
changes. Kester never ex- below for heavy, complete tool sets 


formula never varies, never 


periments at the expense 

TOOLS—Skil Corp., Chicago, has 
published a 24-page manual on 
cutting applications with a portable 


of the solder user! 


IOWCT SAW 

Remember that Kester, the engineered Solder, can give you fhe new “Skil Saw Problem 
the Solder you require 8 Fluxes in Core Solder with 5 different core- Solver” lists 30 different materials and 
openings to select from, which provides the exact flux content needed. the most ¢ tte ctive mm thod ot « utting 

Also Solid Wire and Bar Solder and ‘‘Solderforms” (preformed Solder). them with a port ible power saw 
Information includes proper blad 
selection, proper cutting technique 

ind helpful hints and suggestions 


MOULDERS—A_ complete new cat 
| alog on Electro-Unit Drive Moulders 
is offered by Dependable Machine 
Co., Greensboro, N. ¢ 
The 12-page catalog gives complete 
: information, specihcation ind pi 


tures of both the 4-in., 6-in., and S-in 
standard models and the 4-in., 6-in., 
SOLDER COMPANY ind 8-in. random length hopper feed 
; models 

; ; ; ; \ complete description is given of 
4314 WRIGHTWOOD (VENUE, CHICAGO 38, HLLINGIS ; il] the main parts and features of the 
NEWARK 5, NEW JERSEY; BRANTFORD, CANADA = machines. Pictures show the com- 
plete machine; many of the special 
features are shown in detail. Specifica 
tions in brief are given for those wish 
ing to make a comparison to other 

moulders 


PIPE—Moderm Steel Bolting — for 
Piping and Pressure Vessels is the 
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HOLE SAWS 


ELECTRIC WELDED 
SPRINGFIELD 
MASSACHUSETTS 


HIGH SPEED 
STEEL EDGE 


TOUGH ALLOY 
STEEL BACK 








Shennneyssenees eet 


Ht 


438 , ¥ 
* GROUND FLAT STOCK - 








ARBOR SCREWS INTO 
BODY OF SAW, SECURED 
BY TWO DRIVE PINS 

SHATTERPROOF 








yyy 


- HACK SAW BLADES 


GOEL LLEELLLELMMEEEMEMEEELMEMIMIEMAEMITAEY 
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~ BAND SAW BLADES 





The Lansing “DEAN” 
A Revolutionary New 
SWIVEL CASTER 


No King Bolt! 


A new exclusive design The vg on “Dean,” by eliminat- 
: : ing the King Bolt (‘or center pin) has 
principle guarantees eliminated the major cause of caster 


, failure and permits faster movement 
Greater resistance to shock and greater loads. The new design 


—_—" principle employs a swivel plate that 

Greater swiveling ease under Heats withia a single Searien assembly 

heavy loads arranged to carry both radial and 

thrust loads from all directions. Mois- 

Reduced maintenance ture (even if completely immersed) 

and other foreign matter are kept out 

Longer life and grease kept in the swivel bearing 
by a special sealing arrangement 


AMSING co. WRITE TODAY FOR DETAILS 


4A4NCO MATERIAL WANDLING EQUIPMENT LANSING MICHIGAN 














[c | 1 
Ce Al 2 We 
Nee -& 28 is 
A light for every customer when you carry the complete “All-Pur- 


pose” line of Justrite electric lanterns. Handsomely packaged for in- 
stant sale. Nationally advertised. 





YELLOW FLASH 8 6-VOLT WORK LIGHT 
Most powerful made 2500 6-Volt lantern power in a com- 
ft. beam Uses 8 standard pact 3° x 3” x 534” unit. Ad- 
flashlight cells or converts to justable headpiece Focusing 
“) 6-volt lantern cell Fits in reflector Square base for } 
glove comp., tool box standing Uses 4 standard 
WY Handy square shape, adjustable flashlight cells 
, head, rugged metal case List price. .$2.95 less batt 
Model 2108 List price. $3.95 less batt Model 2104 


WARNING LIGHT ALL PURPOSE LANTERN 
. Perfect Twin to Work Light Twin bulb design Emer- 
a Designed to give all around gency bulb instantly avail- 
| light Flasher and red liner able Strong spot beam 
give warning Instantly con- Light in all directions 
verts to steady white light . Globe protected by 
Uses 4 standard cells frame . Uses lantern 
List Price. $4.95 less batt battery Sturdy handle, 
= sare Money saving Combination stan 
2104 and 2192 evoilable os List Price. .$7.25 less batt — 
Model 2192.44 in single display carton. Model 2144-S 








New Advertising mats, Point of sale material available. Ask your jobber about the Just- 
rite All-Purpose line of electric lanterns. See the all new year-round Justrite ads in Argosy, 
Outdoor Life, Grit, Popular Mechanics end many other national magazines 


NroS Po 
al) JOT PNA 
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title of a bulletin publi hed by Lavlo 
borge & Pip Works, Inc., Chicago 
I] 

Bulletin 524 was first presented a 
1 paper before the seventh annual 
American Society of Mechanical 
engineers, Petroleum Division Con 
ference in Kansas City, Missouri, 
September, 1952. This bulletin ha 
been made available for those in 
terested in the proper selection of 
bolting materials 

Comments on each ASTM. speci 
fication are given plus tables on the 
compilation of properties and bolting 
sclection. Also included is a_ dis 
cussion on the behavior of bolted 
flanged connections of the tvpes used 
in piping and pressure vesscl 


Baker-Raulang Offers 
Safety Poster Series 


know your clearance’ thi if ie dangerous 
\\ I a f * > 


“S) 


A new series of cight safety posters, 
designed to remind industrial truck 
operators of safe driving and operat 
ing practices, has been issucd by ‘The 
Baker-Raulang Co., Baker Industrial 
Fruck Div., Cleveland 

Printed in color on 14-in. by 22-in 
sheets, the posters are done in a bold 
cartoon style which makes them easy 
to read at a distance and while 
moving. ‘The tag-line, “Be Smart—B« 
Safe”, appears on each poster. 

“High-stack with care’, “Know 
youl clearances’, Watch load 
limits’, “Always brake carefully” are 
ty pic il subjects treated in the new 
SCTICS 

Ihe complete set is recommended 
for mounting on company bulletin 
boards or wall 


STEAM SPECIALTIES—A new cat 
alog describing its complete lin 
of steam, gas, air, oil and water 
regulating equipment has been issued 
by O. C. Keckley Co., Chicago 

Che new catalog includes complete 
specifications, operational data and 
prices of the company’s line of 
pressure regulators, temperature tem 
perature regulators, combination pres 
sure and temperature _ regulators, 
diaphragm valves, motor operated 
valves, float valves, pop safety and 





STOP CORROSION 


with corrosion resistant 
fastenings b 


Y4-10 SILICON BRONZE 
FULL NUT 


' =. 
) eal 
- 


¥4"—10 SILICON BRONZE 
JAM NUT 


HARPER 


The cancer of corrosion is constantly at work, eating away 
the life of the equipment you manufacture. The H. M. Harper 
Company spec ializes in ‘Everlasting Fastenings” to combat 


corrosion. Bolts — nuts — screws rivets ~ studs — washers 


of brass—naval bronze—silicon bronze—Monel—nickel— 
copper—aluminum—stainless steel—and the newer high 


temperature alloys. 


Skilled engineers and metallurgists, backed by 30 years of 
experience, are available to work with you on the design 
and production of fastenings to solve the tough corrosion 


and assembly problems you may be facing 


In every market area, you will find Harper Branch Offices 


and Distributors ready to give you prompt service. Over 


7,000 items are carried in stock, making it possible for you 
to fill all your requirements from one source, bringing you 
these advantages—one order to write—one account to keep 


—one bill to pay. 


THE H. M. HARPER COMPANY 


8219 Lehigh Ave., Morton Grove, III. 


EVERLASTING FASTEMINGS 


BRASS @¢ SILICON BRONZE © NAVAL BRONZE ¢ MONEL ¢ NICKEL e@ 
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COPPER 


1V%y -7 .MONEL NUT 


SPECIALISTS IN 
CORROSION 
RESISTANT 
FASTEMINGS 


ALUMINUM e¢ STAINLESS STEEL 
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“BLU-MOL”’ * 
HIGH-SPEED POWER BLADE 


Considered by mony production men 
os the greoctest all-purpose power 
heck saw blede ever developed 
Blu-Mol's” speciol steel ond 
unique heat treatment ore the 





secrets of this spectacular per 
former which is cutting costs 
20% and more in many plonts 


“JET-EDGE"" HIGH-SPEED, 
WELDED-EDGE POWER BLADE 


The tougher the job, the greater 
the need for this sensational 
new unbreokable blade. Its high 
speed cutting edge electrically 
welded to a tough alloy back 
combines tremendous cutting 
power with resistonce to shock 
ond strain. It's sofer, longer-last 
ing, more economical shatter 
proof under the most rugged cut 


You Sell | eek 


MORE CUTTING POWER 


when you sell Millers Falls — world’s broadest and 
most highly developed line of metalcutting saws 


There’s only one way to prove a claim like that. Start selling Millers Falls 
saws yourself and see the results your customers get — in speed, accu- 
racy, long life — compared with the saws they are now using. Then you'll 
know what Millers Falls never-ending research for better cutting designs, 
finer steels, and more effective heat treating methods really mean in 
greater cutting power. In hundreds of plants where comparison tests 
have been run, Millers Falls saws are now standard. Write for full infor- 
mation on this profit-building line that gives: more cutting power for 
your customers — more selling power for you. 


MILLERS FALLS 
TOOLS 


SINCE 


1868 


She ¢ Mark of Superiovlp 


| lite, 


/ BAND SAWS 
FOR EVERY MATERIAL 
AND EVERY JOB 


Available curv and pre welded 


to fit any moke and model of 


“BLU-MOL"” WELDED-EDGE, machine. Packed in individual 
HIGH-SPEED HOLE SAWS boxes for easy handling and 


Every day distributors ore building profita , storage clearly morked for 
ble new volume as industry finds new appli quick identification. Also may 
cations for these remarkable saws. They're 
unbreakable. Cut any machinable material > 
Sizes from Me” to 41/2". Cut to 1¥e" depth y 4 
in solid stock. Follow-through pottern per A 
mits cutting through portitions and to al aie 

most any depth in stacked material 


be stocked in coils of 100 ft 


and up 
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relief valves, strainers, solenoid and 
motor valves, and water gauges 

Useful charts are also included in 
the catalog. Capacity tables are pre 
ented to aid in and to simplify the 
selection of proper sized regulators 
for a wide variety of steam, water and 
air services. There are also flange 
charts, a table of steam pressures and 
corresponding temperatures, id a 
table of water heads and equivalent 
pressures. 


Vaco Offers Wood 
Chisel Display Board 


geet 
ery 


vate 
i ue anew 


iffe 


Vaco Products Co., Chicago, has 
announced the availability of a 
Swedish wood chisel display board 
mounting 20 chisels, including 10 
sizes from 4-in. to 2-in. 

Ihe new V-25 chisel display is 
modeled after the company’s Vari 
Board screw driver display. It has the 
advantage of casy stock keeping, 
product visibility, and compact us 
of display space. Other benefits of the 
display board are a complete display 
of sizes, easily visible prices, and self 
service convenience. 

Ihe V-25 is easily mounted on 
walls or panel doors or is available 
with legs for counter use. All chisels 
are plastic-coated for complete pro 
tection before use 


CONTROLLERS A 56-page catalog, 
“Electronik Controllers’, describing 
all types of ElectroniK control instru 
ments, has been released by Minneap 
olis-Honevywell Regulator Co., Brown 
Instruments Div., Philadelphia 
Included in Catalog 1530 are de 
tailed specification and control action 
descriptions and ratings for both elec 
tric and pneumatic type controllers 
The literature also presents engineer- 
ing data on the Electr-O-Line and 
Electr-O-Pulse electric control relays 





Here’s Good Business, 


Because You Have 


Practically every industrial plant your men 
call upon is a prospect for one or more of these 
S-A quality products. That means you have 


a large market that you can turn into profitable 
business with very little extra effort. And the 


. volume grows continuously, as demonstrated 
by actual sales record. When you sell any one 
of these S-A products, it will sell many more 


for you, as others see how it speeds up opera- 
tions and cuts costs. 


and Every Sale Means Bear in mind that you don't have to invest a 


penny in stock. Your men sell from our 
More New Sales literature and at your request we will drop 

ship for you. Write today for full informatien, 

prices, delivery schedules and discounts. 


SACO S-A “TELLEVEL” 
SPEED REDUCERS regulates bin levels 


adapt standard full speed avtomatically, 


| ‘ S-A CAR PULLERS 
prevents : ] save manpower. One man 


motors to any speed re- overfiow—controls ma- - can move and spot up to 
quired. Saves time, floor terial level in bins, six leaded cars. Every 


space, installation costs tanks and storage silos firm with @ switch track 
and maintenance. Bulle- Bulletin No. 1048. con use one. Bulletin 
tin No. 643. . : Ne. 1339. 


S-A : S-A 
BOX CAR “SWIVELOADERS” 


LOADERS a ¢ 4 fill and trim dry bulk ma- 
. 4 ' terials—up to 2” size—into 
= neve rn cars, bins and storage 
omalt lume miseadiuie spaces at low cost. Bulletin 
inte tok cane. es dail P Ne. 1046. Con also be fil- 
. 7 . : k ted te conveyors te extend 

port tire, can operate. r. f storage range. Requesi Bul- S-A Hand ond Motorized 


Bulletin No. 948. _ letin 650. WINCHES 


enable one man te lift—er move 
— heavy leads — up te 6,000 
pounds. Ask for Bulletin Ne. 340. 


STEPHENS @ADAMSON 


¥, MFG. CO. 
S MIDGEWAY AVENUE, AURORA, ILLINOIS Nurs. coZ LOS ANGELES, CALIFORNIA & BELLEVILLE, ONTARIO 
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DRILLS—Ace Drill Corp., Adrian, 
Michigan, has prepared a convenient 
ll-in. by 14-in. wall chart for use in 
tool rooms and other locations wher 


~~ 


* 


A 


tae 
- 


drills are used or specified 

Ihe chart consolidates fractional, 
wire, letter and millimeter sizes into 
one consecutive li ting, im numeri i] 
order of their decimal equivalents. 
[his covers the complete range of 


i Lt 


327 drill sizes from .0135-in. to 1.000 


in. diameter. 


Williams Offers 
New Floor Displays 


AYN LETA MS 


The Madesco line of tackle blocks 
pays off in easier sales and re- 
peat business. Customers know 
they can depend on Madesco for 
top materials and workmanship. 
They also know they can depend 
on Madesco Tackle Blocks for 
long, efficient service. 
Only four square feet of floor space 
Put Madesco products and : are required to display a new revolving 
reputation to work for you. Stock : pedestal display offered by J. H. Wil 
Madesco Tackle Blocks — and fea- : liams Co.. Buffalo. N. Y. 
ture them prominently! : It is available in four sizes to hold 
: 3, 4, 6, or 8 Williams 24-in. by 30-in 


Our catalog will make it easy to 
display pancls. The flexible design of 


order. Send for your copy today. 
these pedestal merchandisers enabk 


the distributor to custom-make pancl 
irangements from a wide selection of 
Williams display panels. Pedestals have 
ball-bearing revolving action and in 
clude a colorful top sign 


CONTROLLERS Ihe Bristol Co.., 


Waterbury, Conn has published two 
MAD new bulletins on their controllers and 
1 new booklet on telemetering 
Bulletin P1248 describes the com 
TACKLE BLOCK COMPANY pany's recently announced free-vane 
electronic pyrometer controllers. The 
ae Ber bulletin illustrates the unit plug-in 


Over EASTON, construction of the new controller 


o quarter . ; 
onten PENNSYLVANIA and descnbes their use for low open, 


of services high-open, low-high, low-open-high, 


and low-normaLhigh control. A model 
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Alemite Lubrikarts are a “natural” for both you 
and your customers. You can equip a Lubrikart 
from standard Alemite equipment already in 
stock—heavy inventories of special equipment are 
unnecessary. And your customer gets a complete 
lubrication unit tailored exactly to the lubrica- 
tion needs of his plant! 


ELECTRIC 
LUBRIKART 


Has 12 lb. capac- 
ity electric pum 

Reel carries 2 ¢ 
of High Pressure 
hose 


ALEMITE QUALITY YOU CAN COUNT ON AND REC- 
OMMEND — Lubrikarts are designed and engineered 
to improve plant “housekeeping,” eliminate waste and con- 
tamination, prevent slipshod lubrication. They can reduce 


lubrication time as much as 35.3% 


AIR 
OPERATED 
LUBRIKART 


High Pressure, 
70 |b. capacity 
pump operates 
off any standard 
house air line 


by ALEMITE’S OUTSTANDING SALES FEATURES 
Alemite Lubrikarts are really complete lubrication 
departments on wheels, carry all equipment right to the 
job. They're highly maneuverable 
turn in 49” circle. 


will travel a 26” aisle, 


HAND 
OPERATED 
LUBRIKART 


Easy-action hand 
pumps provide 
high pressure lu- 
brication or vol- 
ume delivery 


3 ALEMITE—BEST ADVERTISED NAME- Every two 
weeks 15,000,000 readers of Post and Collier's see Ale. 
mite advertising —throughout the year. This consistent, 
hard-hitting advertising works for you—building accept- 
ance and SALEs! 


ALEMITE 


A PRODUCT OF 


ALEMITE 


LUBRIKARTS + 


44 Le y . 
guns fh 
cz 


ai 


Tre - 


— 


Only Alemite Lubrikarts Offer All These Features! 


® CHOICE OF electric, air or hand operation. 


FLEXIBLE —Can be equipped to meet the specific need of any 
plant 


VERSATILE — Can handle any lubricant to meet any lubrication 
requirement 


RUGGED — Heavy steel base, non-tip design with large rubber- 
tired wheels 


ELIMINATES WASTE, MESS — through use of 
modern transferring and application equipment 


Free ~NEW BOOKLET! 


Alemite ‘Sales Power’’ shows where to look for more 
Alemite Soles tells you how to move in and clinch 
them fast! Send for your copy now. Fill in and moil 
coupon today! 

ALEMITE, DEPT. H-52 

1850 Diversey Parkway, Chicago 14, Ill. 
Name 


Address 


City 
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FORMSPRAG 
the CLUICH 
with a 

FULL 
COMPLEMENT 
of Sprags... 


Space between the inner and outer 
races is completely filled with ener- 
gized sprags—providing an infinite 
number of gripping positions. 
Formsprag's simplicity of design 
(only four basic parts) and infinite 
number of gripping positions mean 
INSTANTANEOUS, ACCURATE 
OPERATION .. . LONG LIFE because 
of changing contact points .. . and 
MAXIMUM TORQUE CAPACITY for 
size and weight 


DISTRIBUTORS: 


The Formsprag Company — now 
selling through its own District Man- 
agers and through Distributors— 
has a few territories open. Write 
for details. 


plasPRac 


/ 


Z Ma MY 


23599 HOOVER ROAD 
VAN DYKE, MICHIGAN 


| toy proporty 


mal miput control action 
cribed. ¢ 
full-size 
ictual temperature scales are ilso im 
cluded 

Bulletin Al20 de 
pan free vai 
troller Instruments for 
control of pressure, temperature, 
liquid level, flow, humidity, pII, and 
clectrical cribed in 
thi 3 2-page bulletin 

Bristol has also published a series 
of short bulletin 
pecihcations ind 


l il ) at 


tion ind 


omplet pe mca 


reprodu thon ot 


cribes the com 
ited 


iutomat 


Hr-Oper con 


variable ir¢ de 


giving complete 
other data on 
diaphragm control valves for use with 
ut operated controllers 

Bulletin M1710 contains informa- 
tion on the use of the company’s 
Metameter telemeter for remote 
measurement and automatic control 
of vanabl over distances 
from a tew feet to many 
information and enginecring data are 
methods of tel 
number of typical 
this 


ranging 
miles. ‘Timely 
given on modern 
metermg. A large 
installations is also included in 


booklet 


comprehensive 


Myers Issues Water 
Supply Brochure 


iil 


Vhere’s No Place Like Home, 
vith lots of wate cording to the 
lk. Kk. Myers & Bro. Co., im its 
ilustrated brochure of the sam 


his 12 three 


covers the compan 


new 
ThATne 


color mailing 


page 
piece s complete 
line of 
cluding 
wate! 

booklet 
of water suppl equipment 
better living to the city and 
farm 


water supply cquipment, in 


wate! ystems, pump ind 
equipment. ‘The 


nght selection 


conditioning 

hows how the 
i bring 
uburban 
home and on the 
VALVES—A comprehen 


VC »UG6- page 


complet 
catalog on valves has 
been published by ‘The Lunkenheime: 
Co., Cincinnati, Ohio 

Ihe catalog features 


] special 24 
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Fast Seller 


for safer 


quicker | 
assembly jf 
work... : 
new enclosed : 


Greenlee Spiral 
Screw Driver ff 


Here's the Spiral Screw Driver 
especially designed for fast as- 
sembly line work. Completely 
enclosed so that fingers can't get 
pin hed! And, since it is enclosed, 
it stays dirt and grit free for 


long years of service. Husky 





and dependable, the Greences 
helps workers do the job swiftly, 


accurately! Highest quality 





throughout . . . spring return 





stain:ess steel body. 
Quick-action shift button 
durable Hasd-Wear 


of attractive green plastic. 


handle 


Two sizes: small and medium 


Get details today on this 
volume sales-maker 
Greenlet Tool Co., 1925 


Herbert Ave., Rockford, Ill. 


timesaving maintenance tools 


jl 


One-man-operated Greentree Hydraulic Pipe 
Bender, above left, for fast, accurate bending of 
conduit and pipe up to 5”. Compact, portable, 
Greencee Hydraulic Pipe Pusher, above right, 
for pushing pipe under streets, walks, floors, etc. 
Eliminates costly tearing up and extensive ditch- 
ing Other Greencee tools for 
industry include Hand Beaders for Tubing; Elec- 
tricians’ Knockout Punches; Automatic Push 
Drills; Auger Bits; Chisels and Gouges and Many 
More. Write for ¢ 


timesaving 


omplete sales data 


Kx | 
GREENLEE 





‘ 














CAPITOL FITTINGS 


for trouble-free high 


pressure installations 
SHIPPED FROM STOCK 


SOCKET WELD 
COUPLINGS and CAPS 


2000# for Schedule 40 pipe, 3000# 
for Schedule 80 pipe. Sizes Ve" to 4” 
Carefully machined from solid bar steel 
for easy welding. 


FORGED STEEL 
SOLID PLUG 


Sizes 1” to 2” inclusive in stock, Dry 
seal thread for added protection in high 
pressure installations. 


Also Hex Bushings for 


, High Pressure Service 
f Sizes Ve" x Ve" to 2” x 1%”. Small 
¥ sizes machined from solid bar, 14” x 
/ 1” to 2” « 1%” all forged steel, 


Taper tapped. Cartoned for complete 
product protection. 


Tel 


MFG. & SUPPLY CO. 
COLUMBUS, OHIO 





REPUBLIC 
SUPPLY 


COmPpany 


T _ TROY 
Q Cor 


NEw 0 
Y 


— f 
=—J/O~-fre2ewvnz 


BF GILMOUR! 


CO. Inc 


MAVERSTICK 
& co., imc. 


8 Ed 


@omirie hace we Ome 


” AO- AGB Marx 





CENTRAL 
MILL & PLUMBING 
SUPPLY CORP. 


COLUMBUS 6 OnIO 


E 
N 
T 
Q 
A 
\ 
> 
4 


Here are twelve, recent, Donnelley -built industrial supply 


catalogs (9 repeat orders, 35 new customers), and three 


manufacturers’ catalogs (all repeat orders), which will give 


you some idea of our complete catalog compiling service. 


i 
z 
= 


If you are considering a new catalog, we will 


me IPI OR RS 


be glad to show you how Donnelley facilities can create a 


powerful, sales-producing catalog for you. 


JENKINS 
VALVES 


THE LAK ESIDE PRESS 

RR. G cnnelliy i 
i } ‘a 2 

Sons € cm fian Y 


CATALOG COMPILING DEPARTMENT 


aad 


, °S89Tew verwerr 


tag Comte 


VALVES 
350 EAST TWENTY-SECOND STREET 


CHICAGO 16, ILLINOIS 


PRINTERS + BINDERS + ENGRAVERS + LITHOGRAPHERS 
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page, three color, handy thumb-index 
guide to valve selection. ‘The com- 
pany’s complete line of stecl, iron and 
bronze valves, lubricating devices, 
boiler mountings, cocks and other 
products are described in detail and 
illustrated in the catalog, which also 
covers specifications and technical in 
formation. 


New Bulletin Issued 
On Whiting Rustvoid 


aie, 
«. 


e 


_ 
= 
ames 
ee 
een 


can anesam 
ee @ PROVEN pretection 
Beer for metals 
ques new or rusted 


oe 








Rustvoid Products, Inc., New York 
has issued a new 4-page bulletin en 
titled, “Whiting Rustvoid Stops Rust 

a proven protection for metals new 
or rusted.” 

Ihe bulletin describes and illus 
trates applications for this product, 
and explains in clear, concise terms 
how Rustvoid stops rust, the methods 
of application, and the coverage that 
can be obtained on various kinds of 
surfaces 

Also imcluded are simple tests 
which illustrate the plasticity of Rust- 
void film; rust preventive and penctra 
tion of metal; toughness, and water 
proofness 

Ihe recommended top coatings, 
and the size containers are also com 
pletely described and illustrated 

Space is provided on the cover for 
distributor imprint 


CASTING—A new, full-color, 35 min 
sound-slide film, describing the pat 
ented Asarco process for continuous 
casting of bronze rod, tubes and 
shapes, has been completed by the 
Continuous-Cast Products Dept., 
American Smelting & Refining Co., 
Barber, N. J 

Ihe film is in two parts of about 
15 minutes each. The first section de 
scribes in brilliant color transparencies 
the history of the process, its engineer 
ing details, and its results. ‘The second 


emphasizes typical applications for 





These two high speed bits 





do nearly all general machining jobs! 


Are you confused by all the grades and varieties of steel toolholder bits? 

Well don’t be. It is true that there are many to choose from, and for some 
jobs special or unusual requirements indicate the need for highly specialized 
bits. Leave such cases up to your tool supplier. 

But for 95% or more of general machining operations, where steel cutting 


tools are used, you need only TWO grades .. 


. » Firth Sterling CIRCLE C 


and VAN-CHIP. These two will handle the widest possible range of general 
machining work and are recommended by Firth Sterling as all-purpose tools. 


IN STOCK AT YOUR CONVENIENTLY LOCATED FIRTH STERLING DISTRIBUTOR 


Circle C is a durable, heavy duty, super high-speed 
steel for high production. Its cutting capacity is far 
beyond that of ordinary high speed steel. Circle C Bits 
will withstand rough usage and cut heat-treated steels 
of hardness in excess of 350 Brinell. Recommended 
for heavy cutting of alloy steel, high-manganese steel, 
cast iron, cast steel, heat-treated steel parts and stain- 
less steels. Conveniently and durably packaged in 
dozens and half dozens for tool crib storage. 


A 6-6-3 High Speed Steel with high carbon and 
vanadium content that produces superior abrasion 
resistance. Van-Chip is an unusually tough, durable 
bit for general machining. Well adapted to difficult 
cutting operations such as machining heat treated 
sections, castings and similar hard materials to particu- 
larly close tolerances. Stocked in 5 pound boxes. 


G 


OFFICES* AND WAREHOUSES: HARTFORD NEW YORK* DETROIT CLEVELAND 
DAYTON* PITTSBURGH* CHICAGO BIRMINGHAM®* LOS ANGELES PHILADELPHIA‘ 


Firth AY ering INC. 


GENERAL OFFICES: 3113 FORBES ST., PITTSBURGH 30, PA. 
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Selling 


the Distributor is 
our important job 


@® Asa Reliance Distributor, you represent one of the 
nation’s largest and most reputable manufacturers of 
spring lock washers. Every time you sell Reliance 
Spring Lock Washers, the company’s constant, year 
by year effort to sell you, the distributor, to your local 
industrial customers bears fruit. 

@ This is not an accidental occurrence—but the result 
of a planned basic policy that constantly works for 
you—to increase your sales and to increase the im- 
portance of your services in the eyes of your customers. 
® This Reliance policy is a continuing one—to con- 
stantly keep you in touch with the many markets 
Reliance is continually promoting. This policy, in ad- 
dition, helps expand your own market potentials. This 
year, a greatly increased audience of industrial readers 
will be exposed to Reliance advertising—and hundreds 
of new potential customers will see Reliance products 
at trade shows and exhibits. 

® This constant Reliance sales effort to help increase 
your profits is but one side of the ledger — on the 
opposite page you can find other profitable reasons 
why it pays you to sell Reliance Spring Lock Washers. 


RELIANCE DIVISION 


EATON MANUFACTURING COMPANY 
550 Charles Ave., S. E. Massillon, Ohio 
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which this material is used in industrial 
plants. 


CARBIDE INVENTORY-—A _ new 
carbide inventory plan—designed to re 
duce single point tool stocks as much 
as one-third—has been announced by 
the Carboloy Department of General 
Electric Co., Detroit. 

I'he new plan, according to the De 
partment’s tool engineers, is simple to 
idopt, requiring no major changes in 
tool inventory procedures. Key to the 
plan is said to be the use of low cost 
standard tools in place of many “spe 
cials”’. 

Through the company’s carbide tool 
study, it was found that with an in 
ventory of the 11 specially-selected 
standards, most users can accomplish 
up to 80 percent of their single point 
machining jobs. 

The plan, technically designated 
MTIL-Plan (Minimum Tool Inventory) 
provides, in kit form, all the basic in 
formation necessary to place it into 
operation. Where additional advise is 
required, a Department tool engineer 
will work with the user in setting up 


| the operation. The special kit is aimed 


particularly at giving too] room super 
visors and managers the necessary in 
formation to operate the plan. 


West Point Mfg. Offers 
Clamp Assemblies Catalog 


WESPO 


CLAMP ASSEMBLIES 
SB FIXTURE DETAILS 


WEST POINT MANUFACT: ©. 


the West Point Mfg. Co., Detroit, 
has issued a new 64-page catalog of 
fixture clamps and components 

Included are 15 styles of clamps 
full scale template sheets—in 100 sizes 
and over 350 fixture components. 


MARKING TOOLS—A comprehen 
sive new 32-page catalog describing 
marking stamps and dies for every 
industrial application has been issued 
by The Parker Stamp Works, Inc., 


| Hartford, Conn. 


I'vype holders and _ steel type, 
numbering heads, roll marking dies, 





of marking dies and stamps for 
hand or press use are illustrated and 
described in the new catalog. Stand 
ard marking tools available from stock 
marking devices are 
illustrated in detail. ‘The catalog has 
been ready 
for designers, engineers, production 
supervisors, and others interested in 
clear, legible markings 


SCorc 


and special 


designed as a reference 


COUNTERBORIES — Union I'wist 
Drill Co., Butterfield Div., Derby 
Line, Vt., has published an 15-page 
booklet covering their new line of 
high speed counterbores and spot 
facers with interchangeable pilots 
Listings and illustrations of a wid 
counterbores and spot 
sty kk . ire 


variety of 
including aircraft 


booklet 


t ICCTS, 
included in the 


CHUCKS—A_ new catalog has been 
published by Westcott Chuck Co., 
Oneida, N. Y. covering all the chuck 
in their line 
Prominently illustrated and cd 

scribed are regular-duty independent 
chucks, Universal chucks, and 
bination chucks; the Hi-Range line of 
independent chucks and Universal 
chucks both threaded back chucks for 
direct mounting on 14-in.-S and 2} 
in.-8 spindles and adapter recess typ« 

light duty threaded back chucks; tw 

jawed drill chucks; and Casler offset 
boring heads 


Coll 


ROLLER CHAIN—Chain Belt Co 
Baldwin-Duckworth Div., Springfield 
Mass. has issued a new 52-page catalog 
entitled, Baldwin-Rex Roller Chain 
ind Sprockets 

Catalog 52-1 includes advantages of 
roller chain, how to select and how 
to order sections, prices and specifica 
tions, maintenance tips, and other 
data designed to give the complet 
story of their line. Also included ar 
photographs of actual installations of 
roller chain drives 


V-BELTS—A_ new fractional ho 
power V-belt catalog for use in servi 
ing light duty applications has been 
mnounced by Ravybestos-Manhattan 
Inc., Manhattan Rubber Div., Passai 
N. J. 

In this catalog belts are 
cording to the new industr 
svstem Various type 
listed together alphabetically by com 
pany or trade names for convenjenc 
in determining the proper belt 


SPRAY BOOTH Bulletin DUC ha 
been issued by Binks Manufacturing 
Co., Chicago, Il. describing and illu 
trating their new Dynaprecipitor spra 
booth. Cut-away drawings are also used 
to illustrate the operation of this n 
product 


listed a 
standard 


machine ire 





- Nelling RELIANCE 


- Spring Lock Washers 
is your profitable job 


. 


e Profits can be figured in many more ways than 
just “dollars and cents.”” You will be the first to recog- 
nize that certain intangible assets (or “extra” profits) 
contribute heavily toward maintaining your business 
position and increasing it . and actually represent 
a good percentage of the value of your business. 

e These “extra profits” stem directly from the repu- 
tation of your business for service, guaranteed product 
quality and fair pricing. 

e@ That’s why you, as a Reliance Distributor, can en- 
joy the unusual opportunity for such “two-way” profits 
... profits from day to day sales of Reliance Spring 
Lock Washers ... and profits from your ability to 
provide customers with prompt service, products of 
guaranteed quality manufactured by a large company 
of good reputation. 

e These “extra” profits are constantly available— 
and enter your ledger book every time you sell Reliance 
Spring Lock Washers. 

e Join your efforts with the Reliance Division’s 
program of sales promotion and advertising in 1953 
to realize ALL of the profits available to your business 
... profits that work for you not only today but also 
for the future of your business. 











ue) 
Dependable Distributors 
stock Dependable 


RELIANCE 


0 





LOCK WASHERS 
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K”’ FITTINGS 


National Institutes of Health 


Research Hospital 


The 1l4-story building in the background is 
the new 500-bed clinical center of the Public 
Health Service, said to be the largest institu- 
tion of its kind in the world, Dedicated to 
medical research, the building consists largely 
of laboratories. A typical floor has approxi- 
mately 100 laboratories, together with two 
nursing units accommodating 52 patients who 
are selected for the observation of certain 
specific diseases. 

Naturally, such a building contains a vast 
amount of piping. We are proud to say that a 
substantial number of the fittings were manu- 
factured by us. 

“K” Fittings are recognized for soundness, 
uniformity, and symmetry. They are free from 
thin walls, sand holes, and cold checks. Threads 
are tapped full and clean. Machining is precise. 

In our advertising, we urge purchasers to 
order pipe fittings from distributors who 


handle the “K” Line. 
Good workmanship sells “K” Fittings 


PIPE FITTINGS 


CAST IRON AND MALLEABLE 
3,000 Shapes and Sizes 


Complete information gladly furnished. 





THE KUHNS BROTHERS COMPANY 
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REHANDLING KITS—A compk te 
line of rehandling kits—with handles 
ize Of hammer and hatchet 


Favette R 


for every 
has been announced by 
Plumb, Inc., Philadelphia 
ach rehandling kit contains a com 
pletely finished hickory handle which 
is stamed and varnished; two wedge 
one cement-treated hard wood and the 
other a metal cross wedge; an illu 
trated sct of instruction 
1 tool can be rehandled in 5 minute 


nowimng how 


Link Belt Offers Book 
On Car Spotters, Pullers 


>. 
~> 
~_ 7. 


LINK(®) BELT 


4 


Can Spotters and 
Car Pullers 


A new book on electric car spotters 
and drum-type car pullers, Book No 
2092, has been released by Link-Beft 
Co., Chicago. 

It describes a complete line of 
cquipment for moving railroad cars 
and other heavy loads, including both 
vertical capstan and horizontal drum 
designs. Eighteen single drum car 
pullers are listed. 

According to the book designed 
originally for moving railroad cars, the 
car spotters and car pullers have been 
idapted to scores of industrial tasks 
involving horizontal haulage. ‘They 
drag loaded skids, haul cars into and 
out of ovens and kilns, warp barges at 
i dock. Foundries use car spotters 
to move annealing cars, while can 
neries use them to unload truckloads 
of corn. 

Engineering information in Book 
2092 includes instructions for calcu 
lating rope pulls required, and typi 
cal layouts show positioning of the 
machines in various applications 


HARD RUBBER 
heat and chemical resistant synthetic 
hard rubber compound, is described 
in a new 4-page bulletin 96-A, pub 
lished by The American Hard Rubber 
Co., New York. 

Ihe bulletin gives complete in 
formation on this new synthetic hard 
rubber pipe and fittings as well as 
data covering the physical and elec 


lempron, a new 





OFFER DISTRIBUTORS 
A WIDE RANGE 


OF PRoDUCTS...AND Unlimited sales possibilities! 





Check Products | Check Uses _ | Check Markets | 


® Sponge Rubber Cushion vibration 


Neoprene and Natural in four densities in 

rolls, sheets, strips with or without adhesive 
die cut forms custom molded pieces 

Five colors others available where quantity 

worrants 

Special Molded Sponge Rubber Parts 

to specifications 


Dampen sound 
Absorb Shock 
Seal joints 


Make gaskets 


Sponge Rubber, 
fabric reinforced 
Rubber and Cork 
in rolls, sheets and strips 
Molded Rubber 
die cut forms, custom molded pieces 
Rubberized Fabrics, 
with or without adhesive 
Rubber Cements 


for rubber to metal applications or for 
cementing rubber to rubber 


Prevent skid 


Prevent friction 


Prevent leaks 





The wide range of DUTCH BRAND Rubber Products gives 
distributors an excellent opportunity to make sales on prac- 
tically every call they make. Most manufacturers have use 
for one or more of these products in manufacturing or plant 
maintenance. Where volume warrants special problems can 


WRITE REGARDING 
OUR DISTRIBUTOR PLAN 


Prevent squeak ond weor 


Mount delicate instruments 


Set glass in metal frames 

Insulate against heat or cold 
Prevent metal to metal contact 
Protect against scratch or abrasion 


Weatherstrip metal sash 


Other specification requirements 


Automotive, Monufacture and Repair 
Aircraft Manufacturing 

Building Construction 

Electronic Industry 

Heovy Machinery 

Metal Sash and Door 

Precision Instrument 

Railroods 

Chemical Industry 

Metal Working 

Mines and Quarries 

Ship Building 

Trailer Manufacturing 

Air Conditioning 

Heating and Ventilating 

Army, Navy and Airforce Ordnance and Signal 
Packaging and Materials Handling 
Utilities 





be solved with special adaptations of these materials. 

It will pay you as a distributor to become familiar with 
DUTCH BRAND Rubber Products... ask your Van Cleef Bros. 
salesman to acquaint you fully with this line or help you 
with special apptications. 


VAN CLEEF BROS. INC. 


Manvtecturers of Rubber Products 
orvision oF Johns-Manville 
7800 WOODLAWN AVE. *. CHICAGO 19, ILLINOIS 
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LOUIS ALLIS 


o « > — > 


explosion 
proof 


MOTORS 


Explosion-Proof Motors 
in sizes '4 to 450 H.P. 





Safe-heret real protection — 


life and good looks—Louis Allis comes up first. Many 
exclusive design and construction features are built into 
each motor of this line—making it your best motor 


ry 
W HEN you want “plus” motor protection in hazardous 
locations, look to Louis Allis. Louis Allis pioneered and 
developed the very first fan-cooled, explosion-proof 
‘ ) \ (’ ad . 
motor in 1928. This operating experience and know value. 





how combines to give you the best explosion-proof 
motor available. That's why you get top quality, com- 
plete safety and dependability when you specify Louis 
Allis. 

And whenever an explosion-proof motor is compared 
on all factors—safery, convenience, dependability, long 


THE LOUIS ALLIS CO. 


If you need electric motors with Underwriters’ Labora- 
tories Labels for Class I, Group C or D, or Class II, 
Group E, F, or G Hazardous Locations—call your Louis 
Allis Sales Engineer. Find out how Louis Allis explo- 
sion-proof motors pay dividends in complete protection. 


MILWAUKEE 7, 





wis. 


trical properties of ‘Tempron. It lists 


many Chemical solutions that ‘Temp 


ron can handle Tempron is also 


iailable as sheet, rod and tubing in 
molded parts, as described in 
catalog 


Columbian Vise 
Features New Package 


A new protective shipping packag 
ind storage case for masons’ wood lev 
cls has been announced by The Co 
lumbian Vise & Mfg. Co., Cleveland 

Known as the Columbian Certified 
Level Pack, this new container is r 
puted to offer greater shipping ifet 
it in be sold and delivered by hard 
vare and industrial distributors with 
out the necessity of repacking in am 
manner. ‘This makes possible savir 
in time and cost 

Level packs are made of heavy 
xboard. ‘Thev are subjectes 
bursting test of 125 Ibs. per 
gross weight limit is 20 Ib 

Another feature is that the 

in be employed by craftsmen as p 
tective carrving or storage cases. I 
packs are now being furnished only in 
onjunction with all Columbian 
masons’ wood levels of 48-in. length 
md with Aluminedge (aluminum 
bound) levels. It is anticipated, hov 
ever, that their use will soon 
panded to include the compan 

tire line 


OFFICE SYSTEMS Remington 
Rand Inc., New York has published 
1 number of new booklets on off 

tem 

Iwo booklets emphasize the 1 
portance of sclecting the proper filing 
svstem to suit the needs of a busine 
ind offer filing analysis and installa 
tion experts to help select the svstem 
ind to make it produce the way tl 
hould 

Folder LBV-395C.1 on hilin 
Svstems to Fit Your Measure” d 
usses various kinds of filing svstem 
ind their adaption to different bu 
LICSS¢ Kolder BSD-2 on “Expert 
Office Staffs for Rent” describes th 
ervices of their Business Service De 
partments who help out with gencral 

ord = problem record nal 


punch rd service ICT hilming er" 


booklet, S-1528 SN §28 
one half-time a¢ unt 


: oh Sprockets 


- + HERE'S WHERE 


TO GET THEM 
ast 
= tast 


THE NATION’S MOST COMPLETE SOURCE 


No matter what type of Cast lron Gear 
or Sprocket is required, Medart 

can ship them! Here you can get cast 
tooth, cut tooth, and mortise tooth 
gears—Spur, Bevel, Mitre, 

Worm and Angle Gears, 

Spur Gear Racks, Ring Gears 

—Here you can get cast tooth 

and cut tooth sprockets—In virtually 
any size, for every application. 


And if you get a call for something special, 
Medart can make it for you from thousands 

of patterns on hand. Even designs you think are 
obsolete we're likely to have available! 


You should have Medart's catalog for reference 
and easy ordering. Send for it now! 


Replacement 
hears & 
Sprockets 


No blueprint or complicated details required! Just send in the 
worn gears and Medart can make duplicate replacements and 


Wal Coupon “Joday 
THE MEDART CO. ATTACH TO COMPANY LETTERHEAD 


MEDART COMPANY DeKalb St t. Lowis 18, Mo 


ship them in a minimum of time 


Most Complete Source For 
Mechanical Power 
Transmission Equipment 


3535 DeKalb St., 
St. Louis 18, Mo. 
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WILLEYs 


TUNGSTEN CARBIDE 


TOOLS 


CARBIDE TIPPED 
WORK SUPPORT BLADES 
for Centerless Grinders 


Standard thrufeed and in- 
feed work support blades 
available from stock. Prices 
on special blades quoted on 
receipt of prints. Worn 
blades salvaged — retipped 


and reground. WRITE FOR CATALOG 
SPECIAL TOOLS 


Send prints for prompt quotes on special tools. 


WILLEY’S CARBIDE TOOL CO. 


1342 W. Vernor Highway Detroit 1, Michigan 











Hi-Production 


POWER PRESSES 


produce more man hours of work with high effi 
ciency in varied applications. The unique safety fea- 
tures of Press-Rite simplify the training of operators, 
and its rugged construction assures continuous high 
speed operation on long production runs 


Increasingly Press-Rite Power Presses are the choice 
ae os itn ae of leading manufacturers who want greater production 
es ¢ on ' 
Production Modet at lower costs and who demand equipment which pro- 
available ia 
either bench 6 vides constant dependability with a minimum of main 
floor types tenance 
Extra Heavy Uni-Cast Frames 
Single Stroke Safety Mechanism 
4 Point Replaceable Clutch Plates 
Automatic Can Actuated Brake 
Triple Ramway Lubrication 
Roller Bearings in Flywheel 


FREE—Write today for your copy of the new Press-Rite bulletin 
detailing our complete power press line Whether you need equip 
ment now or in the future, you should have this information 


Sales Service Machine Tool Co. 


PRESS RITE PRESSES - SHAPE RITE SHAPERS - KELLER POWER HACK SAWS 
2347 UNIVERSITY + ST. PAUL 4, MINNESOTA 





198 INDUSTRIAL DISTRIBUTION ¢ MAY, 


ing machine operator handles the 
same volume of accounts reccivable 
and accounts payable posting for 
merly handled by four full-time 
clerks 

Booklet RES500 describes the new 
peed and ease in statistical typing 
that can be obtained through the us¢ 
of the 10-key Tabulator Electric 
I'vpewriter. 

\ comprehensive 26-page booklet 
on effective sales control records and 
other sales management procedures 
for all types of businesses has been 
released. Booklet KD524, entitled 
“Hlow to Increase Profitable Sales” 
features a “check list for sales man 
agement” which highlights basic in 
formation needed by sales executives 
such as: record-keeping systems that 
provide a control by individual 
customer, by prospect, by salesman 
and by territory; summary records 
and a photographic method of 
furnishing salesmen with details of 
their progress on individual accounts; 
and the use of modern — office 
machines for the compilation of sales 
analysis statistics 

Also available is the Remington 
Rand sound film “Dynamic Sales 
Management” which illustrates 
modern sales control methods for 
getting the facts and taking direct 
action when and where needed. The 
thirty minute film takes a typical case 
study of how a sales manager solved 
his sales problem by use of modern 
methods and equipment. It is avail 
able either for showing to individuals 
or for use at group mectings 


HARDNESS TESTERS—Ames Preci- 
sion Machine Works, Waltham, 
Mass., has published a 20-page fully 
illustrated catalog covering their line 
of portable hardness testers. 

The catalog includes a treatise on 
Rockwell hardness testing, a chart of 
Rockwell hardness scales, description 
of penetrators, anvils and accessories 
available and equipment furnished 
Part of the catalog is devoted to an ex 
planation of how to use the portable 
tester, its advantages, and applications 


THREAD MILLING~—A_ complete, 
up-to-date manual on thread milling 
and thread milling cutters has been 
issued by Detroit Tap and Tool Co., 
Base Line, Mich. 

Printed in two colors, the manual 
(D-52) gives complete technical in 
formation on thread milling, speeds 
and feeds, maintenance, inspection 
and tolerances, milling cutter types 
plus catalog type of information on 
standard blanks carried in stock, and 
how to order information. 

lables listing correct peripheral 
speeds for milling different materials 
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THE BRIGHTON SCREW & MANUFACTURING CO. 


1827 READING ROAD CINCINNATI 2, OHIO 


che BROAD LINE 


EASY TO SELL 
MARLOW PUMPS 


Excellent engineering — dependable 
design—modern manufacturing methods 
have gained wide customer acceptance 
for Marlow Pumps. 

“Day-in and day-out” performance of 
Marlows, with their low maintenance and 
high efficiencies, has further broadened 
this acceptance. 

These factors—plus progressive head- 
quarters sales organization and aggres- 
sive advertising and merchandising 
programs—make Marlow Pumps mighty 
easy to sell. 

There are many other advan- 
tages in selling the Marlow line. 

Marlow district engineers, each 
one a pump specialist, help 
dealers maintain inventories at 
balanced levels . . . help train 
dealer salesmen and help on 
tough application engineering Pho Mestow tine ts coupfete. 


problems. Marlow builds pumps 
exclusively for: 


Write today for information on this easy-to-sell, 
broad line of Marlow Pumps — 


MARLOW PUMPS RIDGEWOOD, NEW JERSEY 
Branch Plant) De Queen, Arkanso 


Other factories in France and England. Distributors and Dealers everywher: 
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under different work conditions, and 
methods for determining cutter speeds 
and feeds, are given in the manual. A 
table showing rpm for various diam 
cter cutters is listed. Correct cutter 
sharpening practice is described in 
detail with illustrations. Standard 
thread milling cutter tolerance charts 
included as an aid to cutter selection 

Different types of thread milling 
cutters are pictured and their uses 
illustrated. ‘Tables of standard key 
ways and taper chanks are listed and 
a check list of 16 items given to aid 
in ordering cutters. ‘Tables of speci 
fications are shown for standard cutter 
blanks of both shell and shank type 


Starrett Promotes Direct 
Mail Sales Campaign 


The L. S. Starrett Co., Athol, Mass 
has developed a distributor sales pro 
motion plan tailored to fit the dis 
tributor’s needs and budget. 

len mailing pieces, designed to 
stimulate orders and create more sales, 
are included in a portfolio describing 
the campaign, how it works, and what 
it costs. The company calls particular 
attention to four special features of 
the program. 

1. The distributor is required on) 
to tell Starrett what mailings he wants 
and when he wants them sent—Star- 
rett handles all the work of mailing 

2. All of the mailing pieces are dis 
tributor pieces, from the distributor 
to his customers. 

3. Distributor’s name and address 
are imprinted on both the front and 
inside of the folders plus an imprint 
ing of products on the back cover. 

4. ‘The back cover is also devoted to 
a message on “Quality Distribution” 
plus the Starrett Distributor Seal slo 
gan “Buy Through Your Industrial 
Distributor for Prompt Delivery, De 
pendable Service, Quality Products.” 

I'he ten mailing pieces featured in 
the direct mail campaign are colorful, 
and each one contains hard-hitting 
facts about Starrett products. 





Supreme Products Inc. 


Distributor Policy 


BASIC POLICY 
Supreme Products. Inc believes the distributor offers the most efficient « 
method for selling its products 
Distributors are appownted on a se ve bass with territones that offer broad of 
ty for profitable volume consistent with the sales potencial We do, however, re 
right to sell directly pment manufacturers and the | 
archases 
S$ AND FREIGHT ALLOWANCI 
silows a ducount whah enabi 
tors the same gross profit regardless of dustan 
os wey ; 
shipments via Exp 


me between the fre 


RESALE PRICES 

To further insure a profitable return, standard suggested resale prices are ¢ 

mut products 

SALES AND ENGINEERING SERVICE 

dur Sales and Engineering staff will work in close cooperanon with distributors when 
equired to promoe and case sales volume 
PRODUCT ENGINIERING 

We will constantly strive to develop new products to supplement our prese e 
GUARANTEE 

We guarantee our products to be free from defects in materials of workmanship. and 
. eplace, no charge, such products which prove faul 
ADVLRTISING AND SALES PROMOTION 


Na al advertising im carefully selected publications acquaints 
with our products. Frequent direct mail campaigns are also ¢ 


pose Use of exhibits and trade shows gives us an opportunity 10 demonstrate 


Yard WM. Piteue au) 


fae vive Vace Prewdent 


before diferent fe groups 


A QUALITY CHUCK THAT HAS TRADE ACCEPTANCE 


Supreme brand chucks are giving top performance 
in the field and meeting with trade acceptance . . . the 


result is steady repeat sales. 


Handling the line is profitable and outlined above is our 
policy for working with distributors. Important to you 

is the opening statement, “Supreme Products, Inc. believes the 
distributor offers the most efficient and economical method 


for selling its products”. 


Supreme brand chucks is a clean fine to handle... 

it is profitable .. . it is a quality product... it is nationally 
advertised in trade journals . . . distributors receive 

full cooperation. Write today regarding open territories. 


SUPREME cnucks 


Supreme Products, Inc., 2222 South Ccolumet Avenue, Chicago, Illinois 


THE CHUCK THAT LIVES UP TO ITS NAME...SUPREME 
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HARRISBURG 


SEAMLESS STEEL COUPLINGS 


* 


DROP-FORGED STEEL FLANGES 


i, a 


Industrial Distributors who 
are interested in precision- 
manufactured couplings 
and flanges are invited to 
write for literature and 
prices mentioning the 


types and sizes they require. 


Stock Couplings and Flanges 


YOU KNOW ARE SOUND! 


100 Years im Pennsylvania's Capital] 


arrisburg Steel 


CORPORATION 


HARRISBURG 18 


PENNSYLVANIA 


© Another Satisfied ROPER User 


@) Another Profitable Deal for a 
ROPER Distributor 
Big factor to clinch this order: Roper 


dependability. Dependability that has 
made Roper a respected name in every 


ROPER CORPORATION 


facet of industry. You, too, can enjoy 
easier sales and a good profit from this 
line, for Ropers are pre-sold through a 
wide trade magazine schedule and the 
word-of-mouth praise of engineers, 
designers, and production men. Get 
full details on the Roper line —in 4 
series with sizes ranging from 3/4 to 
300 G.P.M., pressures 60 to 1000 P.S.I; 


il 


D« y¢ ribe d ind illus- 


color pamphlet are 


FASTENERS 
trated in a new 
the major fastenings manufactured by 
the Hl. M. Harper Co., Morton Grove, 
Il] 

Available metals 
W ishe Ts, 


ind sizes of bolts, 


nuts, screw rivets and 
specials are included in the folder 

Ihe pocket-size, accordion-typ< 
folder provides a quick, easy reference 
for those interested in solving fasten 
ing problems with non-ferrous or stain 


less steel metal 


MOTORS~—The Lima Electric Motor 
Co., Lima, Ohio, has published a new 
brochure presenting the complete line 
of their dripproof induction motors 
The brochure includes speed-torque 
number charts, dimen 
motors 


frame 
ions and specifications for 
from 4 to 150 HIP, as well as com 
pleted descriptions of variations for 
optional mounting and special pur 
pose applications. 

[he new bulletin also covers recent 
changes in design, including use of 
prelubricated sealed ball bearings 
throughout, which require no greas 
ing or cleaning for normal life 


Curves, 


WELDING—A new illustrated cata 
log in color has been published by 
Weldit, Inc., Detroit, Mich., which 
covers their complete line of products 

The new 28-page catalog illustrate: 
such products as torches, both stand 
ard and Welditmatic, for acetylene, 
oxygen and liquid petroleum = gas, 
plumber’s furnaces, burning 
torches, heating torches, tips, burners, 
and other welding equipment 


weed 


MATERIALS HANDLING—A_ new 
Bulletin No. 253 (Section 16, Cata 
log No. 66) entitled, “Loading & Un 
loading Equipment for Cars & Ships” 
has been issued by Stephens-Adamson 
Mfg. Co., Aurora, I] 

The 24-page catalog completely 
illustrates and describes the company’: 
new “Hi-Type” Swiveloader and two 
track type box car unloaders 





COAL DISCOVERY 


The first commercial coal mine was 
opened near Richmond, Va., in 1750 
but 75 years before that, French ex- 
plorers, pushing though what is now 
northern Illinois, discovered a deposit 
of coal which was charted on a map 
by Louis Joliet. This same coal de- 
posit, however, was not mined on a 
large scale until recent years and is 
now a part of the Illinois No. 2 seam, 
according to Coal Age, McGraw-Hill 
publication 





Kola v4 Y Firms 


Gro. D. 
335 BLACKHAWK PARK AVE. + 





ROCKFORD, It. 
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“We think 
OIC Valves 
are the best,” 


says Mr. Meikle, President 
THE UNIVERSAL VALVE & FITTINGS CO. 
Cleveland, Ohio 


Mr. T. G. Meikle, known to the trade as “George”, 


celebrates his Company's 30th anniversary this year. 


“We've put a lot of OIC Valves into this territory in the 25 years 
we've been handling them, and we've never had a complaint on 
the service they give.” 

The excellence of OIC Valve engineering and manufacturing 
accounts for this enviable reputation among valve users and 
distributors. The OIC Long Line, enabling you to meet most 
valve requirements, and the assistance which OIC representatives 


give your salesmen make the OIC Franchise unusually valuable. 


THE OHIO INJECTOR COMPANY ° WADSWORTH, OHIO 


C) | C3 THE LONG LINE OF VALVES 


FOUNDED 1883 


FORGED & CAST STEEL 
IRON & BRONZE VALVES 
LUBRICATED PLUG 
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stock 
... the line with PLUS VALUES 


One Source for all of your require- 
PLUS ments in hanging and fastening 
VALUE devices. Saves you paper work — 
can save you on freight. 


PLUS Top Flight Quality. The newest and best in manu- 
VALUE {acturing methods and quality control give you flaw- 
less products your customers like to use 


PLUS Strong, Colorful Cartons with complete easy 
VALUE reading content identification. 

Customer Demand stimulated 

with abundant promotion that 


includes advertisements like 
this 


PLUS 
VALU 


saving 
hold clamP 
in every 

Just one na- packode 

of Paine's © 

family of 

products. 


me 


H 


an d 


ceilings 


\\s 
ith hollow sr 
w 


= le ¢ of 
comer one AINE’ 
ine 43 
For a line : 
on the full 
line write 
for catalog. 


Send me complete literature and details on the Paine 


story for distributors and dealers. 


Name 





Company 





Address 


THE PAINE COMPANY, 17 Westgate Road, Addison, Illinois 
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The Buyer Looks 
at Business 


Composite opunon of pur hasing 
agents who comprise the N. A. P. A 
Business Survey Committe 





Production Increase Slows 


Ihe March business survey by put 
chasing agents showed over-all indus 
trial activity continuing at the high 
rate of previous months. Production 
is growing, but at a much slower 
rate than January and February. New 
orders are substantial in number and 
smaller in quantity Backlogs are d« 
clining at a slightly accelerated pace 
Prices, following complete decont 
how statistical strength, a cll 
test the markets for acceptance. ‘Th 
wavelet of price mecreases |} ubject 


to supply-demand action and the ver 
keen current competition Stand 
ing room only” in most buying 1 
ception rooms is generally reported 
Unworked material inventories ar 
nearing the bottom of a long d 
Kimployment is up again 
to outdoor seasonal work 
tivity is improving. More inter 
shown in continuity of employn 
is overtime is being reduced 

Buying policy is very conser 
predominantly under 90 day 
ing some lack of confidence in the cu 
rent price structure 

Phe consensus of Purchasing Man 
agers on the effect of price decontrol 
is that, while the action was lon 
overdue, the result will be salutarn 
permitting the free use of negotiation 
Phe full impact will not be felt until 
CMP controls are released June 30 
giving full play to open competit 
Price Increases Small 


I hic complet control of pri 
in’ March has caused the appearan 
of more strength in the pric ru 
ture than has been shown in 
months. Higher quotation 
ince, lowcr + to 1. With f 
tions (notably copper), the in 
ire small percentagewis¢ In the 
ion of many buvers, the 
ward spurt of prices doc 
1 firm trend, as much 
price posting may be market 
ind will stand or fall by the pre 
of supply and demand, keen comp 
tition, and the very cautior 


future coverage m ¢ 
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Williams Clamps 
trom 
stronges 

Williams * 


imum | 


Williams 


By 


Williams ine 
and 


( an we 


P.S send you 


e Catalog No. 201 a copy ot 


J. H. WILLIAMS & CO. 


504 Vulcan Street 


Buffalo 7, N.Y 


in May - 


yess ot 


adverusing 


spects conc ntrate | 


‘Superrenches ‘ 
iMPACT “Supersocke 
making 


a fa} idly 


featuring 


n pa) 
y month 
re, Quality 
piithe advantass 
is special for one good 
month Williams 


‘ The 
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support ww you! 
pr a mon t your 
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and customers 
teat ire’ a 


rough se let tee as 
t on the market 


bining strength with min 
yulk in the balanced desig" of over DU F atterns 
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you * at 
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expan ine 


» handk 


volu market 


these three tyP* of tools 19 selling 
| you can save time and effort 
make more money 'n May 
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large majority of industrial Purchasing 
\gents. 


Inventories More Stable 


Industrial materials inventories may 
be arriving at a stable position, About 
as many report increases as decreases, 
with 60 percent recording no change 
High production demands and easing 
supply of most raw materials have 
tepped up turnovers and brought 
ibout a better balance. Some lack of 
confidence in the current price struc 
ture is confirmed by the growing short 





ordering policy. 


Productivity Improving 

\ slight increase in pay roll regis 
trations over February is noted, some 
of it seasonal. More report cutbacks 
to 40 hours than are increasing by 
overtime. Productivity is improving 
More interest is shown in staying on 
the job. Skilled, technical and offic 
help are scarce in all areas. Very few 
work stoppages are reported 


Shorter Buying Noted 


\ further movement toward the 
short side of a hand-to-mouth to 90- 
day predominant buying policy is 
noted this month. Purchasing often 
and in limited quantities is becoming 
more general, as buyers watch for 
competition to crystallize prices. Busi 
ness still looks good to most purchas 


If there’d been an Industrial Distributor 
ers for the next three months. 


around in Atlas’ day . . . he would have 


been able to sell the man a couple of Specific C lity Cl 
dozen Buda Jacks— because Atlas was a Specie LCmmechy ‘mangers 


guy who needed them! Many more “ups” than “downs” 
recorded as all price controls were 
lifted in March. Except for the con 
fusion in copper prices, the degree of 


There's a need for Buda Jacks in every 
plant where your salesmen call, for the 
hundreds of lifting, pushing or pulling 
jobs that come up every day. Mention change has been small 

Buda Jacks on every call—you'll find Increases reported on: Alcohol, 
they have quick acceptance .. . are aluminum, anhydrous ammonia, as- 
easier to sell. Buda Jacks are made in hestus yarn. bensenc. brass mill prod 
more than 80 models to provide the right 


jack for every job. ucts, castings, cement, some chem 


icals, chlorine, cigarettes, copper, 
Write for General Catalog No. 1515 and details cotton linters. cotton, some electrical 
on handling Buda Jacks in your territory. The equipment, fasteners, coffee, hogs, 
Buda Company, Harvey, lilinois 

rice, soy beans, wheat, corn, sugar, 





gasoline, glassware, graphite, pig iron, 
leather, some lumber, magnesium, 
monel, newsprint, nickel, fats and 
oils, manila rope, soda ash, stainless 
Wigh Lift HYDRAULIC JACK 25 te 50 
BJ-15 s steel, wire. 

On the down side: Appliances, used 
cars, tires, burlap, coal, dyes, dairy 
products, beef, oats, (fuel oil some 
areas), lead (down and up), mercury, 
wastepaper, rubber, steel scrap, some 
textiles, zinc. 

Still in short supply: Glycerin, 
re. nickel, polyethylene, copper wire, 
al Sy 2 — ' p- stainless amy i 


High *‘Twe Speed" Easing up: Some aluminum, cop 





Ratchet Boll Bearing Screw Standard 
Journal Jocks Type Ratchet Hydraulic Jocks 


a= Jocks — 10-24 tons Trip Jocks — 25 to 50 tons per, zinc, many steel items 
5 te 15 tons 15 te 50 tons 15 te 75 tons 15-ton Cap. 








Tax Cuts Help Canada 





Manufacturers of Material Handling Equipment, Lifting Jacks, Maintenance of Way Products, Earth Drills and 


Diese! and Gasoline Engines General business across the border 
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is buovant. Production remains high 
but is not expanding as fast as in pre 
vious months. Order books are bettet 
than United States. Prices have not 
g much. Inventories are 
about the same. Employment is full 
Buying policy is on the long side of 
hand-to-mouth to 90 days, with som« 
taking a four-month position. Reports 
on conditions through 


gone up as 


ire optimistic 
the year. FJeven percent income tax 
on individuals and elimina 


number of 


reduction 
tion oF 
nuisance taxes 
purchasing power high 


reduction of a 
ire expected to keep 





NEW LINES 
taken on by 
DISTRIBUTORS 





Industrial Hardware @& ‘lool Co., 
Brooklyn, N. Y., has been ap 
pointed distributor in the New York 
City area for the following com 
panies 
@ Ace Drill Corp 
Adrian, Mich 
(Exclusive ) 
© The Guardair Mfg. Co 
Bridgeport, Conn. 
(Exclusive ) 
e Wilton ‘Tool Mfg. Co 


Chicago 


Briggs-W eaver Machinery Co., Dallas 
Pexas, has been appointed distri 
butor for the complete line of ‘The 
Boston Gear Works, Quincy, Ma 


Rust-Oleum Corp., Evanston, III 
has appointed the following firm 
to distribute its lines 
empire Supply Co 

Jamestown, Bismark, 
Fergus Mills, N. D 


lool Supply Co., Cleveland, has been 
appointed a distributor in the 
Cleveland area for ground and un 
derground high-speed tool bits and 
cut-off blades of Latrobe Steel Co 
Latrobe, Pa 


Troy Belting @& Suppl Co.. Troy. 
N. Y., has been appointed distribu 
tor in Eastern New York and West 
erm Vermont for continuous-cast 
bronze products of the American 
Smelting & Refining Co., Perth Am 
boy plant, Barber, N. J 


LECTRO 


xtVa 


YNAMIC 


ependable motors 


A NEW PROFIT-SHARING PROGRAM 
FOR ALERT DISTRIBUTORS WHO 


seELL ED in 53! 


GROWING MARKET... Precision- 
built Electro Dynamic motors are 
rapidly winning new friends be- 
cause ED’s greater stamina, extra 
dependability and superior crafts- 
manship are provable facts. 


month after month in 26 leading 
industrial publications plus local- 
ized direct mail campaigns and pro- 
motional aids are designed to give 
you hundreds of live leads for easy 
follow up. 

LARGE VOLUME |. Our wide range 
of popular sizes, ratings and types 
insures substantial volume. 


FULL COOPERATION __ A conven- 


ient warehouse and stock plan to 
assure quick deliveries. A staff of 
AGGRESSIVE PROMOTION. Domi- _factory-trained technical experts to 
nant color advertising running serve you. 


Write today for full particulars on the profit oppor- 
tunities offered to qualified industrial distributors by 


ELECTRO DYNAMIC 
Since 1880 


From 1 to 250 Horsepower 


(N.E.M.A, STANDARDS) 


One-piece Extra large 
cast iron free-flo’’ air 
frames channels 


Permanently Liberal size 
grease lubri- 


cated bearings. 


aligned cost 


iron brackets. 


Also a complete line of Direct Current motors and generators 


ELECTRO @ DYNAMIC 


DIVISION OF GENERAL DYNAMICS CORPORATION 
BAYONNE, NEW JERSEY 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





A well-known name, a top-quality 
product and outstanding service add 
up to repeat sales and continuing 
profits for Barnes Distributors. 
Barnes Welded Band Saws, Arc Line 
100-foot Coils and Random Coils— 
can always be depended upon to 


give full customer satisfaction. 


Barnes Band Saws are available 
3 ways: Welded Bands,/Ard\Line 
100-foot Coils, Random Economy 


INDUSTRIAL 
DISTRIBUTOR 


AT THESE 


BARNES 


@ Special equipment 


assures perfect welds. 


@ Controlled anneal pro- 
vides flexibility and 
strength. 


@ Consistent quality —rigid 


inspection. 


@ Tailor-made to exact 
length—NO SCRAP. 


@ Prompt delivery from 
local Distributor’s stock. 





W. O. BARNES CO., INC. 


1288 TERMINAL AVE., DETROIT 12, MICH. 
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D-A-T-E-$ 
TO REMEMBER 





May 1-2—Regional Conference, 
National Association of Cost Account 
ints, Baltimore 

May 6-7—National Metal ‘Trades 
Conference, Mid-Atlantic Assembly, 
Bellevue-Stratford Hotel, Philadelphia 

May 11-l14—American Muning 
Congress, Coal Show, Cleveland 

May 14-23—International Petro 
leum Exposition, ‘Tulsa 

May  18-22—National 
Handling Exposition, 
Hall, Philadelphia. 

May 25-29—National Office Man 
agement Show, Mechanics’ Hall, Bos 
ton 

June 15-19—Exposition of Basi 
Materials for Industry, Grand Central 
Palace, New York City 

June 22-26—Annual 
American Society for Engineering 
Kducation, University of Florida, 
Gainesville. 

Sept. 29-Oct. 2—National Electri 
cal Industries Show, 69th Reg. Ar 
mory, New York City 

Oct. 11-14—National 
Convention, Atlantic City. 


Materials 


Convention 


meeting, 


Hardware 


1954 


May 17, 18, 19—Triple Industrial 
Supply Convention, Waldorf-Astoria 
Hotel and Madison Square Garden, 
New York City. 





BALLOONS FOR BUILDING 


Glass balloons, 0.02 inches in diam 
eter, seem to offer possibilities as a 
kind of “alloy” agent, Factory Man- 
agement and Maintenance, McGraw 
Hill publication, reports. While the 
product still is too new to be sure just 
what uses it will have, the producer is 
thinking of it as a new building ma- 
terial: concrete mixes made with it 
are very fluid ai.d can actually be 
pumped through rubber hoses to fill 
forms. The balloons are made by drop 
ping grains of clay through a tall fur 
nace where they expand as they fall 
The maker also suggests its use in 
plaster, mortar mixes or as a filler in 
plastics. 
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NV STANDARD for ~ 
tough: jobs Ad ‘ 
| SS 
> 
= 
_~ - 




















| } 


complete, preferred and promoted. 
Standardize with: STANDARD. It is a good line toe represent. 
, , « 


gett 
synoa,( 
” °/7 
Too. } 
co. 


NEW YORK «+ DETROIT *« CHICAGO + DALLAS + SAN FRANCISCO 


Ae | «@ ee STANDARD service engineering specialists are available for 
la Kd your customers’ individual tool pipblems anywhere in the U.S.A. 
‘ C 
Q4 Hea GA your telephone .e 7 “Dy _* The STANDARD Line is 
. : . E) ] OZ ¢ 


STANDARD [OOL (10. 


_ 3950 CHESTER AVENUE CLEVELAND 14, OHIO 
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i | What the Distributor 
‘ Can Do About 
Market Development 


(Starts on page 92 


Safer... becausé they're 








The large and heterogenous group 
of customers rules out the use of any 
gencral theme except the important 
one of warchouse service 

Beyond that theme, it’s necessary 
for you to know your customers and 
prospects intimately and to be able to 
rifle shot interesting information to 
them on the products which they are 





or should be using 
Vhis situation calls for the extensive 
and intensive use of direct mail. Ex 
WIRE ROPE BLOCKS tensive, in the sense that you need a 
; lot of it to cover the many products 
po ney rng 2 pene vou have for sale. Intensive, in the 
sense that it should not be of the 
broadside variety, but carefully di 
rected to the right firms and individ 
uals depending on their needs and in 


terests. 


Here are the two most important The Mailing List 


The foundation of such a program 
words in the wire rope block busi- is an adequate, accurate, and carefully 
classified mailing list, kept up to date 
, Such a list is the natural result of a 
ness today ... LOAD-RATED! This market survey of the territory you 

serve. 
In most cases the territory served 
great, exclusive safety feature, by a distributor is subdivided into 
relatively small sales territories, cach 
é — . the special province of a salesman. It 
plus individual! packaging, has made scems reasonable to require each sales 
man to have an intimate knowledge 
: m . - of this territory and to aid your Mar 
American CROSBY Wire Rope ket Development Manager in making 
1 market survey and setting up a 

. . propel list 

Blocks the hottest sellers 1n their Kach salesman should be required 
to fill out a BASIC REPORT on each 
customer or potential customer in his 


field. If you want the business, just territory. ‘This report should include 


the following information 


1. Complete name and address of 


tell your customers you have the the company 


2. Names and titles of all persons 


° - ° ° in the firm who influence the 
American CROSBY line in stock! purchase of material. 
l'ype of business. 
Manufacturing operations pet 
formed. 
List of products or materials 
Made by which the company buys, or, for 
which thev are logical prospects 
AMERICAN HOIST & DERRICK CO. Data on sizes and tonnages used 


of various products 


ST. PAUL 1, MINNESOTA 
his information, with other in 
formation put together by your Mar 
ket Development Manager should 
a form a permanent customer and pros 
pect file, kept on cards or in loosc 
leaf book form 
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SS 7 


ee TRIPLE 


| MILL suppLy 
LSONVENTION 








GET ON THE 


ATRINS 


HACK & BAND WAGON! 











ATKINS SAW DIVISION, Borg-Warner Corporation 
ly E. C. Atkins and Company: Indianapolis 9, Indiana 





—with the nw HEXACON 


~FEATHERWEIGHT 


MODEL 30H 


So light its weight is hardly no- 
ticeable, but more powerful than 
its wattage rating indicates. Hat- 
chet design makes it more com- 
fortable and practical to use than 
a soldering pencil. No transformer 
required, 


HEXACON 
ELECTRIC CO. 


138 WEST CLAY AVE., 
ROSELLE PARK, N.J 


This 
and Similar ads 
Are Appearing In 
29 LEADING 
PUBLICATIONS 
to help you sell 


VIKING 
PUMPS 


VIKING 


AN HONORED NAME 
IN PUMPING 


WEIGHT—5', OUNCES (LESS CORD); 
WATTS—40 OR 60; TIP DIA.—BOTH 
Ve" AND ¥," TIPS FURNISHED WITH 
EACH IRON; PRICE— $575 


Write today for catalog describing 
the complete line of screw tip, plug 
tip and hatchet irons. 


' 
1 
' 
4 


ee ee ee eee ee meee eo 





Viscous Adhesive 
Without 


PUMPED 
Repair sto 


PUMP s 


Tae tt) 
z.. 


7 YEARS 


Pump Company 


Cedar Falls lowa 


Pump Company 


Cedar Falls, lowa 
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In saying that this help should be 
given by the salesman I am not di 
counting the difficulty of getting them 
to do it. Their performance in this 
respect will be in direct proportion to 
the extent that vou, their employer 
recognize the importance of Market 
Development and insist that the job 
be done kven with mstru 
tion as to the job's 
them and the necessity of doing it 
variation m com 


propel 
importance to 
will be wide 
pleten md accuracy dependimg on 
the individual. For this reason, your 
Market Development Manager must 
check these reports carefully and must 
utilize Dun and Bradstreet Reports, 
Manufacturers Dhirectoric Yellow 
Pages of the telephone book, Cham 
ber of Commerce information and 
results of his own direct mail and ad 


ther 


vertising to get and maintain an acd 
quate and reasonably accurate list 

In addition to being accurate, list 
must includ 
Purchasing Agents, but all 


who influence put 


reported by salesmen 
not only 
the other executive 


chase 


Role of the P. A. 


Ihe Purchasing Agent is flooded 
with direct mail, much of which is of 
very little interest to him. ‘This i 
occurring daily while other person 
in the plant are hungry for informa 
tion. 

It is in contacting, arousing the in 
terest of, and supplying valuable in 
formation to these other persons who 
influence purchases that your direct 
mail can do an outstanding and ex 
tremely valuable job 

Even if your salesman can 
reach these people, he does 
the time to see all of them on ever 
call and do Market Development 
work. He must concentrate 
ing the proposal and getting the or 


easily 
not have 


on mak 


det 

We recentls a check 
cral of our customers’ plants which 
pointed up this situation 

lor example, at a certain furnace 
ind air conditioning manufacturing 
plant our salesman regularly contacted 
two men. A survey showed that 
there were 27 other men in that plant 
who influenced their purchase of ma 
terials 

Again, at a 
pany, our salesman regularly contacted 
3 persons, but those three and 45 oth 
ers influenced their purchase of mate 
rials 

Also, at a certain oil 
Armco salesmen regularly call on 6 
men. But these six and 55 others in 
fluence the purchase of materials by 
this company 

Where are these people? 

Ihev are in Maintenance, in Pro 


made ill C' 


only 


certain aircraft com 


company 





Columbian Manila Rope—known through- 
out the United States for its pliability and 
resistance to kinking—is ‘a sure profit-maker 
for hardware stores. Sold in handy packaged 
coils or displayed in the convenient new 


Merchandising Unit. Ask your jobber. 


COLUMBIAN ROPE COMPANY © 400-90 GENESEE STREET * AUBURN, “THE CORDAGE CITY,” N.Y 
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you can make a 


PROFIT 


selling hose clamps 








because 


EVERY SHOP THAT USES- 


air 
water 
steam 
gas 


IS A PROSPECT! 





liquids 
sludge 
oil 

coal dust 








Stock - Sell - Profit with 
UNCH-LOK HOSE CLAMPS 


GET OUR DEALER PROPOSITION 


"The Sign 
ofa 


Good 
Hose Clamp" 


321 North Justine Street, Chicago 7, Illinois 
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duction, in Engineering, in Research, 
in Sales Management 

ven though your salesman cannot 
or does not have time to get in to sec 
these people, he can find out who 
they are and get their correct names, 
titles and addresses. Some companies 
publish a directory which gives this 
In others the reception 
will give 


information 
ist or one of the secretaries 
out this information. In smaller com 
panies these names are easily ob 
tained by personal contact 
ment what your salesmen report, you 
can often get these names by mail 
You may be surprised at the coopera 
tion in this respect when you simply 
write a letter offering to send sales, 
design, or fabricating information and 
isking to whom it should be directed 

Ihe pomt ts that these names can 
be secured and that they should be on 
vour lists to give your program depth 
of penetration—to reach persons not 
contacted by your salesmen 


l'o supple 


regularly 

to contact all persons who influence 
the purchase of materials—to arouse 
their interest in your products and 
service, and to develop preference for 
your products and your service 

\s we pointed out previously, thi 
information on every customer and 
prospect should be part of a perma 
nent record either on visible index 
cards or in loose leaf books 

In order to make mailings to thes« 
people, of course, you will need to 
have the names set up on Addresso 
graph or EJhott plates. These plates 
should be properly tabbed so that you 
can make selective mailings 

First the plate should be tabbed 
as to whether the individual is 


(1) General Management 

, » 

(2) Purchasing 

(3) Production 

(4) Design and Engineering 
(5) Sales and Ady 


Then the plate should certainly be 
tabbed for products which the firm 
uses or should be interested in 

You may also want to tab to show 


(1) Customer or prospect 

(2) Type of business or market 
3) Fabricating operations _ per 
formed 


\ 


The exact organization of this list 
will, of course, vary depending on 
your own individual needs. It’s a 
problem that is quite simple after you 
determine who you want to reach and 
what vou have to offer. 

Now that the list is set up—tabbed 

the machines are oiled—what are we 
going to mail? 


What To Mail 


We would all agree that if our 
material is going to be read it must 





be something of interest to the per 

son who receive it. So—the logical 

thing tor us to do is to visualize this 

fellow on the other end of the line INSTANT tq: MACHINES 
ind send him information which he 


can use and which is directed toward 
helping him solve his problems 


(1) ‘The P.A. is primarily inter 
ested in where he can buy 
what, how soon he can get it 
and at what price. So—send 


him stock lists, price lists, de 


livery information, buver ’ 
sd WINSMITH speed reducers 


Phe Production Manager its m 

terested in cutting manufactur 

ing costs, training his men to 

do a better job, avoiding wast 

and breakage So—send him 

production — tips, — fabricating 

data, training aids 

The Plant Engineer or De Jetting ady stream of dry-cold, hard ice flakes at the touch of a 
signer is interested in making button ind of magic this Instant Ice Machine was made for. That's 
oe in design which its job. Hospitals, restaurants, hotels, dairies, meat packers and super 
will make a better machine, markets count on it. And well they may —for Liquid Freeze Corpora- 


cut costs, or increase saleabil 
itv. So—send him design data tion, manufacturer of Instant Ice Machines, has been extremely careful 
gn di: 


comparative metals properties in the selection of sturdy, long-lived components for tough day-in, day-out 


design tips, applic ation data performance. 

Ihe Sales Manager is inter Centered in the drive mechanism powering the stainless steel blades 

pecs hi iking 0A sales. So which flake the ice, is a Winsmith Speed Reducer, Worm Gear Model 
Se oe 3 1/2 B, with an input speed of 2150 rpm and an output speed of 59'2 


vour products that will give 
him sales features—make In rpm. “Chosen for adaptability, sound engineering design and construction 


product easier to sell ... we have found it rugged and dependable in every way,” says Liquid 
Instead of sending everything to Freeze Corporation. 
the Purchasing Agent who may not be Reasons such as these have led manufacturers to look to Winsmith 
interested in all of it—send to these when they are looking for speed reducers. With fully standardized differ- 
hy rT OI : 

others who are actually hungry for ential, worm gear, helical gear and worni-helical units —the Winsmith 
information the kind of data that will ; 

line is the most complete within its range of 1/100 to 85 hp and 1.1:1 to 


help them on their jobs 
When literature is evaluated in 50,000: 1 reduction ratios. 


terms of the personal interests of the Request catalog 148 for details. 
man on the other end of the mail 
route, a more critical eve is cast at = : — WINSMITH, INC. 
that beautiful plant picture we are " 
about to have lithographed in five 
colors and sent to the entire customer 
list. We may decide to kill that folder 
that tells what a wonderful company 
we are—how long we have been in 
business, how many employees we 
have and which includes a beautiful 
picture of “our President’’—on the 
front cover. Better just a press proof 
of that one so the President can take 
it home to show the grandchildren 
ven then, | would suggest he tak« 
along a bright new toy too 
Now I don’t mean to say that ther 
is no benefit in chest thumping ad 
vertisements, gimcracks and Marilyn 
Monroe calendars. We could stand on 
the corner with a megaphone, act 
like Mad Man Muntz and attract at 
tention. But when it comes to getting 
the most for our investment, we feel 
there’s nothing quite as good as talk 
ing about the customer’s interests and 
his problems 
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THE CAPEWELL MANUFACTURING CO. 
62 GOVERNOR ST., HARTFORD 2, CONN 


Please send me information on Pipe Cutters and other pipe tools 
Name 

Company 

Address — 


City . -_ LE 


SCASIR 


You ir¢ probably wonde ning how 
you, as a Distributor, can get the liter 
ature I have outlined. It’s not as dith 
cult as we might imagine 


|) Your stock lists, price lists, and 
basic information on your com 
pany and its services, you will 
have to print 
lor the other literature, prod 
uct information, application 
and design data, fabricating 
data, and the like, draw heavy 
ily on the mills and manufac 
turers who serve you. ‘These 
firms have very comprehensive 
literature which you can use as 
it is, or adapt to your needs at 
a very reasonable cost 
Just as these firms do not serve 
most of your customers with mate 
rials, neither does their direct mail 
service reach and penetrate all your 
customers organizations 
Kach of you has a real opportunity 
to establish yourselves as the fount 
of information as well as the source of 
supply on the various materials you 
handle 


Opportunity At Hand 


You have the opportunity that no 
producer has im that you can be a 
centralized source of information on 
steel, aluminum, copper, brass and 
other materials. Often you can help 
your customer select the proper mate 
rial for his needs, knowing you are im 
a position to supply him im whatever 
metal he needs 

If you can get these various peopl 
who influence purchases to look to you 
for information, you are certainly the 
logical firm to receive their orders. 
More important, in supplying the in 
formation, your salesman is in contact 
with the buying and specifying men 
when decisions are bemg made. Un 
der a system of this kind your sales 
men become givers of information 
counselors on materials and customer 
problems. Fabricating data books, dc 
sign information, application data, and 
the like are merchandised by the us« 
of proper direct mail 

But inquiries are followed up by 
vour salesmen who takes the more de 
tuiled information in to the person 
requesting it, whether he be in Pur 
chasing, Production, Engineering or 
Sales. He has an entree to see persons 
he could not otherwise sce and to 
consult with them on their problems. 

Instead of a go-getter—he becomes 
1 go-giver—an cagerly welcomed helper 
of the firms he calls on. And, he has 
more time to make specific proposals 
md close sales—for shipment from 
your warehouse. He is more efficient 
because he is aided by a proper Mar 
ket Development Program 








TEAM SERVICE 
ALISSES (ZIT) 
speeds delivery! 


-_ 
CREDIT MANAGER 


TRAFFIC MANAGER 


WAREHOUSE SUPT 


SALESMAN DISTRICT MANAGER RECEPTIONIST 


my 
PRODUCT SPECIALIST ASS'T. DIST. MANAGER 


our ‘speed specialist’’ keeps 


your order on the move! 


@ As soon as vour order ts ready, our trafhe manager gets it out of our 
warehouse and into your plant as fast as possible If you specily de- 
livery o1 routing instructions, he will see that they are followed ( xactly. 
If you leave the routing up to him, he will s¢ hedule de livery sO as to 
give you the best possible protection in the matters of both cost and 


ScT VICE 


\ he nvour orde r nec ds speci i h indling, you can get the per onal at- 


tention of our trafhe manager through your U.S. Steel Supply salesman. 


.S. STEEL SUPPLY 


General Office: 
208 So. La Salle St., 
Chicago 4, Ill. 


DIVISION 


Warehouses and Offices 
Coast to Coast 
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MEMBERS GATHERED in the Bay View Room on Wed f the National Industrial Distributors’ 


day morning to participat i the 45th Annual Busine ed, new officers mstalled 


National Association Meeting Keyed 
to “Moving Ahead” Theme 


Convention Report Starts on page 97 


APPROXIMATELY FIGHLY SLIDES pictur nopsis of the progr f the of distributor essentiality by govern- 


ing innovations in distributor opera ciation for 1952-53 was given by ment agencics, and better and more 
tions throughout the countr vel Henry R. Rinehart, executive secre vork on operation costs 

presented by Frank M. Cruger, Ind tary, who presented eight targets of Mr. Rinehart dealt in detail with 
ma Manufactu Supply Co., Ind the association: better relations with the methods being used to achieve 
mapol durng the 48th annual nanufacturers, adoption by manufac these aims, and a booklet entitled 
necting of the National Industrial turers of distributors’ aims, better sell Moving Ahead” was distributed en 
Distributo Association. Mr. Cruget ing, better trained cmplovce recogni larging on the subjects 

upphied unning commentary on th tion of distributors, lower operating ‘We are not alone now,” Mr. Ren 


picture costs and more efficiency, recognizing hart said in conclusion, nm asking 


& j 
RIGHT TARGETS wer BE STRONG, be constructive, be TRAVELOGUE-—an illustrated _ pre 
Henry R. Rinehart, ex \ faithful to the industry of which we entation of distributors’ operations 
as he presented National eI i ire all a part bids Harold E. ‘Torell narrated by Frank M. Cruger, Indiana 
a synopsis of the prog ( he p Svracu Supply Co., departing presi Manufacturers Supply Co., Indianap 
and outlned d | go or dent of the National A iation, in his 1S Approximatels eighty slide ver 


futur farewell iT hown with running commentan 
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and working for these goals. O 
trade and distributor groups are be 
coming increasingly active in secking 
recognition and increased efficiency 

Departing President Harokd F. ] 
rell stressed the fact that although 
1955 will mark the 50th birthda 
the, association, the group still ha 
things to learn. However he 
distributors have grown up in the 
methods of negotiating with manufa 
turers to take on their ling Phev al 
have a more mature realization of th 
part cducation plays in their busing 
exercising care cmploving 
equipping and training of salesmei 

e stressed the wnportance of so 
management on the part of the d 
tributor so that he can “pay hh ) 
operate, and plough back.” 

Phe Resolutions Committe 
port was given by R. C. Duncan, R. ¢ 
Duncan Co., Minneapolis, Main 
Four resolutions were presented : 
onded and passed the extending of NEW OFFICERS are cheered by association members as they gather on 
President | latform to officially begin the new year. President ‘VT. Gordon Vaughan 
WW. M. Pattison Supply Co., Cleveland, wield 





appreciation to departing 
‘Torell for his untiring work during th 
year past; an expression of gratitud 
to A. M. Morris, publisher of INpus 


1) ul . f t] ¢ | ra . . ‘ 
ee ay Pay ene sang Since asi: Officers and Members of the Board of Gover- 
lide film Operation ‘Teamwork; a vot 


of thanks to Beniamin F. Fairk nors of the National Industrial Distributors’ 


(| nited St ites Steel Corp for hii in Association: 
formative spece h at the Grand ¢ Jpcning 


Session of the convention; and a 
+ 


of appreciation to the judges of th President, I’, Gordon Vaughan, ‘The W. M. Pattison Supply 


. ( ( < ] ] ( I . ‘ 
entries for the Second Annual Adve Go. Chuient 
tising Awards 
An announcement of the result of Vice President for Areas 1 and 2, R. UL. Barr, Reilly Bros & 


the clection of new officers by mail Raub. Inc.. Lancaster. Pa. 
ballot was made, and the new officer 
introduced, following which the new Vice President for Areas 3 and 4, Frank Cruger, Indiana Manu- 


president adjourned the meeting facturers Supply Co., Indianapolis 


Vice President for Areas 5 and 6, C. E. Gollwitzer, Pratt- 
Gilbert Hardware Co., Phoenix, Arizona 


I'xecutive Secretary, Henry R. Rinehart, Philadelphia, Pa. 
\dvisory Secretary, George A. Fernley, Philadelphia, Pa. 
Secretary, Robert C. Fernley, Philadelphia, Pa. 


Representative for Area No. 1, Miles I. Stray, Charles A. Tem- 
pleton, Inc., Waterbury, Conn. 


Area No. 2, W. L. Revnolds, ‘The W. L.. Reynolds Co., Balti 
more, Md. 


Area No. 3, W. W. Radcliffe, The E. A. Kinsey Co., Cincin- 
nati, Ohio 


Area No. 4, Sam H. Clark, Samuel Harris & Co., Chicago 


Arca No. 5, Charles L. Wheeler, The Salt Lake Hardware Co., 
Salt Lake City, Utah 

FOUR RESOLUTIONS were made 
by R. C. Duncan, R. C. Duncan Co Area No. 6, Wallace H. Campbell, Campbell Industrial Sup- 
Minneapolis, and seconded and passed ply Co., Seattle, Wash. 

by the assembly, expressing the associa 
tion’s gratitude and appreciation for 





favors received 
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Stackpile on Wheelo 


FOR PIPE AND FITTINGS USERS 


Always a. Ap alread, of your needa 


@ Using the services of your which might otherwise be tied 
Republic Steel Pipe Distributor — up in stocks. It saves you floor 
is just like having a stockpile — space. It saves you insurance 
on wheels. His stock contains and handling costs. 

just the sizes of steel pipe you 
need—plus the fittings, valves, 
fixtures, controls, tools—every- 


His delivery is as fast as you 
need it—a few lengths of pipe 
or a truckload. Why not get 
acquainted with your Republic 
Steel Pipe Distributor and 
the high-quality materials 


thing you need for a plumb- 
ing, heating, refrigeration or 
other piping job. 

His stockpile saves you capital he stocks? 


REPUBLIC STEEL CORPORATION 


GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 





lo help tell the story of the 
pipe distributor and the service 
he renders, this and similar 
Republic Steel advertisements 
are appearing regularly in plumb- 
ing and heating publications. 














INDUSTRIAL DISTRIBUTION © MAY, 1953 





LOUISIANA delegation from Monroe included Mrs COZY TRIO included Mrs. A. M. Redlich, Hansen & 
He. McDonald, Mary Jane Barrow Joe W- Pitts, Jean Yorke Co., New York; Robert Mills, 1H. W. Mills & Co 
NMicKaraha, Bob Belk and Mir. Micb i iB} rik Passaic, N. | and Mrs. James Seaman, WL. Snuth Co. 
Hdwe. & Supply Newburgh, N. Y. 


The Distaff Side Was Prominent... And Popular 


INTERLUDE after one of the meetin rough CHARLESTON, W. Va. was re prese nted by Mrs. H. B 
Mr. and Mrs. Ed Healy of Hartfield Heal ; ( Wehrle, Sr.; Mrs. George Herscher, Mrs. J. H. West, Mr 
N. ¥ md A. W. Tucker. (Henry G. Th ) A Henry Wehrle, Jr md Mr Hi. ko Miller, McJunkin ¢ 


orp 


Ws, 
ih ( 
-_-m Vv 
=, 
4 
2 | 
RESTING A BIT after a day of 


Mrs. Herbert F. Kamsdell, of the Ran 
yw % \\ ' \ 


‘“ 


ARRIVALS included Wilber Jones (Behr iv 
MacLaren, Oliver H. Van Horm Co., Fort W 
Flhott (Behr-Manning) and Mrs. Macl 


Lad 


ctivity are Mr. and 
isdell Industrial Sup 
p 
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~ 
AKOUND A TABLE for four gathered Mr. and Mrs. Rob ENJOYING things were Bob Melius (Skil Corp); John 
ert RK. Miller and Mr. and Mrs. Joseph P. Van Blooys of the Stauss and Malcolm Haas, Stauss & Haas, New Orleans, and 
A. L. nb Co., of Grand Rapids, Mich Ben kldridge (Delta Power Tool Div., Rockwell Mfg. Co 


_.. And There Was Refreshment 


READY to partake were Jim | Good (J. H. Williams & THE MAN from Bridge port, Conn 
Co Bill ‘Veare, Sterling Produ oO and Wal | indq ust Hardware Co.. gives an atter 
bell, Campbell Ind Seattlh Morse Twist Drill & Machine Co 


a ' i, ~ » 
RAISING A GLASS of you know wl ESCORTED by J. O. Glenn (Worthington Corp.) were 
Voigt with Mrs. Voigt a-watching { ( is Mrs. G. C. Carey, Carey Machinery & Supply Co., Balti 
Supply & Machin o. St. ] ! Nid... and Nl }ranh helan (Worthington 
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...with this Broad Brown & Sharpe Line 


Your sales curve is sure to rise when you handle 
and push the complete Brown & Sharpe line. It’s 
the broadest line of its kind and known for high 
quality everywhere . . . provides a natural basis 
for “multiple sales” on every call you make. From 
one easy-to-use catalog you can offer customers 
screw machine tools, permanent magnet chucks, 


Johansson gage blocks, electronic measuring 


equipment, and 185 stock pumps as well as a 
complete line of machinists’ tools, cutters, and 
other essential shop equipment, 

Why not make the most of the short time you 
have to talk with each customer? Handle and 
push the line that makes sales climb . . . the broad 
Brown & Sharpe line. Brown & Sharpe Mfg. Co., 


Providence 1, R. I., U.S.A. 


WE URGE BUYING THROUGH THE DISTRIBUTOR 


Brown & Sharpe ‘5 
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FIRST MEETING for these members—S. P. Pinkston 
7 : Cameron & Barkley, Miami; John EF. Allan, Cameron & 
NEW ADMINISTRATION includes Po J. Stun d Barkley, Savannah; Carter Chambers, Jr, Industrial Hdw 


president; C. McD. England, first vi president, & Supply, Baton Rouge, La., and 
Ben S. Barker, president, and Ted Pugh, secretary-trea 


ee Southern Association 


Ben S. Barker, associated with Jolin Pye ine Pv 
Barker Supply Co., Atlanta, Ga Dechned nomi Mestsers of the Southern Industrial Distributo 
nation last year because of ill health and was re clation voted unanimously to raise dues im ord 
elected to second term as first vice president instead carry on the extended programs of its committe 


Named second vic pre ident in 1950 hearing various Committce reports at the annual im 


held in the Bay View Room of the Hotel MecAll 
in Miann. Under an increased budget, the new adi 
istration under Ben S. Barker, president, hopes not or 
fo maimtain present association activities but to ime 


ved on executive commiuttes Represented 
ssocuition on Jomt Industry Committe 
Named to Area & Member hip ( ommittee im 194 


them in the interest of the members 
The First Vice-President: The treasurer's report, read by BF. L. Pugh, secretary 
treasurer, indicated that the association operated within 
C. McDonald England, Jr., is vice-president, trea its budget despite the increased demands of joint a 
nd general manager of Logan Ildwe. & Sup tion work with the National Association 
Logan, W. Va Served on Sales Pro L.. bk. Perkins of The Henry Walke Co., Norfolk. Va., 
unittee m first assignment Named to president during the 1952-53 term, presided \fter 
ommitt in 1951 and served on con thankme tis fellow officers and committeemcn for co 
operation, Mr. Perkins urged the necessity of meamtam 


nhion yILLLAL tho med to Jomt Re 
ing the association programs. Eh pointed out that the 


Planning Committee 3 | Wa 
tf Jomt Advertising wards Commiuttes 
} cil \| ‘) | i member 


ial Proyect commutt 


recent change im the political situation created a more 
favorable climate for busimess but that it did not clin 


inate problem Ile warned 


the members that mam 
new problems for distributors can be created by change 
Lhe answer to many of the problems, Mr. Perkins 
The Second Vice-President: stated, could be found in the work of the assocrition’ 
. committees, such as the “Plus-Selling” program intro 
}. Stim treasurer and ' ' ? duced at Atlantic City last vear. He also announced that 
Inc.. Orlando, FI the 1954 convention would be held in New York Cit 
Pribute was paid to eight association memb 
died during the yvear—Walter S. Blun, Georgia 
I han £ Co., Savannah, Ga. L. | Noland, Noland Co... New 
man lect vear whew h ved port News, Va.; Cherles Ff. Blake, Carolina Mach’y & 
Supply Co., Rov ky Mount, N. C.: Alvin M. Smith 
Smith-Courtney Co., Richmond, Va., who w Issocla 
tion president 1943-44; Richard Alcott, The Riechman 
Executive Committee New Member: Crosby Co., Memphis, ‘Tenn., president 1948-49; J. TH 
Barry, Banks-\iiller Supply Co.. Huntington, WL \ 
Dy. R. Dickson, Greenville ‘Textile Supply, G 
wy quip t Go val 1, WK » ; S. ¢ ind bf. ME. Archer, Superior-Sterling Co., Bluct 
hamman of Tlack & Band Saw ub-commnitt 0 W Va pre ‘dent in 1935-36 


Jomt Industry Committee m 1949 Walker L. Wellford, Jr.. J. BE. Dilworth Co.. \Mlem 


phis, Tenn., and past president of the Association, made 


t Cconnrertte 


WP. Marshall, Ji resident of M 
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.. THESE FOUR-O. S. Ferguson, Rex Supply Co., Hous- ... P. G. HARKEY, Tool Supply & Eng. Co., Dallas, Tex.; 
ton, Tex.; J. B. Clark, Jr., Hollis & Co. of Texas, Houston; Ralph McCann, Well: Mach’y & Supply, Fort-Worth,-Tex.; 
J. G. Vaughan, Farquhar Machinery Co., Jacksonville, Fla.; Ed Ferguson Jr., Industrial Supply Co., Clinton, $. C., and 


and H. E. Adams, Dilworth of Alabama, and .. . W. B. Wood, Smith-Courtney Co., Greensboro, N. C 


Raises Dues To Carry On Bigger Program 


the executive committee report and George G. Weaks, 
Weaks Supply Co., Ltd., Monroe, La., presented the 
executive committee’s proposals for a constitution change 
which resulted in the raising of dues. Instead of the flat 
rate system of dues, the committee proposed a simple 
sliding scale based on sales in two categories which is was 
estimated would raise the dues income sufficiently to 
take care of the budget. The proposals were adopted 
unanimously. 

Lloyd B. Mize of Industrial Supply Corp., Richmond, 
Va., addressed the members on the subject of “Are We 
Selling Products and Service, Or Price?” Mr. Mize 
warned of the profit squeeze taking place in the return 


to a more competitive market. i | } 

Results of the first election to be conducted by a mail iS iy 
poll of members by the association was read by M1 . 
cleewhere on these pages, the new crccutive comuttce NEW PREXY Ben S. Barker inspects the silverbanded 
is W. P. Marshall, Jr., Marshall Suppls Co. Tulsa. Oble:: gavel turned over by L. F. Perkins, retiring president 
Ashley DeWitt, Briggs-Weaver Machinery Co., Dallas, 
Tex.; Alex Davies, Moore-Handley Hdwe. Co., Birming 
ham, Ala.; Henry Tonsmeire, ‘Turner Supply Co., Mobile, 
Ala.; Mr. Perkins and Mr. Wellford. Joe E. Pitts, Brown 
Roberts Hdwe. & Supply, Alexandria, La., moved to 
the advisory board 

A feature of the meeting was the presentation of a 
three-act “drammer” by “Senator Joe Pitts and_ his 
Louisiana Vagabonds”’ entitled “It Makes A Difference 
To You”. The playlet contrasted the difference between 
inefficient and unethical selling and intelligent and cr 
ative selling and the satirization received enthusi 
astically. George Werks, and Bill ¢ ‘ f Weeks Sup 
ply Co., Monroe, La., assisted the cast 

New members introduced were F.. Fk. Owens, C. I 
Thurston & Son, Norfolk, Va.; Hugh W. Powers and 
C. D. Griffin of Mitchell-Powers Hdwe. Co., Bristol, Va 
Also announced as new members were four branch 
houses—Dilworth of Alabama, ‘Tuscaloosa, Ala.; Moore 
Handley Hdwe. Co., Nashville, Tenn.; Moore-Handley VAGABOND PLAYERS engaged in the 3-act drama in 
Hdwe. Co., Mobile, Ala., and Marshall Supply & cluded Joe Pitts, J. H. McDonald in the “Manager's Office 
Equip't Co., Oklahoma City, Okla ind Tom Humble and Bob Belk in the “Buyer's Office 
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y 











i 


PAI ISING in the lobby for 1 moment were ¢ i Ing vet Ridge Tool How ird I AT THE DANCE wert Mr and Mrs 
St (,corge Shadbolt ra Bovd Co Miilw puke md \\ | Va md KR 1) Ive Foster Green ( lark Ldwe Co Jame 
Ridge town, N y 


Traveling In Groups And Twosomes 
















i 





IN A LOBBY were D. M. Jones, Dodge-Newark Supply, Newark, N. J.; Mr. and CELEBRATING a 17th wedding an 
Mrs. KR. W. ‘Turner, Treat Hdwe. Corp., Lawrence, Mass., and L. L. Seggel, Dodge niversary were Mr. and Mrs. Geor 
Newark, after going through registration for the convention Ihe lady attendance Booth, Carolina Mach'y & Supply 
vas one of the largest ever recorded Rocky Mount, N. ¢ 





> 


BIRMINGHAM'S Mr: Jam \ PENNSYLVANIANS from ‘The Bittenbender Co., Scranton, are Mrs. and Mr. C 
Vann, Ir. of Y ne & Vann hat Ernest Hallock and Mrs. and Mir. W.. Robert Bittenbender who enjoved their stav 
vith Brownie Jalbert Ba Stat la t | da 1 port rt them eather trickled in Ih irtet 


& Di d after hay taken a 
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These features of PET lille 


Reserve Power—for the extra 


YOU CH) AVILA P 


Six Heavy-Duty Ball and 
Needle Bearings 







ally Balanced Arm- 
atures—for freedom 


ieee dl oles bites 








Here’s a drill line 

that’s built to sell... 

a line.that has everything! 

When you sell PET Super- 

duty Drills, you can do a com- 
petitive selling job. Model by 
model, feature by feature, you can 
prove that PET Drills live up to 
their trademark—‘'Plus power per 





Compact Design— 
makes hard-to- ; 
reach drilling -jobs ' pound.”’ 
easier and. faster. J And if all the features shown above 
imply high price, it’s time you found out 
about a drill line that’s priced to sell, too. 
weight, easy ‘hen & «We say without equivocation: PET offers 
dling you the best deal in the industry. If you 
want to carry a line that sells—that will 
Forced. Ventilation— 9 help build up your profit volume—write 
or ae us today! We have a proposition that’s 
bound to interest you. 





















Aluminum-Alloy Die 
Castings—for light 


Precision-Cut, Heat- 
Treated Gears—for 


nee, Ane The complete PET Drill line helps close sales easier and faster 


flow 







PET offers a really complete choice... you meet every sales 
drill line... 54 distinct mod- opportunity. And, the PET 


els in 3 capacities: 4", %" and Superduty line includes drills 





with pistol or saw-type meeting U. S. Government 
grip. Your prospects geta wide and military specifications. 





© MAIL COUPON FOR 
RE ALO FULL INFORMATION 
71) iy Plus Power 
7 . " PORTABLE ELECTRIC TOOLS, INC. 1D-53 


L POWER TOOLS per Pound 320 W. 83rd St., Chicago 20, Il! 


Gentlemen: We want a free copy of your 





PET catalog and information on your dis 
tributor proposition 


PORTABLE ELECTRIC TOOLS, INC. |“ ru 


Company 
320 West 83rd Street, Chicago 20, Illinois Addre: 


In Canada: Portable Electric Tools, Ltd., 
452 Birchmount Road, Toronto 13, Ontario, Canada 


City 





BRONZE 
STEAM STOPS 


Also Fiat, Squore 
or Tee Head 


FLARED TUBE 
FITTINGS 


Elbows, Tees, 
Couplings, Unions 


e a complete range of sizes 
e a complete variety of types 
 - e all from one source with 


> « uniform quality 


HAYS has had a policy of distributor protection 
that has been consistent for over 80 years. An 
can aes additional protection is the quality built into the 
more than 3500 HAYS items... Dual protection. 
Wherever there is a Water —- Steam — Air — Gas 
or Cutting Oil Line, there is a need for Shut-off 
Stops — Valves -- Fittings .. . All made by HAYS. 
ALL MON STOPS Familiarize yourself with the HAYS Catalog. Show 
it to your customers. 


: 
( BRASS STOPS HAYS has every production facility . . . pattern 
VALVES shops, foundries, machine shops, modern precision 
machinery, design, tool, and production engineers, 
FITTINGS and expertly trained craftsmen. 


IRON BODY STOPS Printed literature for personal distribution or for 


for STEAM © GAS mail promotion .. . plus advertising in trade maga- 
zines, affords an entree for you to increase your sales 


WATER ¢ AIR by selling HAYS. IT PAYS TO SELL HAYS. 
CHEMICAL LINES 


Bronze Steam Metal 








HAYS MANUFACTURING COMPANY 


823 West 12th Street, ERIE, PA. 





Foundries: Erie, Pa., and Albion, Pa 
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FESTIN k BOARD ) upied | i Dis t thi | itis l 8 dy« Co \liam CONS ENTION HAI & illers wer 
bla., and included S$. G Keep, Gen Drody, Fra Campbell, Mar Keep Carl Sand J. Frank Slagle of Tennessee \iill & 
burg, Mrs. Drodyv, Mrs. John Kegan, \irs. Sa md John Kegan \lr. Camp Nline Suppl Co Knovvill lenn 
is with Delta File. ian (Oster Mig. Co 


Sometimes Out, Sometimes In, But Always Moving 


»” i] 


STROLLING were Mr. and Mr: Pf AKING IT EASY for a spell was this quartet from R. C. Duncan Co Minneapolis, 
Harry P. Menges of the Beighley Hard Minn. It includes Russell C. Duncan, Jr, Edw. deBrauwere, Richard Duncan, and 
ware & Tool Co., Pittsburgh, Pa Lister 


TEXAN Ashley DeWitt of Briggs‘Weaver Machinery Co., Dallas, is greeted by CHICAGOANS Bill Iber of O. Iber 
Lunkenheimer men—Harry A. Burdoff, Harold H. Layritz and Homer FE. Lunken Co., and krank Armmham, Sterling Prod 
in a hotel lobby ucts Co., conversed a bit 
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a | | > 
ON FOOT was pleasant. Strollers are Mrs. A. R. Peroutka BY BUS, Mr. and Mrs. T. R, Adams, A. V. Wiggins Co 
Falk Corp.), Mrs. F. P. Meister and Mrs. HL. E. Russell Syracuse, N. Y., return from a sightseeing tour. Back home 


\. Schrader's Sons) and Mrs. Paul Haas, Sta & Haa upstate now was flying the same day, and Northern 
Inc., New Orlean ellers later returned through April storm 


Enjoying the Outdoors . . . 


BY BOAT tw oo. J. V. MeKee, Ir... Strong ON THE BALCONY, Leo V. Anthony and 
Carlisle & Hammon rects Mr. and Mrs. G. k-. Shoup tor Fairmount Tool & Forging) cool off after 
Dunne it gang of the Yacht Savit It \ » lot warmer than Atlant: 


IN is a good place for a chat, accord ON SHOPPING TOURS, Mr. and Mrs. Dick Holden, 
ing to Robert Boyd, M Supply Co., Waynesboro, Va ind Silliter- Holden, Inc., Hartford, Conn., looked over Miami's 
Llovd B. Mize, Industrial Supply Corp Richmond, Va exotic store windows 
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A complete line of 


V-Belts and V-Belt Drives, 
Flat Belts and Belting 


@ Whatever your customer's belt drive requirement, 
“U.S.” can supply it. With “U.S.” warehouses stra- 
tegically located across the country, you are assured 
of immediate shipment. 

To increase your sales, “U.S.” gives you sales 
engineering assistance, product training, proven sell 
ing aids including catalogs, envelope stuffers and dis 


plays. For more information write to address below. 


U. S. Rainbow Multiple and 
F.H.P. V-Belts 


U. S. Rainbow Multiple and 
F.H.P. Sheaves 


Flat Belts and Belting 
Special Purpose Belts 





U.S. Rainbow Q. D. Sheaves 
in a complete line 


Quick-demountable sheaves bring 
many advantages...simplicity... inter 
changeability ... reduced maintenance 
PRODUCTS OF time...lowest cost for flexible inven- 
tory. Sheaves and V-belts from the one 
source guarantee your getting the right 
sheave with the right belt—plus a com 


plete engineering service. 











UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION - ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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NEW PRESIDENT Robert Kelley 


Mannuin Maxwell yy M In 


had 


mea ¢ 


NEED FOR COOPERATION was 
tressed by Paul J. Stine, Harrv P. Leu 
In Orlando, Fla Close association 

nutual helpfulness Nir. Stun 


promote ood relation hip 


DISTRIBUTORS ADDRESS MANUFACTURERS: 


Urge Cooperation, Equitable Sales Policy 


I'wo pistraisurorRs who addressed the 
hay eting of the Americat 
& Te. Nlanufacturer 


nanuracturer to 


war in mind the need for close coop 
eration and equitabi ii 


poli KK te 
1 


rysuire yin utuall profitabl ela 
li 


tionship mtv n 


tributor 
The them ft the dist 


Distributo buture 


Vil Prend 1 


Planning” 


kugen | Mc MeCat 


irthy, Beal 


ASSOCIATION PROGRAM must 
meet the demands of the industry was 
remarks by 


Porter 


the kevnots ot 
retiring pre ident, J. A 
Cable Machine Co.) 


Ope nity 
Proven 


232 


Inc., Buffalo idl, 
distributor 
quitable sale policy; full 
it all | 


+ 
ed ) 


thy & Rogers 
NManutacturers must offer 
lear cut 
ind ntelligcnt 
ul a line produced ind pri 
ender both of u 


ooperation 


t profit.’ 
Paul J. Stine, Harry P. Leu, Inc 
Orlando, Fla. also stressed the need 
for harmonious relationships based on 
mutual ooperation Mr. Stine said 
Handling of price ind poli¢ ies by 
ut as manufacturers are closely inter 
industrial 


en with the future of 


“MANUFACTURER’S POLICY 
must be clear cut and equitable,” was 
message driven home by Eugene F. Mi 
Carthy, Beals, McCarthy & Rogers, 
Inc., Buffalo 
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CONFERENCE BOOTHS were re- 
ported on by Ralph M. Johnson (Nor 
ton Co.) who expressed appreciation 
for cooperation of all exhibitors who 
ontributed to the program's success 


If you plan wisely 


upply distributor 
distributor 


ind well, your imdusrial 
vill prosper and grow and make a won 
derful outlet for the sale of your mer 
handise. On the other hand, if you 
do not, the distributor, who is actually 
1 part of vour organization, suffers and 
0 do you ; 

“Does our program meet the need 
if industry?” was the question posed 
by J. A. Proven (Porter-Cable Machin 


erv Co retiring president of the 


American Supply & Machinery Manu 


PFREASURER’S REPORT by re 
elected Krank P. Green (Delta File 
Works, Inc was unanimously a 
cepted by associatioa members attend 
ing the annual membership meeting 





; ¥ 
ATTITUDE NOT APTITUDE \y NEWLY ELECTED officers and committeemen are: (seated) T. D. Vander Voort 
mphasized by Armand J. Gari son Bros, In first vice president; J. Robert Kelley (Manning, Maxwell & 
Sale } ramming International \ president: Clarence B. Noclting (Faultless Caster ¢ orp.), second vic 
Psvcholo Cl tanding) Frank P. Green (Delta File Works, Inc.) re-elected treasurer 
ommittee men Paul Watt Skil Corp bh ©. Emerson (Spartan Saw 
and (not shown) George L. Abbott (\lexander Brothers Belting Co 


poke on The Use of 
Motivatmeg Salesmen 


‘ exchange of ideas bi ning, Nlaxwell & Moore, Inc.) dis 
veen manufacturers and distributor closed that New York had been s¢ 
vho participated in these program lected for 1954, Cleveland for °55 
And Mr. Proven pointed out, thi md Athintic City for ’56 
ition educational aids commit Ralph M. Johnson (Norton Co.) 


presented a preview of suggested 


facturers’ Association, as he opened 
the annual membership meeting 

lo support his belief that the asso 
jation’s activities during the past yea 
iad contributed greatly to a better un iSSOCI 


lerstanding of the industry prob had been prolific in the preparation 
lems. Mr. Proven outlined the accom ind distribution of product informa changes tor the association's constitu 


Hishments of his associates and thei tion bulletins, 10 research tests, and a tion and by-laws which members will 
ommiuttees. One of the main tcature tancdard procedure manual vote on as 


soon as the change ine 
ink P. Green, re-clected treasures available in final form 
Index eport on the financial J. A. Proven, retiring 
Latest copies of this monthly report issociation to date presented the newly elected office 
were distributed, and Mr. Proven em the Conference Booth Program ind executive members 
yhasized that the statistics were two eld at the Dinner-Key Auditorium ‘A Look At The Future” was the 
nonths ahead of Federal Reser ported on by Ralph M. Johnson — title of a talk presented by newly 
figures, and represented facts received n Co.) who congratulated th elected president, J. Robert Kelley 
who had coopel ited to who thanked the outgoing officers and 
neoming order classifications expressed confidence that the progres 
made in the past would be contimued 


Regional seminar md sectiona Ww SI 
mecting ittended r issociation it ort of the convention by the new othecs ind mnittes 


| had mtributed greatly t i ( ) J Robert Kell men om the comin 


MCC! it 


of last cars program was the reestab | 


ishment of the New Order president 


from 144 companies in six different S exhibitor 


the 1953 program an outstand 


<3 


ra i 
NEW MEMBERS of the American Supply & Machinery Kelley, new president, gave an informal talk inviting all new 
Manufacturers’ Association were welcomed at a_ breakfast members to take an active “sees in future activities of the 


held at the Colombus Hotel Monday morning. J. Robert association, and introduced them to old members attending. 
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HOLDING HANDS and_ obviously WEE BIT WEARY but enjoving HAPPY PROMENADE. is enjoyed 
happy are Mr & M kk. R. Hogenson t are Nir. and Mrs. Robt. Bovd, Miz by Mr. and Mr George Weak 
Hubbard & Ce Fast Alton. Ilinoi S Co., Waynesboro, Va Weaks Supply Co., Monroe, La 


Everybody Happy? These Faces Tell the Story 


WHOSE STORY? Must have been a good one judging ONE FOR THE BOOKS gets laugh from Clyde Mansur 

trom laughing ta of Edward P. Joyce Winter Bros Simonds Saw & Steel Ashley DeWitt, Bnggs Wea 

James M. Lamond and G Ik Loune, (Pittsbu ipe & Machinery Co., Dallas; Walter F. Crowder, Inpusrriat D1 
rripuTtion, L.. G. Breckenridge (Simonds Saw 


WHOSE PEN IS IT? brings laughs from Percy S. Gough PARTY GOERS having a happy time, Mr. and Mrs 
American Hoist & Derrick Co.) and FE. N. Wirthlin, Jr., George Zwanziger, Warren, Balderston Co., Trenton, N..] 
The Wirthlin-Mann Co., Cincinnati and Jack Kuhn (Atkins Saw Div., Borg-Warner Corp 
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or 
These? 


1] 


You can be sure of finding fasteners of the styles 











and sizes your customers want when you choose 
the Bethlehem line. 

Bethlehem makes standard fasteners in all 
types. In addition to machine, carriage and lag 
bolts, we turn out such items as turnbuckles, 
clevises, rivets, spikes and washers, all of them 
in a full size range. 

Bethlehem Fasteners are accurately made, too. 
With their well-formed heads, strong shanks and 
smooth-fitting threads, they're sure to meet the 


requirements of your customers. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA, 


On the Pacific Coast Bethlehem products are sold by Bethlehem Pacific Coast 


Stee! Corporation. Export Distributor Bethlehem Stee! Export Corporation 





MADE AT LEBANON PLANT 
Key to Quality 


— 





HAMA AMMDH A 


; 


\ 
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Nobody ever argues about 
the supremacy of the eagle. 
Nor is there any question 
about the supremacy 
of Jacobs Chucks. 











YZ Dado 


o> - ALWAYS SETS YOUR SALES PACE! 


iF IT’S A 


Want an item you can be sure will lead the way to a lot 
of related selling? Pick the outstanding product in any field. J A C 0 BR S 
In chucks, that’s Jacobs out in front for almost fifty 
years, because they've never been equalled for gripping IT HOLDS... Business for You 


power, accuracy and durability. The Jacobs Manufacturing 
Company, West Hartford 10, Conn. 
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SIDEWALK STROLLERS Pau! Reinking (Belmont Pack BETWEEN PARTIES are Mr. and Mrs. George A. Hirth 

mg & Rubber); Harry N. Crowder, Jr. H. N. Crowder Mau-Sherwood Supply Co., Cleveland; James B. Carse (S. ¢ 
Easton, Pa.; Mrs. O. W. Wagner, Mrs. Reinking Johnson & Son, Inc Mir. and Mrs. Don Whyte and 
| Wagner (Belmont Packing & Rubber Howard Williams, Mau Sherwood Supply Co 


Night Time Was Party Time 


PRETTY ACCORDIONIST plays favorite ong requeste d FORTUNE T ELLER entertains R Nl Shannon and Mi 
by J. G Gilliam, Hajoca Corp., Chattanooga, ‘Venn ind Mrs. k. J. Brand, Bostwick Braun Co., ‘Toledo, Ohio 


DISTRIBUTOR Arthur Grover nter yrand Rapid PIME OUT for an obliging pose as camera catches ¢ 
Supplv Co., Grand Rapid ch t thd IK. Myers (Morse Twist Drill) and Mr. and Mrs. I 
Ne 


harles 
dward 
i} and James M. Jaqu Wholse Stern, Miller & Stern Supply Ce San brancisco 
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NEW YORK STATERS James Sea 
Newburgh 
ind NM k ’ Hansen & 


trnan \W | Smith ¢ 


York ( relax 


IN A LOBBY CHAT were E. G 
Mahonev, Mills & Lupton Supply Co 
Chattanooga, Tenn md Joseph D 
Childer National Suppls Cx 


RESTING A BIT after a day’s activ- 
ities were Mr. and Mrs. M. N. Hol 
land of Williams Hardwa Ce. 
Minneapolis, Minn 


... And There Was Some Pairing Off 


COMPARING NOTES were Jack 
Wilkinson, Gulf Coast Ind. Supply, St 
Petersburg, hla, and William L. Wahl 
Varquhar Machi Co, Jacksonvil 
Ila 


HAVING A WORD 
Standard li | 
pose vith PI 
Williamsport 


238 


“ 


MAKING CALLS on suppliers, M1 HOW DO YOU LIKE IT, asks J 
ind Mrs W. L. Enright, Ellfeldt Ma H. Behn of Mrs. Behn. Both repre 
hinery & Supply Co., Kansas City sented the H. J. Behn & Co., of Bridg 

Mo., stopped for a while at one of port, Conn., where the weather 
the parlors as nice 


vasn t 


WELL MET in the lobby were 

i Bt A ppl ‘ J. Harold Mulherm, Georgia Si pply 

, » chat with tor Co., Savannah, Ga., and Albright Bra 
Mig. ¢ \ trong Brav & Ce 
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ARMOUR coated abrasives and the 
salesman who gets more $$$ per call 


And he got sales aids like these— product information 


This salesman learned a lot from sales meetings with 
booklets, “how-to” pamphlets on problems that plague 


Armour sales managers. He got plenty of good, hard 


selling ideas — proven ideas, not just talk ~and advice customers, useful premiums, This salesman learned how 


on how to use them, from people who know they sell Armour products even when he isn't there 





And he took a look at Armour’s new laboratory 


equipped with the latest in coated abrasives equipment 


He found out more about advertising and how it 


helps open doors and close sales. All these magazines 


carry Armour’s hard-hitting advertising message to This Technical Application Laboratory and its facilities 


are available for help in solving his customers’ problems 


prospects, making it easier to see them and sell them 


Your salesmen can get more dollars per call by sell- 
ing the complete Armour line. It’s now available to 
additional distributors. For complete information write: 


UUM (Prcled Weasives 


Armour and Company . North Benton Road . Allience, Ohio 
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NATIONAL Association president, H 
EF. Toreil, chairmans meeting, thanks 


manufacturers for advice cooperation 


MANUFACTURER James Scott re 
for coordinating committee, de 


port 
in distribution cost 


scribes progress 


AMERICAN Association president, J 
\. Proven, reciprocates distributors’ sen 
closer cooperation 


timents, foresees 


Final Session—Business and Humor 


mecurbers of 
md Southern 
onvention’s final 


‘THE JOINT MEETING of 
the American, National 
Associations on the « 
day was highlighted by the 
James Y. Scott, Morse ‘Twist 
Machine Co., of the Association 
ommittce 
) 


ott update al 


omunittee ha 


report of 
Drill & 
Co 
ordinating ¢ 

Mr. S 
work the ¢ 
its study of way 
ind cut distribution cost 
ble vl the had engaged 
in outside consulting firm. Barrington 
Associates, New York, to block out an 
objective program of action. A_ pr 
f the firm's wdleas wa 

American Associa 


executive committee during the 


hi mn thr 
been domg im 
to nmprove distribu 
tion service 
comuinittes 


liminary outline 
pre ented to the 
tion § 
convention 

Said Mr. Scott: “Barrington 
secured a good picture of the situation 
within the industry, both from a manu 
facturer and distributor standpoint 
It seems to be their feeling that the 
principal need is for more factual in 
formation on the various types of proj 
ects, and making this information more 
readily available to asso fion mem 
bers and distributo 

“Thev will likely re¢ 
ulded, “that the Associ 
on its staff an industrial engineer on 


technician to tudics 


has 


COTUETDANC nd ¥ he 


? 
ition emplor 


} 
TCs irch TTA 


ind to present the results in print to 
the member hip generally This man 
would work under a permanent com 


on distribution costs and ser 


mittec 


CCS 
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Mr. Scott pointed out that much of 
this study will recognize the wide dif 
in types of products made by 
Association and thus will 
only show members the benefits to be 
derived from certain procedures and 


ferences 
members, 


pra tices 
aT expects the 
cnted to the 


} 


ts fall 


study to be pre 
exccutive committee at 


necting 


Machine Tools 

Mr. Scott devoted the 
his report to a brief review of the 
machine tool situation. In 1948-49, he 
tid, the industry had shipped $330 
inillion worth of tools, and by last year 
their shipments had climbed well over 
the $1 billion mark. He foresaw an 
other billion-dollar year in 1953 

He justified his prediction by point 
ing out that plant modernization, now 
badly needed, will result in an acceler 
ited demand for new machine tools 
ind for the cutting tools that go with 
Remember,” he “that 
more than 50% of the machine tools 
in U.S. plants are more than 10 years 
old, will soon have to be replaced.” 

In view of these facts, he asked dis 
tributors not to worry about last year’s 
“Business will hold 


remainder of 


them said, 


#% drop in sales 
up,” he predicted 

Ihe chairman of the meeting, Har 
old FE. Torell, Svracuse Supply Co 
president of the National Industrial 
Distributors’ Assn., paid tribute to the 
nanufacturers for the counsel and 
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had given distnbutors 
“This cooperation is 


guidance they 
during the year 
one of the great benefits of taking part 
in these ‘Triple Industry meetings,” he 
said 

Iwo guest speakers lightened this 
session with thei 
of humor in 


final business Views 


on the value of 
business and the basics of 


1 SCTISC 


sale s pro 


motion. 

Phe first of the two speakers, Sam 
ucl H. Ramsay, secretary of the Provi 
dence, R. 1., ‘Tax Review Board, stated 
that business and industry can ill 
afford to operate without a sense of 
humor, and told one humorou 
after another to illustrate his point 


story 


Souping Up Sales 

On “practical promotion,” Frank 
W. Lovejoy, Socony-Vacuum Oil Co., 
New York, said that the average sales 
manager tends to forget he’s dealing 
not with people, but with minds. “It’s 
what people think they want, not what 
you think they want, that results in 
sales,”’ he said. Good sales promotion 
consequently, consists of capitalizing 
on the buyer’s preferences and fancies 
Referring to his own job, he said that 
personally he'd prefer dark green gas 
pumps, but the public prefers red 
“so we give them red.” 

The meeting concluded with Mr: 
lorell introducing the new presidents 
ind officers of the three association 
Then with a rap of the gavel, he d« 
clared the 1953 convention adjourned 





HUMOR in business was pleas of S. H HUMAN NATURE is too often for HAPPY they were there: Frank Cruger 
Ramsay, Providence, who called it im gotten in sales promotion, Frank Love Indiana Mft Supply, Indianapolis; 
perative in these troublesome days joy of Socony-Vacuum told meeting Geo. Smith (Henry G. Thompson 


BEFORE the me: ng I nd Vv a WATTING ¢ pi cp Waltz -Dettner S D> 
St WW. Sa ;, basset ply ¢ Cincim | Nusent end 1. A 
: VIoG ‘ 


“WELL WORTH IT,” is the joint verdict of Harold I ' nm i ickson, (WD Allen Manu 


Butcher (Butcher & Hart Mie. ¢ 1 1} ‘“ H. 3 | r dstrohm (A\mercan Cham and 
lev Thoma I] Bradles li \ I 1) ‘ Y 2vood ( 1 1 nent i onvention 
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Presenting the Ladies . . . 


TRIO from all over: Mrs. H. EF. Torell, Syracuse Supply Co., 


Syracuse; Mrs. C. E. Gollwitzer, Pratt Gilbert Hardware 


Phoenix, Ariz ind Mr CG. J. Behringer, J. |. Stange 


Hadwre Manitowoc, Wi 


And the Gentlemen... 


ets 
ane 


DISTRIBUTOR W. 'T. Parr, Thomas H. Bradley, Water 
town, N. Y., meets duo representing Aro E.quipment—D M 
Gibbons and 1. bk. OMalk 


At the Miami Convention . . . 


% \ m4 : 
FROM CHICAGO, Mr. and Mrs. W. J. Ferrick (Wilton 


lool Mfg. Co.) meet Canadian distributor E. H. McKinney, 
\ikenhead Hardware Ltd., Toronto. Ont 


a 
DUO: Miss Ann Fernley of the National Industrial Dis- 
tributors’ Assn. spends a few moments chatting with Mrs. 


Chloe England, Logan Hdwre. & Supply, Huntington, W 
Va 


sae 
MANUFACTURERS E. C. Sharp and Wm. Ruffner (J. H. 
Williams & Co.) flank Robert Boyd, Mize Supply C 
Wavnesboro, Va., during rare sitting more 


it at convention 


AFTER a day of meetings, D. W. Huff (Thomas Laughlin 
Company) has a chance to sit down and talk for a few 
moments with Mrs. Huff 


242 INDUSTRIAL DISTRIBUTION © MAY, 1953 





ARE LOCALLY AVAILABLE! 


Bunting Standard Stock Bearings 


The bronze bearings you need are as readily available as the Bunting 
catalog in your desk drawer. It gives all dimensions of hundreds 

of sizes of Bunting Standard Stock Bronze Bearings 

Completely machined and finished, they meet every familiar 
requirement in production and maintenance of industrial machinery. 
Your local Bunting distributor carries comprehensive stocks at 

all times. Bunting factory branches in all industrial centers 

give strong and constant support to distributors. 


The Bunting Distributor 


Your Bunting Distributor is an industrial distributor or a specialist 
in certain industrial items. You will find him listed in the classified 
section of your telephone book—most likely under the heading 
Bars, bronze or Bearings, bronze. If he is the leading distributor, he 
almost certainly is the Bunting Distributor. He carries in stock, 

for your money saving convenience, completely machined and 
finished Bunting Standard Stock Industrial Bearings, Electric 
Motor Bearings and Precision Bronze Bars in a complete range of 
sizes meeting all your usual production and maintenance needs. 

Ask kim for catalog. 


Sagrattracy 


BRONZE BEARINGS + BUSHINGS + PRECISION BRONZE BARS 


This advertisement appears in Modern Machine Shop + Iron Age +« Machinery + Mill & Factory + Southern Power & Industry « Steel 


THE BUNTING BRASS & BRONZE COMPANY «+ TOLEDO 1, OHIO «+ BRANCHES IN PRINCIPAL CITIES 
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Keystone Lubricants cover the 
majority of plant lubrication 
requirements...with a minimum 
of products and densities 








NO. 32 CARTRIDGED OPEN GEAR GREASE — Cartridged for gun appli- 
cation, No. 32 is easy to apply; has high load capacity; is exceptionally 
adhesive; repels cold and boiling water. Density X Light meets most 
applications. Operating range: 40/400 F. 


NO. 122 OPEN GEAR GREASE—For normal operating conditions 
(32 to 140 F.), brush, swab or pour application. Resists acids, alkalis. 
No heating required. It is dust- and water-proof. Provides easy start- 
ing. Carries heavy loads. No. 122 Heavy is used for average conditions. 


BALL AND ROLLER BEARING 
GREASE NO. 44—Handles 
speeds up to 20,000 rpm. 
Temperature sub-zero to 225 
F. Low starting and running 
torque. Seals against dirt, 
dust, moisture. Does not 
channel. Adheres to balls, 
races, cages. 


CONDENSED OJL NO. 50 (not 
SAE No.)— For plain, ring oil- 
ing and oil lubricated anti- 
friction bearings; guides, 
slides, air compressors, 
general lubrication. Density 
Light (SAE 30) is used for 
most applications. No. 50 
does not creep or drip; goes 


S. R. SPEED REDUCER LUBRI- 
CANT—S. R. No. 1 (SAE 60) 
is used for most enclosed gear 
applications. Does not “build 
up’. Has excellent film 
strength, low internal friction, 
and sustained load carrying 
capacity over a wide tempera- 
ture range. 


NO. 2 PENETRATING OIL— 
Has a light, free flowing body 
with high lubricating value. 
Used to penetrate and lubri- 
cate remote parts. Cleans 
sludged bearings. Acts as gum 
and sludge solvent for use in 
Diesel and gasoline engine 
lubricating oils and fuel. 


6 to 8 times further than ordi- 
nary oil. 


NO. 1 PENETRATING OiL—Has penetrating 
and wetting power— without use of volatile 
materials. Provides easier disassembly or 
salvage of corroded or rusted metal parts. 
Protects threads being disengaged. 


, coal i. 
Do you have your copy of Keystone Bulletin BK-19 f } 
on "Planned Lubtication'’? It gives details on these YST0 
7 lubricants. For information on the complete Key 
stone line, refer to the Keystone Application Guide \ J 

KEYSTONE LUBRICATING COMPANY, 21st and 
Lippincott Streets, Philadelphia 32, Pa., Est. 1884 SPECIALIZED 


LUBRICANTS 
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OLD FRIENDS—Jim Farr (National Twist Drill), and CINCINNATI FELLOWS met—Kenneth D. Miller, Me 
Brewer Corbin and H. M. Peterson, Central Machinery chanical Supplies, and FE. F. Wentworth and L. EF. Stivers of 
& Supply of Miami, held a get-together Vulcan Copper and Supply 


There Were Threesomes Too 


ESCORTING his wife and Mr CcOrg iT orton Co HAPPY MEETING was enjoved by Mrs. James L. Fling 
vas A. S Popping lopping cu md Airs R. PF. Peete, Pidgeon Thomas Iron Co., Memphi 
1 mid Mii ohn W. Madden, Rex Supply Co, Houston, ‘Tex 


evervbody enjoved the troll | 


A BIT SURPRISED at the fact that the 
breakfast with the members of the South 
when in reality they should have been | matins 
meal with the National Association wer J. Gnfhth, 
lk’. C. Maguire and Paul Raguse. Mi Griffith and 
Raguse are of Gnrfhith-Raguse, Philadelphia, and Mr 
Maguire of Maguire & McLernon, [nc., Baltimor 

The discovery came about when new members were 
isked, after breakfast, to stand up and introduce them- 
elves. Also surprised, but ever the Southern gentleman, 
L.. F. Perkins, association’s retiring president, neverthe- 
less welcomed the visitors 

It was unreliably reported that Ted Pugh, the South 
ern Association’s secretary-treasurer, was planning to 
send a bill for three breakfasts to Harry Rinehart, secre 
tary of the National Association 
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Convention Sidelights 


Planes headed for Miami on Sunday bucked wild 
torms and literally bucked passengers out of thei 
cats. Cincinnati distributor hk. N. “Bud” Wirthlin 
Wirthlin-Mann Co., graphically described his air 
borne adventures, complete to his losing encounter 
with a small pie at lunch—instead of Bud biting it, 
it bit him—all over his face, when the plane made 
like a helicopter in rapid descent. . Mac Eng 
land, Logan Hardware, Huntington, W. Va., also 
had an airline experience-Mac got hit on the end 


by a luncheon tray 


Puesday night visitors to ID's parlor in the Me- 
Allister could see straight when they arrived, but not 
after they watched Bristol Co.’s Charlie Williamson’s 
adept sleight-of-hand and assorted card tricks. A 
self-taught magician, Charlie dazzled onlookers with 
disappearing cigarettes, coins, and card tricks—all to 
the accompaniment of a distracting patter which 
would shame a professional. 


Tanned, happy, and bubbling with the news that 
his firm is about to mark the half-century mark in 
business was James A. Kirkby, Kirkby Machinery & 
Supply Co., ‘Toledo. All who heard his news assured 
Mr. Kirkby he'd be around to celebrate his second 
50 years in business 


Hemingway (the lit’r'y chap) would head this piece 
‘Two Men and the Sea.” It’s about Frank Miles and 
W. C. Whitehead, both of Los Angeles’ Garrett 
Supply, two Californians who pulled a 310-Ib. blue 
marlin out of Florida waters, but not before two 
peckish sharks cut the catch to 263 Ibs. A striking 
photo of Messrs. Miles and Whitehead and the 
mutilated marlin was taken when they reached shore, 
but never appeared in Miami papers. “Florida- Cali 
fornia cleavage, no doubt,” sniffed Miles. But ID's 
not prejudiced. See page 100. 


At least one industrial supply salesman got a work 
out during the convention. It was Vincent Wasi 
lewski who covers the Miami area for the S. B. Hub 
bard Co. of Jacksonville. Mr. Wasilewski had quite 
1 time driving visiting firemen around Miami and 
Miami Beach since he had his car available 


Carl Hedner of Yale & ‘Towne was late reaching 
the convention because his son sings in the Uni- 
versity of Michigan Glee Club which was featured 
on Ed Sullivan’s TV show. 


Nice to see Ed Healy, Hartfie’d-Healy, Buffelo 
Shortly after last year’s convention in Atlantic City, 
Ed had an operation which has slowed him down 
considerably during the past year. But Fd’s well on 
the way to being good as new. 


Back from the convention with just enough time 
to open his mail, George B. Hays of Hays Supply 
Co., Memphis, has to get busy to do his part in the 
annual Cotton Camival running from May 12 
through May 16. Mr. Hays has his hands full. 


Conventioncers didn’t lack for means of transporta- 
tion. Miami ran the gamut, what with yachts 
ind boats, the Delta-Rockwell helicopter, and the 
Goodyear blimp. Conventioncers got a good bird’s 
eye view of the activities in the whirling egg- 
beater and the floating sausag« 


Your editors had plenty of camera competition from 
conventioneers who brought an endless variety of 
cameras along to record the event. Brownie Jalbert 
Bay State ‘Tap & Die) had a slight edge on most 
His Polaroid produced immediate results. 


It rained, and how, early ‘Thursday morning when 
Flight 602 Eastern Air Lines was scheduled to leave 
Miami airport for New York. As the scheduled time 
arrived we noticed Paul C. Nicholson, Jr., and Ed 
Neal (Nicholson File) pretty far back in the line of 
88 people ready to board. ‘Then came an announce- 
ment that the flight would be delayed. In the next 
lineup, Messrs. Nicholson and Neal were about in 
the middle. Then another announcement of another 
delay and the line broke up. An hour later, the line 
had reformed and Messrs. Nicholson and Neal were 
really up front, about fifth in line. Then came the 
announcement that there would be a delay of an 
hour and a half. We didn’t hear their comments— 
we were busy with our own. 


Few travelers to Miami got off to as bad a start 
as did Len Dietz, Dietz Industrial Supply Co. He 
left Aurora, IIL, at three in the morning to drive to 
Chicago to catch the crack City of Miami. Just as 
he was rounding the last corner without too much 
time to spare, two of the local gendarmerie stopped 
him for taking an illegal turn, and threatened to hold 
him up until his train had left. 


aking a firm stand, Len got away from the cops 
ind hustled to a phone booth to call Aurora for a 
couple last minute instructions. “Deposit two quar- 
ters,”’ the operator said to him. “I just put in two,” 
Len told her. “They didn’t register,” she said, “drop 
in a couple more.” The Dietz money was good, but 
the registering mechanism was bad—so minutes later 
Len ended up on the train with no change and a 
bad headache. By the time he hit the land of the 
palm trees he was feeling fine 


Hotel trouble plagued Luke Niep and his wife, 
Great Lakes Supply Co., Chicago. They arrived in 
Miami to find that their quarters were small and 
dingy. ““Whiy, it’s just like Madison St. in Chicago,” 
said Mrs. Niep. But all’s well that ends well, and 
the Nieps ended up in a swank spot on Miami beach 
—well in the swim of things. 


The Miami convention was a big ‘un, but Harry 
Rinehart, the National Association’s executive sec- 
retary, was under no illusions about the 1954 gath- 
ering in New York. “It'll take some organizing,” 
he said wearily on the last day. That'll certainly turn 
out to be some sort of understatement when the 
l'riple Industry affair quits Gotham. 
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~ 


AMERICA’S 
FINEST 





SPECIFIED BY 


AMERICA’S GREATEST 
AUTOMOTIVE 


AND 


AIRCRAFT 
INDUSTRIES 














PROVEN BEST 


WILTON VISES SELL FASTER... 
For ruggedness You'll make more because you'll sell more! Wilton Vises 


h mean flexible inventories at all times because they're inter- 
and strengt changeable from stationary to swivel styles! There's nothing 
like it on the market—that’s why Wilton is America’s Best 


A ’ Seller. Write now for the Wilton Sales Plan. All informa- 
AMERICA'S tion is free at no obligation to 











Ril WILTON'S “C” CLAMPS ARE PERFECTLY 
only vel LTON BALANCED AND REINFORCED FOR 


} EXTRA STRENGTH! 
HAS THE fF Write now for more information 


Pearlitic’ C-Clanp wn ose 


Precision built for any indus- 


trial use. Unconditionally WILTON TOOL MFG. COMPANY 


925 Wrightwood Ave. 
Chicago 14, Illinois 


*The new miracle “Toughening proc- _ 
ess” that makes Wilton's “C” 
last longer — do a better job — and cost less! 


WILTON TOOL MEG. CO. 


Gentlemen: Please send me your new free cata- 
log at no obligation to me. 


NAME 


ADDRESS 


CHICAGO 14, LINOKS | 5... 


BAN : 
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COCKTAIL SNACKS of large, delicious Florida shrimp, BUFFET SPREAD like this, enjoyed by T. V. Bingham, 
like these being passed by Mrs. L. A. Lincoln (Bay State Mhe Bingham Tool & Supply Co., Cincinnati: Mr. and Mrs 
lap & Die) to Mr. and Mrs. Robert W. Crawford, Eri H. G. Barnes, Barnes & Jordan, Inc., Syracuse; Mr. and Mr 

\ifg. & Supply Corp., Eric, Pa. put an edge on the appetite R. M. Bingham, Bingham ‘Tool, and Mrs. M. EF. Runner 


f dinner at Miami partic Davton Rubber vas reward for a busy dav 


Dinner Time Provided .. . 


i, es 
GOOD FOOD was every where. Mr. and Mrs. Sol Gray CONVERSATION is animated between R. J. Oetjen, 
Gravson- List & rs itv, dines with Mrs. Carl Samuel Harris & Co., Chicago, and Mrs. Arthur Oldin 
Marshall, Marshall Tool & Suppl os Angel Chicago Screw Co.) after a good dinner 


; q : 
GOOD FELLOWSHIP was the rule at supper parties TABLE HOPPING are William Crow and Robert L 
Nirs. John N. Crosswy, Hendne & Bolthoff Co., Denver Belk, Weaks Supply Co., Monroe, La. Seated are Mr. and 
joshes with W. D. Kirkpatrick (American Chain & Cablk Mrs. J. H. McDonald, Brown-Roberts Hardware & Supply 
while Mr. Crosswy and C. A. Goldstrohm (American Cham Co., Alexandria, Va... Mrs. Crow and Mrs. T. S. Humble, 
& Cable) help out Weeaks Supply 
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Were proud of the 
company we keep... 


/300-L fame, 








To the 250 top flight 


who help make possible our excellent reputation for 
high quality tools, prompt service and fair dealing... 
our sincere gratitude on our 40th anniversary. 


ALABAMA 


Birmingham 
Birmingham 
Mobile 
ARIZONA 
Phoenix 

Tuc son 
ARKANSAS 
Little Rock 


CALIFORNIA 


Fresno 

Los Angeles 
Los Angeles 
Los Angeles 
Los Angeles 
Sacramento 
San Diego 
San Francisco 
San Francisco 
San Francisco 
Stockton 


COLORADO 


Denver 


Denver 
CONNECTICUT 


Bridgeport 
Hamden 
Hartford 
Hartford 
New Hoven 
New Haven 
Waterbury 


DELAWARE 


Wilmington 
Wilmington 
Wilmington 
DISTRICT OF COLUMBIA 
Washington 


FLORIDA 


Jacksonville 
Jacksonville 
Miam 
Miam 
Miam 
Miam 
Miam 
Orlando 

St. Petersburg 
Tampa 

Tampa 


Tampo 


GEORGIA 


Atlanta 
Atlanta 
Augusta 
Rome 


Savannah 


IDAHO 
Bo se 


Lewiston 


ILLINOIS 


Chicago 
Chicago 
Chicago 
Chicago 
Chicago 
Jolet 
Moline 
Moline 
Peoria 
Rockford 
Waukegan 





Mill & Textile Supply, inc 
Young and Vann Supply Company 
Turner Supply Company 


McConkey Docker & Company 
Industrial Tool & Supply Company 


Lyons Machinery Company 


Federal Pipe & Supply Company 
Ducommun Metals & Supply Company 
Machinists Tool & Supply Company 
M. N. Thackaberry 

Zonne Electric Tool Company 
Murray Hordwaore Company 

The Craft Shop 

C. F. Bulotti Machinery Company 
C. W. Marwedel 

Riley Precision Tool Company 
Hickinbotham Bros., Ltd 


Hendrie & Bolthoff Company 
Overgord Machine Tool Company 


H. J. Behn & Company, Inc 
Gi'bert & Richards, Inc 

Silliter Holden, Inc 

Sullivan Tool & Supply, Inc 

C. S. Mersick and Company 
Page, Steele and Flagg Company 
Chas. A. Templeton, Inc 


Delaware Hdw. Company 
Hudson Supply Company 
Holloway Brothers 


The J. H. Elliott Company 


Cameron and Barkley Company 

J. G. Christopher Company 
Cameron and Barkley Company 
Central Machinery and Supply Co 
General Equipment and Supply Co 
Railey Milam, Inc 

American Industrial Sales Corp 
Horry P. Leu, Inc 

Gulf Coast Industrial Supply 
Cameron and Barkley Company 
Epperson and Company 


Ellis Machinery & Supply Company 


Noland Company, Inc 

J. M. Tull Metal & Supply Company 
Richmond Supply Compony 

Battey Machinery Company 


White Hardware Company 


M. R. Priest and Sons 


Jameson Auto Parts Company 


Barrett Christie Company 

E. Ellis Engineering Company 
Samuel Harris & Company 

Horry lee & Sons 

Pulver Machinists Supply Company 
Borrett Hardware ( ompoany 

John J. Normoyle Company 
Sterling Products, Inc 

Couch & Heyle, tn 

Factory Supplies ¢ ompoany 


Samvel Harris and 


ompany 


INDIANA 


Evansville 

Fort Wayne 
Fort Wayne 
Fort Wayne 
Indianapolis 
Indianapolis 
Indianapolis 
Logansport 
South Bend 
South Bend 


IOWA 

Cedar Rapids 
Davenport 

Des Moines 
Spencer 
KANSAS 
Wichita 
KENTUCKY 
Louisville 
Paducah 


LOUISIANA 


Monroe 

New Orleans 
New Orleans 
New Orleans 
Shreveport 
Shreveport 
Shreveport 


MARYLAND 


Baltimore 
Baltimore 


MASSACHUSETTS 
Attleboro 
Boston 
Boston 
Boston 
Cambridge 
Cambridge 
Fitchburg 
Holyoke 
Lowell 
Springfield 
Springfield 
Worcester 


Worcester 


MICHIGAN 


Benton Harbor 
Detroit 

Detroit 

Detroit 

Flint 

Grand Rapids 
Jackson 
Kalamazoo 
Lansing 
Muskegon 
Saginaw 
Stephenson 


MINNESOTA 


Minneapolis 
Minneapolis 
St. Paul 


MISSOURI 


Kansas City 
Kansas City 
Kansas City 
Kansas City 
St. Louis 
St Louis 


MONTANA 


Butte 


Evansville Supply Company 

Cutting Tools, Inc 

Merrick Evans Company 

Fort Wayne Pipe & Supply Company 
Indiana Mfgrs. Supply Company 
Klieber-Dawson Sales Co., Inc 
Vonnegut Hardware Company 

Boker Specialty & Supply Company 
Cutting Tools, Inc 

South Bend Supply Company 


Machinery & Supply Company 
Machinery & Supply Company 
Machinery & Supply Company 
Machinery & Supply Company 


Industrial Steel & Supply Co 


Neill-La Vielle Supply Company 
Henry A. Petter Supply Company 


Weoks Supply Co., Ltd 

Dixie Mill Supply Company, Inc 

Staouss and Haas, Inc 

Oliver H. Van Horn Company, Inc 
Dixie Mill Supply Company of Shreveport 
Peerless Supply Co., Inc 

Oliver H. Van Horn Company, Inc 


The L. A. Benson Company, Inc 
Carey Machinery & Supply Co 


Brownell Mill Supply Company 
Chandler and Farquhar Company 
Chase, Parker & Company, Inc 
W. H. Thoxter Co 

Butts and Ordway Co 

Packard Machinery Company 
Fitchburg Hardware Company 

J. Russell & Company 

Nebes Machinery & Supply Company 
Carlisle Hardware Company 

W. J. Foss Company 

Ramsdell Ind. Supply Company 
Waite Hardwore Company 


Industrial Equipment & Supply Co 
Boyer-Campbell Company 

Electric Tool Service 

Chas. A. Strelinger Company 
Factory Tool Supply Company 
Grand Rapids Supply Company 
Smith-Winchester Company 

Henry Upjohn 

Mills Supplies Corporation 
Muskegon Hardware & Supply Company 
Reichle Supply Company 
Mid-County Supply Company 


R. C. Duncan Company 
Satterlee Company 


Sales Service Machine Too! Company 


Bossert Co 

Eichman Machinery Company 

Elifeldt Machinery & Supply Company 
Fred A. Elifeldt Company 
Colcord-Wright Machinery & Supply Co 
Tools & Supplies, Inc 


Montana Hardware Company 





DUMORE PRECISION POWER TOOLS...SOLD 





industrial distributors... 


Standard Machinists Supply C« 


NEBRASKA Pittsburgh 

Omaha Fuchs Machinery & Supply »mpany Reading Reading Machine & Tool Cec 

NEW HAMPSHIRE Scranton The Bittenbender C 

Manchester Cohen Machinery sate Chas 8 scott tens ti 
Williamsport Lowry Electric Company, Inc 

NEW JERSEY York York Machinery & Supply Company 

Lodi Graham Industrial Supply Company RHODE ISLAND 

Newark Abrasive Machine & Supply ompany Seinen Sepaciiin, ton 


Newark Ralph Hochman & C: SOUTH CAROLINA 


Trenton Wiley-Hughes Suppl ° Inc 
, 9 —- Charleston Cameron and Barkley Company 


NEW MEXICO Columbia Tidewater Supply Company 


Albuquerque Albuquerque Mach. & Sup c Greenville Carolina Supply C« 


NEW YORK TENNESSEE 
Babcock, Hinds & Underwood, Inc Chattanooga 
Hansen & Hasle Chattanooga 
Brooklyn A. N. Nelson, Inc Knoxville Tennessee Mill & Mine Supply Co 
Brooklyn C. H. Tiebout and Sons, In Memphis Hays Supply Company 
Buffalo Beals, McCarthy & Rogers, Inc Memphis Lewis Supply Company 
Gierston Tool Co Inc Nashville Buford Bros., Inc 
Nashville Keith Simmons Hardware Company 


( 


Chattanooga Belting & Supply Cc 


Binghamton 
Noland Co., Inc 


Brooklyn 


Elmira 
Jamestown Gierston Tool Company, Inc 
L. t. City Mid-Island Supply Company TEXAS 
Mt. Vernon County Hardware Corporation Dalias Briggs-Weaver Machinery Company 
New York City Morris Abrams, Inc Dallas Machinery Sales and Supply Co 
New York City Browning Bros., Inc El Paso Zork Hardware Company 
New York City a C Colby Machinery Co., Inc Ft. Worth Oliver H. Van Horn Co., Inc 
New York City Guarantee Specialty Company Ft. Worth Well Machinery & Supply Company 
New York City Hansen & Yorke Houston Rex Supply Corporation 
New York City Patterson Brothers Houston Oliver H. Van Horn Co., Inc 
Rochester Erskine-Healy, Inc Houston Wessendorff, Nelms & Company 
Rochester Sidney B. Roby Company Sen Antonio Alamo tron Works 
Syracuse Syracuse Supply Company Wichita Falls Clowe and Cowan, Inc 
Troy Fred K. Blanchard, Inc UTAH 
Utica Charles Millar and Sons Co . 
NORTH CAROLINA Salt Lake City The Galigher Company 
Salt Lake City Industrial Supply Company, Inc 
Burlington Sykes Supply Company Salt Lake City Salt Lake Hardware Company 
Charlotte Apex Machine Tool & Supply Co VIRGINIA 
Charlott Industrial Hard ly Co 
—- a ardware & Supply Norfolk Henry Walke ompany 
Charlotte Henry Walke Company Richm j Smith -¢ - 
Dusham Lyon & Cans hes ' onc ' ov ney ompoany 
High Point Kester Machinery Company WASHINGTON 
Raleigh Dillon Supply Company Seattle Campbell Industrial & Supply ompany 
Seattle Star Machinery Company 


Winston Salem Kester Machinery Company 
Spokane Jensen Byrd Compony 


OHIO Tacoma Washington Hdwe. Co 
Akron Hordwore & Supply Company WEST VIRGINIA 


Canton Canton Hardware ompany 
Charleston Wim S Bolden Ine 
Canton Service Tool & Supply Company 
Cine t a Wheeling Wheeling Plumbing & Ind. Supply Co 
incinna insey Company 
Cleveland Cleveland Tool & Supply Company WV ISCONSIN 
Cleveland W. M. Pattison Supply ompany Milwaukee W. A. Voell Machinery Company 


Clavelnad Strong, Carlisle & Hammond ompany Milwaukee Western tron Stores Company 


cae : & ieee Seu CANADIAN DISTRIBUTORS 
Columbus E. W. Smith Machinery ompany ALBERTA 
Dayton -. H. Gosiger Machinery ompany Calgary Canadian Fairbanks Morse Co 
Dayton W. H. Kiefaber ompany 

Edmonton Canadian Fairbanks Morse Co 


Dayton Dayton Supply & Tool Co 
lima Siferd-Hossellman ompany BRITISH COLUMBIA 
Vancouver Canadian Fairbanks Morse Co 


Vancouver McLennan, Mcfeely & Prior 
Vancouver Upton, Bradeen & James 


Mansfield Tenney Tool and Supply 
Massillon Hardware & Supply ompany 
Steubenville Industrial Supplies ¢ 


Toledo Kirkby Machinery & Supply Company 
Toledo Mill & Factory Supply mpany MANITOBA 


Winnipeg Canadian Fairbanks Morse Co 


° 
Victoria Canadian Fairbanks Morse Co 


Youngstown Stambaugh Thompsor ompany 
OKLAHOMA NEW BRUNSWICK 


Oklahoma City Hart Industria pply mpany St. John Canadian Fairbanks Morse Co 


Oklahoma City Mideke upply Company NOVA SCOTIA 

Tulsa Krisman Industrial Supply C« Halifax Canadian Fairbanks Morse Co 
Tulsa Marshall Supply Equipment Ce ONTARIO 

OREGON Ft. William Canadian Fairbanks Morse Ce 


Klamath Falls Hamilton W. Orlick 
Portland Ottawa Canadian Fairbanks Morse Co 
Portland Toronto Canadian Fairbanks Morse 
PENNSYLVANIA Toronto Upton, Bradeen & Jame 
Windsor Canadian Fairbanks Morse Co 


Allentown a 
Bethlehem Carl-Frome nery Windsor Upton, Bradeen & Jame 
Erie H. P. Weller § QUEBEC 

Harrisburg General Mact 

Lancaster Reilly 

Philadelphia Maddock 


Philadelphia gr ge aang > se SASKATCHEWAN 


Pittsburgh nera yu y mpany Regina Canadian Fairbanks Morse 


C.é 


Montreal Canadian Fairbanks Morse Co 
Montreal Upton, Bradeen & James 


( 


Quebec Canadian Fairbanks Morse 0 





ONLY THROUGH AUTHORIZED DISTRIBUTORS 





PLUS the finest in 


This policy of cooperation is 


Selective Distribution 


Price Differential 


Adequate Profit Margin 


A Full High Quality Line 


portunitie 


mar 


You must be 


satishied with the quality 
nd performan 


prec 


ce of this 
Jumore tool or you 
get your money back 


eacine 


The DUMORE Company 


reahka 


WISCONSIN 
427, 
4 IOC Tofris tly 


President 


HAND GRINDERS 


on, more pow 


er 


AUTOMATIC DRILL HEAD 


DRILL GRINDER 


i nar 
} 


THE DUMORE 


1300 SEVENTEENTH STREET 


TOOL POST GRINDERS 


your insurance for future growth and substantial profits 
Dumore selects only a 
na trading area 


anch 


mited number of 
fr 


This assure 
se 


industrial distributors 
ample business to keep your Dumore 
profitable 
Maintained ¢ protect distributors who carry 
Jumore tool 
Dum 


de 


an inventory of 
res honest resale price policy and discount structure pro 
excellent margin assure top rewards for aggressive se.ling 
Products integrated according to use to allow multiple sales op 
per call. Dumore reputation for quality continues to be 
ntained by engineering leadership, research 

on workmanship 


quality contro! and 


ny ma 


Mount FLEXIBLE SHAFT TOOLS 
hut it ivf 


Cassy -TO-USE Wide rar 
} 


toy fat 


t 


ue 
most 


QUILLS 


D 


COMPANY 


RACINE, WISCONSIN 








FROM THE 


wo» FILES = 


ee Maximum Economy 


purchased the chain block electric 
hoist and crane division of ‘The 
( hi olm Moore \l fg Co 

Ilow Can the Cost of Distribution 
Be Reduced?” was voted by 138 


economists and business leaders as 








the most timely among six pro 
posed subjects for Simonds Saw & 
Steel Co mnual economic essay 
ontest 

Petty & Wherry, In newly organ 
ized Brooklyn, N.Y hous¢ i 
open for business at 191 Fulton St 

Lawrence G. Puchta, vice president of for Overseas 
he Queen City Supply Co., Cin 
cimnati, represented the National Ps 
Supply & Machinery Distributor Waterproof Packaging 
Association on Secretary of Com 
merce Hoover's committee on sim 
plified practice. Coated abrasive 
ind hack saw blades were studied 
first 

Wrght Mfg. Co., Lisbon, Ohio, man 
ufacturer of Chain Hoists, trolleys 
ind cranes, sold its business and 
trade name to the American Chain 
Co., Bridgeport, Conn. George A 
lernley, secretary of the National 
Association, urged members favor 
ing the Capper-Kell bill, then 


pending in Congress, to write their 


Announcing a new pressure sensitive tape, 
PERMACEL 691, that conforms to speci- 
fication JAN-P-127, Type I, Grade B. 
Companion product to the well known 
PERMACEL 68. Equally outstanding water- 
proof characteristics at an economy price. 


congressmen. The bill would legal 
ize maintenance of suggested re 
sale price 

eden Iron & Steel Co., Houston 
named George ‘T. Aitken manager 
of industrial sale 

Bliss & Laughlin, Inc., Harvey, I1., 
purchased a five acre plant site next 
door to its factory for future ex 


The PERMACEL Line meets all 
waterproof tape requirements 
as well as more exacting 
custom requirements with 


Tops Quality at all price Covels. 


PERMACEL 
price of about $2 million 


Sample discussion topics at the Triple PRESSURE SENSITIVE 

Convention in Nashville, Tenn 

‘Should greater emphasis be placed i LOT +H TA aE S 
on volume than on profit on each 
transaction?”’; “The ultimate result 
f unwarranted price cutting to 
timulate sales”; “Can supplies be 
distributed on a gross margin of 


1S or lf percent, as some manu 


facturers allege?”: “What can be 


pansion 
Republic Supply Co. of Los Angel 
icquired the entire capital stock of 
the Associated Supplv Co. from the 
Youngstown Sheet & ‘Tube Co 
Youngstown, Ohio, for a reported 


4 
A 





i 


INDUSTRIAL TAPE CORPORATION, NEW BRUNSWICK, WN. J, 
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: r 
1s something new fo 


distributors of 


PORTABLE E 


here 


LecTRIC TOOLS 


HIGH SPEED HAND TOOL! 


’ 
if you re already handling conventional-speed portable 
electric tools, here’s something new to fill out your line! 
IT'S THE FRANKLIN BALMAR DISKETTE, a rugged, precision built industrial tool, 
especially designed for use in high speed ranges where ordinary electric 
tools simply won't produce the specified results. The no-load spindle speed 
of the Disketie is rated at 9000 RPM. operating speeds are only 
slightly leas. So users get high-speed, precision work in 
grinding polishing sharpening 
filing deburring sanding 
and many other preparation and finishing jobs on metal, wood or plastic. 
Diskette can be used for either production or maintenance work. It is 
compact and lightweight, thus can be used as a portable hand tool, or as 
a fixed machine when you sell the Diskette bench mount along with it. 
You'll find Diskette customers in foundries, machine shops, welding shops 
any plant where precision work is required and high operating speeds 
are understood. We truthfully believe it’s the only machine of its type 
on the market today! 


YOUR TERRITORY MAY BE OPEN! 


Diskette is sold on a 100% distributor basis. For complete information on our 
proposition, fill in the coupon below and mail it today. Our man will be in to see 
you promptly with complete details of the Diskette Deal. 





FRANKLIN BALMAR 
CORPORATION 


Woodberry, Baltimore 11, Maryland, 
or 5001 N. Wolcott Ave., Chicago 40, Ill. 
Please give me full information on available Diskette distributorships. 
NAME TITLE 
COMPANY 


ADDRESS 
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done to lower selling costs?”; “The 
inefhciencies of direct selling by 
manufacturers;” “Is the distributor 
performing too many services for 
which he received little or no com 
pensation?” 


10 Years Ago 


A Presidential executive order was an- 
nounced restricting movements of 
workers in essential industries. Pur 
pose was to prevent job shifting 
solely for higher wages. 

Chandler & Farquhar Co., Boston, 
instituted a new method of insuring 
that every one in the firm would 
know when a factory representative 
was in the house: his name and firm 
were announced over a p.a. system. 

Great Lakes Supply Corp., Chicago, 
assigned girls to counter sales. 

Onondaga Supply Co., Syracuse, N. 
Y., appointed Ralph A. Beardsley as 
sales and engineering manager of 
the industrial and mill supply divi 
sion. 

Forty-five employees of Belknap 
Hdwe & Mfg. Co., Louisville, left 
their jobs for war service, all mem 
bers of the same regiment, originally 
founded by Colonel Belknap. 

I'he Dumore Co., Racine, Wis., ap- 
pointed James Tate, former vice 
president and general sales manager 
of Delta Mfg. Co., as director of 
industrial marketing and research. 

Neil C. Hurley, Jr., vice president of 
Independent Pneumatic Tool Co., 
Aurora, Ill., was elected executive 
vice president. 

Manhattan Rubber Division of Ray- 
bestos-Manhattan, Inc., bought two 
small farms near Passaic, N. J., for 
employees’ “victory gardens.” 

he Pelican Well Tool & Supply Co., 
Shreveport, La., featured this punch 
line in a magazine ad directed at 
purchasing agents: “At least we 
smile when we say ‘no’, and we've 
been known to say ‘yes’.” 

Thomas Truck & Caster Co., Keokuk, 
Iowa, purchased the stock of the 
Buffalo Pulley & Caster Co. 

B. E. Bostwick was appointed sales 
manager for J. Wiss & Sons, Co., 
Newark, N. J., manufacturers of 
shears, scissors and tinners’ snips 

M. F. Miller, of Miller Hardware Co., 
Jersey City, was elected president 
of the Metropolitan Hardware Asso 
ciation. 

Leonard Caplan, purchasing assistant 
at Chandler-Boyd Co., Pittsburgh, 
was training in West Virginia as an 
aviation cadet 

E.. C. Atkins & Co., Indianapolis, set 
up a new branch in San Francisco 

Manufacturing employment reached 
16 million, highest level in the na 
tion’s history 











George J. Roden 


George J. Roden, 
Dodge-Newark Supply 


George J. Roden, 58, sales engi 
neer for Dodge-Newark Supply Co 
Newark, N. J., died March 18 in a 
New York hospital after a long illness 

Active in transmission a 
tivities for many years, he was a past 
president of the North Jersey Chapter 
of the Power ‘Transmission Club 
He had been with Dodge-Newark 
since 1939, except for two 

He was also a director of four othe 
companies: Monroe Tube Co., Mon 
roe, N. Y.; Columbia Steel & Brass 
Co.; Whiting Leather Co.; and Rust 
void Products Co., all of New York 
City. 

Mr. Roden was a 
graduate of Columbia University. Be 
fore jomimg  Dodge-Newark he 
worked for some time as construction 
ind plant engineer Later 
he was a sales engineer for Foote 
Bros Cu ir & Machine ( orp ind the 
Rockwood Mfg. Co 

He is survived by his widow, Mary 
Goleman Roden, and two sons, H 
Robert Roden and Norman Roden, 


engineer engineer with 


powe I 


years 


civil engineering 


cngimecct 


now a sales 


Jarrett Compressor Co 


Alva Bradley, 
Ferry Cap & Set Screw 
Alva Bradley, 69, a director of ‘The 
Ferry Cap & Set Screw Co and former 
owner of the Cleveland Indians base 
ball team, died March 29 in Florida 
He was president of the ball club 
from 1927 to 1946, when it was 
sold to a syndicate including Bill 


Choice territorial openings 


in diamond wheel 


UNITED STATES 


Diamond Wheels 


We specialize only 
products 

Fastest delivery of the finest wheels 

Competitively priced 

Strong dealer support program 


t 
. j 
vj . 


gems 
vx 


Wu 


This Complete line offers these SALES ADVANTAGES 


@ The finest diamond wheels for production maintenance. 
® Highest quality at competitive prices. 
@ Every wheel production-guaranteed. 


Extra-long high performance. Rapid stock removal. Perfect ‘spark 


out” on large diameter cutters. Faster cutting action. Maximum 


economy of carbide removed per dollar of wheel cost 


UNITED STATES DIAMOND WHEEL CO. 


835 Illinois Avenue, Aurora, Illinois 


@ Yes, we are interested in the distributor opportunity 
you have to offer. Please send details immediately. 


Nome 

We are monufecturers 
of all products beoring 
P the United Stotes Dic- 
City G State - mond Wheel Trademark 
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Company Title 


Street a 
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DELICATE 
PROBLEM 


Pe ee 
’ es 


Next time one of your customers is 
faced with the problem of convey- 
ing a product that’s delicate or 
easily-marred, solve it for him the 
right way. Sell him long-lasting 
SUPRENE Neoprene-impregnated 
belting 

You'll sell him for good! 
SUPRENE'S exceptionally heavy, 
tightly-woven cotton duck construc- 
tion, plus waterproof Neoprene im- 
pregnation, is super-smooth. It will 
not blur the most fragile commodity 
—satishes the most rigorous sani- 
tary demands. Surface of belting is 
easily cleaned with hot water or 
steam. SUPRENE Belting resists 
abrasion and shrinkage. Thicknesses 
from 1/16" to 7 
widths up to 48”. 


16” are available in 
Want to learn more about this 


superior, sales - producing belting? 
Then write for Bulletin No. 20. 


‘VWeror 


Butave A Be ville a ca 





Veeck, of Chicago, and Bob Hope, 
the comedian Under Mr. Bradley 
the Indians acquired the great pitcher, 
Bob leller, and finished in the first 
division 13 out of 19 season 

Nir. Bradley also headed a Cleve 
land realty company bearing his name 
ind wa harman of the board of 
the Cleveland Builders Supply Co 

Ile is survived by his wite, a son 


mad three daughter 


Ferdinand A. Meurin, 


|B. F. Goodrich 


berdinand Anton Meurin, 55, 1 


| cently retired sales development man 


wer in the Dallas district for ‘The 
B. k. Goodrich Co., Akron, Ohno, 


| died March 23 in Dallas. 


Mir. Meurin had been district man 
ager at Dallas for 20 years before retit 
ing in February, 1952. He joined the 
company in 1Y11 as a hipping clerk 
in San Antomo, and followmg mili 
tary service in World War I as an 
irtillery captain, was a salesman in 
Kansas City, San Antonio and Dallas 

In 1930 he became Dallas district 
manager and in 1949, sales develop 
ment manage! 


EK. J. Tesdell 
Gates Rubber Co. 


kdward J. ‘Vesdell, 59, vice presi 
dent of ‘The Gates Rubber Co., Den 
ver, Colo., died February 27 after a 
long illine 

Iie joined the company in 1917 
on graduation from the University of 
Colorado, and at the time of his death 
vas in charge of industrial hardware, 
jutomotive and export sales 

Mr. ‘Vesdell was a member of many 
national rubber, industrial and auto 
ociations. He was a life 
member of Sigma Chi fraternity and 
1 member of the board of the Denver 


Chamber of Commerce 


motive a 





SEAT EASE FOR PILOTS 


If the pilot can't move, the seat 
con. That's the principle behind a 
new pulsating seat that the Air Force 
may adopt as standard equipment for 
fighters, Aviation Week, McGraw-Hill 
publication, says. After a few hours 
of flight, a pilot gets tired of sitting 
and there's nothing much he can do 
about it. The pulsating seat uses a 
gentle “breathing” action to relieve 
pressure and promote circulation 








BLUE MARK 


Accepted nationally by the metal- 
working industry for its consistent 
quality and performance on all 
metals—for all jobs. 


ASTER DRYING! 
ayo NO GLARE! 


BLUE MARK CO. 
60-62 HOWARD ST. 
IRVINGTON 11, 
NEW JERSEY 
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NEws ORDER 





cy a your bolts, nuts, rivets and other 
wietil Gi }? >,‘ de ad : f 
fasteners easier and faster...with- 


out confusion or error. Buffalo 
Bolt’s latest catalog NO. 51 

gives you the information you 
need...in a hurry. It’s clear, con- 


cise ...and complete. 


STOCK 


top quality Circle ® Bolts in 

clearly-labeled, sturdy, corrugated 

board Handy-Pack containers. 
ak i eee Simplify your handling problems. 
Write for folder explaining types 
. , of bolts, quantities and weights 
Factory Representatives apna, & 
, available in Handy-Pack cartons. 
Named by Desmond 


The De mond-Stephan Mfg. Ci 
Urbana, Ohio, has ippointed two sal 
representative for Texas and fou 
Western states 

Fred H. Zimmerman, with head 
quarters in Dallas, will cover ‘Texa 


Al Roth will handle Colorado, Utah 

Wyoming and Montana from Wheat the high quality of the complete 

Ridge, Colo line of Buffalo Bolts which has 
ra. ¢ Johnston, director of sal 

said the appointments are in keeping 

with the ee policy of locating bination with Handy-Pack car- 

factory sales offices as near a i} 


to distributors in each territon 
will be available for uct at a price no 


never been surpassed. In com- 


tons, they offer a superior prod- 


representatives 


r ] promotio T : 
meetings, es promotion acti ! higher than that 


and service calls, he said : : 
of ordinary bolts. 


BOLT COMPANY 


Division of Buffalo-Eclipse Corporation 
North Tonawanda, N. Y. 
Sales Offices in Principal Cities 
Al Roth PRODUCERS OF CIRCLE @ PRODUCTS—BOLTS © NUTS @ RIVETS AND SPECIAL FASTENERS 


INDUSTRIAL DISTRIBUTION © MAY, 1953 253 





Two New Bassick Casters 
Take the Floor! 


New, Heavier 5” and 6” Casters 
Handle Loads up to 1400 lbs. 
These two new Bassick casters are slated to become best sellers. 
They combine tested Bassick construction and quality with lower 
initial cost, easier swiveling and longer life, to give your customers 


more for their money. Here’s the story: 


What they are... rugged additions to the “68” series of casters, these 
5” and 6” casters have double ball-bearing swivel action. Both have 
1'4-in. tread width roller-bearing wheels with thread guards. 


Who needs them... factories, stores, warehouses, hotels, hospitals, 
laundries—-wherever there’s a need for casters that can really give the 
best performance on truc ks and miscellaneous equipment. 
How to sell them... your “in-person” pitch, with intensive advertising 
to back you up, should stress these three points: 
LOWER INITIAL COST. Priced lower than most 5” and 6” 
casters having only single ball race bearings 
EASIER SWIVELING. The Bassick “Diamond-Arrow” 
double ball-bearing swivel construction provides the easi- 
est, most efficient swiveling action. 
LONGER LIFE. Raceways are fully case-hardened for extra 
durability and longer service life 
Get the full details today on these two new Bassick casters—they’re on 
their way to your top seller list! THE BASSICK COMPANY, Bridgeport 2, 
Conn. /n Canada’ Belleville, Ont 


MAKING MORE KINDS OF CASTERS 
..».» MAKING CASTERS DO MORE 


SICK a, 


Martin T. Dillon 


Boston Woven Hose 
Names Division Heads 
Boston Woven Hose & Rubber Co 


has appointed two new division man 
agers, Martin T’. Dillon for New York 
ind Charles W. Kline for New Eng 
land 

The company also named William 
Hf. Owen product manager of the Flat 
Belting Department and John J. Bolger 
is Sales office manager 

Mr. Dillon, who has been with the 
company for 30 years, has devoted his 
entire career to sales in the New 
York area. He has specialized in heavy 
duty air hoses and conveyor belts for 
dams, tunnels and other construc 
tion. His home is in Livington, N. J 

Mr. Kline has been with the Boston 
manufacturer of mechanical rubber 
goods and plastics for 17 years. He was 
industrial representative in the New 
York area from 1936 to 1944, and 
since then has been product manager 
of the belting department 

In his new post, he will take charg 
of the entire New England sales force 

A former convevor belt enginect 


rw 
5 
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Charles W. Kline 








William H. Owen 


John J. Bolger 


Mr. Owen has been with the company 
two and a half years. He was previously 
with The C. O. Bartlett & Snow Co., 
Cleveland, for five vears. He is a 
graduate of Rensselaer Polytechnic 
Institute and World War II Navy 


veteran i CAMPBELL 


Mr. Bolger has been with the firm 
for the past 12 years in several depart- | 
ments | ‘ CHAIN 

The position of sales ofice manager 
was created recently to strengthen cus 
tomer relations, expedite deliveries and 
establish controls for servicing inquiries 
and orders from both customers and 


Wherever you need chain, 


company personnel 


Mr. Bolger is a graduate of North } in any size or grade, to 
eastern University. He was at one : 


time with W ilsh Construction Co z . any desired specification. 


Gries Reproducer 
Names Representative 


Gries Reproducer Corp., New York 
City, has appointed P. R. Kimbrough 
as sales representative for four South Sacramegto, California 


CAMPBELL CHAIN Company 
Main Office: York, Pa. 


West Burlington, lowa + Portland, Oregon 


ern states 

He will cover distributors, wholesale 
hardware dealers and other firms in 
Georgia, North and South Carolina 
ind Virginia 
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COUPLING BOLTS + CAP SCREWS 
MILLED STUDS ¢ SET SCREWS 


WH Oeteniller co 


YORK, PENNA. 


Ottemiller products are old through Mill Supply House Write 


for tree tolder which illustrate ind describes the complete line 


BETTER 
WELDED 
CHAIN 


for every industrial purpose, for 


every essential industry — wherever 


chains are needed, you'll find 
Wesco Chains doing a better job be 
cause they are better welded chains. 


PROOF COIL CHAIN 
BBB COIL CHAIN 
SLING CHAINS AND 
LOG CHAINS 
RAILROAD CHAIN 


Write for the Wesco Industrial 
Chain Catalog 


WESTERN CHAIN COMPANY 


1819 BELMONT AVENUE e CHICAGO 13, ILLINOIS 
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REPRESENTATIVES from Tennes 
see Coal, Iron & Railroad 

U. S. Steel Corp 

Higgins and S. A. Parish it 
William Wood, branch manager 
Smith-Courtney Co. at Greens! 
N. ¢ 





Benjamin Electric 
Buys Leader Line 


Benjamin Electric Mfg. ¢ 1 
Plaines, IL, has purchased certain 
assets of the Leader Electric Co., Chi 
cago, and has started manufacture and 
sales of the Leader line of lighting 
equipment 

I'he sale includes 
fluorescent commercial lighting equip 
ment, Leaderall illuminated ceiling 
Leader ‘Troffers including 
cent boxes, Striplite units and indu 
trial fluorescent lighting equipment 
The products will be handled by Ben 
jamin’s newly established Leader Divi 


incandescent and 


incande 


sion 

Expansion of facilities is 
way at Benjamin's 77-acre plant in De 
Plaines to handle the additional lin 


how under 





OPTICAL GAUGI 
item with J. Don R 
chinists’ ‘Tools, In 








They're HOT! 


On the market 


Carter, Milchman & Frank Completes a Big Move 





only 3 years 





and already 


PR 


much space at this new oing business in his new office, H 

ion on Hudson St. give Ichman, president, consults Georg 
\ Yo rk City firm much-needed order department manager, and 
ied late last Fall, build hilip Bassel, vi president Both 


nth | to po 
refitting is now complete it] ted to post 


REVOLUTIONARY 


Sier-Bath 


FLEXIBLE 


GEAR COUPLINGS 


OTS ¢ O wel hited I clephone 1 ect 

coca hosting _ veorey re shelves for inside men narecent survey by DESIGN NEWS 

ea Magazine, 705 designers were 
asked to list the manufacturers they 
would consider when specifying or 
buying gear couplings. Sier-Bath 
ranked third in the number of men- 
tions—and only 7/10 of 1° behind 
the company ranking second! 


PROTECTED TERRITORIES 
STILL OPEN 


Exclusive advantages explain the 
swing to Sier-Bath. See them in 
our WEW 16 page CALALOG Aiso 
gives applicaticns, complete data 
on all standard types, sizes % to 
6, HP 4 to G00 per 100 RPM. Send 
for COUPLING CATALOG plus DIS- 
TRIBUTOR POLICY. 


Sier-Bath GEAR & PUMP CO., 


9243 Hudson Bivd., North Bergen, N. J 


ranged for quick handling, with plenty of room and labor Founded 1905 Menber AUD 


shipping supervisor, is checking mn order Alse mirs. of Precision Gears ...Rotary Pumps 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





WHEN SO-MUCH 
depends_ 

° Qs 
on so little Vee 


YOU GET THESE ADVANTAGES 
WITH CHICAGO “SAFETY Don’t settle for less than 


PLUS'’ HEAT-TREATED CAP 


SCREWS. Chicago “Safely Plus” 
Corners stay sharp... High Carbon Heat Treated 


¢ provide positive non- 


slip wrench grip ... No Cap Screws 


decarburized surface. 
@ For complete hardness from the 
Bodies wear longer . . . 
nominal diameter re- center all the way out — no soft 
mains to size. . . No skin to cause weor or breakage 
decarburized surface. , 
due to fatigue. 


Threads without nicks... ®@ For freedom from scale — cleaner 

hold tighter in engage- 2 ; 

ment... Mo decarbure to handle — give a tighter thread 

ized surface. fit — have smoother bodies. 

@ For extra safety — better appear- 
ance — ALL at no increase in cost 


to you. 


HERE’S WHAT CHICAGO'S NEW High Carbon Heat Treated “Chicago” 
PROCESS OF CARBON CONTROL Cap Screws are not superficially cy- 
MEANS TO YOU anided. Heads, bodies, threads and 
points all are of the same, true hard- 
ness. It is no longer necessary to cut 
threads to remove decarburized sur- 
faces. Chicago's improved heat treat- 
ing im carbon recovery atmosphere 
gives a smoother, more accurate, 
stronger product at no increase in 
Unretouched microphotograph of cost, making Chicago “Safety Plus” 


commen host weated screw threod Heat Treated Cap Screws even safer 
showing soft outer skin which causes 


excessive wear ond breakage than before. 

Continuing our long established 

policy, Chicago “Safety Plus” Screw 

Products, in bulk or in packages for 

original equipment or replacement, 

are sold through Service-Conscious 

Industrial Supply Distributors. If you 

do not now stock Chicago “Safety 
) " 7 " > . Uy y 

Some View of © Chicsge “Selety Plus” Heat Treated Cap Screws, write 

Plus” High Carbon Heat Treated us for full details and samples. 

screw thread, showing uniform hard 

ness through the entire thread struc 


ture. This insures complete freedom 
from scale, more accurate fit to per 


mit tighter wrenching © SCREW COMPANY 


2503 W WASHINGION BiVD + BELLWOOD, ILL 





Hexagon Heed (ap crews, Stee! and Brass » Square Head and Headless Cup Point Set Screws © Semi-finished Hexagon Nuts, Steel ond 
Gress o Hexagon Costellated Huts » Fillister ond Flot Head Cop Screws « Taper Pins © Milled Studs » Socket Head Cap Screws « Socket 
Set Krews © Socket Pipe Plugs » Stripper Bolts of Shoulder Screws » Squore Head Dog Point Set Screws » Keys, Assortments and Kits 
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TONAWANDA 6ésstecl_ warehouse of 
The Enos & Sanderson Co., Buffalo, is 
shown in wall pictures. A. L. Scholz, 
general manager, and George D. Enos, 
Jr., secretary, have a long range plan to 
combine operations there 





Quotas, Compensation: 
How to Handle Them 


Fair, workable sales quotas and com 
pensation plans are of paramount im- 
portance to insure good human rela 
tions between employer and employee, 

This was graphically illustrated in a 
recent Distribution Clinic sponsored 
by the National Association of Manu 
facturers, held following an N.A.M. 
survey of 1,000 representative indus- 
trial executives who were asked to in- 
dicate their most pressing problems. 

The session was moderated by Dr. 
Harry R. Tosdal, professor of business 
administration, Harvard University. 
Panel members on sales quotas and 
compensation were Walther H. Feld- 
mann, vice president in charge of sales, 
Worthington Corp.; Boone Gross, 
president, Gillette Safety Razor Co.; 
H. W. Miller, Jr., sales manager, In 
ternational Business Machines Corp.; 
Perry Addleman, partner, Booz, Allen 
& Hamilton; and Leonard E. Ulrope, 
vice president in charge of marketing, 
Esso Standard Oil Co. 


Don’t Wait for Trouble 


During the clinic some one re- 
marked, ‘““When good salesmen begin 
to leave, you're not paying enough. 
The poor producers never leave.” 

But panel members agreed that it 
is not advisable to wait until good men 
leave before doing something about 
devising sound sales quotas and com- 
pensation plans. ‘Turnover, particu- 
larly in the sales field, is undesirable 
both from management’s and _sales- 
men’s viewpoints. Time and money 





; 


f tablishing 


ire wasted 1 raining and ¢ 
} 


istomer contacts th ire lost when 
ilesmen lea And customers are 
neon hich < 
Both management and salest 
should consider this effect on custom 


the 


rs, panel members w immed, since 
public pays the total bill 


Plan Quotas Carefully 


Sale quotas hould be considered a 
planned tasks or goals, incentives to 
unprove performance and standards by 
which to judge actual sales perform 
ince. Both management and em 
ployees can benefit from soundly con 
ceived quotas when thev ar ved 
this wav. 

That's the definition from “Sales 
men’s Compensation,” a two-volume 
publication by Dr. ‘Tosdal assisted by 
Walter Carson, Jr., which was used as 
the basis for notes in the sale quotas 

sion 

Quotas can be assigned to indiy idual 
salesmen or groups of salesmen, prod 
ucts, individual customers or groups of 
customer They may be expressed in 
dollar amounts of sales or of gross o1 
net profits, products units or ph gerne 

Factors to consider in establishing 
quotas are 

1. Past performance; 

Potential demand and_ potential 
sales; 

3. Business conditions; 

4. Sales programs or sales effort 

‘The salesmen’s part in figuring quo 
tas should not be passive. Salesmen 
should be consulted as well as sales 
managers, other company executives, 
manufacturers, and other sources of 
tatistics on market conditions 


Sell the Organization 


For a sales quota program to operate 
it maximum cfhciency, every one in 
the organization should be sold on its 
methods. ‘To keep every one sold, the 
quotas should be checked currently 
with actual performance, so that a 
curacy can be improved in succeeding 
periods. 

Changing conditions may nece¢ 
tate the revision of quotas, but this i 
ilways a touchy matter. It is advisabk 
to keep revisions to a minimum, and 
if possible establish in advance a set 
date during the year for a reappraisal 
Also, keep employees posted in ad 
vance about any possible revision in 
quotas Reasons for the change should 
be clearly understood by tho in 

ed, Dr. Tosdal holds 

A sales quota is not a job descrip 
tion. Each member of a sales force is 
entitled to know exactly what he is ex 
pected to do. ‘The attainment of a 
quota ! nly on pha of hi job 
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VINCENT Dressers and Cutters 
for every grinding operation 
































Yes, there's real profit for jobbers in a stock of Vincent 
Dressers and Cutters ... a fact that has been proven time and 
again during the past forty years by jobbers throughout the 
country. Here are a few of the reasons: 

Vincent Dressers have an exclusive design that minimizes 
costly dresser replacement and gives better dressings on 
every application. And, Vincent Cutters provide the exact 
degree of hardness that prevents teeth from breaking or 
from mushing over. They're heat treated right in our own 
plant—one of the three largest in the country. 

Added to these important features, Vincent Dressers and 
Cutters are available in sizes and styles to meet every 
dressing need. Combine these tangible selling points with 
the fact that the Vincent line has been continually advertised 
to your customers in leading trade publications, and you have 
a sure-fire profit picture that’s hard to beat. Why not 
investigate today? Vincent Steel Process Company, 
2424 Bellevue Avenve, Detroit 7, Michigan 


VINCE 


Clow e 


SINCE 1909 
Designed — Built — Merchandised 
to do a better job...for the user—for you 


Producers of + HSS TOOL BITS * CONICAL CUTTERS AND HOLDERS * DIAMOND 
DRESSING TOOLS + TUBE CLEANER CUTTERS * HIGHWAY SURFACER CUTTERS 
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, 


SPOUTS 
* 
ANY SIZE 


1. FINEST QUALITY 
2. COMPLETE LINE 


3. PROMPT DELIVERY 


4. PRICED RIGHT 


Here are the finest oilers made 
today for every industrial, crafts 
man and household use. Heavy 
gauge steel bodies and spouts 
Tempered spring steel bottoms 
Welded throughout. Knurled brass 
bushings, machine cut threads 
Guaranteed leakproof 


Other GEM 
Products Include: 


Welded Steel supply and 
storage cans Pump and 
Pistol oilers; Tallow pots 
Grease buckets; Engineers 
fillers; Marking pots; Long 
handle inspectors torches 
Railroad oilers; Traction oil 
Engineers locomotive 
ovlers special de 


signs; ete 
141 Protit Builders All from One Source 
Send fo: Complete Catalog 





Compensation vs. Costs 


Cin the most pressing pl yblem 
mironting employers today is: How 
ith We pa 
them happ ind still keep ile 
1 ith 

Ilere are some sugg 
N.A.M panel member 

Ml CXPCTICHice 

| I< ich ile mcn ft il 

Provide a detailed job de 

» that salesmen know exactly 
xp ted of them 

? Provide ] 
designed to increase salesmen’s pro 
ductivit 
cicnt routing 

+. Determine 
industry, the prevailing rat 
our trading area 
Determine 


TEPID call pend On dir 


0 


vhat i 


particularly guidance on efh 


mipctitive rate with 
im your 
vithin 
exactly how much 
+ 
hve bye t 
ensation plan 
IT /ecurity 1 satisfactory 
mild yield an idequate im 
ptable work; avoid star 


vell as di proportionat 


vith the 


the plan must oper 
during busin fluctu 
nom the plan should en 
1K cttort it costs (travel ind 
men's expenses plus expens¢ 
plan) which ar mipeti 
morale the 


should 


MoO}! il 


equity, 
idministration 


toward building 


Plan Suits All 


No on ompensation plan is best, 


even f Ul firms in ingle industry 
l ry salesman Inpensation plan l 
i combination of clements in one ort 
more of the following groups 
drawing account ad 
or bonus type pay 


salary, 
OMISSIONS 
vances, bonuses 
ments, expense policies, fringe ben 
fit incl administrative provisions 

Fhe two most widely used basi 


yan lary, commission) are em 


to a considerable extent in their 
but even more frequent 
ly in utilize the 
trength of each and reduce its weak 
1) You should 
reference to your particular needs, a 
cording to Dr. Tosdal 

Salary may provide income and free 
dom from rapid fluctuations. <A floor 


nple forms, 


ombination to 


inalyze each in 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





CRANGEVILLE... 
TRUCKS 





ilesmen enough to keep | 


onthe jop HpPCIVision | 


‘Keep Loads Alive’ 


‘Make Heavy Loads Light and Light 
Loads Lighter’ 


The Orangeville line of floor trucks has 
been continuously added to and today is 
complete in a wide range of sizes and 
types. 

Designed for high quality and long service, 
Orangeville ofters all types for factory and 
warehouse service and special trucks built 
to order. The trucks illustrated for all 
round industrial and store use are typical 
of the many available from Orangeville. 


Distributors 


Your inquiries and orders will receive 
prompt attention. Be sure you have our 
complete catalog in your files for ready 
reference. 


ORANGEVILLE MFG. CO. 


ORANGEVILLE 6, PENNA Since 1879 








Bi 

















— Type 
huck 


THE COLLIS 
MAGIC-TYPE 
CHUCKS 


Reduce production costs with 
Collis Magic Chucks. Now 
tools can be changed without 
stopping or slowing down the 
spindle. Boring, counter boring, 
drilling, reaming, tapping, etc., 
can be performed practically 
continuously. 


Let our 40 years of manufac- 
turing experience help your 
customers select the proper 
equipment for the job. 


“Call Coilis For Service’ 


THE COLLIS CO. 


Dept. A, Clinton, lowa 














. 


ANY TOOLS re 


re 


’ 


help RYAN Step TT ‘, d 
AIRCRAFT PRODUCTION! «: 


SCREW-DRIVING ... Aro Air Screwdriver used to install 
ni oy oe screws in windshield frames of Ryan-built refueling 
pods for huge Boeing KC-97 aerial tankers. 





GRINDING .. . Aro Grinder rapidly grinds Ryan Aeronautical Co. in San Diego, Calif. speed- 


smooth the weld seam metal on large Ryan- 


ao = steel exhaust system for Boeing lines production of assemblies for jet engines, 
-50 bomber, 


. bombers, aerial tankers and other aircraft—with 
WIRE BRUSHING... Aro tool with wire brush : : 
removes excess flux and scale from Ryan-built the help of ARO Air Tools! 


inner exhaust cone for General Electric J-47 jet 
engine. Do you need more speed to cut costs in drilling, 
grinding, polishing, screw driving and other 
operations? Perhaps ARO can help you! 
An ARO Field Engineer will gladly assist in 
engineering your job or contact your ARO dis- 
tributor. 


The Aro Equipment Corp., Bryan, Ohio 


Aro Equipment of Canada, Ltd., Toronto, Ont. 


Also... LUBRICATING EQUIPMENT 
«~~ HYDRAULIC EQUIPMENT . . . AIRCRAFT PRODUCTS... 
GREASE FITTINGS 
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fhero-Seal HOSE CLAMPS 


Hold Tight 


Until You Know When! 


Your mechanic fits an Aero-Seal 
Hose Clamp any place he can 
reach with a thumb and one fin- 
ger — it locks tight seals tight 
—and will hold until “the big 
freeze.” Won't shake loose in a 
million miles of driving, and can 
never snap open accidentally, 


REPLACE AND RE-USE 
AGAIN AND AGAIN 


If the hose wears out, there's no 
waiting on the road for a spare 
hose clamp — no time-killing trip 
from the shop to the stockroom. A 
quick twist of the wrist and the 
band unlocks ready for use 
One clamp may be used and re- 
used replaced in any position= 
year after year 


) 
at ) 


j* SEALS TIGHT — CAN'T 
CUT HOSE 


Acro-Seals are scientifically de- 
signed to apply pressure evenly all 
yund the hose — won't leak. Vi 
oof. Curved saddle pre- 

Stainless 
corrosion 


of hose 


wont rust; resists 


Thumb-screw and screwdriver slot 


types 


ALL AERO-SEAL HOSE CLAMP 
BANDS ARE STAINLESS STEEL 


WORM DRIVE 


Another | BREEZE ) Product 


BREEZE CORPORATIONS, INC. 


41 South Sixth St., Newark 7,N.J 











lit Hig 
md a ie 


dislik Commissions alone do 
ot provide a floor although provision 

drawing accounts and ad\ 
may do so in effect. Without maxi 


sharply re 


ances 


mum cut-off 
Te ive rates 


pro IS1ONnS OFT 
there is 


On Canning 


no ceiling on 


yTVLTNN 


Commission vs. Salary 


While commission furnishes the 
most definite and powerful incentive, 
ilary incentive is general and only in 
directly related to performance and 

ults within shorter periods Com 
nission incentive is particular and r 
lated to the base, but ilary permits 
ind encourages careful sales 


nent and direction. Considermg long 


manage 
mig ood Vil i Otibission pian 
tli direction 
Commissions are flexible and vary 
vith (or profits), but salary is 
onstantly uniform. So in the extremes 
of low business volume and_ profits, 
ilary produces high costs for the em 
The reverse is true for sales 
ion arrangements, but 


; 
i i 


sak 5 


ployer 
men on Commis 
the flexibility of commission plans may 
be illusory. Many firms find it neces- 
iry to provide for minimum earnings 
event under COoMmMMmSssion plans, some 
times by writing off deficits 
Salary plans, then, tend to give high 
low and low 
Com 


uniform costs or declin 


osts when volumes arc 
st vhen volumes are high 
mISSIONS Live 
ing costs as volume increases 

Ihe costs of travel expenses are not 
iffected by the basic plan if the em 
plover par them, but the costs of opel 


ition are usually low under salary plans 


] 
| 


high under commission 
plan if many rates of « 
used and particularly if gross or net 
hosen 


ind may he 
OMMmssion are 


profit base ire 


Revision Important 


Lhe tan ot salar 
both on the le ot 
idministration of the 
cedure. Commi 
epted as fair if earnings are 
tor But the 
ind the 
linnst rate 


ilaries and the 
revision pro 
may be a 
satisfac 


ion rates 


need for revision of rates 
ot employers to 
ood work 1S ick 
important if 


villingnes 
» that ¢ 
ompen ited are 
ion of 


T 
quatel 
faire 

in terntory or rates 

rk which does not bring im 
mediate results mav_ be 
ind WW inte d by COMMISSION 
In good times 
ipt to believe that ceil 
ire unfair while in bad 


reque sts 


regarded as 
unfair 
ilesmen commission 
ile mcm aye 
ings on earnings 
times they want floors under earnings 
| it does not seem fair to work 


obtain only 


eCALS 
returns 


mad their control 


hard and meager 


1 is be 
1953 
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pl ins cle pe nds 


YOU’RE STOCKED 
FOR Zuick Sates WITH 
Precision Grand 


SHIM STOCK 


pockaged in dispenser cartons 
for over-the-counter sales 


@ Large Market in almost all industrial 
plants and repair shops of all types. Sell 
the shim carton that really sells! Avail- 
able in largest range of sizes and ma- 
terials in the market. Brass, steel and 
stainless steel. Cellophane wrapped car- 
ton is moisture proof. Precision-gauged 
for accuracy. 


Stock These rblse 


@ Music Wire—in specially designed and 
patented dispenser corton — wire is drawn as 
needed. 


@ Feeler Stock — another packaged item cello- 
phane wrapped for moisture protection. 


PRICES AND DISCOUNTS UPON REQUEST 


PRECISION 
STEEL WAREHOUSE, inc. 


Manufacturing Division 


4401 W. Kinzie St . Chicago 24, Ill 


THE MOST COMPLETE SOURCE 


IN ALL METALS 


The 


= 


SCREWS @ 


THREADED & 
PRODUCTS 


NAVAL, BRONZE - STEEL - BRASS 
ALUMINUM = MONEL - EVERDUR 


NICKEL ALLOY STEEL 
MMEDIATE DELIVERY 
CATALOG ON’ REQUES 


KEYSTONE 
BOLT & NUT CORP 


135 CHURCH ST, N. Y. 7, N. Y. 
WOrth 4-4600 








al 


On nearby shelves of industrial supply distributors. 
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Combination Frequent 





Because the two ba 
have strength ima 
tendency is to combine 
times with other 

Among thr 
plans ar 

1. Salarv-plu 
USE THEM TODAY FOR VISE ORDERS tion | 

2. Salarv-against 
ind variations; 
3. Salarv; comm 


4. Salary and bon 


2. BRAKE TYPE sharing 
SWIVEL BASE 4, TENSION SPRING “i. 
HANDLE Vanations im combination 


Short sewing of wrench - 

locks # Parker Vise all Screw edjusted tension id commission plans relate te 

the wey eround, auto spring holds the handle “ t 7 

brake fashion of a Parker Vise any | Size of salar both abs 
where vou want lets 

ind in relation to total carning 


you slide it easily 
?. Starting point f commi 





vhether zero, break 
1. EXTRA STRONG p 
SOLID CAST UNDERPORTION ete. 
3. OVERSIZE SCREW Instead of the usual hollow 3 R ite ra) 
AND NUT type, the Parker Vise has a 
Sertoli: aah heal alien rolid casting to withstand years 5. RENEWABLE TOOL progressive ) 
Had b... ;_ oe - of rough handling. Saddle fit STEEL JAWS of tl . 1 by 
are oversize ina Parker The pinned-on tool : wom agian 
steel jews of a Parker scale smman,. OF olum 


Vise and extra tough Sold 100 % Vise will wear for 
ece ste #. Calculations of 


: years. Easily replaced 
onew § for years more servi 
o wre a ce 
ings and other expens 


—ainitetiun: a. through distributors ppl paced oy a 
THE CHARLES PARKER CO., MERIDEN, CONN. 


profits or net comm 


Vary Plan with Needs 


f A R K E rR VW 7 s 3 s By manipulating these clement 


you can work out combinations with 


America 5 First V ise Maker large fixed clement and a small incen 
tive pavment, or a smaller fixed cl 
" ment with a large incentive—any varia 
tion that scems to fit your particular 

A Statement of Policy . . . A 
Don’t expect too much of any one 
compensation plan, Dr. ‘Tosdal warns 


to Industrial Distributors, and to | ister ncse ie sessed as 9 ih 


stitute for careful direction 


Manufacturers of Tools and Supplies | cm og 


Ww il to Industrial Distrib cide the objectives of the plan id the 
e sell to Industrial Distributors only, not to users or consumers. size of earnings necded to attract and 


Orders from consumers are transferrred to Industrial Distributors, hold men with the required qualifi 

who are our only customers tions. Determine the level of fixed 

We allow Industrial Distributors the customary resale discounts. = md provide for periodic review 
and revision 


Our Motto: SERVICE FROM THE SHELF For commissions or other inccnti' 

for the INDUSTRIAL DISTRIBUTOR clements, choose the rates that will 
provide the needed incentive est 
these rates and the plan against ib 
when 


We have adequate stocks of — 


Arb 

Sounterstahe Lathe Centers and Mandrels able sales results, and revisc 
Counterbores Milling Cutters—all types 
Die Sinking Cutters Reamers—all types needed 

End Mills and Holders Screw Slotters and Slitting Saws Other guidepost inticipate tran 
Gone Cutters Tool Bits—Squares and Flats cr gmacy > aL Eps tS ool 
Keyseat Cutters—Arbor and Shank = straight shank!" and fers of salesmen from one territory to 

another, the splitting of commission 


Types 
We are interested in serving as the Midwest Warehous2 for and the drawing account policies and 
see to it that operating routines ar 
+ 


Reliable Tool and Industrial Supply Manufacturers. 
sct up to carry out the plan and that 


We are interested in adding Industrial Distributors to our list of stmtsiaal wan genbainil tim tie: biel 
customers . . . which now totals over 300 such firms. “ 


We invite Manufacturers’ Agents calling on Industrial Supply | Conclusion—Check Your Needs 
Houses only to contact M.LS. 
Conclusions from the N.A.M 


MANUFACTURERS INDUSTRIAL SUPPLY CORP, SSS hic. sw dew 


Commonly called M.1.S. Telephone Mansfield 6-6744 plan for all firms. 
5459 - WEST DIVISION ST. CHICAGO 51, ILLINOIS dustry 
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—. 


Select 
stock and sell 
the right drill 

for J7ee/... 


F Complete Line 


Hercules High Speed Drills are specificall 
designed to provide your customers wit 
more efficient drilling of steel castings, steel 
forgings and heat-treated steel. 

These drills are made from grooved bar- 
stock that is rolled under closely controlled 
temperatures to our exacting specifications, 
These stringent “specs” provide drill stock 
that has uniform grain-structure and cross- 
section practically unobtainable by other 
methods. 


In forming the drill flutes from this grooved bar-stock, a 
hot twisting process further adds to the texture of the steel 
and preserves the natural grain-structure, 


Note the heavy web design of these drills, it also contrib- 
utes to the unusual strength and durability that enables 
Hercules High Speed Drills to withstand greater torsion. 


It will pay your customers in faster drilling and longer 
drill-life to seleet Hercules High Speed Drills for cutting 
all grades of steel. 

New W & B Drill Catalog Now Available—Send for your free copy today. 


‘Maher 0 Gine Tools Se : fe te 


WHITMAN & BARNES 


PLYMOUTH, MICHIGAN 
NEW YORK « CHICAGO e LOS ANGELES « HOUSTON 
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, 4 


Here it is! 


The new WENDT-SOnIS 


7 


in STANDARD TOOLS 


at 
+ 


Standard Straight 
Shank Reamers 


~ 


Standard 
Taper Shank 
Core Drills 


Standard Shell End Mills 


WENDT 


Wendt-Sonis new carbide is 
also available in all Wendt- 
Sonis standard tools tool 
bits, reamers, core drills, 
counterbores, milling cut- 
many 


ters, end mills, and 


others. 

Now, more than ever, 
Wendt-Sonis is the 
cutting 
another 


one 
source for carbide 
tools and blanks 

milestone in Wendt-Sonis’ 
long experience of produc- 
ing cutting tools for indus- 


try. 


There is a Wendt-Sonis tool 
for every cutting application 
. +» precision tools designed 
to lower manufacturing 
costs, and increase produc- 
tion, 


HANNIBAL, MISSOURI 


576 WN. Prairie Ave. 
Hawthorne, California 


549 W. Randolph 
Chicago, Illinois 


THE MOST COMPLETE LINE OF CARBIDE CUTTING TOOLS AND BLANKS 
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2. A type of compcn ition plan 
| which may work satisfactorily on one 
company under certain condition 
mav not work as well for that company 
| at a later period. Executives want dif 
ferent results at different times. Under 
such conditions the need for giving 
salesmen greater security may out 
weigh the need for incentives; at other 
| times the emphasis may be on the in 

centive 

3. The pressure of costs, the general 
desire for greater financial securit 
| have combined to develop a marked 
trend toward combination or incentive 
| plans. There no letting 
| up of this trend 

4. Do not overlook the 


rdministration of a compensation 


seems to be 


need for 


plan 

5. No compensation plan for 
men will take the pla e OF g 
| management 


Higher Turnover on Commission 


Conclusions from “Salesmen’s Com 

pensation” by Tosdal and Carson re 

| veal the variety of plans employed by 
| the sales forces surveved 

In general, commission plans of 

| compensation were accompanied by 
| higher turnover than salarv. Salary and 
| incentive combination plans fell be 
| tween. 

Almost all, 97 per cent, of the sal 
men were reported covered bv social 
security in 1949. This was more than 

| two thirds of those operating on a 
| straight commission plan. Almost half 
| of the salesforces were included in pen 
sion plans. In only 4 percent wer 
salesmen unionized 


| One of Four Dissatisfied 


Also brought to light by the survey 
one out of four managers was 
actively dissatisfied with his company’ 
plan ind Wa seeking 
| improvement. There was a consider 
| able dissatisfaction with allplans, rang 

ing from one out of three for salary 
plans to one out of five for commis 
sion plans 

The survev al 
manager 


sales 


| ¢ ompensation 


o revealed that a good 
manv sales laid more stre 
than is warranted on the 
nature of the compensation plan and 
too little stress on factors connected 
the job, the supervision of th 
salesmen, definition of  objectiv 
training, and the relationships sal 

| men develop with their customers and 
prospective buyers 


particular 


with 


| 
'To Represent Besley-Welles 


Besley-Welles Corp., Beloit, Wi 
| has appointed Aviation Service Sup 
| ply Co., Stapleton Airfield, Denver, 
| Colo., to stock and service Besley tap 





SALES BIBLI 


rinit thant 





Black & Decker 
Expanding Plant 


Ihe Black & Decker Mfg. Co. has 
started work on a 126,500-sq. ft. ad 
dition to its Hampstead, Md., branch 
plant, which will more than doubl 
production capacity at Hampstead 

Scheduled for completion in No 
vember, it is ¢ xpected to go into partial 
operation in four months 

Alonzo G. Decker, pre ident id 
the company had to expand quickly to 
serve its markets, in view of increas 
use of portable electric tools by both 
industry and home owners. He 
the main plant at ‘Towson, Md., w 
remain the center of the compan 
ictivities 

The pre ent Hamp tead plant wa 
opened Mm April 1952. Besides its tw 
Maryland operations, the company ha 
1 plant at Harmondsworth, England 
making the same product 





GOOD DISPLAY helps counter sales, 
Ryan Uhlrich and Ray Poirier find at 
Oliver H. Van Horn (¢ New Orlean 


Here they are! 
The new WENDT-SONnIS 


BLANKS 


Wendt-Sonis now adds a 
brand new line of carbide 
blanks to its complete line 
of cutting tools. 


Eight styles are available 
including reamer blanks, 
solid round blanks and cen- 
ter tips. A wide variety of Style 4000 Style 3000 
grades, sizes are also avail- 


able. 


Research and on-the-job 
testing have proved that 
these new Wendt-Sonis car- 
bide blanks reduce produc- Style 2000 Style $000 
tion costs 


Write for new “Tooling 
Tips’ folder, containing 
complete details and prices 
for the new carbide blanks. 
Send a post card to Dept.D. 


ez rd 
pred 


~~ 


Reamer Blanks 


Center Tips 


ae Mechanically Held Carbide Inserts 


Are Also Available 


WENDT’ SONnIS 


HANNIBAL, MISSOURI 
549 W. Randolph 


576 N. Prairie Ave. 
Chicago, illinois 


Hawthorne, California 
THE MOST COMPLETE LINE OF CARBIDE CUTTING TOOLS AND BLANKS 
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Wa RY BETH offers you ta 
4 Keys to More Flexible) "ican 
Metal Hose Sales PN J) 


J. Martin Stokes 





Firth Sterling 


’ Oey Names Executives 


- Q M TE E Firth St ae 





ippointed I 
J. Mart 
of the carbid 
is now a 

idmunistrat 
ippointed Tinie ie ) | irDu 
Sales Division ! ceding Tar 
mon, who ha ry ew assistant 
manager of Carbick iles is Kenneth 
I. Julin 

bred Lord rn issistant chief 
production engineer, has been named 
When you sell Atlantic flex- hief engineer of the Mining Sal 
ible metal hose, you know you can Division 
deliver — on time! Because Atlantic is ’ Mr. Stok oined 
geared for fast production and service to the Detroit office staff in 1928, becoming 
Distributor. office manager in 1936. In 1946 he 
was transferred to Pittsburgh as office 
Check an Atlantic catalog. You will see flexible metal hose enmnanne af Casbide Gab 
for every application... conveying chemicals, steam, oils, tars, \\ th tn paitinine ature WOO8. Whe 
asphalt, gases, alkalis, light and semi-solids, refrigerants, gasoline itd vain Gel a maar of the tool 
..-for absorbing vibration, correcting misalignments, mobile service, eu Mie diem tescauee qnamames of ths 
eliminating thermal expansion strains. When problems arise, Atlantic hittin! Coon lent in ¥94 In 


the wpa 


engineers help you solve them—swiftly! Oe he este tn woh to 
head the Mining D on An Arm 
colonel during W orld \\ TT I] 

i” d the Watervlict Ar cnal work 


Atlantic flexible metal hose is backed by 38 years of acceptance by 
leading industrial users. Every length is Job Tested and Guaranteed 
to Do Its Job! 


More than 2,000,000 advertising and publicity messages in such leading 
publications as Machine Design, Product Design & Development, 
Industry and Power, Chemical Processing, Diesel Progress, Diesel 
Power and Diesel Transportation pre-sell your customers—help turn 
calls into closings! 


SELL THE HOSE THAT OPENS THE DOOR TO MORE VOLUME 
—MORE PROFIT—ATLANTIC! 


Flexible Metal Hose in All Workable Metalse—%"-36”" 1.D. Inclusive. 
Standard or Special Couplings. 


Write for Catalog 500. It is especially designed for Distributors’ use. 








ATLANTIC METAL HOSE CO., INC. 


104 WEST G4TH ST., NEW YORK 23,0. Y. 


Fred Lord 





INDUSTRIAL DISTRIBUTION © MAY 





E. G. Moffat 


Hardened, alloy-steel jaws can never 
get lost, loose or broken because 
they are mold-welded into a perfect 

and permanent union. 


Pei pase 





ana F. Julin 4. 
EVERY DETAIL IS Solid asa Kock 


The hardened alloy-steel jaw facings of the Reed vise make jaw 
gineering department replacement unnecessary. Because they are permanently welded into 


5 o My un start d - “a me position, they avoid the nuisance of lost, loose or broken jaws so 
t IVISH rdecr departmel I . . P : . 
- : eg ne Fa often encountered with ordinary vises. Together with other exclusive 


1936 Later h joined the Carbide 


Shop engineering department, event Reed features, they create a sturdy, solid-as-a-rock vise that will out- 


lly became its a icf engin last and out-perform any other vise on the market. The alloy steel 

In 1950 h vache rbid il screw and vise nut are machined to close tolerance for maximum 

office manager. ' bearing, easy operation and perfect alignment. An adjustable front 
Mr. Lord ha n wi rth hag x neg 

Cinslinne 3 7 “wae os end bearing and a longitudinol take-up on the vise nut maintain align- 
CTHNYG Le \ il ( his OCC! i trill ‘ a 

uperintendent of the Tool & Die D ment and eliminate all lost motion permanently. Castings are of 
| | it i¢ aA i 

ision at McKeesport, and design engi sound, semi-steel, contoured for heavy sections at all stress points 

neer for mining tools at Milford. He while permitting maximum accessibility to the work. 

tarted hi CaTCec! i 1 foreman for 

National ‘Tube ¢ 


Morse Twist Drill 
Names Representative 


Morse I'wist Drill & Machine 
Bedt d, M > aa 


MANUFACTURING COMPANY 


ERIE, PENNSYLVANIA «+ U.S.A. 
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DOUBLE support for 


Bristol distributors in °53! 


attention. Your customers will see them in 
PRODUCT ENGINEERING, MACHINE DESIGN, ELEC- 
TRICAL MANUFACTURING, MILL & FACTORY, THE 


| New! Forceful Bristol ads will really attract 
— | 


TOOL ENGINEER, PURCHASING, PRODUCT DESIGN & DE- 
VELOPMENT, INDUSTRIAL EQUIPMENT NEWS. They'll 
be impressed at how widely and effectively used are 
Bristol's Hex and Multiple-Spline Socket Screws on 
assembly lines in scores of industries. 


New! Dramatic direct mail for your customers, 

D) with your imprint, features Bristol’s business- 

S| building ads. You mail them, we'll print them 
and supply them at no cost to you 


You're sure this big Bristol promotion will really work for you, because Bristol 
makes every effort to direct business through the distributor, protect his profits 
by restricting distribution in each territory, support him with factory-trained 
salesmen, etc. Bristol's distributor policy is in black and white for all to see. 
No wonder it pays to be a Bristol distributor! 

A.3.5 


BRISTOLS “cegaass 


i 
THE BRISTOL COMPANY, Socket Screw Division, Waterbury 20, Conn. 
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Correction 


C,. O. Drayton, Jr. 


Charles O. Drayton, Jr., owner of 
Dravton Associates, West Warwick, 
R. L., has been named to represent 
U. S$. Expansion Bolt Co., York, Pa., 
in New England 

In the April issue of 1.D., we erro- 
neously reported that his afhliation 
was with another manufacturer 

Mr. Dravton will cover Maine, Ver- 
mont, New Hampshire, Massachusetts, 
Rhode Island and Connecticut for the 
U.S. ] xpansion Bolt line. With Carl 
J. Adams and Robert P. Rose, sales 
representatives for Drayton Associates, 
he will contact industrial distributors, 
wholesale hardware houses and auto 
motive suppliers im the area 





A. C. Baerwalde 


Geo. Worthington Co. 
Names Credit Manager 


The Geo. Worthington Co., Cleve 
land, has appointed A. C Baerwalde 
is industrial credit manager 

With the company since 1919, he 

rved in the bookkeeping and credit 
department until 1946, when he was 
transferred to the industrial sales de 


partie nt 





Aeroil Products Co. 


for 
Regroups Territories 


combination 


| ~~“ — wrenches 
N. ]., | regrouped its 


nationally into three regio! 144 
ist, Midwest and South 
cy brancl ofhice ha peen 


mith Hackensack and an 

d for Kansas Citv, Mo 

n Wa iInnounced 
innual sales conf 


in New York 


( thie ippoint 
nents oO epl Lynch as advei 
tising al promotion manage 
Lov il Lohs« istant 
ier to handle ernment sale ind 


Al Gnmaldi a istant 


] 
lit nan 


sch it Hall 


Auto-Steam 


THAT ALC 
will dire 
ties of branch offices in Chi ind 
Dall from his he idquarters in Chi 
cago One of his immediate duti 
will be establishment of | th 
Kansas City branch 
Dery! Yundt is Pacific ¢ 
wer with headquarters in 
i ft at will he I pon ibl 
Seattle, San Fran 


ind 
branch 
ran h ha inew 


tison 


Bit ] ist ( vast f 
headed by James Savino 
istant manager at San I'rancisco 
territory includes branches at Ded 
ham, Mass.; Pittsburgh, and the new 
South Hackensack office 
John Carrino has been named 
South Hackensack branch managet Billings Vitalloy* Forged Combination Wrenches 
yh Plalperin, general manage! 


ore versatile! The pear-shaped Engineers’ head with its 

les manager, said t ; : , 

| se “ * . sn pod I > tough, thin jaws gives fingerlike control for fast starting and “thumb- 
pl Py wi < i 


to cover more ground tightening”. The rugged, thin-wall 15° Box head fits into tight corners 
mference, which lasted and gives a solid, non-slipping grip for two-fisted tightening or 
ided forums and informal 
on sales policies and ple loosening of stubborn nuts. Both heads have the same size, accur- 
i pO { | it 





ately machined openings making an ideal dual purpose wrench for 


a wide variety of jobs... . Mechanics and machinists prefer Billings 


Vitalloy® Forged Combination Wrenches because they save time. 


They are lighter, stronger and last longer. That's why more and more 


master craftsmen always reach for a “Billings”. 


QUALITY TOOLS & FORGINGS SINCE 1869 


Other Billings Vitalloy 
Forged Wrenches 


a | /e ' 
NEW DISPLAY at Kester Macl 


mer ow — 

HUInCTY oD 
Co., Winston-Salem, N. C., is admired eLectRican WRENCHES & SHOP TOOLS 
by Ray O. Beeson, Wilson Tatum and 


Paul T. Joyce, of the insid 





iles force BILLINGS & HARTFORD 1, CONN 
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, 





}) 


iss 


Threads and Cuts Easily absence 
of slag inclusions, laminations 
and blisters assures smooth, 


strong thread clean cuts 


Scale-Free Notional Scale Free 
Pipe avoids damage to valve 
seats and clogging of small ori 


fices 


Thoroughly Tested—tach and 
every stage of production is 
cked by the finest 


the mos? ex 


COLUMBIA GENEVA STEEL DIVISION 


SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 


[Mt 


< 


Coils and Bends Well National 


Pipe has that extra strength and 
ductility so necessary to meet 
the demands of close and ex- 
acting fabrication 


WI yy 


he \ 

hw VY _ 
Spellerized Special rolls work 
the bloom surface to eliminate 
irregularities and produce a 
dense uniform surface 


R | 
. } \ 


Constantly Improved —For over 60 
years, National Steel Pipe has 
constantiy been improved to 
meet the most difficult fequire 


ments 


10 Good Reasons 
for using 
National Steel Pipe 


10 


NATIONAL TUBE DIVISION, UNITED STATES STEEL CORPORATION, PITTSBURGH, PA. 


Uniform Throughout—Notional 
Pipe is uniform in metallic struc 
ture, ductility, strength, corro 
sion resistance, surface finish 


and diameter 


| 


is = J ») 
Makes Sound Joints —Unitormity 


and accuracy in manufacturing 
have made unequalled pipe 
jointing records for National 
Pipe whether welded or 


threaded 


b= 4 me 

1 f 
Rigidly Controlled —F,om the row 
material to the finished product, 
one organization has rigid con 
trol over the manufacturing 
steps that produce National 
Steel Pipe 


Nationwide Acceptance—a cross 
section of industrial or building 
applications will show a pre 
dominant .use of National Pipe 

sargest selling pipe in the 
world 


UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U°S°S NATIONAL Steel PIPE 
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GET Kownd CHAIN 


Outside, Kound Chain,made by Kound Chain Companies, 
might /ook like other chain, but there the similarity 
ends. Inside, A0und Chain is superior—superior because 
it is the result of generations of chainmaking experi- 
ence... PLUS recent new developments by Kound 
metallurgists. 

This experience and these developments make possible 


chainmaking advantages like these: 


@ Choosing the kind of raw metal best suited for 
making each type of chain. 

@ Forming and weiding techniques which assure 
maximum link strength. 


@ Heat treating in special furnaces with automatic 


controls for maximum hardness and toughness. 
@ Producing at a rate consistent with quality control. 


@ Inspecting by microscope and spectroscope to check 


on physical composition and to detect flaws 


Next time you need chain, remember it’s what is inside 
a piece of chain that determines the service and life 
you'll get from it. Today as always, the INside of Aoand 
Chain is the source of its superiority ... is the factor 


that enables it to merit the term “BEST”. 


Next time, get the BEST. Get A?@and Chain. 


ROUND SEATTLE CHAIN CORP. 


Seattle 8 
Werouno SEATTLE CHAIN CORP. 


Pertiend 10 


ROUND CALIFORNIA CHAIN CO. 


Se. Sen Francisco 


THE PLATING AND GALVANIZING CO. Cleveland 5 


ROUND 
BRIDGEPORT 
CHAIN & MFG. CO 
Bridgeport | 
THE ROUND 
CHAIN & MFG. CO 
Chicago 38 


ROUND WOODHOUSE 
CHAIN & MFG. CO 


ROUND ALLOYS 
MFG. CO 


Trenton 7 


THE CLEVELAND 
CHAIN & MFG. CO 


OHIO HOIST & MFG. CO 


ROUND LOS ANGELES CHAIN CORP. 


Les Angeles 54 


YOu're neat ? 


THE SOUTHERN CHAIN & MFG. CO 
Birmingham 4 


ty ike The Row Line Includes Welded and Weldless Chain for Every Purpose CJ 


WA) a 


Commercial « Industrial 


« Automotive « Farms « Homes « Construction 


Logging « Marine « Oil Field « Railroad 


Related Avwnd Products 


Chain Fittings and Accessories ¢ Electric and Hand Hoists « Turnbuckles 
Load Binders © Trolleys ¢ Cranes ¢ Blow Torches 


m ORDER FROM YOUR WHOLESALER 
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There’s a Pyrene for every fire hazard 


fires start 
in the 


shipping 
room 


m fire hazards: (lL to R) Pyrene Ca 


P Imp Tank and Soda-A 


when you sell Pyrene, you make 
it easier for P.A.’s to buy 


The completeness of the Pyrene* fire-fighting line gives you a 
big advantage with purchasing agents. It enables you to offer 
them a single source of supply—an easy way to get immediate 
delivery, without transportation charges, on any fire protection 
equipment they need. Just one call to you, one purchase order, 
one invoice takes care of everything. Furthermore, you get 
powerful backing from Pyrene’s consistent advertising in 
Business Week and a long list of trade and industrial publica- 


tions. Every single ad tells your prospects to order through you. 
*T.M. Reg. U Pat 4 


Portable fire extinguishers } cid 
ks @ Wheeled extinguishers 


es ¢ Air foam play pipes ¢ Systems for spe 


y Spree PYRENE MANUFACTURING COMPANY 
\ fyrens * 581 Belmont Ave. Newark 8, New Jersey 


eerevesemeas 7 


Affiliated with C-O-Two Fire Equipment Co 
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NEW COUPLING line is reason for 
onfercuce between Andrew Th 
son, president, Bickford & Francis Belt 


ing Co., Buffalo, and H. M. Knauth 
Falk Corp 


nN 


ii 
I 





Atkins Saw Division 
Names Promotion Head 


Atkins Saw Divi ion of thr Be Ig 
Warner Corp Indianapolis ha 
named Stanley B. Lindh as sales pro 
motion manager 

Recently an account executive with 
Hugh H. Graham Associates at New 
Britain, Conn., Mr. Lindh has been 
issistant sales manager for the Mors« 
I'wist Drill & Machine Co., New Bed 
ford, Mass., and sales and advertising 
inalyst for Lever Bros., Cambrid; 
Mass 

He is a 1936 graduate of Harvard 
College and served as a tran portation 


ofhicer during World War II 


Appoint Works Manager 

Eugene A. Pelizzoni, has been 
named works manager of the Atkin 
Saw Division. He was recently assist 
ant works manager of the Mack Mfg 
Co. at Allentown, Pa 





OLD TIMERS at Standard Equipment 
Co., Mobile, Ala.. are J. H. Hargt 
ilesman with | i ! ( ind 


H. FE. Brewton ile 








EXCLUSIVE SCIENTIFIC PRE-STRETCHING 
ASSURES MAXIMUM RESULTS 


We pre-stretch every foot of belting under controlled ten- 
sion on specially designed machines to cut permanent 
stretching to the bone, yet leave enough elasticity 
to withstand severest shock. And we pre-test every 

foot under tremendous loads to guarantee you 

maximum efficiency under all conditions. 


MERE 


Write for FREE samples and data book 
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SALES 
BUILDER! 


BECKER CO, POWERED 
SPRAY GUN... 


No Compressor, Hoses, Electric Cords 
Completely Portable 


B. A. Herren 


Ohio Representatives 
Named by Boice-Crane 


Industrial plants, machine shops and others 
are adopting this new cost-cutting method 
of spray painting, rust-proofing, oiling, dis 

) ( ( 


infecting, fireproofing, etc. Ideal for thou- ~~ 
: , O1 1B. A. H 


sands of special and routine industrial 
: panne 


spraying operations. Powerful CO» car 


tridge sprays up to one 21 oz. containerful. 





A rugged production tool made of sturdy, 
machined brass and stainless inserts, heavy INDUSTRY APPROVED! 
gauge steel container, and cast aluminum ieciiis tl dinieitiia daa tami sales ie 1 
Ohio wer 
prices and discounts. itt Nl a 
tinued his work 

tory. Illness of Mr 
1 hang ot plan 

Mr. Fis! 


head. CO. cartridges available 10 for $1, plications are discovered daily setreted 
or in case lots. Write for further details, bove, is a typical production shop use for 
vst proofing machined parts 











SULLIVAN-BECKER COMPANY @¢ Dent. 523-E © KENOSHA, WISCONSIN 


Foot Control Leaves 
Both Hands Free To Work 





Fast Action! Fast Selling! Immediate Delivery! ELECTRONICS INVESTMENT 


ow assembly job where there is a repetition of operation, needs this 
Cost of additional productive ca 


fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
pacity of electronics plants reached 


Fvery production « 


hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
Reduces costs, lost motion and fatigue. Husky, compact, an estimated $63.8 million in the first 


milling and assembly 

precision-built; exerts a grip of 15 times air line pressure! Tried once—re- $36.00 nine months of this year, according to 

ordered in quantity. With Foot Control Valve, Air opp and Fittings, only.... Glesteniee, MeGcan-tth eubllection 

Territories Open for Distributors and Pactory Representatives i tiie, CNN actin ail eal 

W. R. BROWN CORP. 2657 N. NORMANDY AVE., CHICAGO 35, ILL manufacturers were involved in the 
SPEEDY AIR VISES + AIR REGULATORS « AIR FILTERS + PORTABLE COMPRESSORS + PAINT SPRAYERS expansion 

AT A. PRICE 








AMERICA'S MOST TALKED-ABOUT VISE 
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Coast Warehouse Group 
Elects New Officers 


For “unbroken” service 
... Steady, repeat sales! 


iv Hol 
S \\ Sloneker 
I.td.. Stockton 
Dich 























Botfield Refractories 
Names Vice President 


CONVEYOR BELTING 


First choice of discriminating industrial users! 
That’s Quaker Conveyor Belting and Quaker Indus 
trial Hose! They stand up to the toughest kinds of 





“torture” wear “like iron” over unbelievably long 
periods cost very little to maintain. So, by all 
means, tell your customers about Quaker products. 
Because, that’s quality. the kind your customers 
are looking for. The kind they'll buy now and 
again and again when needed. It pays them — it will 


you, too! 


Belting, Hose, Packing and 
Moulded Rubber of every 
construction for every need 


QUAKER ee CORPORATION 


N O} mR. 6 RTER COMPANY, INC 


PHILADELPHIA 24, PA. 


Branches in Principal Cities 
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estern 
Offers G complete line of - 


Dean W. Paul 
Electro Dynamic 
Studs Names Sales Manager 


Dean W. Paul has been appointed 
of the Electro Dynami 


Cap Screws | iles manager 
m of General Dynamics Corp., 


Divisi 
Bavonne, N J 

Active in the manufacture and sak 
of industrial electric motors for the 
past 14 years, he will help direct an 
expanded sal ind advertising pro 
gram. Lhe company, which in_ the 
past specialized in marine sales, is 
planning a wider distribution of its 
products for general use, officers have 


Taper Pins 
t 





innounced 
Mr. Paul’s headquarters will be at 
the Electro Dynamic plant 





Lewis Sales Co. 
Adds Representative 
} 


Walter Prieser, formerly a_ buyer 
vith the Aluminum Company of 
America, has joined the sales force of 
the W Lewis Sale Co., Cleveland 

He will cover the Cleveland district 
west of 65th St. and North Central 
Ohio 





Set 
Screws 





EERE TEED 





Western Automatic 


Machine Screw Company \\ a 
722 Lake Ave. Elyria @) PRESIDENT of Power Drives, Inc 
7 — Buffalo, Lawrence C. Darbrake, pause 


for picture with V. G Mansell, treas 


Precision Screw Products, Parts and Assemblies Since 1873 urer and general manager of the firm. 
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Borg-Warner Division 
Concentrates Lines 


Borg-Wamer Cor 
ontracted for th le supe! 
busin o Produ 
ti room for expanded 
ion of hydraulic equipment 
Dext older Co., Pearl Rive 
N. Y., will t over the supercharger 
moving I 111T) to Racine, Wi 
Pesco w ) ll its facilities t 
hydrauh quipment to meet what 
ompany ofhcers describe as the heav\ 
ind increasing demands of the 
raft industry and the defense 


ih 


Mark 25th Anniversary 


1 


eicbrating it 


to stockholders, 
the board 
| ident, forecast 
ind earnings for the 
1 slight tapering oft 
the second half 
inted current 
iOl i 
off 
it] mcrea 
formation, 
pow 
( OT 
that with 
n build a 
nm sound 
ilu at Ol | inflation 
th 
Borg- I ‘ ¥ PAZ lin ] IL0 
through merger or four automotive 
ompani It now ha 27 plant 
Ity steel mills in 24 
d State ind 





SHIRTS EASE RHEUMATISM 


Shirts and underwear that are re 
ported to be capable of easing the 
aches and pains of rheumatism, have 
been found soothing for patients in a 
Paris hospital, according to Textile 
World, McGraw-Hill publication. Ap 
parently static electricity generated 
by the garments, which are made from 
special cloth, penetrates the aching 
muscles and acts as a silent cure 
The hospital is experimenting with 
special therapeutic sheets also. Un 
fortunately, stiffness and soreness re 
turn when the patients use ordinary 
cotton shirts, shorts and sheets 
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RIGRID’ means 


more service for your money 


Pd 


/ 


VWPPAnnnans 


Bench Chain Vise 
_ “ to 8 


You like the fast turnover 
of these La 


ed | xk: > i DD preecnegne 
Extra-Utility 
Pipe Vises 


Compare these work-saver 
FRI Vises with any others 
and you see why their bonus 
of extra utility has boomed demand. Kit vise is easily toted to 
the job, quickly clamped on edge of bench or plank, ready to use. 
All other Ritaaibp vises have handy integral pipe benders and 
rests to make cutting and threading easier. Full-width firm- 
gripping jaws of top quality tool-steel, bodies of rugged special 
malleable—for years of service. 9 models, yoke and chain, 23 
sizes, meet every need. You profit by selling your customers 
more-for-their-money RIGOAID Vises. 
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THE RIDGE TOOL COMPANY ELYRIA, OHIO 


‘r Pipe Tools 
il, __— TE 


INDUSTRIAL 








OIL CUPS 
GREASE CUPS 
WATER GAUGES 
FITTINGS 
COCKS 


SERVICE 
QUALITY 


Fittings: SAE, 
Compression, 
Pipe 


ee 


ESSEX 


GREASE CUP 





OIL CUP WATER GAUGE 


AIR COCK SHUT-OFF COCK 


othe TRY COCK 
WRITE FOR CATALOG 








ESSEX BRASS CORPORATION 





2000 FRANKLIN STREET Est. 1901 DETROIT 7, MICH. 











The Complete “BULL DOG” Line 


BACKED BY 85 YEARS OF TIME PROVEN ACCEPTANCE. 


Machinist @ Top Swivel Jaw 
Combination Pipe @ Hinge Pipe 
Woodworkers @ Utility 


The Sales Policy is 
100% through Distributors 


PRENTISS VISE DIVISION, MERIDEN, CONN., U.S.A. 


OF THE CHARLES PARKER CO 
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Norton Moves 3 Offices 
Out of New York City 
\l 


i ! l i 
ity to nearby New 
Arca lhe wquartes 

Grinding Machine 
Divisions will now b 
ind North St li 
th ye location 
nung off idl 
Official id th 
ervice in the New 
ica Advantage th 
expanded — telephon 
four trunk lines for N 
ind four in New | 


ilitic iid cre 


1K 
tome! 

Lhe offi 
Oversea 


Broadway 








Take 4 look, Mp. 1.D.! 


This ore from y 
Mill 4 Factor A ril and I urchasing 


It’s a good team to be on! 


What you can expect from your 








1. Quality 


The Disston nam 
the guide to CO} 
Disston Metal-¢ 
Supply C Disstot 
reports t! 
T. H. Niche 
Company We use onl 
our plant Di ron Blades can ree take it \ 
WARD 


, toGt 
©) FLEXIBLE BACK 


Products 


KNOW! ne we 


Many Economies 


The Disston Distributor saves Mme ney ! 
in many ways Example 


Charle scon Ww Va hel} . tne 





Corporation achiev’ maxin 


cane and Parkersburg > vs, ee ppl pISSTON METAL-CUTTING 
cutting Disston Bite-Rit Files BAND SAWS 


Prompt Service 


ron Duster imor 1s me if \ kK OOW 








ic well because of Mt tre 

can help you Kec] 

In Philadeiphia Casanave 

keep pr fuction tf lling moothly 


Inc. DY supplying chem with dependabls at DISSTON FILES 


Hack Saw Blades 


tor’ 


Expert Advice 


Disston Discributl rs Nave wide exper 
the pro lems ou tact and 





know-how In addition they Kee} 


jatest levelopments in UM ( 


the 


ope rations 





So Remember — ‘0: quaiiy por’ many DISSTON HACK SAW BLADES 


. ! } rvic¢ expert adv ¢ ee Ve 
reliable Disston Distributor Call him this week. 











HENRY DISSTON & SONS,’ INC. '422 Tacony, Philadelphia 35, Pov U.S.A. 


Enctorv: 2-20 Fraser, Ave. Toronto 3, Ont. 





SHELDON 


CHICAGO 


U.S. A. 


Precision Machine Tools 


More capacity for size 


Increased power to 
spindle 


%* Anyone can operate 
%* Save Floor Space 


%* High speed operation 


Timken Tapered Roller 
Bearings 


* Extreme Accuracy 


* Stamina for Continu- 


ous Production 


Moderate Price—will 
often pay ovt ina 
single run. 


Tailor Made for 


Defense Business” 


These are “‘packaged”’ units that 
come completely assembled, ready 
to plug in and operate. Capacities 
everyone needs—from 10”—1” (10” 
swing, 1” collet capacity), fo lathes 
that will swing 13” and have a 1%” 
hole through the spindle. Because 
of low initial cost, and minimum 
floor space and power requirements, 
SHELDON Precision Machine 
Tools offer double or triple produc- 
tive capacity for any given tool in- 
vestment. 


EASY TO SELL! 
Go after this priority defense busi- 
ness. Many of your customers can 
secure machine tool priorities. 


See that each salesman in your 
organization has his SHELDON Cata- 
log and shows it wherever possible. 


WAITING FOR CUSTOMERS 
hind counter are David S. OB 
manager und | | | Blah 
pl dent qs | , 


\\ t Nia 





Portable Electric Tools 
Opens Branch Offices 
Portable Elects Io In Clu 


wo, has established branch office 1 
New York City md Watertown 
Conn., and named a ne Southern 
representative 

Ihe New York office managed by 

Philip CG. FIellinger, will be head 
quarters for the New York, Philadel 
phia and New Jersey territory. The 
Watertown branch will handle New 
kengland under James R. Kielty 

Mr. Fellinger formerly with 
The B. F. Goodrich Co. Mr Kielty 
is former sales director of Too] Kraft 
Springfield, Mas 

Ihe Heco Co., Johnson City, 
lenn., has been appointed to repre- 
sent Portable Electne ‘Tools in Ten 
nessee, Virginia and the southeastern 


part of Kentucky. 





ORDERS are ready t » at Standard 


Equipment Co obile Ala. when 
Norman A. Brad! ind Mike Garvey 


heck them 


SHELDON MACHINE Co., INC. 


4232 North Knox Ave., Chicago 41, Llinois 
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Users like 


ALLEN SCREWS And it’s the 
because they ALLEN DISTRIBUTOR 


set the standard who puts them 
for the world at the world’s finger tips 





This double barreled idvantage ft ” el roa itl 
l rior distributor serviee remain 
ur biggest advertising and sa 
i aign in history continue oO hammer hom 
idvantages of standardizing on Allen screws 
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Solve your Customer's BENDING 


PROBLEMS 


with 


HOSSFELD 


Hydraulic 
+2 UNIVERSAL 


IRON BENDER 





ONE MAN bends 2” x 3/16” Angle Iron EASILY! 


The Hossfeld Bender is fast, accurate and de- 
pendable. It assures smooth, perfect bends on 
bar, angle, flat, round and pipe with either hot 
or cold stock 


Easily set up and requiring only one-man opera- 
tion, it is ruggedly built for trouble-free effi- 
ciency. Handles up to 2” pipe or 412” flat bars 
and is available with hydraulic power. 


WRITE today and let us send you the complete details. 


‘ 





DEALERS 


We have an attractive dealer proposition 


discounts and available territories 


liberal 


Write for full information 








402 WEST 3RD ST. * 
= 


HOSSFELD MANUFACTURING COMPANY 


MINNEAPOLIS, MINNESOTA 











Calling ] 
PAUL BUNYAN: 


Remember him? He was a mythical 
character of unheard of strength who 


was credited with such tremendous 
feats as uprooting mammoth trees and 
moving rivers. Did you ever wish you 
had home of his great power? 


We know that the 


MORE POWER PULLER 


is no Paul Bunyan We also know it 
is far trom mythical, because for its 
size this sturdy unit has more possibil 
ities for accomplishing seemingly im 
possible tasks for your customers, than 
you can imagine 


Here's a light-weight, flexible, sturdy 
puller that is operated by one man 
and requires no electrical or fuel con 
nections it is always available tor 
such jobs as moving and loading heavy 
machinery, opening car doors, and a 
host of other everyday uses around a 
plant or warchous 


it comes equipped with 20, 30, or 40 


feet of cable 
List Price 


$27.75 to $33.80 
FOB. Factory 


Distributor and Dealer 
Openings 


The 
WYETH-SCOTT CO. 


Newark, Ohio 





‘ 





ya 


Riveting Hammer 12 oz 


Setting Hammer 18 oz. 


W. A. WHITNEY 


John Stolarz 


Industrial Sale Head 
Named by DeWalt 


New industrial sales 
DeWalt Inc., American 
Foundry Co ubsidiary, is John 
Stolarz, former general sales manager 
for Delta Power ‘lools Division of 
Rockwell Mfg. Co 

Mr. Stolarz returns to DeWalt after 
five years in the Rockwell organization 
Ile joined DeWalt in 1936, becoming 

les promotion manager in 1938 and 
idvertising manager the following year 
He later handled Government and ex- 
port sales, touring Europe in 1947 to 
et up a complete export organization 
for the company. 

In 1948 he became general sales 
it DeWalt’s Lancaster, Pa., 
headquartei Ihe following vear he 
left to become a divisional sale man 
ier for Delta Power Tools Division.of 
Rockwell, where he was later 
ively sales promotion manager, assist 
ind general 


manager ot 
Machine & 


Manage 


succes 


int general sales manager 


iles manager 











HAMMERS 


@ Perfect Balance @ Leather Grip—can't 
Loosen @ Sheet Metal Edge—can’t dam 
age handle neck @ Black or Polished @ 
One piece head and handle prevents 
breakage and splij.tering. These Hammers 
and W. A. WHITNEY Punches are good 
business builders. Be sure you have them 
in stock 





@ Get your copy of our pocket 
size catalog which contains in- 
formation on the complete W. A 
WHITNEY line 


W. A. Whitney Mfg. Co. 


636 Race St. Rockford, Ill. 
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MAN LIFT at Dixie Mill Supply Co., 
New Orleans, is handy for getting small 


items from any of the five floors 








THi¢ LUBRICANT 
EXTENDED 
BEARING [LIFE 
50%," 


—says REPUBLIC AVIATION CORP. 
Makers of the famous F-84€ THUNDERJET 











V “Under actual tests, LUBRIPLATE 


extended bearing life fifty per 
cent or better as compared to other 
lubricants. It was also found that, dur- 
ing test, LUBRIPLATE increased effi- 
ciency of machines twenty per cent by 
reducing friction loss. Republic has 
been using LUBRIPLATE successfully 
for the past eight years.”’ 

For nearest LUBRIPLATE distributor, 
see Classified Telephone Directory. 
Send for free 56-page ‘‘LUBRIPLATE 
DaTA Book”’... a valuable treatise on 
lubrication. Write LUBRIPLATE DIvI- 
SION, Fiske Brothers Refining Co., 
Newark 5, N. J. or Toledo 5, Ohio. 


REGARDLESS OF THE SIZE 
AND TYPE OF YOUR MACHIN- 
ery LUBRIPLATE 
LUBRICANTS WILL IMPROVE 
ITS OPERATION AND REDUCE 
MAINTENANCE COSTS. 




















Pre 


COMENTS WEAR +» 


RROSION 


SUPER- 
LuBRICcATION 


7 


K “Ateracruers inv 8 * * w 
"BROTHERS REFN 


WARK ww 1 — rOLED® 


“MACHINERY COSTS 
MORE MONEY THAN 
OIL OR GREASE” 


Plant managers dread costly ma 
hine replacements and produc 
incurred by machine 
stoppages. Because LUBRIPLATI 


Lubricants help keep the wheels 


f1ion I ssces 


of industry turning plant man 


agers and maintenance men are 


re ady buyers 


reduces friction 


LUBRIPLATI 
and wear to a minimum. It ts 
waterproof so prevents rust and 


orrosion. The ‘‘stay put 
of LUBRIPLATE ts exceptional 
It offers greater film strength with 


LUBRI 


PLATE lubricants cut replacement 


quality 


drag.’ 


out causing 


cost, reduce machine stoppage 
save on power and permit heavier 
machine 


loads and increased 


speeds. These are qualities you 


can really sell 


And furthermore, LUBRIPLATE 
Lubricants are repeat items. They 
are sold to the same customers 
over and ovet again be ause they 
nake good and are used up. With 
this prospect for repeat business 

behooves the salesmen to open 
up as many new customers for 


LUBRIPLATE that he can 


BRIPLATE Sales Policies are 
esigned ti help the Industrial 

ply Salesman. Protected Ter 
ores, Competent factory repre 
ntatives plenty of pood titera 
ontinuous advertising to all 
ries, all contribute to build 
volume for the Industrial 


sale ‘ 
Supply Salesman. It’s worth your 
while to get behind and push the 


LU BRIPLATE line 
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No SHuT-DOWNG 
WITH LUBRIPLATE 


—say HENRY & WRIGHT 
* Harttord nn 








“a 





While waiting for delivery of 
one of our 25-ton Dieing Ma 
chines to do a particularly heavy job, 
a customer was trying to start produc 
tion of a 10-ton machine. Even though 
it was lubricated with a conventional 
greaseevery eight minutes, the m«chine 
had to be shut down for bearings to 
cool during each coil run. Then, on our 
recommendation, he changed to a 
LUBRIPLATE Lubricant. With but two 
applications of LUBRIPLATE a day, the 
machine operated continuously except 
during change of coils.” 


For nearest LUBRIPLATE distributor, 
see Classified Telephone Directory. 
Send for free 56-page *LUBRIPLATE 
DATA Book". ..a valuable treatise on 
lubrication. Write LUBRIPLATE DIvI- 
SION, Fiske Brothers Refining Co., 
Newark 5, N. J. or Toledo 5, Ohio, 


REGARDLESS OF THE SIZE 
AND TYPE OF YOUR MACHIN- 
ery, LUBRIPLATE 
LUBRICANTS WILL IMPROVE 
ITS OPERATION AND REDUCE 
MAINTENANCE COSTS. 




















| 630-AM | 
‘KE MODERN LUBR!' 


—- 


CREVENTS WEAR + 
ORROSION 


KE “Aeuractuere im a 
BROTHERS REF!N 


i rout 





WHAT DO YOUR CUSTOMERS. WANT 
MOST IN HACK SAW BLADES? 


SAFETY= 


L-O-N-G L-A-S-T-I-N-G 


SHARPNESS 


G.W. GRIFFIN CO. 


Franklin, New Hampshire 


General Sales Agent 


JOHN H. GRAHAM & CO., Inc. * 105 Duane St., New York 8, N. Y. 
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John Cinkosky 


Airborne Accessories 
Names Division Manager 


\ \ Ori Corp 1a! 
sid N J hia ippointed — John 
Cinkosky to head its industrial sales 
division 

He will handk 
] 


pan iT 
gears 
lormerl \ pI ident im hire 
of sales at the Centric Clutch Co., li 
has also ( issociated with Steel 
Product Mercury Clutch Divi 
10n, a rm United Stat il 


manager. 


Myers Executives 
Given New Posts 


Phe bk. kk. Myers & Bro., Co., Asha 
land, Ohio, has named D. A. Max 
heimer as production control manager 
Recently purchasing agent, he was in 
iles for 12 vears before joiming th 
production department in 1942 

Guy D. Morr has been promoted 
from purchasing agent to chief pul 
chasing agent Ralph B. Reed and 
Kenneth V. Semple, formerly buyer 
arc now assistant purchasing agent 


PROMOTIONS at F. E. Myers & 
( Ashland, ©! vel 

Semple, G. D. Mor 

LD). A. Maxheimer 





Standard Pressed Steel 


Sets up New Division oO 


Standar ressed Stecl Co., Jenkin 
n. P up a division t 


aan — sal vake our 
n fastenct 


ought thre produ 


tion macl rv, inventory, patents and 3 > 
wees" gales trainin 
Corp. frot he Rafter Machine Ci 


Bellevill early thi 


npan D 


chinerv was moved te Jenkint I nd Se 

et up in a new part of the plant wher 

i $10 million (pansion een uno easier. a 2 
nearing Col ) 

James | egan. former vice 1 The return of a competitive market is making more and more Dis- 
dent of the Self Lock Fastener Corp tributors aware of the great need for better sales training. To help our 
is general manager of the new division Distributors accomplish this task with the least amount of time and 

Standard Pi d Stéel officers said effort, Wood's is always eager and willing to assist them in every way 
the spring pin business was entered b possible. How? Through personal help, Sales manuals, periodic, rele- 
cause the fastener considered a vant literature on Wood's entire line of Power Transmission Equip 
natural ony ment to the firm's ment and Engineering and installation assistance. Why not drop us a 
we en al 7 L hes ron line? Perhaps we can make your selling job easier 

lhe fastener illed the Sel-l.ok 


pring pin 


catalog 192, v-belt drives 


Catalog 192, practically a treatise... 





makes it easier for you to calculate 
the correct Drive tor your customer's 
needs. Easy to understand tables and 
formulas enable your salesmen to order 
complete drives, special drives, and 
V-belts. There’s an entire section de- 
voted to helpful general engineering 
data 


bulletin 194, bearing units 
Bulletin 194 gives you full information 
on Wood's famous Life-Lube Bearing 
units. Contains best selling features to 
ad, OE Winns enable your sales force to hit home 
right from the start. Price list and di- 
NiclenBans Vile Neween mensional and load tables included 
Southern Sales Manager 
Frank Hl. Horton has been named catalog 94, power transmission 
manager . ( Ol " oO} e a 
: _ machine 
on bile Ce lea , ry 
He ha 
in the Soutl 


His mn vil : Power Transmission Equipment, in- 


Catalog 94 contains full and concise in- 
formation of Wood's entire line of 


\labama. Vi ppi and al , cluding price list. With sales helps like 


nessee un DIVISION. I Idi these your salesmen can't go wrong 
tion f 


WOOD'S PRODUCTS. SHEAVES . V-BELTS 

ANTI-FRICTION BEARINGS * PILLOW BLOCKS 

ly issisted = b STOCK FLAT BELT PULLEYS + COUPLINGS 

ve aml Wi cence tem ee HANGERS + COLLARS + COMPLETE DRIVES 

wee yay : MADE.TO-ORDER SHEAVES AND PULLEYS 

h f ei in ri SURE Gripe STANDARD, SUPER & STEEL 
nd I CABLE V- BELTS 


but 


we Ana . a hy ‘ B croona T.B. SONS CO. CHAMBERSBURG ; hen 
= the imn Mechanical Power Transmission Manufacturers Since 1657 


-" Ilo i OUCH I : Branches: Cambridge, Mass.; Newark, N. J; Dallas, Tex; Cleveland, O 
] rtey ] 
headquarter 
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FLEXCO 
FASTENERS 


with ASSEMBLED 
BOTTOM PLATES 


For the large quantity 
user 








ASSEMBLED BOTTOM PLATE 


© 


TOP PLATES 


You can now save your cus- 
tomers assembling time at no 
increase in price. 


Sell them the new FLEXCO 


“C” cartons. 


They are easier to handle and 
a time saver for your customers. 


FLEXCO Belt Fasteners — the 
demanded quality fastener — 
one of the ALLIGATOR and 
FLEXCO prestige products. 


Bulletin F-106 Gives Complete Details 








FLEXIBLE STEEL LACING CO. 


4633 Lexington Street 
Chicago 44, Illinois 


Walter A. Meyer 


Furnas Electric Co. 
Names Sales Manager 


Ihe Furnas Electric Co., Batavia, 
Il., has appointed Walter A. Meyer as 
encral sale Let Allen’s Technical Service solve your 
sodering, fluxing or brazing problems. 


Write us today about fluxes for all metals. 


manager in charge of 
iles and publicity 

Ile was formerly in th \ppar itus 
Department of AllisChalmers Mfg 
Co., serving ively as manager 
of general purpose equipment, man 
wer of dealer sales 


Sold thru Distributors 
Send for Catalog 


L. B. ALLEN CO., INC. 


6731 Bryn Mawr Ave. 
CHICAGO 31 


LCC? 


ind assistant man 
of ‘Texrope Drive 


ILLINOIS 





Graton & Knight 
Moves Chicago Office 


Graton & Knight Co., Worcester 
Mass., has moved its Chicago offic 
from 164 North Wacker Drive to 54¢ 
West Washington Blvd 

Arthur M. Norris, district manage: 
vill charge. Stocks of 
leather belting, leather and syntheti 
rubber packings and related industriat 
leather produc ts will be maintained 


continue im 





Complete line — well advertised 
Baldor builds a complete line of bench and 
pedestal type grinders (including the Special 
Carbide Tool Grinder shown above). 6” to 12” 
wheels balanced for smooth operation and pre 
cision grinding. Ball-bearings in dust-proof hous 
ing are lubricated for life. 


Distributors 


SEND FOR 
BULLETIN 


: 
BALDOR ELECTRIC CO. 


4364 Duncan Ave. St. Louis 10, Mo. 


Behn fj 


syle ni 
p! want 4 





BALL-BEARING 


sega GRINDERS 


RECREATION room at Hf J 
\ Co., Fairheld, ¢ n, is a 


' morme 
! norm it 
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the Profit Line 


OF GRINDING WHEELS 


Here's a special profit opportunity for distributors w ho 
are looking for an easy-to-sell line of top-quality abra- 
sive wheels. Chicago Wheel —famous for its mounted 
wheels and abrasive specialties—now offers a complete 
range of grinding wheels for every standard grinding 
application, Wheel sizes up to 30” diameter are now 


available for all types of jobs such as roll grinding, weld 


g, 
grinding, and machine tool applications. Chicago 
Wheel’s complete line includes mounted wheels, grind- 
ing wheels, internal wheels, cut-off wheels, and the ex- 


clusive “XL” Bond wheels for carbide tool grinding. 


Protected Franchises —a few fully 
protected territories are available for 
distributors who want a real money- 
maxing abrasive line We'll make you 
the sweetest deal you've ever had. It’s 


worth writing for details immediately. 


CHICAGO WHEEL 


& MFG. COMPANY 


1101 West Monroe Street, Chicego 7, Illinois 
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We're Looking For 
LAZY 


~ ++ who LOVE to 
make MONEY 


Otto Schmidt 
Delta Power Tools 
Names Representative 


Lhe Delta Power ‘Tool Division of 
Rockwell Mfg. Co., Pittsburgh, ha: 
ippointed Otto Schmidt as drill unit 
sales representative for the Midwest 
Mr. Schmidt has been with the 
Delta organization since 1928 when he 
started as a drill press department fore 
man. From 1933 to 1948 he worked 
in sales in Wisconsin, Minnesota and 
» . - » ? » aie . 7. ie 

Even if you now handle one of the 250 odd brands of belt “dressings lowa, later becoming district sales 

that have come into the market since Cling-Surface was introduced in 1896, 

you should be interested in handling the only brand that can call itself a - 

elt “preservative” instead of a “dressing”. There's an important difference Delta's general powe! tool ling 

here and it's the difference that makes it possible for our distributors to sell In his new post, he w ill specialize 

, ‘ . . . 2 _ » 2 

Cling-Surface ONCE and then enjoy years of REPEAT orders from customers in drilling and tapping problems, assist 

who discover that our claims are all true, All users of belt dressings eventually ae disteihest t] etciintiies elias 

end up using Cling-Surface, and for that reason, our business expanded again any, eres Wie Sen arene SIvaenneres 

this year and we need several good, substantial A-1 distributors. Being the units for produ tion work 

leader in its field, you don’t have to do any missionary work (except the initial His headquarters will be in La 

introduction to your customers). If you can qualify, we'd like to hear from you! Grange Park. II] 


ONLY Cling- Surface sells ONLY through distributors. Ret to M 
: : anage 
yw Our salesmen will assist you, but they'll never compete with you. a eapind 
°. 


manager in the Chicago areca for 





Carboloy Sales District 


ONLY Cling- Surface stops ALL slippage and permits Lt. Colonel Peter J. Jensen has rr 
™ the economical “slack” bele operation that delivers up to 43% turned to his former post as manager 
RA more power, reduces belt repair “down time” and makes belts of the Michigar iles district for 


last longer Carboloy Department of General 
Electric Co., Detroit, after a tour of 


ONLY Cling- Surface bele preservative has met and has extended active duty with the Ord 


passed rigid U. S. Government performance requirements. NO nance Corps 


om Vernon Hl. Dear] manager of the 
OTHER BRAND ‘ h a 
ae Michigan district since July, 1952, will 


voluntarily retire on June | after 2 
ONLY Chag- Surface backs you up with NATION pastes pone, Tagper 9 4, penta 
WIDE ADVERTISING in all these magazines plus Direct Mail Colonel Jensen was a ae d to th 
to your customers, plus a real Sales Promotion program in your Detroit Ordnence District in 195] 
territory. With this program and Cling-Surface’s 56 lor the past 22 months h 
year reputation, sales resistance is effectively chief of the weapons branch 
minimized ahead of your good selling. Write \ mechanical eaeinecrin 
us now for full particulars! First come, first from the University of N 
served! joined Carbolov in 1937 as a 
gincer. From 1941 to 1946, li 
in the Ordnance Cory 
small arms br 


ChemeePAACE CO... iirtaco 1s new vos District. 
I Caric W 
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Alert Distributors of 
CLEVELAND 7 2“ FASTENERS 


profit by Cleveland’s specialization 
in Cap Screws, Set Screws & Milled Studs 


andled all terri vest of B sels , 
; Specialization has enabled us to concentrate on making 


At one time | ned to 
Miallo n fal a few items wel/—to give you more sizes in the commonly 
Carbe 


wanted styles of threaded fasteners. Hexagon head cap 
tungstct rbid bricating plant : ; . A 
screws, for instance, can be had in diameters from \% 


Port Chester 
In 1} to 2%"; flat heads up to 1”. Square head Set Screws 
manag range to 1%” dia. Many of the larger and longer sizes 


he return are usually carried in stock. 


me veal Vict rCHiCTal p 
| lorv inter n 193 Distributor trade has contributed largely 
to the success of our business. We 
strive to merit your continued 
confidence by making prompt 
shipments from our factory and 


four convenient warehouses. 





ASSEMBLY PLANT f 

has been leted 
in ( i B) i 

6: is. 

~- 


ES 


SORES eLEVELAND Za FASTENERS 


nes ran ' 


Ta i ind puck 
if produ tion 
main plant f 

ialized pre 

ished produ t vill remain in Detro 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





S $ ” y s i ; 
ee 1. The Binks Manufacturing Company's line of industrial spray 


painting equipment is a complete line. So that means that 
their market is a broad one. And it makes Binks a good line 
for distributors to handle — every manufacturer is a prospect 


for Binks equipment. 





how 


helps 
distributors 


SELL 


4. A prominent part of the Binks advertising plan is to feature 
the industrial distributor. For the whole Binks plan, as Mr. 
Rowe says, is ‘to help our distributors sell." 





FACTORY 


MANAGEMENT AND MAINTENANCE 





“Our problem, says John E. Rowe, Director 3. The Binks advertising department, together with the Binks adver- 


of Advertising for Binks, ‘‘was to reach all of 
the plant operating people in the various in 
dustries so that we could tell them that Binks 
makes everything they need for spray paint- 
ing." It was in that way, Mr. Rowe knew, that 
Binks could .really back up the industrial dis- 
tributors. 


tising agency — Robertson & Buckley, Inc. — developed a series of 
hard-hitting advertisements designed to explain the advantage of 
Binks equipment to the men who operate America's industrial 
plants. For Binks knew that most important in buying of Binks 
equipment were these Plant Operating Men. 


5. But the whole Binks plan depended, of course, on pick- 


ing the right magazines to carry this advertising. Scott 


Robertson, president of Robertson & Buckley, Inc., Binks 


advertising agency, made a very careful search of 


media and found, says Mr. Rowe, ‘‘we could reach most 


of the plant operating men we were interested in 


through FACTORY.” 


@) A McGRAW-HILL PUBLICATION 
330 West 42nd Street, New York 36, New York advertising in FACTORY. 


Was the Binks plan successful? You bet! 

‘Time has proved this to be a very wise se 

lection,’’ says Mr. Rowe. 

Is it important to you? And how! On every 

product line you handle that is sold to the 
App manufacturing industries, you should insure 

that you're getting the support of regular 





HOT 


OFF THE PRESS 


_— 


1953 Edition 


PNEUMATIC 


Yours free the new, 
info-packed MALL cata 


log showing the very 


DRILLS 


latest pneumatic tools 
It's a MUST 
for vour reference file 
Send for it today and get 
all the facts about the 
world-famous MALL line 
of completely modern 


available 


SCREWDRIVERS 


pneumatt production 
GRINDER tools 


_—.. 


a size and styl 


for every need 


POLISHERS 


. MALL TOOL COMPANY 
7802 S. Chicago Ave Chicago 19, Ill. 
KRUSH ov fre sey of thee ’ MALI 


reurmat 


Ne 


Lunkenheimer Holds Distributor Conference 


and entral state di 


muta 


ind ( 
kenhemer 
; 


in Cincinnati recen 


ncinnat nanut 


ist 

luded to 
nont an 
t cd the 

mental f ilve 

Nielvin W. Paul I 
Lunkenheimer’s leastern Division, and 
Harold H. Layritz, Central Division 
iles manager, directed the conference 
Ihe were assisted by Theodore H 
Pyle, Cincinnati sales representative 
CGcorge IF. Galliver, Penfield, N. Y., 
ind | Leonard Hertenstein, Nash 
ville, Tenn 

Distributor representatives included 
Adam Nehr, John Parkes, Joseph Van 
derlip, Lloyd Howe and Arthur Dun 
lap, W. A. Case & Son Mfg. Co., Buf 


manager of 
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falo; kkdward Geiger, ‘Thomas Walsh 
ind Norman 1 it hidw ird Jor Ci 
Syracu limoth Dempser ind 
Bernie Pierson, Ellis W. Morse & Co 
Binghamton, N. Y.; Hloward Valletto 
Smyth-Despard ¢ Utica, N. ¥ 
Prank Harris, Arthur Osborne and 
James Winton, Bennett Wright 
L.td loronto; Jame Gunn = and 
Walter Inglis. Garth Co... Montreal 
Iso. attending were Harvey H 
Jone md B. A. Alverson, Hlajoca 
Corp., ( hattanooga, Tenn. F. H. Res 
nolds and A. k.. Conrad, Hollis & Co., 
Little Rock, Ark.; Thomas O’Connor 
( harles Gla scock, Don Roos, Oscar 
vans and I'red Atchley, C. M. Me 
Clung & Co., Knoxville, Tenn.; W. ] 
Long, T. Hl. Osborne and Walter 
Whitman, Nashville Machine & Sup 
ply Co., Nashville; H. M. Lindsay, 
I’. D. Helsley and C. J. Dupuy, Henry 
\. Petter Supply Co., Paducah, Ky.; 
I’. L. Lockett, T. 1. Hineson, | 
Myers Mink, James D. Garritt and 
idward Wright, Summers Hardware 
& Supply Co., Johnson City, ‘Tenn 
Lunkenheimer personnel attending 





BAND SAWS 


That Bring You Repeat Orders 


>. It's the results obtained from any product 
T that bring repeat business and profits to 


you and Spartan results do just that. 


2 METAL CUTTING Spartans give increased efficiency, faster 


production and greater economy in Metal 


BAND SAWS Cutting. Made of the best steel obtainable. 
| 


Spartanized Heat Treatment and their 
teeth are milled accurately, evenly and 


carefully. 


Furnished in Die Cutting, Skip Tooth, Flex- 
ible Metal and Spring Temper Metal Cut- 
ting and Wood Cutting Styles. 


The NEW parian— Package 


Shown here is our new double-strength safety package for Spar-Kut 
Flexible Band Saw Coil. Dealers and users will find this new rein- 
forced package easier to remove stock when cutting off to weld. 
Spar-Kut Flexible Band Saw Coil is available in sizes one-half inch 
and under in 100-foot lengths for contour and die cutting. 


THE SPARTAN SALES POLICY 
Sold only through Distributors with Full Protection to Stocking Distributors 


SPARTAN SAW WORKS, INC. SPRINGFIELD 7, MASS. 
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included Paul M Arnall, pre ident and 


Yllllllllhllbyyy 
i” Uy general manager; Homer E. Lunken 
ind assistant general 


Hess, vork Hianager (George ] 
Regensburger, territorial supervisor 
Western Division; Ray 'T. Klein, terri 
torial supervisor, Central Division; ¢ 
Roger Williams, manager of sales set 
vices and David C. Jones, Jr., Cincin 


Up, Y, 
“up Time-Tested nati sales representative 


New products for the oil countri 


FA ST SELLERS — were featured at the conference for 


4 For sealing pipe joints representatives of The Continental 


cece" STEADY REPEATERS Sp! © 


Yn, 

We vice pre ident 

Uy, PROF] §? manager: Harry A. Durdorf, vice presi 
yA . dent in charge of sales; Stanley | 
Y 


he meeting was held in Lunken 


Toth chew © wlde-epce marted Peodiecty heimer’s new 150-seat auditorium 
Pip nT every industry has a need for pipe sealing compounds. compl ted recently in the third floor 
COMPOUND <a yy. For over 30 years KEY has been supplying that need of its Cincinnati headquarters M. W. 
ith 
8) with KEY-TITE and KEY GRAPHITE PASTE—two pipe Pauly and H. H. Lafritz, Lunken 
. compounds that seal joints positively ... yet are easily | ; : 
opened do not freeze in the joints. These KEY lcimer Givisional sales Managers, were 
products ore a proven source of sales and profits, as in charge. ‘They were assisted by E.R 
more than 1200 Key jobbers will tell you. Ticberman, district manager at Dallas 
Key pipe joint compounds are backed by a solid and ‘T. H. Pyle, of the Cincinnati sales 
program of consistent advertising in national maga- staff 
zines... free sampling...and powerful follow-up Orl tt ine | ROW 
sales letters. This effective campaign, urging prospects NETS ATLENGINE Were am 
to buy from their supply house, is YOUR open door bric, J. I. McQuiddy, R. Hortenstine, 
to more sales and profits. Jr . Hl. ied Beeson, W. i 2 Hay By B I 
Hindman, Van C. Moore, W. E 
Young, D. A. Davis, R. L. Pebworth, 
H. J. McMann, R. T. Klein, D. P 


4621 McCASLAND AVE. Davis, A. A. Dunaway, W. G. Sharp, 
J. R. Osteen, T. H. Fraser, N. D. 


EAST ST. LOUIS, ILLINOIS Lane, W. R. Gottshall and D. L 
Smith 


Waren ence 


WRITE FOR FREE SAMPLE AND DISTRIBUTOR INFORMATION 


Sales Vice President 


) N N “dd by W. O. B 7) 
our ame amec “i = mgs 


Vernon been ap 
pointed sales vice president by W. O 


Here iy Barnes Co., Inc., Detroit 
- lormerly works manager for Duall 
... because we know Co., Mr. Olson has been sales man 
how important ager for W. O. Barnes since 1948 


our distributors are 4 Ile has been in the industrial field for 
. | more than 17 years. 


These packaged shim stock racks 
are provided with your firm name 
very neatly imprinted on them. The 
only requirement is a minimum quan- 
tity of 25. 


Here's the ideal way to keep your firm name be- 
fore the people who actually use your products. 


Sell packages instead of inches! 
Rack holds four 6" X 100” cartons 
of bress or steel shim stock in gouges 
of the customer's choice 


NATIONALLY ADVERTISED * EASY TO STOCK AND HANDLE 
All SALES THROUGH DISTRIBUTORS * HIGH QUALITY 


LAMINATED SHIM COMPANY .. 


UNION STREET . LE 


Vernon H. Olson 
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R. C. Taylor, Jr. 


General Sales Manager 
Takes Over at Pheoll 
Lavlor Ji iit 


new cdutr iS gon 
r otf Pheoll Mfg. Co., Ch 
Hle jomed th ompany im Sept 


I 
ber, 195] | taunt to Arthu 
Johnson, vice ident and 


manager 
In hi 
for de 
poli \ 
bolt 


Titeflex Promotes 
Three Executives 


New 
litcflex 
S. Elder, recently prom 
board of directors from th 
ident’s post he has held sine 
Other promotions ar John J 
lips, to vice president in’ chat 
iles and enginecring, and G 
Licht, to vice president in 
production it thre ompany 
irk plant 
Mr. Phillip 
ind became hicf cng 
In his new post 
sales and enginecring 


Mr. Licht, who jo 


Oil Well Supply Division 
Plans Houston Warehouse 


Scheduled 
months 
SO ft. stru 
idjoming 
three Gulf 


$100) | CX 


Because they have many easily recognized advantages over other units offered 
for the same applications, these specially designed assemblies provide a real 
opportunity for increased Distributor sales and profits. Backed by Mulconroy's 66 
years of experience in the Industrial Specialties field, they are designed to assure 


the utmost in convenience, safety and durability. 


JENNY MACHINE 
HOSE ASSEMBLY... 


Light in weight and extremely flexible. Ready to 
install on Jenny Machines and similar units used 
for cleaning grease, oil and dirt from automobile 
chassis and other equipment by steam oat pres 
sures up to 200 Ibs. Heat resistant tube; braided 
galvanized steel wire carcass; wear resistant 
synthetic rubber cover; outer half-round steel wire 


spiral. ‘Press-Lock'’ Coupling on both ends 


FLUE or TUBE CLEANER 
HOSE ASSEMBLY... 


Two styles—for air (Style F-A, illustrated) and 
steam — for all still flue and boiler tube cleaning 
Either style available with layer of woven asbes 
tos, as shown, under outer spiral, for extreme 
external heat conditions. Regularly furnished with 
Press-Lock” Coupling one end and “Mulconroy” 


¥ 

Mi wna we Male or Female Coupling other end. Streamlined 

Hann ; 

et nanggeet 4 no-clamp “'Press-Lock’’ Coupling at the cleaning 
we 

mannnetd end is particularly advantageous—no projec 


Wen, 
MLO rT tions beyond outside diameter of hose 


THE “PRESS-LOCK” COUPLING 


STYLE M-A 49 


A coupling of the pressed-on type, but entirely different from others in both design and method of 
attachment. No clamps are used. Instead, a three-way gripping arrangement assures stronger holding 
power than conventional clamps can provide. Cut-away view (righi) shows how coupling is anchored 
to hose. Because entire hose structure is utilized, hose will withstand continuous flexing to an unprec 


edented degree 


Write for Complete Information 


TaCONROY 2 WHERE OTHERS Sdon/" 


MULCONROY CO. (2) toe Sra Sinn ft 


ae PHILADELPHIA 3! 
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GOOD Busnv® 
STEADY Buse’ 


pROFITABLE 


Business 


RAL iy YY) 


MATERIALS 
HANDLING 
EQUIPMENT 


HOISTS « TROLLEYS 
TRAVELING CRANES 


Loum duty wire rope electric hoist 


a 


¢ 


ome ewe te we ee me 


Cif COMET 


% to 2 ton capacities. Portable, 
compact and rugged electric chain 
hoist. Available in push button 


€ 


and pendant rope control medels 
Plug in on 110, 220 of 440 volt 


power lines 


GOOD...because you can recommend 
— without reservation—the CM Electric or 
Hand Hoist exactly right for your cus- 
tomers needs...and every industry is a 
customer. 


STEADY... because hoists are in year 
round demand. Convincing ads in lead- 
ing industrial publications maintain con- 
tacts... hold established CM preference... 
direct new customers your way. 


PROFITABLE ... because Industrial 
buyers and executives recognize CM 
equipment as a service-proven line 
backed by over 70 years of hoist manu- 
facturing experience. No special sales 
training necessary and the unit of sale 
produces a well worthwhile net profit 


% to 5 ton capacities. Fast, low headroom heavy 
Single and two 
speed models. Many exclusive features 


- 
CH CYCLONE — (<q 
% to 10 ton capacities Ors 
Lightest weight and most ‘ 
efficient chain hoist. Rug 
ged aluminum alloy con 
struction for heavy duty 


and long life 


Cif PULLER 


¥%, 1%, 3 and 6 ton capac 
ities. Lifts and pulls at any 
angle. For 1,001 jobs. Low 
cost. Safe and easy to 





operate 


Cif TROLLEYS 


.j low headroom. Tandem, Matchless 
and Moore styles. Plain, geared or 
motor driven 


For Bigger Hoist Volume .. . Faster Sales. . . Sell CM! 


CHISHOLM - MOORE HOIST CORPORATION 


Affiliated with Columbus McKinnon Chain Corporation 


GENERAL OFFICES AND FACTORIES: TONAWANDA, N. Y. 
SALES OFFICES: New York, Chicago and Cleveland ¢ Distributors Everywhere 


See us at Booth Ne, 1526—Philadelpbia 


298 


May 18-22, Sth National Material Handling Fxposition 
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AFTER TWO HITCHES in Armed 
John Holland, Jr is now sell 
x Thurston Holland Co. Ne 
Va, distributor 


Care, Constant Servicing 
Makes Power Tools Last 


( wl ire inc constant CIVICilif 


idd lite to 


! 
fool 


your Customers’ power hand 

Here are some tips on maintenance 
from Small Defense Plants Administra 
tion Lechnical Aids for Small Busi 
1K No. 20 

Power hand tools of today are light 
in weight, with a lot of power packed 
into a 
be abused through 


mall space. ‘They should never 
carcless handling, 
lack of proper lubrication, overloading 
or other mistreatment that can damage 
them quickly and curtail their useful 


life 


Oil Pneumatic Tools Well 


Frequent and regular lubrication is 
of utmost importance for trouble-free 
operation. An improperly lubricated 
tool will work with reduced power and 
will eventually score. ‘Therefore, inject 
into the tool at the intake 
few drops of high grade light machine 
time the tool is 
to a hose line, and at the 
squirt a few drops of the same oil into 
the live handle. (This part of the tool 
is usually separate from other lubricat 


bushing a 


connected 
time, 


oil cvery 
SaTiic 


ing means.) 
Wohoere air line lubricators ar 
make sure that the right quality and 
quantity of lubricating oil is injected 
periodically. If the tools have built-in 
oil reservoirs, fill thern at the start of 
cach shift or oftener if necessary. If 
inv of the bearings are equipped for 
too should be 


used, 


pressure greasing, they 
lubricated every day 
Air Supply. Proper air supply at the 
tool is one of the most important fac 
tors in conservation of the pneumatic 
tool, its power and working time. ‘The 


hould 


compressor supplying the an 





iD 


Moisture. 


] 


Hint 


Moisture 3 


hould 
iW) tli 


. 3 BIG REASONS WHY 


eS Ce 
\, for Industrial Distributors 


t . 
TRY aaa See 
ahe\ Oma pues ead 


r. alg i 


a popular, 
highly profit- 
able leader... 





industrial chain 

to satisfy every 

buyer oan 
Herc-Alloy BBB our WiGa TEST 
High Test Grab Hooks ; 
lron Slip Hooks 
Proof Coil Cold Shuts 


Available in all sizes 


me cee 
eee 





Demand Villa lactors | ahd! ’ 


is sustained - tien 

by intensive a3 in 

advertising a * ok 
| P= | 


J 
low Industnal HAROWARE ql bt 
QerraaNT Equipment 





Distributors : Write us for the facts on more profitable chain business! 


COLUMBUS McKINNON CHAIN CORPORATION 


hated with Chisholm-Moore Hoist Cor 
GENERAL OFFICES AND FACTORIES: TONAWANDA, N. Y. 
District Offices: New York + Chicago + Cleveland 
r Factories at Angola, N.Y; Dixon, Ill; §t. Catharines, Ont. Can and Je hannesburg, South Africa 


See us at Booth No. 1526-—Philadelphia—May | th National Material Handling 
Exposition 
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Watch out for a pneumatic tool in 
which the housing bolts have been per 


2 oe mitted to work loose Operation unde 
these circumstances results not only in 
poor performance but is very apt to 
damage the working mechanism. All 


parts of the tool should not only b 
tightened as soon as they show signs of 


looseness, but should be gone over 
carefully each time they are returned 
to the tool crib 


Handling of the tool improperl oO 

° ° curs all too frequently, with damage to 
representing this WEN-KNOWN — witiciudtticitind ie ea 
or cutting tool in it. Tools should 

° | 4 4 | never be dragged along the floor 

name in we ing equipment: When carrying a power hand tool, the 
hose should be draped over thy 

shoulder, so that no strain is put on 


P:H FRANCHISES OPEN ahounenns 


on the line that gets you the lion's Protect: Operators 
share of the fast-growing welding business! 


60% market expansion predicted! Only proper mounting and careful 
° ; 


treatment can prevent injury to oper 

itor or serious damage to the grinding 

The industry's most complete wheel. These hand tools usually are 

) Big Line! line includes products you designed to run at high speeds, and 

the strongest bonded wheel, if treated 

carelessly, will break and cause severe 
injurics to the operator. 

lo avoid such unnecessary iCCl 


have a chance to sell wherever fabricating is done, 


{ j wherever there’s a maintenance job. 
: 


e © » P yu- 
Bi Features! nly the P&H distribu dents, follow the instructions of the 
g e tor can offer Dial-lectric wheel manufacturer and heed the fol 
Instantaneous Remote Control —and it’s a real lowing operational requirements 
sales-closer! Ie lets operator adjust heat right at Proper selection of the wheel, use of 
the work, as easily as tuning a radio, No hard- correct speeds, proper mounting, use of 
working cranks to turn, no moving parts to wear the right hood, use of approved 
protectors, and exercise sufficient care 
in handling the tool 
Selection of Wheel: If any grinding 
° As many as a million sales 
j us | is to be done on the side of a wheel, 
' @ messages a month in 17 lead- 
select a cup wheel. However, if a 
ing trade journals pre-sell key buying factors on straight wheel must be used, as is the 


out and cause delays and maintenance expense 


, re 2 . . > » 

P&H advantages — make closing the sale easier case when cleaning out grooves or 

for you, working between projections, guard 
against cramping of the wheel cause 


If you're an aggres- by dangerous side pressures 


Big Opportunity! sive businessman— Increasing wheel life by choosing a 


wheel that is too hard is actually k 

economical from any standpoint than 
: 1 softer wheel that offers increased 
advantages of hooking up with one of the big safety, although it cuts more slowh 
It is an equally dangerous practice to 
tion regarding a franchise in your territory. apply sudden increased pressures. on 


want to cut yourself in on this growing market 


(60°) expansion seen possible)—and can see the 
names in welding equipment, write us for informa- 


the workpiece and create hard spots 


pH WELDING DIVISION Improper Mounting: ‘The flanges 


holding the wheel should be matched, 

HARNISCHFEGER | using blotters between the wheel and 

CORPORATION flanges. Flanges of different sizes 
4683 West National Ave., Milwaukee 46, Wis. should never be used 

(he correct mounting of cup and 

cone wheels is important. The flat end 

of the flange must rest squarely on the 

steel bushing and wheel, with the end 

of the threaded spindle, allowing sufh 

cient space, as shown, to avoid any 


Electrodes | pressure on the bottom of the bush 
4 Engine-Driven DC 

AC Welder DC Rectifier Welder Are Welder Positioners 
2586 





ing 
Correct Feeds and Speeds: Neve 
deviate from the speeds given on the 
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operating speeds are 
m all wheels and the 
, ver be operated it an 
higher speed Lherefore, check the 
rated speed of the machine and see 
that it conforms with the requirements 
tated on the wheel 

Check the speed governor from tin 
to time to be sure that it is functioning 
properly. Check also the air gage of 
the compressor since any pressure that 
is too high is extremely dangerous 

Flat spots on the grinding wheel 
may indicate that the air pressure is too 
low. As such flat pots mcrease, 
not only cause undue bumping 


| 
but 


finally lead to wheel breakage 

Eve Protection. Guard against im 
pairment of evesight and absentecism 
from accidents to eyes by insisting that 
grinders wear safety glasses. Interest 
in your workers’ safety will result in 
better work and higher moral« 


Handle Electric Tools Right 


Portable electric hand tools will give 
vears of reliable service with a mini 
mum of maintenance if handled with 
reasonable care. Careless handling will 
not only reduce their useful life but 
damage and ruin them so that expen 
ive repairs will be necessary to put 
them back into service 

Power Supply. Check the motor 
pecifications with the voltage of thi 
supply line. If the tool labors, if it 
runs at a reduced speed, or if it heat 
up because it is operating on a low 
voltage, report such conditions to the 
supervisor or the power company at 
once 

Otherwise variations in the voltag 
will cause serious damage to the tool 
Similar trouble will be encountered, of 
course, if the motor is operated at too 
high a speed caused by too high a volt 
age. Therefore, it is best not to plug 
the tool in if the voltages of the power 
supply and that indicated on the tool 
do not correspond. 

Commutator and Brushes. If peri 
odic inspection reveals any grease o1 
dirt on the commutator or the brushes, 
this should be cleaned off. If th 
commutators are found to be rough, 
they should be smoothed with a fin 
grade of sandpaper and never with 
cmerv Cloth 

When the grooves become worn, 
place the armature in a lathe and 
turn down the commutator at high 
speed to a smooth surface otal 
eccentricity should not exceed .001 
inch. Before replacing the commutator 
in the motor, check all soldered con 


SCROLL CHUCKS Self-centering models for 
light, medium and heavy duty jobs in tool room or for 
production runs. Available in sizes from 3” to 18” with 
semi-steel or forged steel bodies, and heat-treated 
alloy steel for all other parts. Provided with two sets 
of solid jaws or two-piece jaws for holding internal or 
external work. Lands on the jaw, jaw steps and end 
bites cre ground ofter the chuck is assembled 


INDEPENDENT CHUCKS podels for 


medium and heavy duty tool room and general machine 
shop work. Available in sizes from 414" to 36” with 
semi-steel, steel, or forged steel bodies. All other ports 
ore heat-treated alloy steel. Jaws are solid reversible 
or two-piece with reversible tops for either internal or 
external gripping. The body surrounds more than 60° , 
of each operating screw for the full length of the screw 
fo assure proper alignment at all times 


AIR & POWER CHUCKS seit-centering 


models for heavy duty production work on engine and 
turret lothes and automatics. Sizes from 6" to 24” with 
forged steel bodies, and with either 2 or 3 jaws ore 
available. The wedge angle is such that work is 
gripped positively regardiess of jaw position. The 
chuck will not release the work, even if air line is broken, 
until operator actvates draw bar. Skinner also has a 
complete line of power chucking accessories. 


MAC HINE VISES Skinner vises ore accurate, 
fast acting and positive gripping. Series DPV wrench- 
operated Vises have semi-steel body and hardened 
and ground work holding surfaces. They have all the 
universal features so necessary for drill press oper- 
ations. Clamp the work for drilling in one plane — 
drill — turn the vise on edge for all right angle drilling 
operations 

Series FS Vises have swivel base for accurate in- 
dexing necessary in milling operations. Top of the 
movable jow is ground parallel to the base for use as 
an indicating base for setting cutters, trueing work, etc 


Details on the full line of products are included in 
Skinner General Catalog — write to the company 
or your nearest Skinner distributor forafree copy! 


THE SKINNER CHUCK COMPANY 
205 Edgewood Ave., New Britain, Conn. 


THE CREST OF QUALITY ( 





nections to the armature 

Excessive Sparking at the Brushes: 
I'he tool should be carefully examined 
since there are a variety of causes for 
the real source of this trouble. It may | 


| 
| 
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fAATEAL 


INDUSTRIAL 


BRUSHES and BROOMS 


2 
em 


63 YEARS OF GOOD 
DISTRIBUTOR BUSINESS 


Good maintenance equipment is always in de 
mand and the plant manager who specifies 
CAPITAL Industrial Brushes and Brooms is get 
ting the best his money can buy. You can do as 
many of our distributors have been doing over 
the year supply this maintenance equipment 
that outperforms and outlasts all others. Good 
business is yours in metal working, power, and 
aviation plants, paper and textile mills, mines, 
public buildings, dairies, hotels, schools, ware 
houses, garages, railroads, etc. We urge users 
to buy thru their local distributor. 


BRUSH AND BROOM MANUFACTURING CO. 


CORNER BRUSH AND BROOM STS. 


Est. 1890 INDIANAPOLIS 7, IND. 





Over the years THEMAC 
distributors have had the sat 


isfaction of seeing THEMAC 
GRINDERS perform on the 
most exacting jobs. It is, 
therefore, small wonder that 
more and more users are 
specifying items in the 
THEMAC line . . . the line 
which affords selection of a 
tool in combination with ac 





cessories which fit the needs 
of the most exacting and 


critical customers 


The McGONEGAL 





_ATWMAIS GRINDERS 


Precision built for precision work 
Vg H.P. to 1 HP. 


EAST RUTHERFORD, NEW JERSEY 


i ) 


ae =< Ss —2 


TYPE J-45 
(with #2025 Spindle Assembly) 


Themac tools gained their acceptance and 
recognition in metal working shops be 
cause of their design, and precision 
They are performance-proved for speed, 
dependability, and economy in high speed 
electric grinders’ They have long since 
established their ability to build repeat 
business. Nothing more could be asked 
of a tool post grinder than has already 
been incorporated in the design and 
construction of Themac Grinders 


MANUFACTURING Co. 
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isy COmmutator; 


rokcn, worn-out Or wrong-size 
brushics; tight brushes, uneven scat 
of the brushes, weak brush springs, 
loose connections in the motor and 
ficld assembly, uneven commutator 
wear, worn or damaged bearings, or just 
imple overloading of the machine 

Watch out especially for badly worn 
brushes, Remove all brush¢ periods 

illy to check for wear. Reject them if 
ind when the carbon has worn to 4 
inch. When installing new brushes, 
make certain that they move freely in 
the brush holders. 

lo check this, grasp the rear end of 
the brush spring between the forefinger 
ind thumb, insert the carbon in th 
brush holder and slide it in and out. 
If brush does not slide in and out 
freely, examine holder for burrs ot 
other irregularities 

If any major repairs are needed, the 
tool should be returned to the nearest 
repair shop of the manufacturer for 
complete overhauling. Even minor re 
pairs should be performed only by 
‘killed mechanics. Inexpericnced serv 
icing may not only be costly but also it 
ina) void the guarantees offered by the 
tool makers. 

Cleaning and Lubrication. Portabl 
clectric tools should be taken ipart and 
cleaned as often as usage demands 
Oil, grease and dirt from surrounding 
ur and from the bearings, or carbon 
ind coppc! dust from the commutator 
ind brushes, will in time accumulat 
on the stator, brush plates and switch 
parts. 

I hese should be thoroughly and fre 
quently cleaned to prevent a break 
down of the insulation at some point 
OTF CXCeSSIVC WCadI 

Correct and adequate lubrication is 
the most important single factor in 
prolonging the life and service porta 
ble electric tools. Lubricate according 
to charts furnished by the tool maker 
using the type oil recommended 

Heavy duty tools require frequent 
lubrication to protect bearings from 
CAXCCSSIVe WCdI Lhe Cal boxe s hould 
be cleaned out only with the recom 
mended solutions and refilled only 
with a lubricant suggested by the 
maker of the power tool. 

Watch closely the amount of grease 
packed, because if there is too much 
grease in the box and it becomes over 
heated, it expands and finds its way 
through the bearings to the motor 
winding, and causes serious damage 
The closed type, permanently sealed 
ind Jubricated ball bearings need no 
lubrication. Never immerse sealed 
tvpe bearings in a solvent for cleaning 
purposes, since this dilutes the lubri 
cant 

Chucking. Be sure to insert shank 
tools in the chuck to the full length of 
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FEDERAL MOGUL CORP oxrnar ose 


YOU PROVIDE A COMPLETE SERVICE! 
Over 400 sizes and alloys in cored and solid bars, 
in many 8.A.E., A.S.T.M. and government speci- 
fications. Line covers every bronze bar need. 


YOU SELL ONLY THE BEST QUALITY! 

We have been specialists in bearings and bearing 
metals for over 50 years—-one of the world’s 
largest producers, with six plants. Modern qual 
ity control production methods assure true-to 
alloy bronze bars, finish-machined on O.D., 1D 
and Ends. 


YOU REPRESENT A WORLD-FAMOUS 
NAME! 

Federal-Mogul products are known for quality 
and dependability around the world. This is an 
unusual opportunity to sell a top line your cus- 
tomers will prefer and that makes money for you 
Complete sales promotion support ! 


WRITE, WIRE or PHONE! 
A few territories are still available 
for aggressive distributors. Yours 


may be open—write, wire or phone 
us today for complete information! 


, bd ' 
) FEDERA) 
load 
Since 1899 
FEDERAL-MOGULAR CORPORATION, 11057 SHOEMAKER, DETROIT 13, MICHIGAN 
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“rough stuff’s” 


OUT, 


sé ”7 
IN with SPROUT-WALDRON 


AR ERY ALA ma AA AB) 


Sharp lumps and abrasive materials are cast out of Belt-Saver 
Pulleys by the exclusive cone and wing design . . . without 
lodging between belt and pulley. This protects belts so ef- 
fectively that belt life is increased 50% to 400%, according 
to actual case histories. 

When you provide such tremendous sav- 
ings for your customers, you gain an “in” that 
pays off in steady sales for your entire line. 
Let Belt-Savers build business and good wiil 
for you now with quarries, foundries, mines, 
sand and gravel plants, contractors, and other 
businesses that transport abrasive bulk mate- 
rials by conveyor belt. 

In addition to Belt-Savers, Sprout- 
Waldron offers the “Blue Face” line of 
sturdy, cast iron pulleys for transmission and 
conveyor use in a wide selection of sizes and 
types. Write for free bulletins 
containing full information 
about Sprout- Waldron pulleys. 
Sprout-Waldron & Co., Inc., 3 
Logan St., Muncy, Pa. 

Write for free booklets ! 


) sure proper grip, to effect 
correct centering and also to prevent 
undue strain on the chuck jaw 

Otherwise the tool will wobble and 
produce inaccurate work. Also, it will 
place unnecessary strain on the chuck, 
score the shank of the tool or even 
break it. Do not abuse the chuck 
by adjusting the jaws with pliers, 
wrenches, screwdrivers or any tool 
other than the chuck key 

Ventilation. Electric motors are ait 
cooled and depend on a constant and 
abundant circulation of air for cool 
ing. Keep the ventilating system open 
at all times. A recommended method 
is to blow compressed air through the 
slots while the motor is running 

If this is done as often as should be, 
one frequent cause of grounding and 
damaging the motor and the bearings 
will be climinated. Be sure that the air 
blown in is clean and dry. 

Grounding. All grounding devic« 
should be properly installed. Shorts 
occur mostly in tools operating near 
moist dust or in damp surroundings, 
o be sure to use the third, or green, 
grounding wire to prevent shocks 

Stalling. Do not try to start a 
talled motor by turning the switch off 
ind on. This not only damages the 
witch but it overheats the motor and 
can casily cause serious damage to the 
utting tool held in the chuck of the 
power tool. 

Cables. Never drag cables over 
rough surfaces, protruding objects, or 
sharp edges, and never permit heavy 
trucks or other objects to run over or 
rest on them. Hang the cables loosely 
coiled in order to prevent kinks. When 
extension wires are used, be sure to 
select the proper size, or the motor 
will overheat if the wire is too small. 








CAST IRON PULLEYS 


MUNCY, PA 277 


: fj coneve-eemen 
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FORMERLY BUYER of industrial 
supplies for a packaging machine plant, 
Bill Hale is now selling for Cummins 
Machinery Co., Atlanta, Ga 

















Gordon V. Oldham 


Gordon V. Oldham 
Heads New York Firm 


Gordon V. Oldham is the new | 
president and treasurer of ‘The Old 
ham Rust Co., New York City, follow 
ing the retirement cently of Schu 
ler H. Rust. 

The change of office 
30th anniversary of the firm. organ- 
} 


yt 
UY 


marked th 














ized as hardware representative 
Mr. Oldham and Mr. Rust in 192 
It was incorported in 1935 

Mr. Rust will continue to 
1 director 

Harold B. Meyers and David Wat 
ren will continue as. vice president 
and Philip S. Rust as assistant secr 
tary. The board of directors will con 
sist of the present officers, Mr. Rust 
Dennod Ives, counsel of the company, | 
ind Henry H. Ried iccountant for | 
the firm. 

In a brochure sent to customers an 
nouncing Mr. Rust’s retirement, th 
firm’s management cited his long serv 
unfailing pirit broad know! 

md the high re 

held throughout 


ice and 
edge of the busin 
gard in whi h hie ] 


the industn 


New Jersey Distributor 
Moves to New Quarters 
Precision Supply & Machine ¢ 
has moved from Paterson, N. J.. to 
new quarters at 12-36 River Road 


j lirlawn 
fwice 


he id 


The new location pre vide 
is much pace as the former 
quarters. Warren Bollen, owner 
one reason for the move was to 
the congested downtown aré 


prov ide better 


customer parking 


new addr is on the outski 
Paterson 

Vhe compan had be 
downtown Paterson for 
vcars It 


ting tools and measuring 


pe ialize il 
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Your Market for this 
coupling covers every 
service where high or 
low pressure water, 
steam, gas, oil, air, 
butane-propane and 
hydraulic hose is used 
..indoors or outdoors. 





HOT FORGED from solid 
RECTANGULAR STEEL 
BARS to give you SURE- 
FIRE PIPING DE- 
PENDABILITY that means 
profitable repeat business 
for you! 
PERFECT SEAL 


even with pipe not 
in alignment! 


Standard & Double 
Extra Heavy 


UNIONS 


Available with 
screwed or socket 
weld ends. 4000- 
Ib. sizes Yu" to 4”; 
6000-Ib. sizes Ye” 
to 2”. 


ORIFICE 
UNIONS 


With screwed or 
socket weld ends. 
4000-Ib. and 6000- 
Ib. service 


MALE & FEMALE 
UNIONS 


With steel-to-steel, 
bronze-to-steel, stain 
less steel-to-steel of 


orifice seats. 4000-lb 


service only 


FULL STAINLESS & 
FULL ALLOY 
STEEL UNIONS 


With screwed or 
socket weld ends 
4000-Ib. and 8000-Ib 
service 


CATAW ISSA Ends Guesswork 


in Union Requirements! 


write for 
CATALOG 11 
showing the 
complete 


aM A I Catawissa line 
CATAWISSA VALVE AND 


FITTINGS COMPANY 
300 Mill St. - CATAWISSA, PA, 


PRODUCT DESIGN is demonstrated 
ry Jon W ood to | B. ¢ Ipp ind | R 
Schemmg at Moore Handley Hdwe Co., 


Birmingham 





Skinner Chuck Acquires 
George Fisher Rights 

Ihe Skinner Chuck Co New 
Britain has obtained exclusive 


distribution rights in this country for 
Fisher line of patented 


Conn 


thre Gcorgs 
lath 

Company officers said they are being 
old through all of Skinner's present 
industrial supply and machinery dis 
tributors and are available as original 
through machine — tool 


work drivers 


equipment 
builders 
Ihe company carries a stock of 
drivers and replacement parts and has 
the nght to manufacture the complete 
vork drivers, should George Fisher be 
to make delivery, ace 
the announcement. Skinner manufac 
tures adapter plates needed for fitting 
the drivers to American Standard 


pind nose 


unable ording to 





BERMUDA holiday is enjoyed by 
C.K. Conklin, eastern district manager 
of Republic Rubber Division, and his 


family, shown at Castle Harbour 
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—e ATLAS -— 
CAR MOVERS 


The part within the circle 
gives them POWER and SPEED 


secret of the ATLAS Car 
Movers’ efficiency is the famous 
“compound leverage construction. 
This is the principle of a forward 
thrust instead of an uplift. Full or 
empty freight cars can be kept on 
the move with speed and safety with 
these sturdy, safe tools. Now is the 
time to stock them. ATLAS Perfect 
SPURS are another profitable item— 
they can be used on ANY make of 
Car Mover. We urge users to buy 
thru their local distributor. 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


Milwaukee, Wis. 


@ The 














MACHINE TOOL 
ACCESSORIES 


Universal acceptance 
assures a profitable line 


Year after year distributors have relied 
on the ZIP iine of T-bolts and accessories 
to serve the needs of their customers. By 
taking advantage of the universal accept 
ance among users of these items, you too 
will find the ZIP line a profitable one to 
handle. It will pay you to make “SELTZER” 
your source of supply for Zip Machine 
Tool Accessories. 


GEO. H. SELTZER & CO. 


OREXEL-HILL, PA 





William H. Roberts 


Detroit Stamping 
Names Vice President 


Detroit Stamping Co., Detro 
ippointed William Hl. Robert 
president ind ( l 


John Beck and II 


tar 


You can sell 
ome J, | ANGLgear 
— ctive Cay for the | ANG par throughout industry 
With th ! 


lias ir1ot \ applications include 


oan mcimamng <r O has universal 
inished Product is1ol , 
ar l ! member 


Seiten yEEyee CP appeal 


have been 


A few of its many 


Rivett Lathe & Grinder | 
Names Representative ts market is big, its applica- 
Rivett Lathe & Grinder " tions unlimited. Distributors 


Ippon 
| 


have found that engineers and 


iO i I ) 
ly Buffalo iT 


. designers are intrigued by this 


wmpan 
compact, right angle drive with 

hairman of th 
icty O gil the capacity of units many times 
its size. A few choice territories 
are still available. Write us for 
information about easy-to-sell. 


profitable-to-handle ANGLgear. 


WOODWORKING MACHINERY 
' 


SOLD ONLY THROUGH DISTRIBUTORS 


ACCESSORIES CORPORATION 


1414 CHESTNUT AVENUE + HILLSIDE 5, NEW JERSEY 
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Electric 
Marker 


@ “Writes” on 
Practically Any 
Material 


@ Makes Countless 
Marking Jobs 
Easier and 
Cheaper 


Show IT and 


IT will show you 
SALE AFTER SALE! 


Show how the IDEAL Electric Marker saves 
your customers money and you'll make a sale 
on almost every call! An efficiency tool that 
cuts to a fraction the time and cost of all kinds 
of numbering, identifying and coding jobs, 
it's a perfect door opener to new accounts. It 
prevents mistakes, loss of tools and parts. Cuts 
a clear mark into iron, steel, aluminum, wood, 
glass, plastics — and dozens of other materials. 
Eliminates many needs for special name plates. 
Ruggedly built to industrial standards, with 
hardened alloy or diamond point. Order now 
for prompt delivery — and order enough! 
Most of your customers will need several! 


Electric Etchers ——— 


Burn a permanent mark into iron, steel or their 
alloys. . . Easy as writing with a pencil. 


No matter how hard the metal, an IDEAL Electric 
Etcher will mark it easily and quickly. Completely 
safe; easily portable. Universal’ Model has 4 etch- 
ing heat, 120 to 700 watts. Other models for all 
sizes and types of work. 


SOLD THROUGH LEADING DISTRIBUTORS 


ZZ IDEAL INDUSTRIES, Inc. 


Sycamore, Illinois 
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William S. Burdick 


Harnischfeger Promotes 
Chicago District Manager 

William S. Burdick, formerly man 
wer of the Chicago district of Har 
nischfeger Corp., Milwaukee, has been 
named vice president in charge of 
engineering 

\ veteran of 20 years with the com 
pany, Mr. Burdick first specialized in 
excavator design. Later he becam« 
tiles manager for large excavators and 
finally headed the company’s Chi 
cago district 

He holds a graduate M.E. degree 
from the University of Wisconsin 


Lovejoy Tool Co. 
Names Vice President 


Lovejoy lool Co.. Springfield, Vt., 
has elected Gerry 'T. Attridge, former 
gencral manager, as vice president 

Ile has been with the firm since 
1946. Before that he was connected 
with Fellows Gear Shaper Co., also of 
Springfield 





PROUBLE SHOOTING in the office 
is an mmportant chore for Victor Pell 
gruu, assistant to the secretary-treasures 
at Stauss & Haas, New Orlcan 
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WITH ROPE CONTROL* 


ony $199 50 


Now, for the first time, the famous Zip-Lift 
Electric Hoist at the amazing low price of only 


| 


$199.50. It’s a genuine Zip-Lift . . . with all the 
solid quality you expect from P&H. The same 
preferred P&H engineering! The same fine 
*P&H construction! And — a unique, new rope 
control designed for fast “one-hand” hand op- 
eration. It’s the big bargain today in small 
“hoists. It’s ready to work and save for you! 
The Zip-Lift frees skilled hands for more pro- 
ductive work. No more valuable time lost 
hustling heavy loads manually! P&H “Thru- 
the-Air” handling makes production costs 
tumble 

Call your nearest P&H dealer and have him tell 
you about the latest handling ideas. He'll show 
you where and how the Zip-Lift will cut costs 


Hook Your Sales 
To The ZIP! 


Here's a great new oppor- 
tunity for you to enjoy big 
profits in a hurry. It’s a 
chance for you to sell 
P&H's universally pre- 
ferred Zip-Lift at a price 
that will have customers 
flocking to you. There are 
a few dealerships open. 
Write, wire or phone the 
Hoist Division, Harnisch- 
feger Corp., Milwaukee, 
Wisconsin. 


for you! (eed noist DIVISION 
HARNISCHFEGER 


CORPORATION 
Milwaukee 46, Wisconsin 


PUSH BUTTON CONTROL ALSO on 
AVAILABLE AS OPTIONAL EQUIPMENT. 





Eastern District Manager 


| GREATER PROFITS Named by Hy-Pro Tool Co. 


brane | I hort Connecticut 
repre entative for the Hy-Pro Tool 
Co.. New Bedford. Na ‘ ha been 


4 named Eastern district manager 
Newly appointed to the Connecti 
cut territory is Harry B. Hubbard 
formerly with The American Hard 
s walt ( orp Ncw Brit u } 
Constant Consumer Demand ill os . er , 4 pani Abeta Aig 
pal ( l 
After joining the sal taff, he served 
No Factory Sales to Users as representative for the Massa hus 


o o etts and Rhode Island area and later 
Nationally Advertised for New York 

Mr. Hubbard, a graduate of the 

ticut, served for 


Firm Resale Price Policy ae as ee te eee 


e e ° colonel in charge of supply, purchas 
Highest Uniform Quality ; ing and contracting at the Bradley 
J Field Sub-Depot. Later he joined 
: v & Clark, New Britain sales firm. 
v-Pro ha ippointed Earl C. Jex, 
as direct representative in Michi 
gan, operating out of the company’s 
Detroit office 
He was recently a sales engineer for 
Minnesota Mining & Mfg. Co. and 
before that for New Departure Di 
vision of General Motors Corp. He 


is a mechanical engineering graduate 





from Purdue University 


Chicago Pneumatic Tool 


VM FOREVER \\< Begins Fort Worth Plant 
BLOWING TROUBLES! \' ADVERTISING Part ot the new plant being built 


0 Wor or icago P ATIC 
I'm 6 CLEMENTS CADILLAC ‘ LIKE THIS fet on sng beg i te pest 


blower - suction cleaner | keep 
plete and operations are expected to 


your machinery clean . no . ow ls ; 

troublesome Dirt, Dust, and es begin by late Spring 
ee 
—_— 


Grime gremlins will slow down The plant will manufacture oil well 

your smooth operation with drilling equipment. It will occupy 

me around. I'm a cleaning DESIGNED TO about 140.000 sq ft. of space 

tool that reaches every Sete STIMULATE 

nook in all types of ate: BUYING INTEREST 

e t : 

nities IN THIS NEEDED 

Eligible und , ’ AND MUCH IN DEMAND 
u er —_——~w 

C.M.P. regula- ' i rat o> CLEANING TOOL 





APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGAZINES 





Made in 5 models IF You 
with attachments for WANT A 


every cleaning job 
PORTABLE COMBINATION Pp. 
BLOWER-SUCTION CLEANER SELLER 


WRITE US PACKAGED SALE is set up i 
é , Py MALE Pp in onc 
CLEMENTS MFG. CO. &f egp DETAILS display at Moore-Handley Hdwe. Co 


6624 S. NARRAGANSETT AVE. CHICAGO 38, tL Mobile. Ala Jack Hall and Dave 


ASK YOUR MILL SUPPLY DEALER OR WRITE US FOR DATA | Hamby are looking it over 
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Fiextoc Setr-LockinG Nurs have the following lock and stop nut in one; unaffected by temperatures 


construction; re to 550° F.; can be used again and again; every 


advantages: one piece, all metal 
thread takes its share of the load 


silient locking sections; controlled locking torques; 


A profitable line to handle— 
FLE}ILOC SELF-LOCKING NUTS 


publications. Accepted and 
used throughout. industry. A good line to 
stock and sell. Deliveries of FLEXLOCs are 
extremely good. Write for detailed informa- 
tion. SPS, Jenkintown 13, Pa 


One piece, all metal stop and locknuts management 
FLEXLOCs won’t work loose. One nut covers 
temperature range to 550°F. Advertised to 
designers, engineers, maintenance men and 
purchasing agents in leading business and 


FLEXLOC LOCKNUT DIVISION 


(pe Nfl War : A START 


JENKINTOWN PENNSYLVANIA 
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tor Shawikut’ 
DISTRIBUTORS 


Working closely with our Distributors is a habit of 
long standing at ‘Shaw-Box."' Their quality distri- 
bution of quality products has earned the respect of 
all industry. That is why ‘Load Lifter’ and ‘Budgit' 
Hoists, ‘Budgit’ Chain Blocks, and other ‘‘Shaw-Box" 
lifting specialties are serving in thousands of plants 





throughout the nation. 


“Shaw-Box"’ Distributors know our standardized, 
mass-produced, load-handling equipment is outstand- 
ing in value and performance. They also know our 
manufacturing facilities permit them to carry ample 


stock to meet promptly the needs of customers. 


Selling is easy for ‘“Shaw-Box"’ Distributors. The 
efforts of their field men are strengthened by con- 
vincing soles helps — bulletins, catalogs, and direct 
mail pieces — which we supply them; by the national 
and tradepaper advertising we do to uncover pros- 
pective buyers for them; by the constant help our 
field men stand ready and do give them; and by the 
"Shaw-Box" Sales Policy which clearly outlines our 
side of the franchise as well as that of our Distrib- 


vtors. To this policy, we firmly adhere. 


Time has proved that Industry gets the best when it 
buys “Shaw-Box"' Products. Time has also proved 
that, in selling a line developed and produced by 
en organization devoted entirely to load-handling 
equipment, “Shaw-Box"’ Distributors make « highly 
desirable profit. We intend te keep it that way. 


| 
MANNING, MAXWELL & MOORE, INC. 
Shaw-Box Crane & Hoist Division 


Muskegon, Michigan 


Shaw-Box"’ and ‘Load Lifter’ Crane 


other lifting specialties. Make { "Ash 


dated Safety snd Relief sive 
Instruments, and Aircraft P 
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Fairbanks, Morse 
Elects Officers 


J. A. Cuneo, general sales manager 
of Fairbanks, Morse & Co., Chicago, 
has been elected a director. 

G. J. Malone, formerly controller, 
was named vice president-controller. 
Orren S. Leslie, manager of manufac- 
turing, became vice president in 
charge of manufacturing 

Mr. Cuneo has been with the com 
pany since 1929. He started as a 
foreign traveling representative and 
in 1947 became manager of the Los 
Angeles branch. ‘I'wo years later he 
took over the Chicago branch. He 
has been general sales manager since 
1951]. 

Other officers named for 1953 are: 
Colonel Robert H. Morse, chairman 
and general manager; Robert H. 
Morse, Jr., president; Robert B. Craig, 
assistant to the president; F. J. Hea 
slip, vice president—purchases and 
trafic, V. H. Peterson, vice president 

railroad sales; L. W. Stolte, vicc 
president-treasurer; A. L. Stoddard, 
secretary; L. R. Gaiennie, director of 
personnel; and | I’. Sandeen, as- 
sistant secretary. 


To Head Canadian Company. 


Canadian Fairbanks-Morse_ Co., 
Ltd., Montreal, has elected Robert 
H. Morse, Jr., as president and gen 
eral manager succeeding the late 
George M. Niven 

Mr. Morse was formerly a director 
ind chairman of the executive com 
mittee 

Other officers are: George R. Wyer, 
executive vice president; J. FE. McQuil- 
kin, assistant to the president; C. W. 
Coughlin, vice president—industrial 
sales; and H. C. Reindfleisch, vice 

] 


president—consumer sales 





PHONE CALLS and correspondence 
make a full day for Luerena Bridwell, 
secretary at Crawford & Garner, Inc., 
Spartanburg, S. C 











oo Out 
Experience Cannot be Copied 


More than a quarter-century ago MARVEL invented and basically 
patented the MARVEL High-Speed-Edge Hack Saw Blade--the 
UNBREAKABLE blade that increased hack sawing efficiency many- 
fold. 

Every MARVEL Hack Saw Blade ever sold has been of that basic 
welded high-speed-edge construction, with constant improvements 
from year to year, as EXPERIENCE augmented the “‘know-how’”’ . . . 


MARVEL is not “‘tied”’ to any single source of steel supply, and has 
always used the best high speed steels that became available from 
time to time as metallurgy progressed. When-as-and-if finer steels are 
developed and are proven commercially practical for welded-edge 
hack saw blades» MARVEL will use them, regardless of cost or 
source... . 

There is only one genuine MARVEL High-Speed-Edge! All other 
““composite”’ or ‘‘welded-edge’”’ hack saw blades are merely flattering 
attempts to imitate — without the “know-how” of MARVEL 
EXPERIENCE ... 


Insist upon genuine MARVEL High-Speed-Edge when buying hack 
saw blades--and be SAFE, for you can depend upon MARVEL. 
They have been ‘“‘tested’’, ‘‘pre-tested’’, and ‘‘re-tested’”’ by thousands 
of users for more than a quarter-century! 


ARMSTRONG-BLUM MFG. CO. - 5700 Bloomingdale Ave. - Chicago 39,U.S.A. 
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Sell the Leadership Line 


of Safety Apparel 


VY Nationally advertised 
VY Nationally recognized 


VY Universally respected 


AFETY JOBBERS seeking substantial 
profits and repeat customers should sell No. 14169 
only the Nation's trademarked Leadership STEEL-GRIP OPEN END 
Line of Safety Apparel—Steel-Grip by FINGER GUARDS 
Industrial Since Industrial introduced Steel-Grip Finger 
~~ . : : Guards, they have been used successfully in 
Steel-Grip by Industrial is nationally ad- Guitoe tana 68 Anantoenteahairy, Mate tndaen 
vertised . nationally recognized ... uni- and closed end styles, in a choice of materials 
i | Ask for literature describing the various types 
versally respectec This is backed by SIZES FOR MEN AND WOMEN. (U.S. Patents 
Industrial’s know-how gained through 44 No. 2,351,906, No. 2,461,872.) 
years of designing safeguards to combat 
safety hazards of industry. This results in 
better de signs, longe r service- proper pro- No. 633-4 
tection with utmost economy for the user. GLOVE 
Repeat profits for the seller. 
Sell Steel-Grip by Industrial. The Leader- rpose glove 
S n Pre 
ship Line of Safety Apparel. The nationally 9 Facgg syle 
accepted standard of quality not only builds Thumb patched and 
| | | | | F strapped. 2 , 4 
volume ut Stays sold, and gets repeat cuff. Mony other 
business. It's much easier and more profit- designs 
able to sell Steel-Grip by Industrial 
Write us now for tntormation 
about a growing profitable market 


in Safety Apparel 


Steel-Grip 
No. W3-9— 


INDUSTRIAL cone 


Safety Apparel 








TRADE-MAARE 


To Be Sure of the Genuine 
Demand This Trade Mark 


INDUSTRIAL GLOVES COMPANY 


1642 Garfield St., Danville, Il. 
{in Canada: SAFETY SUPPLY CO., Toronto) 


DYNEL 
CLOTHING 


No. 225-14 


ASBESTOS 
GLOVE 


No. 492 
HALF JACKET 


Weide Coats and Pants 


legg 
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See Better Market 
For Electrical Lines 


Despite a decline of lect 
equipment sales in 1952 as compare 
with 1951, there are indications that 
the 1953 market will be better 

An analvsis based on sal t ful 
lirne vhol iler whi h ipps i! i] 
Electrical Wholesaling, McGraw-Hill 


public ition shows that whil Cullitlia 


tive 1952 sales declined im six of the 


country’s nine regions, the December 
1952 sales in all regions showed larg« 
increases over those of the previou 
month 

Compariyvon of December 1951 and 
December 1952 sales shows all region 
but one gaming during the 1952 
month. Thighest was the Mountain 
area with sales up 26 per cent. Onh 
the Middle Atlantic division reported 
no change 

Only regions to show cumulative 
sales gains in 1952 were East South 
Central, up seven per cent over 195] 
West South Central up four per cent 
md South Atlantic, up two pe 
Regions below the 1951 level 
New England, down nine pr 
Middle Atlantic, down ten per 
Kast North Central, down 
cent; West North Central, do 
per cent Mountain, down h 
cent: and Pacific, down nin 


Enos & Sanderson 
Names Office Manager 


Donald \ Scholz ha CCT 
fhee manager of knos & Sand 
o., Buffalo distributo 

has been with th 


t fou 





PISTOI ollecting 
f HF. Stuhrmann 


ral manager 





RE-ORDERS are your 
Reward... 
MILWAUK Here's Why!!! 


Quality that means service dependability. 
Each type fully meets the need. 


from your customers, for the products A complete service for INDUSTRIAL 
: BRUSHES. 


You have a right to expect re-orders 


you sell. Each of your intial efforts and ot 
Quantities of any type, purchased anytime, 


are uniform throughout. 


Full cooperation for special types helps you 
make steady customers. 


sales should pay off in further business. 
MILWAUKEE INDUSTRIAL BRUSHES 
back you up with the right kind of per- 


formance. It means that your selling 





doesn’t stop but continues on because, 
once in service, MILWAUKEE INDUS- 


TRIAL BRUSHES deliver the results that aaa Oue S 
get full approval. Keep MILWAUKEE in @& x He OUNCE 
OF SUPPLY FOR 


mind as the logical source of supply for 
SMOOTH SELLING 


standard and special types—and the 


means for getting re-orders. 
@® You don't have to be a 


shopper you don't have to 
lose time you don't have to 
worry about filling orders 
you are able to give your cus 
tomers a service they appre 
ciate. It all adds up to sim 
plified sales. Take advantage 
of this one source of supply 
MILWAUKEE top quality 
excellent service full cooper 


ation. 


\ 
SV \ Uy 











THE MILWAUKEE BRUSH MANUFACTURING CO. 


MILWAUKEE 45, WISCONSIN 


SEND FOR 
CATALOG NO. 36-R7 

IT FEATURES 
THE COMPLETE LINE 


2212-36 NORTH 30th STREET 
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AIR TESTED 
MALLEABLE IRON 


UNIONS 


Plainly Marked for 
the Protection of 
Your Customers 


When you sell unions, be sure the ones 
you handle have the cast-in-metal mark 
ing of the word “JEFFERSON”. Also the 
figures denoting rated working pressure 
and size. All this is for the protection of 
both you and your customers to be 
certain you are selling genuine “Jeffer 
sons” and of the right size for your cus 
tomers’ needs 


Sell this important point too: “JEFFER 
SONS” have Underwriters’ approval for 
ratings of 2000 psi non-shock O.WG. in 
sizes from ‘@ to 2-in. inclusive and 1000 
psi in 2'4, 3 and 4-in. sizes 


These ratings have been achieved through 
Jetterson design and construction, includ 
ing such features as: air furnace molle 
able iron of 55,000 psi tensile strength, 
seat rings of seamless drawn brass tub 
ing, @ ground joint of truly spherical con 
tour and the exclusive Jefferson Recessed 
Brass Seat 


Jetferson can also furnish: AAR male and 
female unions, Enduro 300#, Excel 250# 
and Master 150% Unions. All types are 
also available with all-iron seots 


Get complete information 
about the Jefferson line 











JEFFERSON 
UNION CO. 


671 West 26th St., New York 1, N. Y. 


9 Green St., Lockport, N. Y. 


49 Fletcher Ave., Lexington 73, Mass. 
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Rockwell’s Helicopter Links Firm’s Eight Plants 





ng Rockwell Mfg 
portation problem bet 
burgh he idquartes ind 
" Mmule radin 
ay machine ie Ol 
ti kl ‘ Carri 
bound executive ind manufacturing 
parts necded i hurry. Tt lands im 
parking lot 
Compan othcers said it solved a 
tough problem in) management be 
use most of the company’s Pennsv1 
vania and Ohio plants are located in 
mall communities with inadequate 
rail and commercial air service. W. | 
Rockwell, Jr., president, said manag 
mont first planned to buy a plane, but 
felt airports were too inaccessible anc 
ttled on the helicopter as the only 
practical method for fast taxi service 
He sa 
now visit as many as three plants im a 
ngle day. On 
often requirmg a might on a 


headquarters executives can 


i dav was the former 
INCTALC 
leeper 

Ile said management was formerly 
concerned because executives were not 
visiting plants frequently enough. Now 
there are so many requests for travel 
being con 


that a priornty system 1s 


ice re d 


Watson-Stillman 
Names General Manager 


The Watson-Stillman Co. Division 
of Ht. K. Porter Co., Roselle, N. J., has 
named Albert B. Diss vice president 
md general manager 

With the 
manager of manufacturing, he became 
1952. In his new 
charge of 


division since 1950 as 
vice president in 
post he wall tak 
manufacturing and sak 

\ graduate of Yale Shefheld Scien 
tific School, he was formerly connected 
vith National Lead ¢ ind MecKin 


& Co., management consultants 


complet 
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tiv of the Pittsburgh 


RIE: , 


NY 


coo | ORE Ger: 


a 


= ae re 
“iS A waters 


a WR 


sxeme pe Brea fer > * 


‘ Mmipany 


» meeting after landing at ¢ 


ind EF. W.. Ristan, + presid 





Name West Coast Agent 


( \. Pafenbach & Co.. Le \n 

les, has been ippointed West Coast 
went for Lavallee & Ide, Inc., Ch 
p Ma Pafenbach vhich 
ceeds the Western Drill & Tool Sup 
phy Co. as representative, ha open 
new quarters at 327 East 6th St., with 
parking facilities 








GOOD TERRITORY 
STILL OPEN 


FOR DISTRIBUTION 
OF 
FAMOUS 


ADEMERNT 


. yes, our popular ADAMANT 
Fire Brick Cement heads a complete 
line of refractories supplies. Other 
BOTFIELD Products include: Castables, 
Plastics, Ramming Mixes, etc 


BOTFIELD backs its Distributor’s 
sales efforts with consistent trade 
paper advertising, both locally and 
nationally . . . and with special aids 
from time to time. 


Write for our Distributor Proposi 
tion today . we believe it will 
prove attractive to you! 


REFRACTORIES CO. 
781 S. Swanson St. Philadeiphia 47, Pa 
in Canada, Canadian Botfield Refractor 
ies Co.. Ltd, 171 Eastern Avenue, Toronto 








PROVE 


Here are some typical 
statements from users of 


BLACK DEVIL TYPE ‘'M’ DRILLS 


* "Black Devil Type M out-performed all your 
competitors on my portable hand drilling 
of sheet metal parts and stainless stee 
hinges.” 


Foreman—Camera Manufacturer 


* "On that Stud job of mine you were better 
by three-to-one. I'll use Black Devil M Drills 
throughout the plant from now on 

Owner—Screw Machine Products Plant 


* "I've been drilling holes for 30 years and 
this Black Devil M Drill is the best I've ever 
used.” 

Operator—Washing 


Machine Manufacturer 


* "You averaged 3000 holes with your factory 
points and 2500 with our regrind. Closest 
to you was XYZ company with 1500. We 
were able to hold a much closer hole toler 
ance with Black Devil M.’ 

Tool Supervisor—Ball Bearing Mfg 


* "Out-performs any drill we have ever had 
in our shop. Black Devil Type M does an 
amazing job in Stainless.” 

Partner—Air-Frame Sub Contractor 


* "We got 20% more production on our Cast 
Aluminum Aircraft Valve Body job. Will 
use M drills from now on.’ 

Tool Supervisor— 
Mfg. Aircraft Engine Valves 


* "You reduced our breakage by 50%. | or 
dered 4 gross of each size | tested this 
morning. 

Tool Supervisor— 
Aircraft Sub Assembly Mfg 


* "Block Devil Type M—without a doubt the 
finest looking and best cutting drill I've 
ever used.” 

Shop Superintendent—Farm Equip. Mfg 


* That finish in your M drill flute really 
licked our problem of chip clogging. You've 
given us perfect performance 

Tool Trouble Foreman— 
Manufacturer of Jet Engine Units 


Oe ne en ee eee we 


& In file at office of Celfor 


BLACK DEVIL 


. «+ Fhe Best All-Around 
General Purpose Drill 


TYPE _M 


> 
" 
Y 
5 
a] 
; 
4 
c 





OO, WILL LIKE 
PERFORIAANCE OF 


RA Hicu Sreep Dritts 


Here is a drill that welcomes the opportunity to be “put to 
the test.” Celfor Black Devil Type “M”" High Speed Drills 
are Ground-From- The-Solid, with all the recognized quali 
machine 


ties of this type of drill, plus many extra features 
chips 


ground points, unvarying in accuracy and finish 
flow easily because of the Micro Finished Polished Flutes, 
no breakage here because of chip bind or welding . . . a 
high factor of marginal wear built into each drill . . . the 
ability to withstand terrific side pressures without breaking. 


The Type “M” Drill is representative of the high quality 
of the entire line of Celfor Twist Drills, Reamers, Core 
Drills and Track Bits. It is a line that is always sold on pet 
formance. 


Are you looking for a quality line of drills and reamers, 
bac ked by a cooper itive, de spend: ible distributor polic v? 
Yours may be one of the several desir 
able territories still open. 


We will be pleased to send you our 
bulletin on Type “M” drills and our 
catalog No. 26 showing our entire line. 
\ rite today to the ( ‘elfor office nearest 





you. 


DIVISION OF AVILDSEN TOOLS & MACHINES, INC. 
Factories and Offices at — 

322 SOUTH GREEN STREET + CHICAGO 7, ILLINOIS 

96 LAFAYETTE STREET «© NEW YORK 13, NEW YORK 

1320 SANTA FE AVE. « LOS ANGELES 21, CALIFORNIA 
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3 Industrial Counters 


* Built for maximum dependability 





» = 


Stroke 


King 








has tremendous lite 


over 200 million 


mal service 


in auto and aircraft plants 


idee 


Lovwr 


counts 


Used by the 


in ¢ 


1001 


‘ 
o 


tories. meta! working die casting 





PT a a a a a 


















plants, etc 


r King Revolu 
4000 


RPM 


sed tc 








FOLEY aufvomatic 


SAW FILER 





You probably have a lot 
extent yet 


saweto quite an 
hand or send t 
hidden proape 
our Day Trial ¢ 
prove ite nu s or 
In ar ant wh 
the I y vi 
increase sawing pr 
they cut so much fa 
stay eharp longer 


The FOLEY SAW FILER Practically Sells 
Itself on our 30-DAY TRIAL OFFER 


Our 30-Day 
any we rated 


thank you t be inf 
details and | 


for fu 


FOLEY MANUFACTURING CO. 


Minneapolis 18, Minn. 


3363 N. E. Sth St. 


We also make Foley Retoothers for 


n 
te for the 


' 
nte 


there 


—to Find HIDDEN Sales 


on your regular calls! 


with our 


30-DAY TRIAL OFFER 


on the 


of custome 


Foley aw 


iffer enables each 
his wh saws 

ere a number 

aveft taelf r« 
luc 4 
ster and smoother 


s open thre 
ur pate 





it 


ture 


Longest life—Lowest upkeep 








You can show a Silver King and make the 
sale. These rugged, steel housed, chrome- 
plated counters challenge comparison. On 
casual examination, critical analysis or 
the most exhaustive life tests they come 
out miles ahead 


Silver Kings are built rugged as an army 
tank, yet operate smooth as a watch. Extra 
heavy shaft Life-tested 
parts. Light weight number wheels. Tamper- 
proof, one-turn reset. All steel housing Un- 
breakable windows. These are a few of many 
reasons you can show Silver Kings with pride 
and recommend them with assurance Every 
sale is a seed that grows into more, profit- 
able business. 


Oversize bearings 


Available in Stroke and Revolution types, 
5- and 7-digit models, knob or key reset, 
right or left shaft extension 


Ask your PIC Representative to show you 
a Silver King or write for literature 


Propuction Enstrument Company 


708-32 W. Jackson Blvd., Chicago 6, Ill. 















era who use 
atill aharpen them by 
You may find many 


customer to 


f sawe are used 
ley filed saws 


ugh you to 


Write today 


Filer. and 


because 


run cooler, 





— 
The FOLEY SAW FILEF is the ONLY 
machine that files BAND GAWS up to 4',” 
wide, CROSS.CUT CIRCULAR SAWS up 
to 24° diameter and all types of HAND 
SAWS. (All Saws that can be sharpened 
with a three cornered file) 











ymers will 





hand sews, Sew Setters, Grinders, etc. 





W atrous, 
of Brierly, Lombard & Co, In 
Worcester, Mass., studies 
literature on a new lin 


NEW MANAGER, L. B 


some product 





Industrial Tape Holds 
“Carnival of Stars’ 


Industrial ‘Tape Corp., New Bruns- 
wick, held a three-day national in 
dustrial sales meeting in New York 
recently featuring sales awards and 


entertainment by Broadway talent. 

“Carnival of stars’ was the theme 
of the three dinner sessions at a New 
York hotel, where outstanding sales- 
men were cited and professional enter- 
tainers staged a show 

The meeting covered sales policies, 
new products and advertising and sales 
promotion plans. It was held under 
the supervision of J. H. Scherer, vice 
president, and conducted by A. A. 
Hally, industrial sales manager. Indus 
trial division managers and salesmen 
from throughout the country attended 
as well as home office line and staff 
personnel. 

Guest speakers included James $ 
Cawley, of McGraw-Hill Publishing 
Co., and Harrv Conover, of Conover 
Mast Publications 

Awards to salesmen were presented 
by Mr. Scherer and Edwin J. Fitz 
patrick, president of Industrial Tape 








SOAP CONSUMPTION 
HALVED 


From the soay-makers’ point of view, 
the people of the U. S. now wash about 
half as much as they did in 1947 
Actually we're just as clean, but 
synthetic detergents have taken over 
a large share of the job of keeping 
us that way, Chemical Week, Mc- 
Grow-Hill publication, says 














318 


INDUSTRIAL DISTRIBUTION © MAY, 1953 








San Francisco Branch 
Opened by Westinghouse 


Westinghouse Electric Corp., Pitts- 
burgh, has opened a new San Fran- 
cisco branch office 

Ihe move is in line with national 
changes in the company’s district o1 
ganizations, officials said It is ex 
pected to improve service in northern 
California and western Nevada, a¢ 


cording to Walter J. Maythem, man 
ager of the Pacific Coast district 

Branch manager will be Harold G pe mM 0 
Rethmever, district manager of ma 


rine, aviation and transportation sale 


since 1948. He joined Westinghouse 
in Pittsburgh in 1926, on graduating 
from Kansas State College 
Four sales supervisors implement 
the branch staff. Thev are M. Wayne 
Scolari, George Skipton, G. Burnett 
Mason and David IF. Roach. Allas $ 
Judson is branch supervisor 
Other appointments are: Dwight R 


Hoopes, formerly engineering and 
service manager at Salt Lake City 


named branch engineering manage! 

and John HH. Foster, service managet MODEL M11-24 
Succeeding Mr. Rethmever in ma Contractors Barrow 

rine, aviation and transportation sales 

is David C. Fulton, who came _ to 

San Francisco last April from Port 


land, Ore., as district machinery elec 
trification manager. Charles EF. Ham 
mond succeeds Mr. Fulton = 


Edward H. Hulse is engineering 


and service supervisor at Salt Lake 
eccceies "| Meee BEARINGS 


Eaton Names Executive 
Eaton Mfg. Co., Massillon, Ohio, 
has appointed Paul W. Knox to the 
central purchasing staff in Cleveland, 
responsible for the procurement of the 


company s entire steel requirement. 
It’s new . . . revolutionary! Now you can buy your 


favorite Jackson Contractors Wheelbarrows with lifetime 
self-lubricating wheel bearings! Yes, you can count on 
Jackson to bring you the latest, most outstanding improve- 





ments. This highly porous wheel bearing—a product of 
powder metal processing—is impregnated with lubricant 
so that you have a long-term reservoir of oil. Heat expands 
the oil and brings it to the bearing surface, as needed. 
This unique Jackson feature gives you the advantages of 
lower price, longer wear, better performance and, of course, 
eliminates lubricating. For your next job, specify 
Jackson barrows with self-iubricating bearings! Model 
M11-24B (Roller Bearing) still available, 


SACKSOMN --------+--+-<D 


MANUFACTURING COMPANY e HARRISBURG, PENNA. 


BUYING and storing are functions of 


Warren Thomas, purchasing agent, and P ° 
Ved A. Pressley, warehouse manager at Oldest and largest wheelbarrow maker in America 


Richmond Supply Co., Augusta, Ga. 
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NUTS—RIVETS 
SCREWS 


The Name Clark . a 99 year old 
part of America’s heritage, has 
been known to be dependable 
Greater Security Fasten Fast with Clark 
Fasteners 

Clark products are yours for dependa- 
bility and yours for workability 

They work with you and work for you. 

Uniformity of Quality and Finish have 
made the name Clark outstanding. For 
information write to 160 Canal Street. 


‘souguuvid 


Vil 


i 


Export Dept Suite 513 
25 Beaver St. N.Y. 4,N.Y 
WHitehall 4.4392 


CLARK Bros Bott (p 


MILEDALE CONN 


At 
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Atkins Saw Division Holds First Conference 


victured here met 


recently im 


Indianapoli first annual 


ime a Borg-Wamer Corp. division 


Divisio if 
held ot first 


recent! "WW 


Borg 


innual 


\tkin SAW 
Warner Corp 
ike conference Indian 
ipohi for {) rcrnel f th ile 
force 

Sal ftramiun programs for 


butor personnel, resear 


distri 
h plans and 
deliver WCre 
Speakers imcluded Roy C 
Ingersoll Borg-Warner president, 
Stanley J. Roush, president of Atkins 
J. C. Kuhn, vice president, sales; and 
Stanley Lindh, who 
post of sales 
Atkins 10 days after the conference 
The five-day schedule included 
meetings, plant tours and a banquet 
Product developments were demon 
strated. With facilities of 
Borg-Warner supplementing those of 
the Atkins plant, a number of new 
improvements are bemg planned, off 


improved SCTV ICE 


tressed 


assumed his new 
promotion manager for 


resca%e h 


cl nd 


\ resolution wa presented at the 


final session in which everv member of 
the sales force expressed confidence in 
the Atkins-Borg-Warner 
ind pledged support 

Vhurty five representatives handling 
the mull and industrial line attended, 
including J. W. Pickett, Southern di 
vision supervisor; O. L. Bass, Western 
Division; and HH. EK. Jenkins, Eastern 
dyvision 

Others present were Julian Sharpe, 
Hf. L.. Alexander, J. V. Cooper, Bill 
Brace, Roland Dart, George Bass, Ray 
Dartl, George Hines, John Gibson, 
Bill Springer, Onis Clampitt, Dick 
Haves, D. M. Patterson, Bob Merrell, 
John Pickett, Bob Nightingale, Joe 
Vance, Harry Milam, R. R. Chaun 
cey, Whitnev Burks, Bob Diener, Jack 
Munro Wave Gibson, Winfield 
Wood, M. A. Bauer, Frank Reis, Jess 
Moore, Bill Belliveau, Herb Rohner, 
Harry Dobbs, R. M. Gaunt and Cy 


Lawson 


management 





Crouse-Hinds Co. Pushes Expansion Project 


ae “4 


> _s 


Plant expansion at Crouse-Hinds Co., Svracuse, N. Y.. will be completed thi 


hall hey y 45.000 q 


iti 


I hic rou I Ss i 
N.Y 
nplet vcen-vear ¢ 
n this ve 
manufacturing taciliti 
new $5 mw fr f md 
nstruction T f 
tart: operation this Fall 
In 1950, the firm completed the 
first phase of the 74,000 


ment hrm 


ypansion 
Widing 1S0,0 


project 1 


© MAY, 1953 


Thhae hining 


ft. metal moulding foundrm opens for busines 


iddition to house 
departments Iwo other 
finished last vear for 


— . } j 1 
Ca nachining and assembly facili 


buriding 


q. ft 
wildings were 


wil testing and finishing 
Phe new foundry will be ho 
building 


cparate contaimimng 


molding machine 
other 


lar to that in the main foundry. 


iutomatn 


onveyors and equipment 











BRING THIS BIG NEWS TO YOUR CUSTOMERS! 


NEW! Grighttoy B. series 
ABRASIVES 


WHEELS, STICKS, RODS, 
BLOCKS for machine 
and manual operations 


with that 


JUST-RIGHT SMOOTH BITE 


BRIGHTBOY NOW AVAILABLE 
IN SIX VERSATILE TEXTURES 


54 BL 


For faster finishing action on all metals 


TUFF-TEX 


For finishing action on sharp burrs and 


edue Ss 
70 BL 
of finishing action on all metals 


i] ide range 
STANDARD 


veneral finishing 


120 BL 
Hide finishing 
dium-hard and soft metals; 
high polish on hard metals 


ranse on me 


FINE-TEX 
Polishing 


burrine ‘ 


finishing and 
ft metals; cleaning 
and hard 


medium-hard 
mie tals 





BRIGHTBOY INDUSTRIAL DIVISION 


95 No. 


13th Street * 
imerica’s Pioneer Manufacturer of Rubber-Bonded 


Weldon Roberts Rubber Co 
Newark 7, N. J. 


fhrasives 
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action on all metals 


For All Metals 


One-operation Burring, 
Finishing, Cleaning, Polishing 


Products of Weldon Roberts Rubber Co., pio- 
neer manufacturers of rubber-bonded abrasives, 
BRIGHTBOY BL 


new, performance - proved 


ABRASIVES have 
working industry! They fill the rapidly increasing de- 
particularly 
finishing of stainless steels, 
Reason: 


a definite place in every 


rubber cushioned abrasives 
fast, 


forged aluminum and other hard metals 


mand for 


made for smooth 


That Just-Right SMOOTH BITE 


—the time-saving, quality finishing combination of 


SPECIAL-TEXTURE, CUSHIONING RUBBER 
and FORMULA-MATCHED ABRASIVE 


Brightboy 


renders the complete 


Rubber cushioning 
extensive in its 
applications hitherto beyond the 


You need profitable Bright- 


line adaptability creates time-and- 


work 


of other finishing methods 


saving limits 


boy to complete your abrasives service, Your eustom- 


ers need it as an independent, versatile finishing mate- 


in conjunction with other abra 


WRITE TODAY FOR FULL 
DEALER PROPOSITION 


rial and also for use 
sives and cutting tools 


DETAILS. INVITING 


= 


he ROBERTS 


Briel nowy 


RUBBER CUSHIONED ABRASIVES 
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SELL SPRAY GUNS 


Recent Binks developments make 
it possible for your customers to 
spray more types of coatings than 
before...opening up new 


Binks In 


evel 
sales opportunities for 
dustrial Distributors 
Today — in addition to applying 
high-quality paint finishes Binks 
spraying thick 
sticky tanner’s paste 


guns are sound 


deadeners 


MAIL COUPON 
for FREE CATALOG 


EVERYTHING /OR 
SPRAY PAINTING 


NTATIVES 


IN PRINCIPAL VU. 5S. &4 CANADIAN (€ 


for every 
purpose 


...tough protective coatings...a 
variety of flock and other mate- 
rials that were ‘‘unsprayable” 
until recently. And constant re- 
search adds daily to the list. 
Where question arises as to the 
best gun for a particular material 
or job, Binks engineers will help 
you. Send in coupon for full 


details. 


Binks Manufacturing Co. 


3128-30 Carroll Ave., West, Chicago 12, Il! 


Please send CATALOG-DATA BOOK 
NO. 955 and other information about 
why it pays to handle the Binks line 


ITIES @ SEE YOUR CLASSIFIED PHONE DIRECTORY 
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NEW QUARTERS of Carlson Indus- 
trial Supply Co., Minneapolis, at 1009 
E. Franklin, are the setting for a con- 
ference between J. Douglas Carlson, 
owner, and Louis Smith, salesman. 





Weeks Sees Government 
Unshackling Enterprise 


“Be patient,” Secretary of Com- 
merce Sinclair Weeks urged business 
leaders recently, “if the new adminis- 
tration does not bring the millenium 
before midnight.” 

Private enterprise, he said, will be 
given the chance to prove what it can 
do for the country when it is “un 
shackled and encouraged.” 

The new commerce secretary ad 
dressed the annual meeting of the 
American Cotton Manufacturers In 
stitute, held recently in Palm Beach, 
Fla 

He said, in part 

In private industry an 
gives an order for an improvement in 
service and—swish—it is carried out 

But a business executive in the Fed 
cannot move 1S 


executive 


eral Government 
promptly. He is beset by 
confucting authority, legislative com 
mitments, unpaid bills, deficits, and 
segments of bureaucracy which fre 
quently hamper efhciency and swift 


red tape, 


ction 

Che Kisenhower Administration has 
been in office only 67 days. Already it 
has unshackled many restraints that 
bound private enterprise, such as wage, 
price and non-defense material con 
trols. It is getting rid of the RFC, 
while retaining certain necessary aids 
to small business 


Free World Being Rallied 


It has rallied the 
new urgency for unitv and strength 


free world to a 


idvances along the road 
to global peace. Each day 
some new achievement 

We might have even more 
had not so much initial time and ef 
fort been diverted to clearing away 


It has made 
rc ords 


done 





road blocks, and in some cases—left 
over booby traps. 

One difficulty has been serious 
drawbacks to responsible government, 
inserted im recent years mto civil serv- 
ice regulations that are contrary to the 
true purpose of that desirable system, 
a system, incidentally, which has bi 
partisan support since its inception 

Before describing that misapplica- 
tion, let me make it crystal clear that 
I respect and back to the limit, the 
bona fide carcer men and women in 
every grade of Federal Civil Service 
They are helping me and my associate 
in learning the ropes and in doing out 
job. Some are outstanding experts in 
their particular fields, faithfully carry 
ing on important tasks at relativels 
low salaries 

I, personally, believe in the merit 
system and have worked to that end 
in state affairs long before I came to 
Washington 
Cites Civil Service Abuses 

But over the years, as in the experi 
ence of many worthy undertakings, 
there have grown abuses which havc 
no place in a genuine Civil Service. 

And such abuse came in the past 
when certain employees were frozen 
into policy-making and confidential 
positions. We have been barred by 
regulations from replacing them with 
our own second-level executives 

It is as if I were a colonel of a regi 
ment and could appoint my immediate 
staff. But restrictions prevent any sa\ 
in the choice of my battalion and 
company commanders on whom | 
must depend 

These inherited “majors” and “cap 
tains” are frequently politicians of a 
egime which the people voted out of 
office At best, they neither unde 
stand nor care about Eisenhower 
poli ics. At worst, some appear to be 
‘Trojan horses left behind to try to 
hamper, hoodwink and wreck the new 
Administration 

We are going to improve the situa 
tion by finding the means to repla 
them by competent key men, loyal to 
the Administration, who, in turn, will 
raise the morale of authentic care 
men, dedicated to the public ervice 


Waste Must Go 


Among other tasks, which we in the 
Commerce Departin nt already have 
tackled, is the task of climinating 
waste—in material and in effort. We 
are attempting to squeeze some of thi 
water from payrolls and operating ex 
pens This, in the Government gen 
erally, as well as in Commerce, mean 


} ] . ' 
wise and bold economy as a first step 
+ 





Yes, you can sell this fast-moving line of fine 
tools wherever you see a smokestack! Because 
even a one-lathe shop is a hot prospect for three 
different types of Gorham tools . . . tool bits, 
cutoff blades and wear-resistant centers. These 
tools are basic needs for any shop... and because 
they're basic, they’re the best “door openers” 
you'll ever find for all your other lines! 


And these tools are just a small part of the vast 
Gorham line that gives you “The right tool for 
every metal working job!” It includes milling 
cutters and end mills . . . three different tool bit 
grades ... slitting saws... cutoff blades... key- 
seat cutters ... and the famous “M-40-U” Alloy 
Center that outlasts high-speed steel and other 
alloy centers, lasts as long as carbide, and costs 
less to buy and less to re-dress! 


Selling these tools can be a mighty profitable 
proposition for you! They're backed by years 
devoted to engineering and production of fine 
Gorham’s reputation for high 
and an extensive ad- 


cutting tools... 
quality and fair dealing ... 
vertising program that consistently sells for dis- 
tributors in major industrial magazines. Get the 
whole story on our liberal Distributor Plan, along 
with the 120-page Gorham Tool Catalog and 
product literature by return mail. Write today. 


Gorham TOOL COMPANY 





az * "EVERYTHING IN STANDARD AND SPECIAL CUTTING TOOLS” ~ 





toward approaching a balanced budg« 


14406 WOODROW WILSON ° DETROIT 3, MICHIGAN 
WEST COAST WAREHOUSE: 576 North Prairie Ave., Hawthorne, Calif. 


and later tax reductions 
With respect to the Commerce 
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For Volume Sales 
CONCO SPUR GEAR HOIST 
In capacities ranging from 4-ton through 25- 
ton. All modern features. Request bulletin 1540. 
For army type and low-headroom type trolley 
hoists request bulletin 1550. 
CONCO DIFFERENTIAL HOIST 
Light weight, low cost. Capacities '/2-ton 


and 1-ton. Request bulletin 1520. 


CONCO I-BEAM TROLLEYS 


Plain or geared type, with Hyatt Roller Bearing wheels, 
in capacities of 1-ton through 10-ton. 
Request bulletin 1510 


CRANES WMUSTS 
CONCO ENGINEERING WORKS 
Division of H. D. Conkey & Co., Division Street, Mendota, Illinois 


Ac 


WNDRED 


NGS , 





With, 

l PEED fore i 
EXCLUSIVE FEATURES ; 
1. Saves time —one hand operation —'‘lift, slide, lock!'’ 
2. Saves tooling expense — smaller, simpler jigs. 
3. Saves space in tool crib. 


4. Indispensable for toolroom work in addition 
to production. 


! 
! 
! 
! 
f 
! 
! 
/ 
i 
! 
! 
i 


SPEEP VISE SOLD ONLY THROUGH RECOGNIZED DISTRIBUTORS. 


CARDINAL MACHINE COMPANY 


new literature available 
GLENDALE, CALIFORNIA 
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budget, we gave the recommendations 
of the last administration pretty close 
scrutiny and reduced requests in the 
fiscal "54 budget approximately $169 
million dollars, from an original $1, 
127,000,000—a cut of approximately 
15 per cent. 

Other departments are wielding 
their blue pencils and before all of us 
are through, I venture to say that the 
President's promise will be kept to cut 
down on unnecessary costs of govern 
ment 

Ihe determination of the new Ad 
ministration to bring a new sense of 
moral values to government embrac 
more than just preventing individual 
corruption. It means seeing to it that 
the Federal Government keeps it 
pledged word 

Ihe United States has contract 
with thy shipping industry providing 
for operational subsidies. Were it not 
for these subsidics our flag on mer 
chant ships would disappear from the 
seas because we cannot compete with 
the low cost operation of alien flag 
shipping 

In recent years, a pretense of budget 
savings was made by refusing to pay 
the government's just debts. Our in 
herited budget contained only 25 mil 
lion dollars for liquidation of opera 
tional subsidy bills 


Sees No Debt “Welshing”™ 


Having no ambition to start off the 
new Administration in the Commerce 
Department by seeming to welsh on 
our debts to private business, we wer 
forced to add $40 million to the $25 
million recommended by Mr. Truman 
so that we might at least begin to clean 
up these old bills, running im some 
cases as far back as seven years 

Had we not run into this situation, 
Commerce could have cut approxi 
mately 18.5 instead of 15 per cent 
from the ‘Truman recommendations 

One of the phases of the Washing 
ton picture which has amazed me most 
is the old story of too many 0h 
spoiling the broth. There has neve 
been a picture with such overlapping 
and duplication, the same function 
performed by anywhere from two to 
SIN OF SCVCTE AZCTICICS. 

The Administration 1s tackling that 
duplication problem now with avenge 
ince. In Commerce we already have 

entralized and streamlined some op 
eretions. We expect to thoroughh 
survev the situation and effect con 
olidation. We shall not be itished 
until we have climinated other it 
in the Commerce Department op« 
tion which we think cause waste in 
purchasing and result in unnecessar 
projects and duplication of effort 

Speaking of duplication, here is one 
example: One of the most important 


i 








objectives in strengthening the free 
world and our own economy, is to 
stimulate the flow of American private 
investment abroad. This is not only 
vital in the broad field of international 
trade but also in the production of raw 
materials of which the United State 


is deficient, such as oil and strategic 


minerals—absolutelv necessary in the 


long range defense effort 
\ statutory dutv of the Commerce 
Department is the “fostering, promo 


foreign and 


tion and development of 
domestic commerce” in which both 
trade and investment are factors. But 
in recent years more and more d« 
partments and agencies have been 
; 

brought into this particular field either 
by executive order or new legislation 


Many Agencies Overlap 


Che State Department has engaged 
in numerous activities relating to for- 
eign investment, including individual 
ounseling of prospective American 
foreign investors. Additionally, under 
the Point Four law, the ‘Technical Co 
operation Administration, another unit 
of the State Department, also encour 
izes the flow of investment capital to 
underdeveloped nations 

As a result of a 1952 amendment to 
the Mutual Security Act, the MSA i 
ilso ordered to encourage greater par 
ticipation by private capital in its guar 
antyv program 

Che Export-Import Bank invites the 
participation of private capital in it 
loans. The Securities and Exchange 
Commission, through its control regu 
lations, substantially affects pris in 
estment abroad, especially the 
curities of foreign enterprise ecking 
1 market through our exchangs 

The International Bank for Recon 
truction and Development assists in 
dustrial enterprises financed by private 
ipital in its member countries. It ha 
proposed the creation of an Inte 
national Finance Corporation up 
ported by government funds, to 1 
mit it to make equity investments. The 
International Monctarv Fund provides 
relatively short-term foreign exchang 
idvanee 

The activitic of these 
vartinents are supposed to b 
lated through the National Adviso 
Council on International Monetar 
ind) Financial Problem m whi 

the Secretaric of Stat l'rea 
Commer ind Directo f \Iv 
tial Security In addition 
liaison in MSA wa 
the Committee on Pri 
tion 

I do not maintain that 

responsibility. 1 
That's teamwork Sut 
tering of responsibility 


md harmonized effort 





Win Repeat Orders 


When you sell an EVERLASTING 
Duplex Blow-off Unit, you'll find that 
its many superiorities make a regular 
customer for you. 

These units combine a tight seal with 
resistance to wear ... quick action with 
ability to withstand repeated operation 

. and long life that has been demon- 
strated for more than 40 years. 

You can sell EVERLASTING Duplex 
Units in any desired combination of 
quick-operating valve, angle valve and 
“Y" valve, and all units fully meet 
ASME code requirements. 


Write for catalog and price information. 


ev s7e 


EVERLASTING VALVE CO., 49 FISK STREET, JERSEY CITY 5, N. J. 


Everlasting Va 


TRADE MARK EVERLASTING REG US PAT OFF 


Ives E 


FOR SMALL ORDERS 
FOR LARGE ORDERS 


FOR H 


ATLAS SCREW & SPECIALTY CO. 


ARD-TO-DO-JOBS 


OPERATIONS: Thread cutting 
and machining on automatics 
and hand-operated screw ma- 
chines. Thread rolling, metal 
stampings, bending and spot 
welding. Facilities for second- 
ary operations. 


SPECIFICATIONS: For prompt 


quotations, submit your re- 
quirements giving details, spe- 
cifications and delivery dates. 


METALS: Steel, stainless steel, 


brass and alloy steels. 
WRITE FOR 
FREE CATALOG F 
OF STANDARD [—— 


PRODUCTS Be, 


ie 


450 BROOME STREET, NEW YORK 13,N. Y. 
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it has encouraged either apathy or 
confusion. 

I admire the marketing skill and the 
business courage of the textile in 
dustry. You faced—and still face 
many obstacles that would discourage 
a less hardy breed. You confront dol 
lar shortages, global trade restriction, 
revived efforts by traditionally large 
exporting countries to expand mar- 
kets, and the development of new cot 
ton textile industries in forme: import 
ing countries. 

You have not wasted breath on 
calamity howling. You have not been 
content to sit back satisfied with old 
techniques and markets 

Despite competition from producers 
with much lower wage standards, and 
certain domestic drawbacks, wou have 
used America’s advanced techniques, 
efficiency and gumption to gain and 
hold a leading place in one of the old 
est trades in the world 

Your grip on the export market is 
particularly significant in a period of 
softness of the domestic market, as in 
the recent past. By fighting hard for 
new markets and by your determina 
tion to keep on fighting, you will as- 
sure greater stability and profit for 
both management and workers 

The Fisenhower Administration is 
an All-American Administration, stri\ 
ing to promote the welfare of the 
whole country and eagerly using in 
government the best talent in the field 
of politics, agriculture, labor, educa 
tion, science and business. 


Proud of Business Brains 


This Administration is proud to use 
business brains and business principles 
because the business community has 
made an outstanding contribution to 
the security and advancement of our 
country. 

Businessmen conceived the ideas, 


® The selection of your catalog should be given the raised the capital and hired the work 


same careful consideration that you give to the ers that made the American textile, 
purchase of your merchandise and equipment, and steel, chemical, electrical and automo 
to other important transactions in your business. tive industries the giants of the in- 
You want the full sales value that catalog char- dustrial world, boosting living stand- 
acter, quality, individuality, and modernity can give ards to unmatched heights with new 
you. You'll find it in CUNEO BUILT CATALOGS, goods and new jobs 
You'll find that it pays to put your catalog pro- During recent decades this worthy 
duction in the hands of CATALOG SPECIALISTS class was pushed aside like poor little 
who know the requirements of industrial distribu- Chives Teih. te was onl at te 
cai. i vas jeered at by 
CUNEO craftsmanship makes your catalog one radical per 4s : hb f ames, 
that pays dividends ... BIG dividends. Ask for a smeared, and punished by lett wing 
CUNEO specialist to call and discuss this with you. public offi ials : 
That is, until trouble hit America 
Write, wire, nar! phone ; When the politicians at different levels 
Daly 8-5340, Catalog Division. had squandered themselves into record 
deficits, they hunted up the outcast 
businessmen in search of more tax 
revenues. When international peril 
menaced the land, government lead 
ers appealed to the forsaken business 
men for industrial know-how 


239 EAST CHICAGO STREET MILWAUKEE 1, WISCONSIN Naturally, when their country calls, 
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businessmen respond. Like Decatut 


they say, “Our country may sh¢ { 
always be in the right, but our coun 


ight or wrong 


Payrolls Beat Profits, 5 L E D C7 E 


Commerce Study Shows 


What's the low<lown on profits? A t 7 4 | £ D 
good many people still think it’s the 


0 or t big corporation,” 01 
the tox older who make most of 
the profits, and that these | 
1 lot too high. But a new study by th 
Chamber of Commerce of the United 
State has 


ngure 


yronts are 


produced some surprising 

lrue. net profits jumped $1] billion 
1939 to 1952. ‘That 
Still, the Chamber 

ed that payrolls increased by $142 

durnng the ume period. So 

jumped — several 


Orporation ecarming 


Who receive th« proht 
tions eam? In 1952, net profit 
imounted to $17.1 billion, after taxes 
A total of $8 billion was plowed back 
into business to provide new equip 
ment and more jobs. That left $9.1] 
billion in dividends for the stockhold 
ers. Further, in 1951 and 1952 profit 
declined due to sharply increased tax 
and softer markets 

Another popular notion which the 
Chamber study upsets is that net 








profits cause high prices. Actualh 
over the last decade, net prohts have 
accounted for only about 5 percent of 
every dollar of sales. In 1952, (profits 
going down) they averaged less than 
4¢. But if the question is, do corporate 
income taxes affect prices, the answer 
is “definitely yes.”” In 1952, when 
profits were averaging less than 4¢ on 
every dollar of sales, corporate incomé 


man oseespalltenss COLUMBIAN MALLEABLE IRON CASTINGS ARE GUARANTEED UNBREAKABLE 


ey DOUBLE GUARANTEES. Your Distributor 
MOS 5) \ backs our Columbian guarantee with his own. 
He gives you double assurance that you are 


ee "\ buying the world’s finest vises. A-Tau 
Ya 





crlevetawod 4, ONO 


SLEDGE-TESTED 


BLACKBOARD helps Deni Kemp 
work ¢ ~Nenack Supply C istomer 
of Dodg 


} 
nt 
eth \ 
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When Purchasing Rope— 


“WATERPROOFED” 

ASK FOR 
THE ROPE 
WITH THE BLUE 
AND YELLOW 
MARKER 


Found on the outside 
of %” diameter and 
larger sizes and on 
the inside of all 
smaller sizes 


a ht bee 


DUAL JOB of counter and phone sales 
man is handled by Ivan Olsen and four 
others at John Day Rubber & Supply 
Co., Omaha 





New Vice Presidents 
Named by Borg-Warner 
THE EDWIN H. FITLER Co. 
PHILADELPHIA 24, PA. 


OUR NEW ORLEANS PLANT 
IS NOW IN OPERATION 


Borg-Warner Corp., Chicago, has 
named three new vice presidents m a 
inajor reorganization of its executive 
staff. 

hey are: L. G. Porter, treasurer, 
now administrative vice president and 
treasurer; R. §. Ingersoll, president of 
Ingersoll Products Division, also ele 
vated to an administrative vice presi 
dency of the parent company; and 
Robert W. Murphy, general counsel, 
now vice president and general counsel 





9 COMMANDER 


se o . 
Profit-Building Tools Mr. Porter and Mr. Ingersoll will 
supervise a group of divisions and sub 
sidiaries. Mi 
presidency of the 
Reflectal 
Petro-Mechanics Research Division 


\ Ingersoll will retain 
Ingersoll Products 


( orp ind the 


Advertised to over 1,000,000 readers every 
. to back your sales effort. 


“ 


; month . . 


al ° Commander TAPPER 
> a the tapper . 
@ Wider Range 1 Tapper 


Pd that thinks for 
its operator” Handies «Oto % Taps 


Division, 


Alberg Steg, formerly of American 
Optical Co., has been appointed con 


Adjustable full range torque 
control instantly stops any tap 
when it's dull, loaded, strikes 


— 


‘ * 


! 
“= xa 
>\ 


Write for Catalog No. 85! 
which describes Commander 


a hard spot, or bottoms in 
blind hole tapping. Assures 
manimum production, cuts re 
ects, even with inexperienced 
operators 


@ Automatic Tap Protection 


@ Furnished to Fit Any Drill 
Press 


DRILLING COOLANT TABLE 


Drilling Coolant Table is com 
plete with pump, motor, reser 
vow and norzies provides 
plenty of coolant where and 
when you wont it. Leveling 
device assures squoreness with 


spindle 


@ Complete Coolant System 
Contained in Precision 
Ground Drill Press Table 

@ 1 te 8 nozzles easily 

positioned 


@ Table always square with 


Spindle 


DRILL CHIP BREAKER 


© Drill SHALLOW or DOFEP 
Holes up to 400% Faster. 

@ Drill 10 diemeters or more 
in depth without clearing 
drill 

@ Better, Smoother, More 
Accurate Holes 


’ ; 


et Fett dtm 


nn 
CHIP BREAKER CHIPS 


“ 
y 


ORDINARY CHIPS 


troller of the corporation 

Rov C. Ingersoll, president, said 
idditional 
because of the 


operation exccutive wer 


needed company’s 


growth and diversification 





LOS ANGELES WANTS SUN 


The people in the Los Angeles 
area have complained so much about 
the smog that obscures their eternal 
sunshine that the County Board of 
Supervisors is establishing a layman's 
consulting committee on the problem 
according to Engineering News-Record, 
McGraw-Hill publication. The idea is 
to help citizens understand what's 
being done and to take part in solving 
the problem 


Preduction Tools 


4217 W. KINZIE ST., CHICAGO 24, FLL. 
Products of Gommander...Builder of Production Tools 
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Something to SELL About! 


NEW DIRECT ORIVE 


ROBBINS & MYERS 


INOUSTRIAL 
FAN 


does heavy-duty 
jobs at low cost! 


Such a powerful fan at low cost means big 
demand! Simply explain that the rigid construc 
tion of this new fan puts it in the heavy-duty 
propeller-fan class... then sell hard with prices 
that start as low as $160.00 (24” size)! There's 
value for you! And the market is tremendous! 
This fan is designed to operate against static 
pressures in industrial, commercial and military 
applications. It’s easy to install, and does a 
whale of a job. Check the selling features below. 
Then return the coupon for complete details 


@ Direct Drive reduces main @ High-strength blades of 


tenance costs 

@ Square steel frame forms 
easy-mounting panel 
Streamlined air iniet re 
sults in 15% to 18% more 
efficiency than ordinary 


5 Sizes 
24” to 48” 
5400 to 
36000 CFM 


[= 


Automatic Shutters Avail 
able for every size fan. Shut 


entrance rings 
"Gull-Wing" design of 
airfoil blades gives uniform 


pressure velocity 











“Gull-Wing" Blades — Sharp 


change in pitch near center of 


ters open when fan is “‘on’’; blades promotes uniform 


close when it’s “‘off.”’ pressure velocity 


MAIL TODAY: T 


aluminum alloy are non-rust 
ing, non-crystallizing, non- 
overloading 
Capacitor-type motor, 
totally enclosed. Ball bear 
ings permanently lubricated 
and sealed. Explosion-procf 
motors available on order 
Automatic shutters ovail- 
able to fit all fan sizes 


4 << 


Large Center Dise Reduces 
re-entrance air loss. Blades 
are individually mounted 
replaceable 


ROBBINS & MYERS, INC., Fan Division, Dept. 1D-53 
387 South Front St., Memphis 2, Tenn 


Send more information about your new Industrial Fan to 


Name 
Addre 


Robbins & Myers, Inc., Fan Division 
387 So. Front St., Memphis 2, Tenn 
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for your customers...and for YOU! 


kt GOOD DEAL 


Darnell — 
Casters 


& E-Z ROLL 
WHEELS 


DARNELL CORP, Lr, 


’ 


DOWNEY, (Los Angeles County) CALIF. 
v 

60 Walker Street, New York 13,N.Y. 

36 North Clinton, Chicago 6, Illinois 
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BOOKKEEPER learning all phases of 
the business at R. J. Bearings, Inc., St 
Louis, is Robert McNamara. 





General Electric 
Increases Lamp Price 


General Electric Co., Cleveland, 
has increased the price of lamps for 
factory, store and home use by an aver- 
age of 8.8 percent. 

Ihe change involves many types of 
both incandescent and fluorescent 
lamps. For example, the price of the 
60-watt lamp bulb is raised from 14 to 
16 cents, and that of the 40-watt 
fluorescent lamp from $1.05 to $1.10. 

Fred IF. Harroff, vice president and 
gencral manager of the Lamp Divi- 
sion, said increases were necessitated 
by a rise in labor and material costs 
over the past two years. The com- 
pany’s policy in the past he said, had 
been to lower prices through improved 
operations. 

He pointed out that even after the 
increase, average prices of fluorescent 
lamps are still 39 percent less than in 
1940 and incandescent lamps are only 


| 9 percent more. “In contrast the cost 


of living is now 90 percent higher 
than in 1940.” 


| Executives’ Seminars 


| Planned by A.M.A. 


Business executives back to school 
at three new “orientation seminars” 
of the American Management Associa- 
tion in New York 

Lhe sessions deal with three topics, 
“Responsibilities and Tools of Sales 
Management,” “Executive Discussion 
Leadership,” and “Top Management 
Planning and Control”. Seminars 
started in April but two sessions of 
the sales management course will be 
held May 4-5 and June 8-9 and the 
top management seminar will meet 
May 25-26 and June 15-16. Last ses 
sion of the discussion leadership sem- 
inar will be on May 18-19 





er ee : 
NEW BRANCH. of Oliver H. Van 
Horn Co. at Mobile, Ala., will be man 
aged by Robert Weintritt, shown clean 
ing up his desk at New Orleans 





Westinghouse Ups 
Large Lamp Prices 


A price increase in large incandes 
cent and fluorescent lamps has been 
announced by the Westinghouse 
Lamp Division, Bloomfield, N. J. 

Company officers said increased 
costs of labor and materials were the 
cause. ‘They pointed out that the 
company’s prices remained constant 
for the past three years, and that this 
is only the second price boost in lamps 
in ten vears 

Increases apply to a selected list of 
lamps in the large incandescent and 
fluorescent categories only, effective 
April 1. 

In October, 1951, the company re 
duced prices of fluorescent tubes 5 per- 
cent, but restored the earlier price the 
following vear. 


“The Norton Story” 
Tells Company History 


Norton Co. has published a full 
length book, “The Norton Story,” 
a history of the Worcester, Mass.., 
manufacturing company and the peo 
ple active in its development 

The first edition of the 324-page 
book has been distributed to em 
ployees, active and retired. It includ 
112 photographs and an ippendix 
with the names of all Norton 25-year 
employee 

Mildred McClary Tymeson, wife of 
Ralph A. Tymeson, of the Norton 
Packing & Shipping Department, is 
the author. Over the past two and 
a half years she has interviewed mor 
than 300 employees as background for 
the book 


A tleetey 


ak 50 - Gar vanitee 
ya" 45 MLS 


For your convenience... KENNEDY 
packaged malleable fittings in handy cartons 


You can now simplify the problem of handling and keeping 
tabs on your fittings inventory. 

KENNEDY Malleable Fittings—both black and galvanized— 
are available in pre-counted, easy-to-handle cartons . . . at no 
additional cost. This simplifies ordering, shipping and storage 
... makes it easy for you to take an accurate inventory count 
at any time. 

STRONG, SECURELY STAPLED CARTONS also protect against 
dirt, rust and damage to threads. 

QUICK, EASY IDENTIFICATION of type and size is provided by 
KENNEDY'S helpful method of labeling. GREEN labels are used 
for BLACK, and Rep for GALVANIZED fittings. 

START NOW TO SIMPLIFY your fittings handling. Write today 


for booklet describing types and sizes available. 


m KENNEDY 


a VALVE MFG. CO. + ELMIRA, N.Y. 
VALVES - PIPE FITTINGS + FIRE HYDRANTS 
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SOLD ONLY 
THROUGH 
DISTRIBUTORS 


ATHOL PROTECTS MORE ELBOW ROOM in new 
quarters of American Mill Supply Co., 


ITS DISTRIBUTORS New York City, helps speed operations 


for Milton Hecht, general manager 





Write for complete catalog showing our Machinists’, Combina- 
tion Pipe, Sheetmetal Workers’, Steam fitters’, Plumbers’, Drill 
Press, Milling Machine, Utility Vises and Power Driven Grind- Names Engineers 
stone Frames. Iwo lift-truck engineers, John A. 
Borman and Russell Hastings, have 
ATHOL builds the complete vise in its own foundry and machine joined the Industrial Truck Division 
shop. of Clark Equipment Co., Battle Creek, 
Mich 
Athol Machine & Foundry Co. Athol, Massachusetts Mr. Borman, who worked with 
Clark from 1946 to 1950 before join 
ing the Baker-Raulang Co., has 
turned as assistant to Robert H 
Davies, vice president. Mr. Hasting 
was formerly with the Lewis-Shepard 
Co. He will assist A. O. Williams 


in directing activities of the engince! 


Clark Equipment 














ing staff 
Mr. Borman has worked as both 


THE ORIGINAL | a welding and_ tool enginees with 
Clark. Mr. Hastings at one time sold 
—AND STILL ‘‘CHAMP’’! _ in the field for Lewis-Shepard 


XCELITE “Industrial Marketing” 
Combination Cites Goodrich Program 
Detachable 
Screwdriver 


Industrial Marketing magazine has 
cited The B. F. Goodrich Co.’s indus 
trial marketing campaign as “‘the best 


Some Top Buys ’ of 1952” and named H. E. Van Pet- 
For Your Customers : ten, advertising manager of the com 


pany’s industrial and general products 
In 1939, when XCELITE introduced the Pp t section, as “adman of the year.” 
ee ee ee eek ah Judges listed the winning points as 
dozens of bargain-basement imitations are consistency over a long period, simple 
on the market, users know that there's format, attractive headlines and hon 
still no better buy than XCELITE. And : est photographs. 
dealers know that XCELITE customers are Mr Ven Petten icined the co 
the kind that come back for more. May ee ee PERS Te COM 
we mail you an XCELITE catalog? pany in 1927 and took over industrial 
products advertising in 1929 


XCELITE, Incorporated 


k i] . . . 
a Fe eae The Avildsen Elects Director 


Inc.) 
Dept. F “= ' 
Orchard Park, Avildsen Tools & Machines, Inc., 


New York 
tha has elected Milton A. Gordon, former 


vice president of Walter E. Heller & 
LOOK TO Co., as a director. 














INDUSTRIAL DISTRIBUTION © MAY, 1953 





\ 


“zr 


= 


CUSTOMERS for clectrical goods get 
in touch with J. F. Mcllugh at Mont 
gomery & Crawford Co., Spartant 


S. ¢ distributor 


urg 





Edwin H. Fitler Co. 
To Open New Plant 
Phe kdwin EH. Fitler 


pha has opened 
Qrlean 

Under construction tor a y 
buildings occupy a ten-acre 
represent a million-and-a-quarter dolla 
mvestmnent hic vill add 10 m 
hon or more pounds per year to th 
company's production of manila rop 
sisal rope, | Wrapping twin binder t 
ind baler twin Dock facrlhity 
wailable for importation of henequen 
fiber from Mexico and Cuba, sisal fron 
\frica, Dutch Indies, Haiti, Brazil ane 
Venezucla and manila from the Philiy 
pines and Central America 

James I Kirkpatrick will manage 
the operations. The plant is locate: 


it 4400 Florida Ave 


Buda Co. Expands 
Fork Lift Plant 


Mhe Buda Co., Harvey, Hl, ha 
completed new plant facilities to in 
crease production of its fork lift truck 
line 

Ralph K. Mangan, president, said 
the plant additions will double the 
present output 

Company officers also announced 
the appointment of Waldie & Brigg 
Inc., to direct an advertising and sale 
promotion program on the lift truck 
line and other materials handling prod 
uct 


New Comptroller at Pyrene 


Joseph R Ze) Kad I 
president of Thatcher Furn 
Garwood, N J., ha CCT Ipp 
comptroller of the Pyrene Mfg 
Newark, N. J., succeeding Thom 
Mulvaney, retiring after 35 ye 


the company 


rmerh 


A Collectors’ [tem 
GORI: ye 


S44 
“4 
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. and no pul intended 


WITT CAN users occasionally send us letters, post- 
cards—yes, even birthday cards telling us about the 
wonderful condition of their twenty to thirty year old 
WITT CANS. 

Hard day in and out usage rather than esthetic ap- 
preciation prompts the purchase of WITT CANS—yet 
the comments we receive indicate a pride of posses- 
sion that bears investigation. 

Perhaps you are wondering why WITT CANS last so 


long. Here are just a few reasons: 


STRAIGHT SIDES—assure extra resistance to rough handling. 
DEEP ROLLING CORRUGATIONS—run full length of Can, 
adding further rigidity. 

HEAVY GAUGE STEEL—provides battleship ruggedness. 


STRUCTURAL STEEL BANDS—protect top and bottom of 
Can and act as shock absorbers. 


HOT DIP GALVANIZING—o hand process after fabrication, 
insuring heaviest possible rustproofing. 


PINCH-PROOF HANDLES—for easy handling. 
STURDY LID—snug fitting, yet easy to remove. 


WITT CANS HAVE THE “RIGHT” ANGLE 2} 
rr E cams 


THE WITT CORNICE COMPANY 
2111 Winchell Avenue 
Cincinnati 14, Ohio 


es 


“Originators of the 
Corrugated Can" 
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Get the service 
you like to give 


THE FASTER SELLING LINE 


O.C. KECKLEY COMPANY 


vn KECK LEY 





of 
pressure 
regulators 


A 


ww with delivery important we 
can give you and your customers prompt 
hipment from Keckley's complete line 
The Keckley line 


features a full range of sizes for the 


of pressure regulators 
mtrol of steam, air or liquids 
valve for every control problem You 
will find that Keckley 


widely accepted by industry because of 


i 
regulators are 
the reputation for dependable service 
that Keckley products have built up over 
more than 45 years Customers repeat 
edly order Keckley valves because they 
can istall them and then forget them 
getting many years of accurate con 
| without breakdown or maintenance 


Keckley——the key to your customers 
control problems. 


TYPE AA and AR 


®@ Available in 300% Bronze 
or 250# Semi-steel 


® Stainle 
ord on all valve 


teel trim stand 


@® Size trom 2 to 6” 


crewed or flanged 


@ initial pressure t 300 


team, 600 It a 


Reduced pressures above 40 Ibs . 2 
use type AA—From 40 Ibs. to a TYPE AA 
low of | Ib. use type AR 


Catalog 53-C illustrates and describes 
our complete line of pressure regulators 


Float Valves 
Float Boxes 
Motor Valves 
Water Gauges 
Relief Valves 
Balanced Valves 


Pressure Regulators 
Temperature Regulators 
Diaphragm Valves 
Level Controllers 

Pop Safety Valves 


Strainers Send for your copy of this 


new complete catalog No. 53-C 


400 W. MADISON STREET CHICAGO 6, ILLINOIS 


THE ANSWER to a back order ques 
tion is being supplied to telephone 
salesman Fred Beazell, of General Ma 
chinery & Supply Co., San Francisco, 
by Doris Osborne 





“Faster deliveries from Keckley’s complete line of steam, air and liquid control equipment” 
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Buch Mfg. Names Officers 
After Ownership Change 


Buch Mfg., Elizabethtown, Pa., has 
been purchased by a group of investors 
headed by Jesse Lane, of Elizabeth 
town, who has been named president 
of the reorganized firm 

Operations will be continued in 
Elizabethtown, manufacturing the 
company’s line of wheelbarrows, lawn 
spreaders, lawn rollers and other prod 
ucts, Mr. Lane announced 

Other officers are W. W. Weaver, 
who has been associated with Buch 
for the past eight years, named vice 
president for manufacturing; George 
Achorn, who has handled sales, now 
vice president and sales manager; E. C. 
Dysinger, secretary; and J. R. Cun- 
ningham, assistant treasurer 

Mr. Lane said the firm planned to 
expand by adding “appropriate prod 
ucts to fill out and complete the 
Buch line.” 


Carboloy, Davenport Firm 
Hold School for 500 


Davenport Engineering Corp., Dav- 
enport, lowa, held a field traiming 
course for more than 500 people r 
centlh, m= cooperation with Carboloy 
Department of General Electric Co., 
Detroit 

Lasting four davs, the sessions were 
similar to the basic tool course held 
weekly in the Carboloy home plant 
Each trainee received ten hours of 
training 

I mest C. Bover. Carboloy Midwest 
district sales representative, conducted 
the school, assisted by Paul Kunz and 
Ravmond Moessnet 








Urges New Machines 


To Stay in Business 


productivity 
ind more results for 


effort is the trend. Man 


gement ) survive, must fit itself into 


the pattern It can ft fight it if 
does, stockholders will get new man 
igement.”’ 

He urged greater « ipital investment 


in new machines and plant facilities 


for “more horsepower and | man 
power.’ 

“Productivity must be sold through 
out vour organization,” he told man 
iwement, labor and civic leaders at the 
conference. He said management must 
educate their peopk on a cross-section 
basis, promoting productivity at all 
levels rather than allowing it to filter 
down from the top. Various in 
between levels, giving the program 
only lip ervice, could sabotage it, di 
torting it to the lower levels, he ex 
plained 

“Emplovees, in manv cases, are way 
thead of a large part of management in 
intelligence and willingness to accept 
new ideas.”” he said 

He said a productivity increase of 
four percent, compounded annual 
would produce a 50 percent boost in 
output in ten years with the same num 
ber of people, or would result in the 
same output with onlv two-thirds of 
the people 

In Standard Pressed Steel's pre 
shop, he said, the people were given 
twice the floor space in which to work 
ind were provided with five machines 
for everv three men. to eliminate oper- 
itor idle time during etup with a 


f three time 


) much 
mincance 
won’t ha time to read it 


Pabeo Names Director 


Porter Sesnon, president of the B. I 
Porter Estate, has been elected a dit 
tor of Pabco Products, Inc., San Fran 


isco 


|} profits and 
(Bl satisfy customers 


Just sell it) (Peoria Chain Phat’s all. Profits? 
Nothing to worry about there. Your profits are 
protected by a sound, sensible factory policy, Cus 
tomer Satisfaction? A look at Peoria Chain’s 
up-to-date, scientific “quality-controlled” produc 


tion line will tell vou why it’s valuable to rely on 


peoria malleable 


for high-grade chain. Peoria Chain meets the same 
high standards which are found in Peoria Mall 
able iron castings used by such outstanding in 
dustrial firms as Allis-Chalmers, Case, Caterpillar, 
Hart-Carter, Gleaner Harvester, Minneapolis 
Moline and others. Let Peoria Chain build up 
profits and customer satisfaction for you Order 


or write for FREE catalogue 


CASTINGS CO. 


OF ALEXANDER ST PEORIA, ILLINOIS 


Chain Makers for Over 25 Years 
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SALESMEN DISCOVER NEW PROS- 
PECTS WITH TM ALLOY STEEL CHAIN 


Steel ithas twice the tensile strength 


and five to fiftee 


wrougl 


Or potbber 
iVior( hain Company 


hat lor detail 


™ 


ALLOY STEEL 


CHAIN 


@ METAL FABRICATORS 

@ AUTOMOBILE MANUFACTURERS 
@ FOUNDRIES 

@ MACHINERY BUILDERS 

@ DIE SHOPS 

@ RAILROAD AND CAR SHOPS 

@ QUARRIES 

@ MINES 

@ STEEL MILLS 

@ O/L WELL DRILLING CONTRACTORS 


S$. G. Taylor Chain Co. 
Dept. 6 Hammond, Indiana 


Rush free catalog on TM Alloy Steel Chain 


Taytor Mave 


A GREAT NAME IN 


Name 


Site mei peme Address 


Small Firm’s Contracts 
Now Total $346 Million 


mall defen 
$ 346.000,00 


iwards to 
total 


nment’s program 


Contract 
incdustric so tal 
ui! the Gove 


encourage the 


? 


preading out of di 
) P.D \ fh ld 
wOouniCcCcad enth 

Durnng the 
lated, awards were $5 
this category 

Under the joint dete 
program S.P.D.A. procut 
ialist ire issigned to all 

curement centel 


Armed bore pl 
ind to the Administration 


fen VOTR 
most recent week ta 


' 1] 1 
on 


rmination 
ment 


Majo 


Veteran 


procurement division 


Office Force Cut 


ident Kisenhower 

expense S, the Small 
Administration 1 

Washington 


In line with Pre 


policy to trim 
Defense Plant 
luced the staff of its 
fee 15 percent 

Acting Admunistrator Y 


cn said the cut wa 


Brynild 
made possibl 
by development of more efficient field 
ficees and the relaxation of contro 
During the year, he said, the 
iwency ha centralizing fun 
tions to industrial 
center 
Decontrol of 
1 sizeable cut in the 


past 
been at 
mall offices in key 
materials permitted 


we»ncy inate 


! 


nals function 


Raybestos-Manhattan 
In New Chicago Office 


Raybestos-Manhattan, Inc., Passaic, 
N. J... has moved from 445 Lake Shore 
Drive to its constructed Chi 
office and warehouse building 
it 6010 Northwest Highway 

Ihe new address provides greatly 
expanded facilities for warchousing 
mechanical rubber, packings and as 
bestos — textiles company — officers 
stated. It is also national sales head 
quarters for the Equipment Sales Divi 
sion. 


newly 


cago 





WORK STOPPAGES 
POPULAR 


A check at one of our largest indus 
trial plants showed that work stop 
pages have increased ten times over 
the last two years, American Machin 
ist, McGraw-Hill publication, reports 
The reasons are always petty: not 
enough time for wash-up, too many 
draughts, and insufficient tissue in the 
bathrooms. 


) 
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Says Press Helps Boost 

High Living Standard 
Phe trade and 
mation w ing! ol i " 
facto 
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a ot 


popular re 
in determining high 
living by Woeldyv, m 
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on on the standard of 
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roduction know-how 
\ service to the average 
industrial put 
him abreast of 


in Soc 
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HISTORY, PLEASE REPEAT! 


Contractors for Folsam Dam on Cali 
fornia’s American River are planning 
to do a little gold panning on the side 
they're setting up a gold reclaimer and 
expect to do pretty well, because it 
was only a few miles upstream from 
the dam site that gold was first dis 
covered in the area in 1848, Engineer 
ing News-Record, McGraw-Hill 


lication, comments 


pub 


THI 


& 


BALL BEAR 








NBR | 
| rt i) 


Built especially tor large 
AVY 
Ford Motor Company foundry, Cley 


Dt 


DESMOND-STEPHAN MEG., ¢ 


Desmond 


DRESSERS & CUTTERS 


ING 
Onessens 


' HEAVY DUTY GRINDING 


at 
FORD 


MOTOR 
COMPANY 


wil 
ie < f 


Re \ i 


high 


ssers fh 


yced grinding wheels, Desmond's 


mduction at the 
set at an angle 
Spindle is mounted in 


ly 


#51 Dr achieve high pre 
land, Ohio. Cutters 
as well as picking action 
[his patented Desmond design ts included 
compl te line of dressers and cutter 


Ss for every grinding 


O., URBANA, OHIO 


- 


the only 
complete line 


of dressers 


f 
— OL 4) on ¥ 
6 aA (} ay , aa 
none * masse Too1.s acnaanve 1w8 


and cutters 
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TWO OUTSTANDING 
PRODUCTS OF 
BURG TOOL MFG. CO. 


BURGMASTER “/aZZex 





ALSO AVAILABLE 
#2 MORSE 


RANGE +10-'2" N.F. TAPER 


POSITIVE DRIVE 
SIMPLE CONSTRUCTION 


. 
ALL GEARS OF ALLOY STEEL 


HARDENED AND GROUND 
COMPACT 


ONE TAPPER COVERS THE RANGE IN SIZE 


OF SEVERAL TAPPING HEADS 


RUBBER-FLEX TAP CHUCK INTEGRAL 
WITH SPINDLE 


SMALL SIZE WITH LARGE CAPACITY. . assures 


© Thread to size @ Fast, easy tapping @ long 
Write How.. 


service-free life © No pressure required on tap 
to drive same, result threads to closer tolerance 
FOR CATALOG..to elonger tap life © Less operator fatigue. * 
BURG TOOL MANUFACTURING CO. 
3743 Durango Avenue * Los Angeles 34, California 
vere's TOO!-flex 
NEOPRENE MOUNTED FLOATING TOOL HOLDERS 


Another Outstanding Product of 
BURG TOOL MANUFACTURING CO. 





SELF-CENTERING 


(ELIMINATES COSTLY SET-UP) 


FULL-FLOATING © POSITIVE DRIVE 
OIL-RESISTANT NEOPRENE MOUNTING 
REDUCES TOOL BREAKAGE 
SIMPLE CONSTRUCTION 


(ONLY FOUR MAIN PARTS) 


(B).” rite for information Dealer inquiries invited 
Q — 
BURG TOOL MANUFACTURING CO. Dept. 05 


REAMER AND 
TAP HOLDER 





Tool - flex 

Made in any 

style shank 
or collet 











RELEASING 
TAP HOLDER 

















3743 DURANGO AVE ° LOS ANGELES 34, CALIF. 
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Ad Manager’s Mistake 
Wins Company a Prize 


Rockwell Mfg. Co., Pittsburgh, won 
top honors for the “most unusual” ex 
hibit at an industrial exposition re- 
cently because an advertising man- 
ager’s ingenuity covered up what looked 
like a disastrous last-minute omission. 

When advertising manager W. F. 
Weimer readied the company's ex- 
hibit for the New World Exposition 
in Pittsburgh, the plan was to have 16 
models of products evenly spa ed 
along steel bands revolving about a 
globe. To Mr. Weimer’s chagrin, only 
15 models had been prepared. But he 
quickly filled the space with some 
thing else—a sign reading “This space 
reserved for a new product.” 

Judges confided later his last-minute 
brainstorm gave the exhibit its margin 
of superiority. ‘The added punchline 
indicated “progressiveness,” they said 


Round Chain Sets up 
Canadian Affiliate 


Round Chain Companies recently 
established a Canadian affiliate, 
Round Chain Co. of Canada _ at 
Brampton, Ont., which is now begin- 
ning production in a 12,000 sq. ft. 
plant 27 miles west of Toronto 

The new firm will make available to 
Canadian consumers all products 
manufactured and distributed by the 
11 affiliated Round Chain companies 
in the United States 

Tire chain production has already 
started at the Canadian plant, and pro 
duction of other types of industrial 
and commercial chai will begin as 
soon as additional facilities are in- 
stalled. 

Headquarters of the Round Chain 
organization is in Cleveland 


Gardner-Denver Plans 
New Tulsa Warehouse 


Gardner-Denver Co., Quincy, Mass., 
is building a new office and warehouse 
for its ‘Tulsa, Okla., branch 

I he project, now nm inh omplete, 
marks the first lease signed on the new 
100-acre Siegfried industrial tract in 
Tulsa 

Ihe building includes display 
space as well as a district office and 
warehouse space. It is a one-story, 50 
by 100 ft. structure, nearly doubling 
thre space occupied by the old branch 
othice 

C. M. MeKev is district manager 
for the Tulsa office which serve 
Oklahoma and the Western two-third 
of Kansa 








More than 
ylewelele, 
shapes and 


~ 


REPUBLIC UPSON BOLTS, NUTS, SCREWS, RIVETS 


Just about any fastening problem can be handled 
safely and dependably with a Republic Upson 
Fastening ... all highest quality steel, made on 
most modern machines under close inspection 
and control from ore to finished product. 

Everything from a screw spike to a plow bolt, 
from a ““Nylok”’ lock nut to a cap screw is avail- 


able under the Republic Upson brand. 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division 
CLEVELAND 13, OWIO - GADSDEN, ALABAMA 
Export Department: Chrysler Building, New York 17,N. Y. 


UPSON QUALITY :}0)Lf3 /:\\}/0) UWS 


goo 
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bvatlable now te distiibuters! 
OPERATION TEAMWORK 


A NEW FILM STORY OF THE INDUSTRIAL SUPPLY DISTRIBUTOR 


OPERATION TEAMWORK, a new slide film available to distributors, explains the 
essential role of the industrial distributor in America’s industrial economy and 
describes his operations, The distributor presented in the film characterizes indus- 
trial distributors from coast to coast. The functions and operations pictured are 
composite drawings of hundreds of actual photographs cataloged in the editorial 


files of INDUSTRIAL DISTRIBUTION. 


OPERATION TEAMWORK demonstrates the indispensable service that distribu- 
tors render to industry —to both manufacturers and users of industrial equipment, 


tools and supplies. This service is shown revolving around three basic jobs: 


1 — Management Direction and Control. 
2—An Adequate and well-rounded inventory. 


3—An aggressive Sales Force. 


Each of these functions is presented in detail. Each is shown for its important 
contribution to the goal of all distributors — to render the service that industrial 


buyers demand 


OPERATION TEAMWORK was originally prepared as a basic part of several 
planned presentations for your suppliers — manufacturers selling through industrial 
distributors, The purpose of these programs is to create a better understanding of 
your sales and marketing role and to stimulate closer cooperation with you 


Now, at the suggestion of a group of distributors, the script has been adapted to the 
distributor’s use as a training film for his own organization and for presentation to 
his customers and prospects. The film is a 35 MM strip in full color. It can be oper- 


ated on low frequency automatic projectors and or manual projectors 


The film and recording is being offered to distributor at cost — $18.00 for the complete 


set. Send orders to 


te 
| nl cI U Str (] | The McGraw-Hill publication 
edited exclusively for Industrial Distributors 


and their salesmen. 


Distribution 


ABC ABP 


330 WEST 42ND STREET, NEW YORK 36, N.Y 


INDUSTRIAL DISTRIBUTION © MAY, 1953 





Fibre screw anchor 
for use with wood or 
lag screws. Only uni 
versal anchor that 
can be used in any 
material. 
Wood screw sizes 
‘h to #20 
Lag Serew sizes 
a% to #% 


PAWLANCRORS 


Heavy duty masonry 
anchor of “confined 
lead type” for hold 
ing bolts. Made in 
one piece double 
ended cannot be 
misapplied. 
Bolt sizes ‘4° to 1” 


Saas 


Three point easy to 
sharpen masonry 
drills for hand and 
ted drilling. For 
otary drilling use 
Raw! Carbide tipped 
drills. 


The improved ma 
chine screw anchor 
The taper permits use 
in undersized holes 
resulting in saving of 
drill costs. 
Machine screw sizes 
Ga W2to* att 


SS 


Only expansion bolt 
combining anchor 
and bolt in one piece 
Simple to use, easy 
to install. Drives like 
nail into drilled hole 
Tremendous holding 
power. 
Sizes 3/18" te ',* 


Rw H MMER- SETS 


Newest type of 
heavy duty machine 
bolt anchor. Hammer 
is only tool needed 
fo set it permanently 
in the masonry. 

Bolt sizes—3/16" to 


ROW ToceLs poLTs 


For simplicity of in 
stallation and secur 
ity of anchoring any 
fixture or utility in 
hollow walls or ceil 
ings. 
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"Imitation is the sincerest | | 


form of flattery” 


RECOMMEND 
GENUINE 


"RAWL | 
| PRODUCTS 


for 100% customer 
satisfaction 


© Yes—in the past few years 
you have undoubtedly been ap- 
proached with something that 
resembles Rawl Products and is 
represented as “just as good”. 


However, in use among your 
customers, such products de- 
velop faults that mean real in- 
stallation headaches. That's 
mighty expensive for your cus- 
tomers—and not so good for you. 


Your customers, we know, will 
appreciate—and will order and 
reorder — the time-tested and 
service-proven genuine Rawl 
products. 


*RAWLPLUG CO. Inc. 


271 CHURCH STREET, 
NEW YORK 13,N. Y. 
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Binks Mfg. Co. Plans 
West Coast Paint School 
Binks Mfg. Co., Chicago. will hold 


its first spray painting school on the 
West Coast this Summer in Los 
Angeles. 

Classes will be at the company’s 
plant at 4915 Pacific Blvd. ‘There are 
four one week sessions, beginning 
July 6, July 13, July 27 and August 3 

William Beacham, director of the 
Binks research laboratory, will be in 
charge. The course is suitable, ac- 
cording to company officials, for dis 
tributors’ representatives as well as 
foremen and painters 

No tuition is charged but classes 
ire limited to 25. Applications should 
be in two to four wecks ahead 


Named President 
Of Miller Supply 


Milton Miller has been clected 
president and treasurer of Miller Sup- 
ply Co., Chicago, succeeding his 
brother Samuel Miller who died in 
l'ebruary. 

One of the co-founders of the firm, 
Mr. Miller has been associated with 
it continuously. 

New vice president and secretary i 
Jack J. Friedman, who has been with 
the company since 1921. He was for- 
merly secretary 

Other officers are Jerome S. Miller, 
issistant treasurer, and Joseph Greene, 
assistant secretary 


Raybestos-Manhattan 
Names Vice President 


W. S. Simpson has been clected 
vice president of the Raybestos Divi- 
sion of Ravbestos-Manhattan, Inc., 
Passaic, N. ] 

M. A. Thompson has been named 
issistant comptroller of the corpora 
tion 

Ihe board of directors also cited a 
sales executive for long service at their 
recent meeting. J. TH]. Merrell, vice 
president, Western Sales Division at 
Chicago, was awarded the corpora- 


tion’s 50-vear pin 





THREE BILLIONS SAVED 


The American public was saved over 
three billion dollars last year by weld- 
ing that was used in the production 
of automobiles, Welding Engineer, 
McGraw-Hill publication, says. And, 
the magazine adds, that’s a conserva 
tive estimate 




















Ohio Injector Acquires 
H. K. Porter Co. Line 
The Ohio Injector Co., Wadsworth, 


Ohio, has acquired the lubricated plug 
valve business in Tulsa, Okla., of the 
H. K. Porter Co., Inc., Pittsburgh. 

Production equipment of the Tulsa 
plant, formerly the Hinderliter Tool 
Co., will be moved to Ohio Injector’s 
Wadsworth plant this month. 

Company officers said the transfer is 
planned so that production of the new 
line can begin almost immediately 
after the move. They said there would 
be no lag in the flow of products to 
distributors 

Ohio Injector’s new line will be han- 
dled through the company’s present 
nationwide network of distributors, 
the statement added 


Colorado Fuel & Iron 
Building New Tube Mill 


The Colorado Fuel & Iron Co., 
New York, has completed the frame- 
work of its new seamless tube mill at 
Pueblo, Colo., after five months of 
construction on the ten-acre plant 
site 

Che mill is expected to start produc- 
tion this Fall, turning out 150,000 to 
175,000 net tons of seamless tube 
innually and employing 500 workers 


Arro Expansion Bolt 


Arro Expansion Bolt Co., Marion, 
Ohio, has named Bullard & ‘Tweedy, 
Brookline, Mass., as manufacturers 
representatives for the Boston trade 
area 

Bullard & ‘Tweedy will stock the 
complete Arro line. The firm's new 
offices are at 89 Pond Ave., Brookline 


To Represent Philip Carey 


lavlor-Seidenbach, Inc., New Or- 
leans, and ‘Taylor-Seidenbach Co., 
Shreveport, La., have been appointed 
to represent the Insulation Division of 
Philip Carey Mfg. Co., Cincinnati, for 
isbesto ind magnesium = insulation 


product 





TITANIUM PLANT 
OPERATING 


The country’s largest titanium plant 
and the world’s first for fully inte- 
grated production from ore to finished 
ingot, now is producing four tons of 
metal ao day at Henderson, Nev., ac 
cording to Chemical Engineering, Mc 
Graw-Hill publication 














ARMSTRONG-BRAY 


GEAR and WREEL PULLERS 


7) AC YS 
Quickly and Z iy pull geers, 
wheels, pul y@lend bearings 
& off of sha out damage 
* or trochendll 
improved designs make them 
easy to set i safe in use — 
the harder I the tighter 
the grip. 
12 types, BOM@jzes — 2-arm, 
3-arm, stan or and special 
STEELGRIP s with drop 
forged arms thheat treated 
screws as CHAINGRIP 
Universal P fethat reach to 
considerable ances from 
end of sha 


Write EeForoiog 


ARMSTRONG-BRAY & CO. 


5356 NORTHWEST HIGHWAY 
CHICAGO 30, U.S.A. 





CAD 
Sel Sigudardized 
For Every T-Slot Work Table 


Machine Shop men are forced to waste time on Machine Tool 
Set-ups. CAD Standardized Appliances will convert this non- 
productive time into productive labor. 


All sizes—to suit the little bench 
machine to the brute of a planer. 


Sold only through selected distributors. 


WRITE FOR CAD FOLDER A85 
AND DISTRIBUTORS’ PLAN 


STANDARD SHOP EQUIPMENT CO. 
8153 Tinicum Ave. Phila. 42, Pa. 
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tIMMEDIA TE 
IDELIVERY 
in any quantity 


ECONOMY 
PRODUCTS 


Economy Screw Machine Products are 
used in such large quantities in plants 
everywhere that it is well to have a 
reliable source of supply. Make us 
your supply source for any amounts 
We can promise prompt delivery be 
cause we carry the largest stock of 
these products in the middle west. For 
greater production and efficiency stock 
and sell Economy Screw Machine Prod 
ucts. Get more information today. 


SOCKET HEAD CAP SCREWS* 
Milled from bar and carefully ma 
chined all over. Made trom the same 
high grade alloy steel as other Econ 
omy Products. Heads turned true with 
body. Precision used in every phase 
clean die-cut threading—the broaching 
of hexagonal sockets and the special 
treating by heat for strength. 
* Hollow Set Screws 

* Headless Set Screws 


* Socket Head Cap Screws* 
* Stripper Bolts 
* Wrenches 


ECONOMY 


LONG SATISFACTORY 
PERFORMANCE RECORDS 


Build Business 


des 








Machine Products Co 
CHICAGO 30, ILLINOIS 
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CAR MOVERS 


@ BADGER Car Mov 
ers are @ must for 
shippers and receivers 
of freight Light, me 
dium 
answer all needs 


or heavy types 


© Performance record 
prove that BADGER Car 
Movers give good service 
for long periods with lit 
tle of no maointenanc 
ADVANCE Slip proot 
Safety SPURS, that fit 
ALL mokes of Car Mov 
ers, are good sellers too 
We sell only thru distrib 
wotors and urge users tk 
buy direct from them 








ADVANCE CAR MOVER h 


WISCONSIN 


T. B. Woods Holds Sales Meeting at Plant 


Sales executives and representatives of the 


Chambersburg, Pa 


company met rece ntly 


it the firm’s headquarters to map out future plans 


Sons Co., Chamber 
i meeting at the fac 
executive 
throughout the 


| B W ood 
burg, Pa., held 
tory recently for sal and 


representativ from 
country 
( () 


IHlenderson, vice 


Wood, Jr president; G. M 
president and_ sales 
R. C. Reese, assistant sales 
manager; and E.. lL. Nuernberger, chiet 

ittended the ses 
force members attending in 


manage 


cnginecr, 1Ons 


Sales 


RK. Kleinleim, from Jackson 
ville, Fla.; S. Branson Soales, Chicago; 
R. ‘TI. Read, Richmond, Va.; H. C. 
Clark, Sr., Newark, N. J.; J. P. Swenev, 
Boston; ‘T. C. English, Sr., Cleveland 
R. L. Garretson, Philadelphia; R. S 
Carlson, Pittsburgh; H. ‘T. Kendall, 
Svracuse; R. G. Cahill, Dallas; J. A 
Wills. Nashville; D. H. Fielding, De 
troit, W. T. Wonnacott, Cleve 
land 


luded | 


and 





Minnesota Mining & Mfg. 
Names Sales Managers 


Charles A. Kelley is the new general 
ile manager of Minnesota \iining & 
Nitg. Co coatings di 
Vision 

Heading industrial and distributor 
les for the di vill be Alvin O. 
hulrmann 

Both 
vill have 
trout 

\Ir. Kellev wa 
les manager for the 
dustry. Tle ha 
ile tuff 


idhesives and 


SION 


newly exccutives 


their headquarters in De 


ippomted 


previously division 
itomobile im 
of th 


1 rie mic I 


1940 


been 


OUP AT mice 


Assistant Sales Manager 
Named by Buffalo Steel 


the new assistant 
manager of Buffalo Steel 

r If. K. Porter Co Tin 
vanda \ y 
Nir. Pinzel ha 

the stecl busines 

Steel from Republi Stecl 

] 


re ne Wa cligva ed i 1k 


pent hi entire 


lle came 


than cight vears 
raduate of ¢ 
ilso did graduate 


it Com 


Wbisitl 
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STAINLESS STEEL 
FASTENINGS 
GP OF ALL TYPES 
~~ RIGHT OFF THE SHELF 


In-Stock-Service on small or 
large quantities * Cap Screws 
* Machine Screws * Sheet 
Metal & Wood Screws * Set 
Screws * Nuts, Washers, Etc 
Class 3 AN Drilled Fillister Heads 
Fast service on special screw 
machine products 
WRITE, WIRE OR PHONE 
YOUR REQUIREMENTS 
New Catalog Now Avail- 
able—-write today 


1, STAINLESS SCREW CO. 
Ne ¢ ram sam um «AR mory 4-1240 
- 230 Union Avenue, Paterson 2, N.J. 


Direct NEW YORK Telephone: Wisconsin 7-9041 








“OFF THE SHELF” SERVICE 
WILL SELL MORE SPROCKETS 


The Stock - Bore sprocket that must 
machine shop for reboring can be a thing « 
customers can immediately have the 
WITH THE PROPER BORI 


give service ON spro. kets that 


carried to the 
# the past. Your 
sprocket they want 
AND KEYWAY. You can 
your ympetitors Cannot touch 


This new sprocket ts an item that | natural sales appeal 
It's casier to get on or off the shatt: it grips the shatt: it fits 
an undersize shaft. It has featur you can SELL to your 
customer Once he uys it. h will preter to r any other 


Spron ket 


PROCKETS 


ate Pde Ky 


PERED SPLIT HUB 


o> TE 
REBORING! 


“QD" HUB 
ALSO FITS 


FORT WORTH 
“QD” V-BELT SHEAVE 


Your stock of QD 
hubs can serve a double 
purpose. The same hub 
fits in either the QD 
sprocket or the Fort 
Worth OD sheave 


OTHER 


FORT Wort 


ft ae ee 


V-BELT DRIVES 
SCREW CONVEYORS 
and ACCESSORIES 
SCREW ELEVATORS 
INDUSTRIAL FANS 








Catalog explaining additional advan- 
tages and construction details will be furn- 
ished on request. 


STEEL & MACHINERY CO. 


Dept. 15 3600 McCart Street FORT WORTH, TEXAS 


FACTORY 
WAREHOUSES 


CHICAGO 
KANSAS CITY 
ST. LOUIS 
MEMPHIS 
LOS ANGELES 
SAN FRANCISCO 
JERSEY CiTY 
HOUSTON 
ATLANTA 
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A Million Salesmen 
to Help You Push 
the MARSH Line 


When you go out to sell the Marsh line 
there are plenty of salesmen working 
with you. Every month over a million 
Marsh advertisements are going into 
every branch of industry where pres- 
sure gauges, dial thermometers, heat. 
ing specialties and refrigeration con- 
trols are used, telling the story of 
Marsh leadership. 

And remember that these advertis- 
ing “salesmen” simply confirm the still 
more forceful sales message of Marsh 
performance — performance that has 
won recognition for Marsh products 
as the instruments and specialties that 
offer the most in accuracy, in stamina, 
in downright quality and value. 

Yes, it will pay you to know and 
push the highly acceptable Marsh line 
of pressure gauges, dial thermometers, 
steam traps, vents, packless valves and 
other specialties... now broadened by 
the acquisition of the highly respected 
“Electrimatic” line of refrigeration 
controls and solenoid valves. Ask for 
latest catalog and price data. 


MARSH INSTRUMENT CO. 
Sales Affiliate of JAS. P MARSH CORPORATION 
Dept. C., Skokie, Hl. 


~\ms gouge 


- sage ALIBRATOR” 


nw = 
h “Recalibra 
The — to correct @ oman 
best we” out of odiv id 
tno ee a superlative qove®: 
touc 


GAUGES © VALVES © TRAPS 
DIAL THERMOMETERS 
HEATING SPECIALTIES 
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Dispensers for: Fractional, number 


STRENGTH 


BIG ORANGE 
Shackles Have It! 


Forged of HI-STRENGTH STEEL 
EXTRA STRONG 
EXTRA TOUGH 
ANCHOR Screw Pin SHACKLES 


and 
CHAIN Screw Pin SHACKLES 


Now Available in Sizes 
Va" to 1% 
SELF COLORED or GALVANIZED 
Write for Literature and Prices 


MIDLAND INDUSTRIES, INC. 
Cedar Rapids, lowa 


No More Rummaging 


Tnrough Stacks of Drills 


it to industrial plants, hard 


ware stores, stock rooms The en 


stock of drills can be seer 
a glance Compartments with 


rounded bottoms hold dozens of 
drills Huot’s built-in inventory 
system does away with cost sheets 


sales 1414” long 
‘ deep. Hammerlin 


baked enamel finish over steel 


By the 
makers of 


HUOT 
DRILL 


and letter drills 
Write for catalog pages 


HUOT MANUFACTURING CO. FT "5% 


551 No. Wheeler St. * St. Paul W4, Minn. 


347 





Goop way ‘II'| Ly! 

TO GET over |! /, Lae 
THAT OLD Wil 
BARRIER | 
TO NEW BUSINESS 





Sell ‘em something besides the same old line of lamps. 
Sell ’em CHAMPION Lamps and give yourself a fresh, 
new crack at those accounts that have always bought 


the same old lamps from the same old source. 





CHAMPION Lamps have the quality. Once you get that 
first order, they'll keep coming back for more. You'll 





CHAMPION s2 


get the repeat orders not the next lamp salesman 


that comes along. 


CHAMPION Lamps are handled the same, straight- 
forward way as other high quality items outright 
sale, no consignment rigamarole, no extra paper work 
or red tape. They have what it takes to get the orders 


and to develop the volume and profit. 


Why net get the whole story on Champion Lamps and 


what they can do for you? 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 
A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 
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NO.10 OF A SERIES 


NEWS, IDEAS AND INFORMATION 


MECHANICS HAND MEASURING TOOLS AND 


OF INTEREST TO STARRETT DiS- PRECISION INSTRUMENTS * DIAL INDICATORS 
STEEL TAPES PRECISION GROUND FLAT STOCK 
TRIBUTORS AND THEIR SALESMEN HACKSAWS, BAND SAWS end BAND KNIVES 


THE L. S. STARRETT COMPANY SINCE 188O WORLD'S GREATEST TOOLMAKERS ¢ ATHOL, MASS., U.S.A. 


STARRETT MAKES 
ALL THREE 


HACKSAWS 


i STARRETT 


BAND SAWS 


SAVE TIME, MONEY...BIND THESE CONDENSED - —— 


CATALOG PAGES INTO YOUR OWN CATALOG Se ae ae a a 
BAND KNIVES 


Here's another big Starrett: service distributor catalogs and found highly 


to distributors. We are happy to an eftective by hundreds of leading in 
. Every shop uses hacksaws an 


nounce that we can turnish 48-page, dustrial diseribucors 4 ; 
; Saws many use band knives 
81.” x 11” catalog inserts describing These inserts are available at nomi 


Because they re expendable they rey 


and illustrating the Starrett line in con nal cost far less than it would cost 


resent a nice source of volume, profit 
lensed form. These inserts are fur you to compile and produce a similar : 
and steady repeat business. It wall pay 
nished unbound so that you can bind listing on your own. They will save 
you to cultivate hacksaw, band saw 
them night into your bound catalog or you a tremendous amount of catalog 


band knife business. When y 
punch them for loose-leaf binding work help you get outa better catalog 
; : =i remember that the Starrett name 
Fach item 1s illuserated, described and with less cost and in less time. Con 

nu sell and that Starrett quality 
tandard catalog form tact your Starrett Sales Re presentative of 7 
stome»rs sola 


1 by a leading producer of write Athol for complete information 





4 
s 


A TIMELY TIME TO TALK TAPES —< = _ 
. | We Stock AND SELL | 
to feature them vere's no better sales 


leader than a quick reading error Starrett. 
proof Starrett No. 530 case tape with \ TOOLS 


‘ 
t-in patented tape hook, folding 


7 71 a) 
hand and xtra-durable yy y ‘ 
indle in extra-durabl L é| A Vi ; 
| ‘ aa = SS == 


lined case The choice of 


S and 100 toot lengths meets 56 SUPPLY Go | ] 
= 


4 


every need. The Starrett line also in 
ludes pocket tapes, frame tapes and 
Oilgager’ tapes and bobs in 


lengths and styles of graduation for 


makes Spring an lly g 1un iny requirement 
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Here's a Sling Chain that You Can Sell 


@ These pictures show only two applications of an 
AMERICAN 125 Endweldur alloy ACCO Registered 
Sling Chain with ACCO series 80 Sling Hooks. The 
2 legs are long enough for use with various length 
plates. They can also be used in a double-basket 
hitch for lifting two or more plates together. 

The big advantage your customer has in using this 
AMERICAN Chain is in the small diameter, light 
weight, and great strength of the tough alloy chain, 
and in the short links which make the chain so flex 
ible and easy to rig. You see that in the right hand 


picture above. 


co 


AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 


Write to our York, Pa., office today for full information 


Inside the plant this same sling chain is used in a wide 
variety of lifts on castings, housings, and finished ma 
chines. It has become sort of a ‘‘ jack-of-all-trades.”’ 
AMERICAN makes sling chains with ACCO grab, 
sling, foundry, and special hooks so you can take care 
of all your customers’ sling chain needs. Note (above) 
the two ACCO Registered Sling Chains on the plate 
grabs. The ACCO Sling Chain 
Catalog DH-314 will make 
it easy for you to sell 
America’s finest chain 
slings... AMERICAN. 


American 
Chain 


York, Pa., Atlanta, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn 





